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How you can have a 
better typewriting 
supply department 


and save money! 


) a success in business depends chiefly on two fac- 


tors—your ability to give better service to your cus- 
tomers, and make a larger net profit. 

That’s exactly what this Simplified Webster Plan will 
do. Simplification of a compact, complete line of carbon 
papers and typewriter ribbons into ONE LINE that com- 
prises three price fields—here is a long-needed innova- 
tion that stationers have been waiting for. 

Whatever your customers’ needs, you can satisfy 
them completely and economically with these Webster 


numbers. Full information mailed on request. 


(ESTABLISHED IN 1889) 
338 CONGRESS STREET, BOSTON 


Branch Warehouses 
CHICAGO .« NEW YORK . PITTSBURGH . SAN FRANCISCO - PHILADELPHIA 
MILAN PARIS LONDON 








. MULTIKOPY: The world’s top- 
notch carbon paper; absolutely su- 
preme quality; advertised for 40 years; 
custom-built; “A Kind for Every Pur- 
pose”; a builder of good will and profits. 
All colors, finishes and weights. Win- 


ner No. 1. 


STAR-DEFENDER: For the mid- 
dle-price field; represents utmost value 
possible forthe price; full line of colors 
and weights. Winner No. 2. 

BATTLESHIP: Anextremely well- 
made low-price carbon; will wear well 
and give good satisfaction. All standard 
colors and weights. Winner No. 3. 


Simplification also includes Webster's Typewriter Ribbons 
—three numbers—STAR, O. K. and HUB. Complete in- 


formation mailed gladly on request. 
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§{ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agent efor the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


* SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year,$2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


Ww 


§ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give prompt 
and earnest consideration. 


§ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
ageis enclosed by thesender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon application — only 
articles of office equipment 
or directly related products 
eligible. 


§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


q “Office Appliances” is reg- 
istered in the United States 


Patent Office, Washington, 
D.C. 


{ COPYRIGHT. Contents 
covered by Copyright, 1930, 
by The Office Appliance 
Company. 
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> WANTS and FOR SALE © 


The rate for Classified Advertisements is eight cents a word. Minimum charge, $1.60. 





SITUATIONS WANTED 





MARRIED MAN now employed as salesman in office and sta 
tionery line wishes to make a change Prefers Michigan or 
Northern Indiana Have had 15 years’ experience in this line 
Address S-99, care Office Appliances, Chicago 


MANAGER for over 20 years with BURROUGHS 
MACHINE COMPANY recently resigned the York- 
shire, England agency, and is now open to negotiate with firms 
requiring an English agent Mr. Wood has an intimate know- 
ledge of the scientific side of sales promotion and salesmanship 
and has a splendid connection both in Yorkshire and the South 
of England Up to time of resignation was instrumental in se— 
curing out of the Yorkshire Agency 98 per cent of quota running 
a staff of 6 salesmen Cc. G. WOOD. 52, Greek Street Cham- 
bers, Park Row, LEEDS, Yorkshire, England 


AGENCY 
ADDING 


YOUNG MAN—26 ege graduate Two years with nationally 


binder 


known loose-—leaf manufacturer as assistant advertising 
manager and junior executive Available two weeks’ notice 
Address P-80, care Office Appliances, Chicago 

TYPEWRITER AND ADDING machine repairman, all makes 


Fast man on overhauls and rebuilts. Twenty years’ experience; 


selling ability Open February 15 for steady position. Address 
V-63, care Office Appliances, Chicago 
POSITION AS MANAGER of office furniture department 


steel and 
Address 


e\V\perience In 
married 


Eighteen years’ sales and managing 
wood equipment and filing systems Age 40 
W-65, care Office Appliances, Chicago 


SALESMEN WANTED 


SALES REPRESENTATIVES, thoroughly experienced and suc- 
cessful in office equipment field, with a knowledge of records. 
Must be of good appearance, well educated and able to secure 
endorsement of former employers. Growing demand for our 
product with an organization of national scope admits of plac- 
ing successful applicants in sections of their preference. Re- 
muneration is straight salary or commission with drawing ac- 
count Applications treated in strict confidence by us Acme 
Card System Co 8 South Michigan Avenue, Chicago The 
world’s largest exclusive manufacturers of visible equipment. 


AN OPPORTUNITY FOR FURNITURE SALESMEN! The Con 
rades Manufacturing Company, 1942 North Second Street, St 
Louis, Mo., which recently added a series of matched office 
suites to its lines of office chairs, is interested in establishing 
connections with several high grade traveling salesmen or manu 
facturers’ representatives on a commission basis A number of 
good territories are open, particularly in the Southwest Write, 
giving references and full information concerning experience and 
ability 


WAN TED—We have openings for successful salesmen in several 
of our branch offices, to sell our Royal Continuous Form Writer 
These openings should appeal to Bookkeeping, Calculating Ma-— 
chine, or Form men, whose earnings have been in excess of 
$5,000 per year. This is an exceptional opportunity for the right 
men Your application will be treated confidentially. Address 
Form Writer Division, Royal Typewriter Company, 316 Broad 
way, New York City 


FAST SELLING side line for salesmen covering regular terri- 
tory. Sells to stationers, gift shops, druggist, hardware and dry 
goods stores. Big profit, easy to carry, sells on sight. We dis 
tribute through salesmen only, no jobbers. This is an unusual 
proposition and warrants your immediate attention. Give ref- 
erences, lines carried and territory covered. Address THE 
ROBERTS SPECIALTY MFG. CoO., INC., 38 Chauncy Street, 
Boston, Mass 





CITY SALESMAN WANTED—In every city of 100,000 or over 
who has had outside selling experience for local stationer or 
office outfitter. Application will not be considered without refer- 
ences proving successful selling record and capabilities of earn- 
ing not less than $60.00 per week Give age, experience and 
references. Erie Metal Furniture Co., Erie, Pa 


OUR TWO HIGH-GRADE TYPEWRITER SPECIALTIES can 
be sold by typewriter salesmen, repair men, supply and spe- 
cialty salesmen. This is a golden opportunity for any salesman 
calling on office trade Territories are being allotted now. 
Write for details and selling plans. Address R-61, care Office 
Appliances, Chicago. 


WONDERFUL NEW SIDE LINE—Big commission with order 
sell printing for every business at half price; copyrighted illus- 
trations free; just take order, we do the rest. Write for samp'e 
line. Merchants Assn., Insurance Center Bldg., Chicago. 


SALES EXECUTIVES WANTED 





AN OLD BSTABLISMmED office equipment corporation located 
in New York, at present expanding its selling organization, re 
quires district managers for centers east of the Mississippi 
A thorough knowledge of visible records, loose leaf equipment 
and machine bookkeeping supplies required. We seek high type 
men with a proven sales record and sufficient executive train- 
ing to organize and develop a selling force. An unusual oppor- 
tunity for capable men accustomed to earning $5,000 to $10,000 
a year or more. Profit sharing basis. Address E-207, care 
Office Appliances, Chicago. 


REPRESENTATIVES AVAILABLE 





EXPERIENCED STATIONERY SALESMAN, formerly operating 
his own retail business and later acting as New England rep- 
resentative for manufacturer selling direct to users, desires new 
line to sell to dealers in New England and perhaps Upstate New 
York. Prefers a line large enough to demand full time and at- 
tention but will consider a line of stationery or office supplies 
which can be handled in connection with one non-—competing line 
Address T-—67, care Office Appliances, Chicago. 


FORMER MANAGER for leading office a manufacturer 


wants specialty line to sell to banks and commercial houses 
throughout New England. Well acquainted with principal 
buyers. Can sell and develop sales ability in others. Address 


X-152, care Office Appliances, Chicago 





SALESMAN handling specialty furniture line is in a position 
to handle a line of wood desks in eastern territory. Now 
calling upon office furniture dealers regularly. Address Y-64, 
care Office Appliances, Chicago 


DISTRIBUTORS WANTED. 





EXCLUSIVE DISTRIBUTORS—A firm of manufacturers would 
appoint exclusive agents for their High Grade Office Supply line 
for the Omaha, Kansas, St. Louis and Southern States terri- 
tories. Every office is a prospect, and the line would work in 
perfect harmony with Typewriter, Ribbon and Carbon business. 
Already proved great success and has exceptional building up 
possibilities. Would only consider first-class established selling 
organizations. Write with fullest details, stating territory cov- 
ered, to N-85, Office Appliances, Chicago. 


FOR VEST POCKET ADDING MACHINE, retailing at $2.95; 
over 600,000 sold. Also for Bridge Adder novelty selling at $2.95. 
Also, for ADDOMETER, a high class adding machine with di- 
rect substraction, retail price $15.00. Unusually liberal discounts. 
Write for proposition. RELIABLE TYPEWRITER & ADDING 
MACHINE CORP., 303 West Monroe Street, Chicago. 





NATIONALLY known manufacturer of Typewriter Ribbons and 
Carbons desires distributor for States of Washington and Ore- 
gon Established organization preferred. Address O-98, care 
Office Appliances, Chicago. 

RESPONSIBLE DISTRIBUTORS and dealers wanted for dry 
duplicating machine stencils and supplies. Protected territory. 
Drytex Stencil Co., 336 Canal Street, New York City. 











FOR SALE AND WANTED TO BUY 





ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold. Maloney, Gilmore Co., 508 South Dearborn, Chicago. 





ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis. 





NATIONAL Cash Registers, all styles, sizes, bought, sold and 
exchanged. We can save you money.- Henry Kass, Inc., Cash 
Register Systems Experts, 640 Broadway, cor. Van Tromp Street, 
Albany, N. Y. 





ALL MODELS ELLIOTT-FISHER billing and bookkeeping ma- 
chines bought and sold. Robt. Novak & Co., 537 South Dearborn 
Street, Chicago 








BUSINESS OPPORTUNITIES 








BUSINBSS OPPORTUNITY—For sale in Eastern Pennsylvania. 
Stationery, office supply and office equipment business. Town of 
120,000 inhabitants. Doing nice volume of business and net 
profits higher than National Association average. Exclusive 
agency for some of the best known lines of equipment. Good 
location, in central business section. Established and well known 
in surrounding localities. Other interests reason for selling. Ad- 
dress D-64, care Office Appliances, Chicago. 





EXPERIENCED COMMERCIAL Stationer, with following in 
Philadelphia, can secure half interest in established business do- 
ing $100,000 per year. Three to five thousand cash required. 
Returns should exceed $6,000 per year. Address M-66, care 
Office Appliances, Chicago. 

FOR SALE—Stationery, Books, Office Supply and Equipment 
business in city of 20,000 Good territory in Central Indiana. 
Address A-61, care Office Appliances, Chicago. 
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TRADE OPPORTUNITIES 


The detailed inquiries which follow have been received direct 
from readers of Office Appliances. They are tangible business 
opportunitice which are well worth following. 





Wants Abroad 


Amsterdam, Holland.—Uelen & Swart Prinseng1 lv, have 
expressed a desire to receive communications from America? 
nanufacturers of commercial stationery items such as foun 
tain pens, inks, desk accessories, et« and general lines of 
ffice equipment, appliances and supplies The company has 
wide distribution facilities, covering Holland and all its col 

nies The lines now handled include European made lead 
pencils, drawing materials and slide rules 


Wanted Here at Home 


Columbus, Ohio.—Kellnai Systems, Fifth and Long streets 
plans expansion through the addition of commercial stationery 
tems This business has been operated the last six years 
selling direct to users simplified accounting systems, printing 
and filing equipment for the storage of records It is planned 
to add lines of loose leaf devices and supplie s. visible records 
steel filing equipment, and a general line of office supplies suc! 
is pens, pencils, paste, scratch pads, gift cards, et This busi 
ness has grown steadily since its inception in 1923 \ corps of 
trained salesmen calls on an established clientele. Catalogues, 
price lists and detailed information are desired from manufac 
tures interested in further representation in the Columbus terri- 
tory Mark communications for the attention of E. E. Kellner 


Walkinshaw Office Equipment Com 
pany, Ltd., 10060 McDougall avenue, has been organized to mer 
handise a full line of office furniture, filing cabinets and sys 
tems, loose leaf devices and supplies, legal and commercial sta 


Edmonton, Alberta.—The 


tionery, etc John C. Walkinshaw. president and organizer of 
the new company, has had a broad experience in the stationery 
field. Before starting the present project he had been with the 
Willson Stationery Company, Ltd., fifteen years, during twelve 
f which he was manager of the Edmonton branch stores He 
supervised the opening of two Willson stores in Edmonton and 
ynne in Saskatoon Mr. Walkinshaw wishes to hear from manu 
facturers interested in establishing agency connections for the 


wrovince of Alberta 

New York, N. ¥Y.—The Ormont Stationery Company, 504 Sixth 
ivenue, wishes to receive latest catalogues from the advertisers 
f office appliances The company conducts a manufacturing 
stationery and printing business. Mark communications for the 
attention of M. Kaplan 


——— 
Commerce Department Trade Opportunities 





Inquirtes sent to the U. 8S. Commerce Department from represen- 

tatives abroad Recognized business establishments can secure 

names and addresses on application to the Bureau of Foreign 

and Domestic Commerce at Washington, or to the district and 

co-operative offices, mentioning the file number of the trade 

opportunities wanted. 

—_-__sof 

Frankfort, Germany No, 43,070 


Bands, rubber, stationers’ 


igzency desired 


Cabinets, fireproof, Montreal, Canada No. 43,309; purchass 
rr agency contemplated 

Checks, key, of nickel plated metal, round and oval, with 
fancy designs, Rio de Janeiro, Brazil No. 42,958; purchase con 
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Equipment Tic Barcelona, Spait No, 43,049: purchase o1 
wgeney contemplated 

Equipment, office, Frankfort, Germany No. 43,070; agency ds 
sired 

Erasers, pencil, Rio de Janeiro, Brazil No. 42,901; agence 
desired 

Furniture, office, wooden, especially desks and filing cabinets 
Rio de Janeiro, Brazil No. 42.999; agency desired 

“urniture, school, Pisogne, italy No. 43,058; agency desired 
Machines, adding. Barcelona, Spain No, 43,049; purchase or 
gency contemplated 

Machines, adding ferlin, Germany No, 43,316 u is I 
igency contemplated 

Machine, adding, with locked keyboard, Pa} te, Society Is 
lands No. 43,195; purchase contemplated 

Machines, bookkeeping, Berlin, Germany N 13.310: purchase 
or agency contemplated 

Machines, calculating tarcelona, Spair No. 43,049; purchas 
r agency contemplated 

Machines, labeling and gummed tap Montrea Canada Ne 
13,241; purchase and agency contemplated 

Machine package sealing, Funchal Maderia No 43,271 
izgency desired 

Machine, stapling and labeling, for shipping room, Montreal 
Canada No. 42,241; purchase and agency contemplated 

Machines, typewriter, Barcelona, Spain No. 43,049; purchase 


agency contemplated 








The Service Bureau of Office Appliances 


is maintained for the exclusive use of subscribers and adver. 
tisers. In the execution of its various commissions this 
bureau calls upon practically every member of the staff. It 
answers by personal letters all inquiries upon matters ger- 
mane to the field, it furnishes special reports upon articles 
of office equipment, supplies names of manufacturers of any 
article wanted, puts man and job together, prepares adver- 
tising copy, furnishes lists of desirable agents and dealers in 
nearly every country, aids foreign dealers in securing U. S. 
A. lines, and in many other ways performs useful service, 
all without charge. Subscribers in every land have made, 
and are making, good use of this bureau; manufacturers in 
every section of the field have had evidence of the service. 
Subscribers’ requests for catalogues to bring their files up 
to date, or to replace the file in case of fire or other form 
of destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers 




















typewriter, Berlin, German) No. 43,310; purchase 
contemplated 


typewriter, 


Machines 
or agency 

Machines, 
sired 

Machinery 
Dresden, Germany 
plated 


Oslo, Norway No. 43,269: agency de 
novelties 


contem 


patented 
agency 


office 
42,995; 


especially 


and supplies, 
purchase or 


—No 


templated ji 
Ribbons, typewriter, Berlin, Germany No. 43.310: purchase or ——y — equipment, office, Oslo. Norway No. 43,269; 
igency contemplated agency desire ‘ 
' . > . : Novelties, desk, Rio de Janeiro, Brazil No. 42,901 igency 
Ribbons, typewriter, Rio de Janeiro, Brazil No. 42,901; agency desired 
poatred Paper, carbon, Berlin, Germany No. 43,000 purchase col 
Supplies, offic« Barcelona, Spain No. 43,049 purchase or templated 
agency contemplated Paper, carbon, Berlin, Germany No 13,310 purchase o1 
Supplies, office, Frankfort, Germany No. 43,070; agency de agency contemplate d 
sired Paper, writing and typewriter copying, Rio de Janeiro, Brazil 
: ' . > 2 No. 42,901; agency desired 
Supplies, stationers, Aukland, New Zealand No. 43,194; pur Pens. fountain, Frankfort, German; No. 43.070: agency de 
hase and agency contemplated sired 
Supplies, stationers’ (pads), Quebec, Canada No. 43,242: pur Pens, fountain, pens and pencils, Rio de Janeiro, Brazil Ne 
hase contemplated 42.901: agency desired 
Supplies, stationery, Rio de Janiero, Brazil No, 42,901; agency Pens, stylographic, Hamburg, Germany No O83: purchas: 
lesired ind agency contemplated 
> & 1,737,162 Paper-guiding arrangement No 263.540 and in Germany April 1927 
for typewriters and like machines Paul Granted N« vember 26, 1929 
Kappler, Dresden, Germany Filed No- 1,737,509. Manifolding machine Albert 
RECENT PATENTS vember 4, 1927 Serial No. 231,008, and W. Metzner, Dayton, Ohio (assignor by 
Germany December 24, 1926 Granted mesne assignments to The Standard Reg 
Copies of patents herein Usted can be ob- io ae 1923, ' : er Gommany). Wied Gersher 22. aa 
tamed from the Co o er of Patents, 1,737,32 Typewriting machine Lewis Granted November 2 1929 Serial Ns 
Washington, D. C., for ten cents each in Cc. Myers, Freeport . Y¥. (assignor t 747,101. 
cash, postofice money orders or certified Royal Typewriter Company. Inc., New 1,737,586 Combined typewriting and 
check. Stamps and personal checks not York, N. Y., a corporation of New York) computing machine Frederick A. Hart 
accepted. Filed October 18, 1927 Granted Novem- New Britain, Conn. (assignor to Reming- 
ber 26. 1929 Serial No. 226,954 ton Accounting Machine Corporation, 
709 ‘ _ ~9> 907 ’ oo , . New York, N. \ a corporation of New 
L.¢37,113 [fypewriting machin« Alon- _ 118s 8S , Manifolding ty pewrike “ — = York) Filed October 9%, 1925 Granted 
20 B. Ely and Edwin L. Harbon,. Groton Sande rs Paris France Filed Sep embe December 3. 1929 Serial No. 61.471 
.. ¥Y. (assignors to L. C. Smith & Corona 25, 1928. Serial No. 308,286, and in France 1,737,641. Filing device. Roy Hi. Charl- 
Cypewriters Inc., Syracuse, N. Y., a cor January 4, 1928. Granted November 26, ton, Belmont, Mass. (assignor to Filing 
poration of New York) Original applica- 1% ; ; . Equipment Bureau, Incorporated, Boston 
tion filed October 31 1925 Serial No 1.737.439 rypewriting machine Bur! Mass., a corporation of Massachusetts) 
a8 000 Divided and this appli ation filed ham C Stickney Hillside, N. J (assignor Filed August 13, 1927 Granted Decem- 
Tuly 28. 1927 Serial No. 208.988. Granted to Underwood Elliott Fisher Company ber 1929 Serial No. 212.794 
November 26, 1929 New York, N : corporation of Dela camenes : 
1,737,136. Check protector Vicente S ware). Filed June 12, 1925. Granted No- 7 a psa wna ; . 
Zapanta Sam Weaninen Calif Filed vember 26. 1929 Serial No. 36.594 Lack of space prevents th sual illustra 
August 27, 1925 Granted November 26 1,737,463 Fountain pen Isaia Levi tions of selected patents in this issue 
$25 Serial N 102.317 Turin. Italy Filed March 21. 1928. Serial These ill be resi ed in the March issue 
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MINTINGS 


A Page Dedicated to Progress 


Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and act- are directed in accord with principle. 


“The soul contains in itself the event that 
shall presently befall it, for the event is only 
the actualizing of its thoughts.”—Emerson. 


“Too many people expect everything 
from life, and in return give nothing. We 
vet out of this life just what we put into it, 
and there is a reason why this is true. What 
we get is the reaction to what we give, and 
this reaction is governed by strict law. All 
scientific laws are really spiritual laws. We 
cannot see these laws, nor can we appreci 
ite them in any way by the senses, but they 
govern the activities of everything, visible 
and invisible. We know that all mental life 
is under strict law, and some of us feel 
that spiritual action is also under the same 
law: that what we see at work in the tan- 
gible is also busy in the intangible. In 
fact, the work must have begun in the in 
visible before the results could become vis- 
ible. One of the fundamental laws of sci- 
ence is that wherever there is an action 
there is a corresponding reaction, and that 
the two are equal in strength. This law ap- 
plies equally to all activity, material and 
mental. * * * Thoughts are accompanied by 
little explosions of energy. They are not 
‘things’ in the ordinary meaning of the 
word, but they are forces. We know that 
thinking uses energy, because a person will 
be just as tired after prolonged mental 
work as he will be after physical exertion. 
Each thought is an action and has its re 


ction \ccording to the law this back 
iction—in its effect on the thinker—is just 


is strong as the energy applied in sending 
the thought on its way. It is well to re 
member this when we are thinking, and 
ilso when we are talking, for the words 
that we speak are first formulated as 
thoughts, and are then given expression. 

“Since the law of action and reaction ap 
plies in this way to our mental activity, 
vould it not be wise to choose caretully the 
thoughts that we think? * * * 

“If any one sends out thoughts of dislike 
ir hatred, the reaction shows in his face and 
If we send out thoughts of 


lispositio1 


love and kindness the reaction is just as 
apparent to those who look at us. In fact, 
we usually judge a person’s disposition— 
which really means his habitual line of 
thought—by his face and his behavior. * * * 
This law of action and reaction is the basis 
of some of the admonitions of Jesus. “What- 
soever ye would that men should do unto 
you, even so do ye also unto them.’ Every 
reaction being the same as every action in 
kind and in strength, we are really treating 
ourselves just as we treat others. It is no 
wonder that we get back just what we give. 
Treat another unkindly and you will get an 
unkind reaction. Give help and you get 
help. Give good cheer and you get good 
cheer. Give nothing and you get nothing. 
‘Whatsoever a man soweth, that shall he 
also reap,’ expresses the same idea in a 
different manner. * * * 

“The people of this world are slowly 
learning that it is time to stop seeking 
pleasure, time to stop looking for the sort 
of a kick which, in the last analysis, means 
excitement—for continual excitement is bad 
for the nervous system. It keeps the nerves 
on edge and unfits one for really serious 
work. To go back to our wire spring: 
|used as illustration in parts we have omit- 
ted] stretch it too far and it loses its elas- 
ticity. There ceases to be any reaction. A 
little more stretch and it will break. It is 
the same with your nervous system when it 
is under the urge of continual excitement. 
Keep up the tension and you become stale. 
Nothing will cause any reaction. There will 
be no kick in anything, and you will soon be 
a chronic neurasthenic, always tired, always 
bored. 

“Here is something that we are learning: 
when we give pleasure to others the re- 
action on ourselves is pleasure. This is 
far better than our seeking enjoyment for 
its own sake. True pleasure always comes 
unsought when we do the loving thing.”— 
(C. O. Southard, M.D., in Unity Weekly.) 

* * * > : 

“That which I hate and fear is really in my- 
self, and no knife is long enough to reach the 
heart. ’"—Emerson 
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EDITORIAL 


Franklin—Washington—Lincoln 
@® Although Franklin was born in January, we name him with Washington and 
Lincoln to commemorate in collocation the birthday anniversaries of the three 
most outstanding and inspiring figures in the history of our country. 

Anyone who studies the lives of these three men cannot fail to realize a higher 
ap preciatien of their service and devotion to the cause which gave us that freedom 

f speech and action out of which have grown the great advantages and comforts 
we ich we enjoy today. 

The events which made up the lives of Washington and Lincoln are known 
in some measure to practically all of us who are inheritors of the blessings which 
their labors and sacrifices helped to make possible. But most of us are less in- 
timately acquainted with the life of Franklin, who was this country’s most fertile 
mind—a mind of prodigious scope that included every subject of interest to his 
fellows and illuminated all it touched. He was the world’s premier statesman, 
diplomat, scholar, scientist, philosopher, patriot and philanthropist, whose in- 
fluence more than that of any other individual inspired and crystallized public 
sentiment for the great revolt in which this country had its birth. 

The birthday anniversary of Benjamin Franklin last month was appropriately 
elebrated in many places. In February the birthday anniversaries of George 
Washington and Abraham Lincoln will be fittingly observed. From these events 
should come renewed inspiration and strengthened determination to preserve and 
pass on to generations to come those institutions of liberty which they did so 
much to establish. 





<> 


A Suggestion from Germany 
@@ Der Papierhandler, official organ of the National Association of German 
Paper and Stationery Dealers, published at Plattnerstrasse 11, Wurzburg, Ger- 
many, graciously devoted more than a page of its December 14 issue to the ex- 
pression of kindly sentiments for the National Stationers Association of the United 
States and for Office Appliances. We are grateful for this good will. 

Contained in the article above referred to is a suggestion for the development 
of some sort of an instrument to function as a medium of exchange of ideas 
between the stationery organizations of all countries. 

The cordial relations existing between the German, Swiss, and Swedish sta- 
tioners’ associations have proven mutually advantageous. That further advantage 
would accrue from a general international contact, there can be no doubt. Al- 
though procedure in each country must be in conformity to the established gen- 
eral business practice, some ideas by which the business is advanced might be 
readily adaptable to the conditions of other countries. 

Associations in other divisions of the office equipment industry have already 
taken steps to develop an international body. While the stationery division might 
not find an international association of great value at this time, the suggestions of 
the German organization for the exchange of ideas will probably receive the 
interested consideration that it deserves. 

<-> 
One View of the Possible Effect of Mergers 
@®@ The merging of large interests which has been going on not only in this in- 
dustry, but in others, has been a topic of widespread discussion. Much of the 
argument has been in approval of the principle. Without saying “yea, yea” or 
“nay, nay” to the suggestions below, Office Appliances takes the liberty to present 
them as of possible interest in the discussion : 


11 





\ writer in a popular publication decries the practice of mergers on the 
round that they are a reversal of the principle on which industry was working 


’ 
s 


mit its destiny. When bankers run industries, he says, they have an eye for quick 
profits. Broad principles of industry are submerged 1m the imexorable rate ot re 


turn demanded by finance. The economies effected in plant and office consolidation 
release large numbers of men, whose buying power ts adversely affected tor years 
to come. In the meantime, while economies of production put more money m 


the treasury, the buying power of many people released by numerous mergers will 
be adversely affected, with the resulting dimimution of sales and an eventual lower 


; ] ! ; 


stancdare 0 ront 


<--o-- 


The Capper-Kelly Fair Trade Bill 
@® On January 23, 1930, the Interstate and Foreign Commerce Committee 
if the House of Representatives, Washington, D. C., ordered a tavorable 
report, without material amendment, on the Capper-Kelly Fair Trade Bill 
\ favorable report from this committee is said practically to assure the 
ge of the bill by the House, and eventually, it is believed, by the Senate 
Che approval of the President is regarded as certain 

In essence, the Capper-Kelly bill gives manufacturers the right to fix 
the resale (retail) price of the articles produced in their factories. It is the 
contention of advocates of the bill that its enactment and enforcement would 
tend to eliminate many of the evils that exist in the present scheme of 
distribution. In a speech made December 9, 1929, in the House of Repre 
sentatives, the Honorable Clyde Kelly, sponsor of the bill, indicated that 
everybody concerned, the manufacturer, the retailer and the consumer, 
would greatly benefit by fixed retail prices. He cited several examples to 
support his statement. We quote from his remarks: 

“I talked recently with a manufacturer who puts out a specialized chem 
ical product which is the leader in its field. He stated that he established 
the price of $1.75 knowing that it would be cut to around $1.49. He was 
compelled to arrange his wholesale discounts so that the independent retailer 
could make a fair profit on a price of $1.49 

“This manufacturer said to me: ‘If I am given the right to protect 
myself and my distribution from price cutters, | will establish the retail 
price at $1.45. Now the consumer pays anything from $1.49 to $1.75. Under 
the fair-trade policy of your bill every purchaser of my goods will save 
money, for the price will be lower to everyone.’ ” 

Superficially, the bill would seem to put a restraint on the retailer and 
leave the manufacturer to establish any price he wishes. It should be remem 
bered, however, that the manufacturer is interested in obtaining as wide 
1 market for his merchandise as possible. To do this, he would perforce 
want his goods to be sold at the lowest retail price possible. Even if a 
manufacturer should try to take advantage of the situation, he would soon 
be forced to get in line by the pressure of competition. 

\ specific evil at which the Capper-Kelly bill is pointed is the practice 
among certain merchandising organizations of cutting the prices on well 
known, trade-marked goods to a figure below cost. Obviously a merchant 
who sells certain articles for less than they cost him must recoup his loss 
by means of excessive profits on other merchandise. Through the mainte 
nance of fixed retail prices, the consumer is assured of receiving a fair 
value for his money; the retailer’s business is put on an honest basis of 
competition, and the manufacturer has the opportunity to expand his mar 
kets to the limit 


Passa 


<°o-—> 


Recent Changes and Promotions Argue Activity 

© In the last two months we have noted a number of transfers, changes 
ind promotions among the staffs of several large concerns in the office 
equipment held. In an industry of such scope as ours occasional personne! 
changes are inevitable. The fact that of late there have apparently bee: 
more than usual of these movings-about may have no significance or it 
may indicate a determination on the part of most concerns to go after busi 
ness harder and to get the best men possible to put their plans across 
Most of the changes noted have been by way of promotion either within 
the employing company, or with another company which makes an attractive 
iffer, which means promotien in its net result 

Che men named in the several items are of the finest material, weathered 

experience and smoothed by the sandstorms of circumstance. Each one 


yws his business and steps confidently to meet and conquer the drago1 


1 


t lurks in the cave ot new environment 


Wi vish ¢ icl and everyv one success and happi ess 
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THRE FIVE DIGITs OF SALES 


Being a Reminder to Take Stock of the Five Points, and 
Not to Neglect Their Development 


nolos and psychologically, Popsy 


|B TH | gy 

was all Not knowing her origin, she 
resented the easiest answer to a puzzling question 
ind so saved herself much worry. 
nen look upon their business as lopsy viewed her 
gin—they expect it to “jes’ grow.” Occasionall 

apparently by sheer perversity of 

uck. But as the countryman said when he first saw 
the poster of a giraffe, “there ain't no sich animile 
rhe reason why a somewhat casual bus! 


ically 


wrong 
Some business 


rl 


t does good 


nohow.” 
ness may, in rare cases, insist on growing 1s always 
to be found. It exists somewhere. It may be some 
extra-energetic clerk; it may be an extra-good loca 
tion; it may be the popularity of the proprietor. 
Behind every activity is a cause, so ‘tis well to keep 
vatch and ward, that none of those things which 
encourage business to grow shall be neglected. The 
most of us are short on magnetism and long on 
worry. Only the exceptional ones have “it.” We've 
had men offer to teach us magnetism and success by 
mail. They evidently had the secret—they sold 
ot of their own doctrine. But not all of us can 
auster this magic quality. We must study our sit 
tation and our opportunities and work tor what 
we et. 

Granting the stock well bought, 
most men can succeed fairly well by paying atten- 
tion to fundamentals. We should know where our 
susiness comes from—and where and why it goes 
to get our share. 


presence ot a 


when we cease 
The Channel of Increase 
\s we have said betore on one or two occasions, 
there are but five channels through which business 
an come to the dealer in office equipment: 


1. From supplying new business enterprises. 
2. From increased requirements which come 


from the expansion of existing enterprises. 


> 


3. From the sale to existing establishments of 
‘w things to facilitate the handling of their busi 


~ 


1esses. 

4. From prevailing on older concerns to discard 
ntiquated equipment and systems and to replace 
them with modern equipment. 


5. Development of certain business in the home, 


vhich business has heretofore been neglected 

The question for every stationer to 
How to develop these five sources so that each shall 
e utilized for the benefit of his business. 


answer Is, 


Suppose each one of the stationery houses in a 
town or district developed all these five 
sources to an approximate maximum. Every sta- 
tioner would be benfited individually, even though 
he relative position of each to the others might 
remain similar to what it was before. There would 
he more specialties sold, and better quality would 


riven 


ile The market would be expanded and set on 
e roa further growth. There would be an 
ccession of demand for supplies, for new pieces to 


match installations, for additional machines to sup- 
for additional sys 


ment those 


already purchased, 


and says little until the time comes to talk. 


tems to join with those installed for the expansio1 
of essential or desirable records. In fact, it is im 
possible to toresee the multitude of ways in whic! 
new business would arise from the intensive culti 
vation of a market vigorously followed up by intelli 
vent, energetic concerns working to a common end 

However, we are supposing a condition whicl 
doesn’t exist—an ideal state of affairs in which a 
number of concerns can work together without sus 
picion and with approximately equal efficiency. As 
practical men we know that such a thing simply 
“ain't.” We know that an approximation of co- 
operation can be achieved through an association 
Distinct benefits arise even so, and such benefits 
are no more than the members make them, nor less 

In practical life, one or two concerns out of seven 
or eight may attain a high percentage of efficiency 
in working all five of the avenues through which 
new business can be obtained. Others will work 
one or two, and some may not work any at all, con- 
tent with the business which comes from day to day, 
going along on momentum which gradually dimin- 
ishes until the doors finally close, or some new indi 
viduality comes to put power behind the works. 

To produce a growing business, one must take 
each one of the five paths to profit and study it. 


New Enterprises 


New business enterprises—what are they and how 
does one arrive at a knowledge of them? The 
answer is: Through careful daily reading of local 
newspapers; through conversation with architects 
and builders; by hints from janitors and superin- 
tendents of office buildings; through fellow lodge 
members and other acquaintances, and in other 
ways. Salespeople should be instructed to bring in 
all such information they happen upon. Business 
thrives on information which enables one to know 
where business is and when to go after it. 


Expansion 


How are we to know when existing business en- 
terprises are expanding? In much the same way 
that we discover new enterprises. A great deal of 
this information will come through apparently cas- 
ual conversation with customers; through knowl- 
edge of what concerns are doing well and will be 
likely to expand. Salespeople, both outside and in- 
side, will discover expansion plans of their custom- 
ers, newspapers will often record them, and they are 
topics of common conversation where men gather 
Let the dealer spend part of his time outside finding 
out what is going on. Let others be instructed as 
scouts. It will pay. 


Additional Equipment 


How are we to sell new things to existing estab 
lishments? By knowing our own stocks so well 
that we can instantly find the answer to every need 
we discover. The trained observer discovers mucl 
The 
Men who are 
much that escapes 


faculty of observation can be trained. 
interested in certain things see 





14 


First observe the need, then tact- 
fully approach its solution. Here is where sugges- 
tion is often stronger than direct attack. Often the 
customer will sell himself if his instinctive opposi 
tion is not aroused. 

In suggestion No. 4 we have a fruitful source of 
new business, and one which is always with us, tor 
nothing is more certain than that equipment will 
become worn out or antiquated, and that what is 
good enough today may take on quite a different 
aspect a few months hence. One's physical sur- 
roundings are always in a state of change. The 
more energetic and enterprising the man, the more 
pronounced these changes and improvements are 
likely to be. But it is not within the compass of 
any mind to specialize on all things. The successful 
real estate man may be content with an indifferent 
desk or an antiquated filing or accounting system. 
His attention is focussed on other matters. Let 
his mind be suggestively drawn to the fact that he 
needs better equipment—that he can't afford not 
to have it—and he instantly becomes a potential 
customer. The benefit is two-fold—to the customer 
and to the dealer, and rather more to the former 
than to the latter, since appropriate physical equip- 
ment, like well-selected clothes, is an asset. Much 
of this renewal business depends on the dealer’s en- 
terprise in presenting his lines so as to excite the 
interest of the prospect. If the dealer himself does 
not keep abreast of the times—if he cannot present 
the new and practical devices which appear from 
time to time—if he cannot demonstrate visible filing 
systems, present the advantages of steel files and 
the up-to-date supplies therefor—if he cannot show 
an appropriate desk and chair, or introduce his pros- 


the average mind. 
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books—and if anybody imagines a big farm can 
be run without bookkeeping, let him guess again. 

Many women, particularly in the cities, have sec- 
retarial duties which they perform at home, covering 
the activities of churches, clubs, local charities, etc. 
Much of the equipment used in this work has not 
been changed in kind since the early Nineteenth 
Century. It is time to bring it up to the present, 
and the stationer is the one to perform this service. 
\ttractive circulars, letters, advertising folders in 
colors, attractive windows and publicity announce- 
ments in local papers will help to bring customers 
within the immediate influence of his store. Many 
stationers are finding surprising success in selling 
handsomely colored portable typewriters to house- 
wives, students, professional people and others who 
need such machines for use at home or on the road. 
Many stationers today find it profitable to cater 
to women as well as to men. They make it a point 
to sell what women want—and the trade is profit- 
able, for there are a thousand and one items which 
would seldom be bought at all if women did not 
purchase. 

Business colleges, too, should not be neglected, 
for these institutions, strange to say, are not always 
up to the times either in their actual equipment or 
in the knowledge of what they ought to have to 
familiarize their students with the best to be found 
in modern business practice. We recall the incident 
of a business school proprietor who confessed to a 
stationer friend that he hadn’t entered a stationery 
store in twenty years. The dealer confessed that 
this might be partly his own fault, but persuaded 
his friend of the business school to pay a visit to 
the store, where he found so many marvels that he 
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Suggestions 


Replacements 


Replacement sales opportunities may be revealed by 
requiring every outside salesman to make a report on every 
customer in his territory along these lines: General appearance 
of the office, number of rooms, etc. Number of employees, 
classified according to occupation, such as stenographers, clerks, 
bookkeepers, etc. Number of desks, tables, chairs, filing cabi- 
nets, etc., in use and a statement as to the condition of the 
furniture. List of desk accessories in sight such as corres- 
pondence trays, desk blotter pads, desk work distributors, 
calendar pads, fountain pen or inkwell sets, etc. Number and 
nature of office machines—typewriters, adding and calculating 
machines, bookkeeping machines, dictation machines, paper 
fasteners, etc. Record of mailing equipment such as addressing 
machinery, postal scales, gummed tape sealing machines, envel- 


ope sealing and stamping machines, mail distributors, etc. 
Because of the frequent changes in size and personnel of busi- 
ness organizations, and subsequent changes in office equipment 
needs, re-surveys at stated intervals should prove valuable. 


In the Home 


To develop home trade, establish a woman’s corner. Dis- 
play not merely the “social” stationery items, but also articles 
appropriate for an office in the home—small desks specially 
designed for home use—chairs of suitable size and appearance— 
telephone accessories—household expense books—work classi- 
fiers—desk sets—desk correspondence files—card index files for 
recipes—calendar pads—receipt files—rulers—paper clips and 
fasteners—special fountain pen sets—scratch pads and other 
items which would serve a purpose in an office maintained 
in a home. 





© 


pect to a private office installation that will make 
him want that very thing regardless of price—then 
he cannot expect to see his business grow, for the 
customer will not come in and take these things 
away from him. 

Suggestion No. 5 opens up a big field and there 
are several ways of reaching it. Women of the 
cities and towns are always in touch with local 
stores, and today, thanks to hard roads and automo- 
biles, women of the country are quite as up-to-date 
as their city cousins. Home desks, desk sets, foun- 
tain pen sets, accounting systems of the less compli- 
cated kind, box files, etc., all have a place in the 


farmhouse, for often the wife or daughter keeps the 


resolved to reform and equip his institution in a 
modern way as fast as his purse would permit. 

In conclusion, we may be permitted to remind 
the reader that we have touched only a few of the 
highlights. The thinking, working dealer will find 
many other ways to expand his business through 
the five channels mentioned herein. And _per- 
haps, as a final word, it may be permissible to sug- 
gest that the commercial stationer of our times is 
in a better position to sell goods on the basis of 
desirability and service than ever before, relegating 
the price argument to the background from which, 
if a sale is rightly handled, it seldom emerges with. 
sufficient ferocity to kill the deal. 
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WASHINGTORN’S OWN 193071931 
PROGRAM OF AID TO BUSINESS 


Effect Upon the Office Equipment Industry 
Written Expressly for Office Appliances 
By Waldon Fawcett 


ee gee willing, Uncle Sam is prepared to 
take, throughout the year 1930 and well into 193] 
liberal doses of his own medicine. Marshaling the 
forces of private enterprise, President Hoover has been 
preaching the gospel of work—work—and—yet—more 
—work, as the salvation from business stagnation. But 
let no one say that the executive branch of the Govern- 
ment is not willing to practice what it preaches. Ever 
since the World War the Federal Government has 
redoubled its efforts to develop and expand American 
trade at home and abroad. Now, confronted with a 
slight unsteadiness in the gait of progress, the complex 
organization at Washington is prepared to attempt, 
this next eighteen months, to better its own record. 

Needless to pause for any preface to the effect that 
this business-building drive will affect the office equip- 
ment industry. Obviously the operations of business 
in general cannot be quickened and enlarged without 
demanding enlarged facilities in the business plant. But 
there is one special extra promise for the forces of 
office outfitting in the circumstance that the principal 
objective in the program to come is to make business 
more efficient and to enable more economical opera- 
tion, rather than to merely increase turnover regard- 
less of cost. Inevitably every effort to take the slack 
out of business administration means just so much more 
demand for time- and labor-saving equipment. 

In the work that Uncle Sam has cut out for him- 
self, this year and next, as business booster to the 
country at large, the Department of Commerce is the 
one liveliest promoter. But let no office equipment 
distributor get the idea that this is the only Federal in- 
stitution that is making Opportunity for him. Scat- 
tered here and there throughout the entire research and 
experimental program at Washington are activities that 
should open new chances and new channels for the 
sale of business paraphernalia. Or else give the every- 
day equipment dealer a better knowledge of his market 
which will spell larger profits. Even the Bureau of the 
Budget, which was instituted to help Uncle Sam cut 
costs, is doing missionary work by showing how me- 
chanical aids reduce office expenses. 

Retail Credit Reporting Survey 


Perhaps the biggest single boon that the Government 
will hand to business in the immediate future will be 
the permanent or continuous, nation-wide Survey of 
Retail Credits. Don’t confuse this with proposed in- 
quiries on the effect of installment selling. Nor mis- 
take it for a probe of the “returned goods” evil. These 
factors enter in, of course, along with others. But, 
by and large, the Survey constitutes the first and only 
attempt to periodically picture the current credit situa- 
tion of the country as a whole at the retail level. And 
the object, mind you, is not merely to satisfy statistical 
curiosity but to assemble a composite record of busi- 
ness conditions that will foreshadow trade progress and 
serve as a barometer of business trends. 

For some time past the National Retail Credit Asso- 


ciation has urged the Government to take up, syste- 
matically, retail credit reporting, either in conjunction 
with the Survey of Current Business or as an inde- 
pendent venture. The utmost of cooperation was prom- 
ised by the credit men, who realize that if only they 
can get monthly averages on such secrets as the prompt- 
ness with which bills are being paid the country over, 
they will have a chart or guide as has never heretofore 
been available. But Uncle Sam was unwilling to plunge 
into a permanent project until he had demonstrated to 
his satisfaction the soundness of two assumptions. 
First, that he could obtain the information sought. 
Secondly, that this data would prove of practical value 
to distributors in general. 

As a “sample” or test specimen, there has been staged, 
during the past year or so, a try-out Survey of Retail 
Credit. So revealing have been the results that, for 
all that the full report of this preliminary canvass 
may not be ready until late this spring, it has already 
been decided to institute the Survey on a permanent 
basis. At the outset the operation of taking the credit 
pulse will be confined to not more than twenty-five cities 
scattered throughout the country, and carefully selected 
to afford a cross-sectional view of credit conditions. 
Later this roster will probably be increased. So too, 
in the beginning, reports will be made at intervals of six 
months or perhaps three months, albeit on a monthly 
basis. Eventually the news may be released every 
month. 

This new machinery, which will fill the most se- 
rious deficiency now remaining in the statistical set-up 
of distribution, will not only show trends in consumer 
purchasing, but is expected to be the means of sharply 
reducing credit losses, avoiding “frozen credits,” etc. 
No less constructive for many retailers will be the in- 
sight which the Survey information should give on the 
two mysteries of credits, viz., the seasonal fluctuations 
f credit and the disparities in credit conditions in dif- 
ferent parts of the country. Given this check-list, and- 
any retailer in the office equipment field can tell in- 
stantly if his individual business is out of line with the 
general condition. Also, by looking back over credit 
reports from year to year, he can determine definitely 
whether current dips and bulges in the credit curve 
may safely be put down to ordinary seasonal variations 
or are danger signs of an exceptional condition. 


An interesting revelation that has been made by the 
preliminary study and will be confirmed and empha- 
sized in the Permanent Survey is the increasingly wide- 
spread of employment of credit bureaus. The Depart- 
ment will attempt to ascertain from cumulative figures 
whether stores that work with a local credit bureau 
have lower losses than stores that get no help of this 
kind. The Survey will also make available for the 
first time a complete comparative picture of the 
methods used by different merchants to determine the 
amount of credit extended to any individual. Also 
the Survey will take cognizance of all differences in 
the working methods of credit management. For ex- 
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ample, the distinctions, if any, which a retailer makes in 
his method of credit examination as between applicants 
tor open charge accounts and applicants for deterred 
payment Methods of handling also 
ome in for comparative enumeration 

Government Scientific Tests of Machines 


oltice 


“repossess ns 


makers, marketers, and servicers of 
achines one of the most encouraging signs in the sk\ 
it Washington is to be in the amplified policy 
t the Government in giving manufacturers the benefit 
doubtless 
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readers 


most 


tests \s our 
conducts the 


technical 
ncle Sam now 


rT ithcial. 
rigorous 


virtually, 


now, | 
ind exhaustive scientific and service tests of 
iss of merchandise purchased for use in any of 
the Departments or independent establishments of the 
(,overnment (he Federal purchasing staff has re 
rces, for confirmatory tests and specification check 
beyond any laboratory facilities a¥ailable in 
e commercial world \nd, in consequence, the ex 
perts at the Bureau of Standards are often enabled 
o learn more regarding a given product than is known 
that commodity Che Federal 
1930-31, is to give the manu 
uncovered by the 
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eTy < 
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ou 


Ips, tal 
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, 
to the 


manufacturer of 
wlicy, strengthened for 

cturer the benefit of all ' 
tests in order that the knowledge may be turned to ac 


secrets 


unt in improvement of goods 

\n impressive demonstration of how this system ts 
erating, to the ultimate good of private consumers, 
is afforded by the current probe of postage meters and 
other automatic mailing devices. The Post Office De 
partment asked the Bureau of Standards to go on this 
primarily to determine whether, in “permit” ma! 
it is possible for pieces to pass through the ma 
without these impres 
‘The testers not 


bins 


chines and receive 


being registered on the meter 


impressions 
sions 
nly found that it was possible to thus “beat” the ma 
but also unearthed other “weak points,” as they 
These discoveries have been commun 


hines, 
them 
» the manufacturers of the machines and almost 


termed 
ated t 
vithout exception the necessary changes have already 


een made in the routine of manufacture to insure ce 


pendabdle ope ration 
Tests of Paper for Permanency 
Extra money will be devoted this next year to pus! 
ng the quest for permanence of papers. The Com 
merce Department has interested itself in this research 


represented to Uncle Sam 


vork because it has been 
that, for all that the aging qualities of all grades of pa 
er is of great importance, there is little conclusive in 
he paper industry is do 
some 


formation on the subject 
ing its full share to help along the good work 
time since a Research Associate was detailed for work 
it the Department by a manufacturer of purified wood 
fibers,—that is fibers so treated as to resemble high 
vyrade rag fibers in purity and paper-making charac 
teristics. The information developed by the team-work 
f this outside expert, working in conjunction with the 


Federal specialists, indicates that the purified wood 
ibers compare favorably with high-grade rag fibers 
vhen they are subjected to the usua! chemical, phy 
cal, and accelerated aging tests 

During the coming year, with an imcreased expens« 


count, the Commerce Department intends to go more 
ensive to the cooperative tests lesigned to assist 
pel neerns in developing permanent papers tot 
é SES Some of the imnovations that are n 
rospect may ultimately exert influence not onlv upot 
ethods of filing but upon fling equipment lor ex 
npl e Sam is g comfort to the idea t al 

] } ; ' 





OFFICE APPLIANCES 
printed On mipermanent paper, is to make photostat 
copies on permanent paper. In furtherance of this 
method, the Commerce sharps, after making a study ot 
photostat papers, have worked out a specification for 
permanent photostat paper. This formula is already 
in use at the Library of Congress 
Promcting Trade in the Orient 

Che interval from now to July 1, 1931 
ther steps im decentralization of the work of the U.S 
Bureau of Foreign and Domestic Commerce in pri 
moting trade. On the theory that a business man whi 
desires to use, in a hurry, the marketing informatiot 


gathered by the Government should not have to submit 
to the delay of obtaining it from Washington, the Com 
merce Department years ago began the establishment 
of branch offices or “District offices,” so called. At 
these field stations there are available to the caller all 
the published reports and conhdential information on 
hile at the main office at Washington. In addition, the 
city that is recognized as the seat and center of a cer 
tain industry, has detailed to its branch office fron 
Washington, a staff member who is regarded as an 
authority on trade promotion in the indicated line. 

\t the present time, Commerce offices for local serv 
ice are maintained in cities as follows: Atlanta, Bir 
mingham, Ala., Boston, Buffalo, Charlotte, N. ¢ 
Chicago, Dallas, Denver, Des Moines, Detroit, Galves 
ton, Houston, Indianapolis, Jacksonville, Kansas City, 
Mo., Los Angeles, Louisville, Memphis, Milwaukee 
Minneapolis, Mobile, New New York, Nor 


will see fur 


Orleans, 


folk, Philadelphia, Pittsburgh, Portland, Ore., St 
louis, San Francisco, Seattle and Wilmington, Del 
During the next year at least two additional branch 
offices will be established. Just where is not yet de 


cided There is a long waiting list \mong the cities 
which have urged the Department to set up district 
offices within their borders are: Cincinnati, Cleveland 
Hartford, New Haven, Rochester, N. Y., El Pass 
Lake City, Charleston, S. (¢ Newark, N. | 
(Jmaha, Portland, Maine, Spokane, Chattanooga, Bal 
timore and Charleston, \WW. Va 

Government First Aid to Business Stations 

Up his sleeve, for development this next year, Uncle 
“consolidated coverage” that will 
first-hand aid to business in 


Salt 


Sam has a scheme of 
take care of the needs otf 
outlying territories. To illustrate what is in mind, there 
may be cited the situation in Illinois. There is, just 
now, considerable pressure upon Washington to estab 
lish a number of branch offices in that State. There is 
considerable manutacturing outside of Chicago which is 
not served at all by the District office in that city 
lheoretically the Chicago service reaches out to these 
trade centers scattered over the State, but in actual fact 
it does not give the outlying communities what they 
need in business-building “ammunition.” It would 
cost at least $100,000 a vear to put branch offices at all 
the strategic points in I[llinois. And this is likewise 
true of Ohio, where the same situation prevails just 
now. So the Department has a plot to travel field met 
from the established metropolitan office. In the case 
of Illinois, for example, the proposal is to add to the 
Chicago staff one or two men who would spend thet 
entire time swinging around the circle, literally bring 
ing to the doorsteps of business men the latest informa 


tion assembled by the Government. the same _ being 
Havored with disinterested advice n how this me 
icine mav be used by the particular patient 


Office Furniture and Machinery Division? 
that 1930 will see rea 


here is not much promis 


7ed +} ¢ cre an f the thce nittittin: 


mmunity 
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the creation of a special clearing house to be known as 
the Division of Office Furniture and Office Equipment. 
\ precedent has lately been established, however, which 
should help the office appliance group to press its case. 
It is proposed to detach the aeronautic interests from 
the Transportation Division and set up a separate Aer- 
mautics Trade Division. In the same way, tobacco 
trade is to be lifted out of the general classification of 
foodstuffs and have a special Division of its own. In 
some respects the need for an Office Furniture and Of- 
fice Equipment Division is even more urgent because, 
is matters now stand, office appliances are handled in 
the Specialty Division, office furniture is elsewhere, 
ind the Paper Division deals with some phases of trade 
that are clearly within the province of the stationers. 
It is estimated that it would not cost more than $5,000 
1 year to inaugurate a special commodity division con- 
‘entrating on office equipment and supplies 

Here is good news, however, for office equipment 
listributors throughout the country who realize what 
help has come to their brethren in the Northeastern 
States through the recent Market Survey of New Eng- 
and. The Government is to carry on, in like wise, 
luring 1930 and 1931, until all sections have been 
covered by these intensive studies of areas where sell- 
ing is influenced by geographical, climatic, industrial 
ind other conditions. Each of these Commercial Sur- 
veys brings out, with respect to a close-knit group of 
States, particulars of buying habits, consumer demand, 
‘ommodity preferences, merchandising practices, ad- 
vertising policies, factors affecting store and plant lo- 
‘ation, and many other aspects. The results of each 
Regional Commerce Survey are transmitted in several 
volumes, one of which is a Handbook, designed, among 
ther things, to serve as a working manual in laying 
ut sales territories, fixing sales quotas, routing sales- 
men, and determining areas which can be profitably 
handled from individual stores or branch houses 

Commercial Surveys 
In the progressive program of expert market analy- 


sis, section bv section, the Commercial Survey of the 
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Pacific Southwest will come next. The present year 
will see the release of at least a portion of the final re- 
ports on two other projects covering, respectively, the 
Gulf Southwest and the Pacific Northwest. Since each 
Regional Survey necessitates thousands of first-hand 
interviews by a special field staff of fifteen employees, 
it is impossible to say just how far the continuing 
project will advance in 1930 and 1931. But the Sur- 
veys are to be extended as rapidly as possible to 
cover four remaining regions as follows: The Cen- 
tral Northwest, comprising Montana, North and South 
Dakota and Minnesota; Western Mid-Continent, cov- 
ering Wyoming, Colorado, Nebraska and Kansas ; Mid- 
western Region, made up of Iowa, Wisconsin, Mich- 
igan, Illinois, Indiana, Ohio, Kentucky and West Vir- 
ginia; and the Central Atlantic area, embracing New 
York, Pennsylvania, New Jersey, Delaware and Mary 
land. 

From this time on, it will be the policy of the Do 
mestic Commerce organization to handle the succes- 
sive Regional Market Surveys from two perspectives. 
On the one hand, the intention is to measure the po- 
tential consumptive capacity of existing marketing areas 
throughout the country. The effort here is to show the 
territory which may be served economically from estab- 
lished distributing points without regard to State boun- 
daries, and to show for such territories the pertinent 
indexes of buying power and consuming capacity. On 
the other hand, the Regional Survey undertakes to as- 
certain and diagnose limiting factors in various re- 
gions which may be obstructing healthy economic prog- 
For example, in New England, the experts have 
studied the situation created by the migration of the 
textile industry from New England and have under 
taken to suggest what industrial readjustment is pos- 
sible and desirable and what substitute enterprises may 
hll the gap. In short, here is one of the supreme feats 
of Uncle Sam’s first aid to business, viz., the attempt 
to not only report promptly changes in the economic 
structure of whole regions, but to point ways in which 
such shifts can be discounted by sellers who need al- 
ternative outlets for their goods. 


ress, 


BARNUM WAS WRONG 
When and if P. T. Barnum declared that the public liked to be humbugged, he 


was wrong. 


He may have been justified in saying that the public in his day would put up with 


humbuggery, would even laugh at it as a good joke on themselves. 


But in that day nor 


any other day people cannot honestly be said to have liked to be fooled. 


The circus is a rule unto itself 


Its advertising is flamboyant and exaggerated. 


The actuality under the big top or in the side show may fall far short of the wild prom: 
ises on the billboards and yet satisfy people. 

But the circus is here today and gone tomorrow. Even Barnum’s circus kept 
moving, and its forerunner, the great Barnum museum, though it remained in one 
place, kept changing its promises to the public. Despite its fooling, it gave the public 
a good money's worth of show. 

John Wanamaker likened to Barnum’s humbuggery certain practices which, as he 
put it, “break out spasmodically in every city.” These he named. Overpainted adver 
tising, double crossed price tickets, counterfeits of genuine goods, pocket-picking values, 
mixing in old dead stock 

These practices are intended to fool the public. Nothing less than that can be 
said of them. And the public does not like them, insofar as it discovers them 

People may get their money's worth at a circus that has promised a ‘Big, bewilder- 
ing, bi-horned, blood-exuding bovalapus” and shows an ox with his jaws smeared with 
red paint, but they seldom get their money's worth at a store that advertises $25 values 
for $13.75. And when the public does not get value received for its dollar, it is going 
to broadcast its feelings in the matter, and the guilty business man will suffer sooner or 
late brobably sooner 

(Frank Farrington’s Business Talks) 


(All rights reserved) 
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MR. SCHAEFER 


N REVIEWING the changes which have taken 
place during the past generation the stationery and 
office equipment lines seem to have kept pace with bus- 
iness in general. The products sold by the stationer 
have been truly modernized to fit the ever increasing 
needs of industry, so that many of them are now of 
a highly technical and mechanical nature. These arti- 
cles require better schooled and better paid salespeople. 
Many other articles of a non-technical nature can be 
sold more economically through better store display. 
These displays, if made attractive, tempting and per- 
suasive to the buyer, will do a big share of the sales 
work now done by salespeople, thereby increasing sales 





and lowering sales costs 

[The modern stationery store should present an unob- 
structed view to the buyer when he enters the store 
An attractive store will make a greater impression if 
the first idea it presents is cheerful and business-like. 

When customers enter a store they should uncon 
sciously be made to circulate through the whole store. 
Customer circulation is one of the most important 
fundamentals in store arrangement. Look at your own 
How much of it is actually being used by cus- 
Try to get your customer to use your whole 


store 
tomers? Tr ; 
store, perhaps by widening cross aisles to not less than 
Chere is traffic diversion in a store as well 
as on the streets. Divert your customer to where you 
want him to go by grouping related merchandise. 
Place articles that have the greatest call so that you will 
Display easy, 


four feet 


get the largest percentage of circulation. 


A CODE 





SOME FUNDAMERNTALS OF 
STORE ARRANGEMERT 


By Fred C. Schaefer, Sanford Manufacturing Company, 
Chairman of the Bureau of Open Display and Store 


Arrangement of the National Stationers’ Association 


quick selling items where traffic meets, taking care of 
the greatest number of customers in the least possible 
time. 

These articles are the key items for location. They 
should not be placed near the entrance, but where 
reaching them necessitates passing other displays. 
These “key” items should not be grouped, but spotted 
throughout the store. By this plan customers are led 
to circulate in the store and to become aware of the 
wide variety of articles displayed. 

The manner of display is highly important. Ar- 
rangement of the articles should be made attractive by 
symmetrical grouping, harmonious coloring, and by 
other harmonizing factors. Even a pyramid of bottles 
of ink, properly grouped, can be made a spot to chal- 
lenge the attention of a passer-by. One who gives a 
little study to form and colors soon discovers many 
combinations that can be made in the displays to beau- 
tify the store. 

In order to insure the greatest return per store 
square foot, have an attractive clear view from front 
to rear; use your whole store through better customer 
circulation; encourage traffic diversion with wider 
aisles and the grouping of related articles. These fun- 
damentals should all be included in modern present 
day store arrangement. They will help the stationer 
to sell more of the stationery items that are now being 
sold in stores which have no other connection with the 
stationery business 


WE LIKE 


To maintain a reputation for fair and honorable business deal- 


ings in all our relations with CUSTOMER, COMPETITOR 


and EMPLOYEE. 


To endeavor at all times to conduct our business upon the basis 
of SERVICE to the public and to the industry of which we are 


a part. 


To refrain from making promises of service which we cannot 


reasonably expect to keep. 


To promote a fuller interchange of ideas and a closer personal 


contact through 
Associations. 


meetings of our International 


and Local 


To be constantly on the alert to keep our business fully abreast 


of progress in printing practice. 


To heartily encourage trade journals which are devoted to the 
improvement of our business and to the dissemination of useful 


and practical knowledge. 


—The Honolulu Item— 
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SHE WINS A BLINDFOLD CHAMPIONSHIP.—On December 
27, 1929. the Marchant Calculating Machine Company, Oakland 
Calif., conducted a blindfold contest for speed and accuracy 
on the Marchant machine. The winner, Mrs. M. L. Jones, of 
San Francisco, claims the championship in the blindfold cal- 
culating machine operator class. The Marchant Company states 
that recent improvements in the machine permit it to be run 
entirely by touc!l Only the left hand is required to operate 
the machins 


DESK SETS TO NOTABLES 
PRESENT AT KEEL—-LAYING 
One of the twenty-five unique 
desk sets presented to distin- 
guished persons who took part 
in the ceremony of laying the 
kee! of the first Goodyear Zep 
pelir it Akror Ohio, recently 
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ALOYSIUS, CAN YOU IMAGINE a 
COWHAND IN A DINNER COAT? 
FAWNCY!—Here we see the troubled 
lineaments of Will Rogers, the famous 
humorist, impersonating a “big type 
hunter’ with the Corona as the other 
end of the sketch. We get the im-— 
pression somehow that Bill is more 
at home with the lariat than with 
the writing machine.—Wide World 
Photos. (Cut by courtesy Smith- 
Corona Sales News.) 





ROYAL TYPEWRITER COMPANY'S RADIO ARTISTS 
TAKE IT EASY AFTER HOURS.—The men and women 
pictured above are responsible for the delightful programs 
that are broadcast over the Columbia system under the 
sponsorship of the Royal Typewriter Company. In the 
back row, left to right, are Mr. Small, Mr. and Mrs. Jesse 
Crawford and Mr. Hanke. In the foreground are the 
Dennis Sisters and L. A. Witten, announcer. 


The sets are equipped with 
Waterman pens, and show a 
replica of a landing field with 
mooring mast, both of copper, 
and a sterling silver Zeppelin 
A tiny rubber tire, made in the 
Goodyear factory, encircles the 
landing field. (See page 148.) 











SURVEY OF TYPEWRITER MARKET 
IN FRANCE 


By U.S. Consul Damon C. Woods of the American Consular Service, Paris, France 


HE recent il ual exposit otice equipment at 
Paris was featured, like that 1928, by prominent dis 


lays of German typewriting alculating machines 
Statistics show that imports ot s machines trom Ger 
nany in 1928 doubled the volume of 1927 imports and it 1s 


anticipated that 1929 will register another market increas« 


Che German campaign to regain the pre-war position in 
1¢ French office appliance market began immediately after 
e conclusion of the Franco-German commercial and cus 
s convention in September, 1927. Manufacturers granted 
eral terms to Paris distributors and backed their advert 
ising with financial aid Chere are now ten makes of Ger 


in typewriters re presented and most of the lines 


re being actively pushed \ recent development of sig 
cance is the completion of a general agency arrange 
ent between the former representative of an America! 
LLesening machi: nantufactnrer id leading Ger ' 
ookkKeeping machine manutacture and a leading sermal 
vewriter concefri He vill also handle its line of book 
— 1, 
ke g and calculating machine 


German Makes Represented 


lypewriters made in Germany and distributed from Parts 


nclude the Mercedes, Continental [deal, 1. E G., Adler 
Stoewer, Orga, Eureka (portable ind the Labor- Metal 
Supper Three thousand of the last named were recently 


French 


bought by the government on reparations account 
it a price equivalent to $52 eac! hey will be used mainly 
the post office admunistratio1 


French Consumption of Typewriters 


\ trade estimate places at 40,000 the number of new 
ypewriters sold in France per veat Of this total about 
5,000 are portable instruments, the demand for which has 
mproved considerably the last three years. By national 
ty of manufacture the entire sales are divided substantially 


is follows American, 31,000; French, 4,500; German, 4,500 


\ study of the French cust s statistics, as hereinaftet 
set forth, would revise this trade estimate upward in Ger 
iany’s favor, since the imports from that source in 1928 
vere nearly one-third the receipts trom the United States 
The last few vears have witnessed a sharp increase 
hipments of used typewriters fror the United States t 
rance the current annual portation being placed at 
1.000 machines 
French Production 

trench standard typewriters consist, as tor several vears 
ist, of three makes, the Ma the Contin and the Japy 
tal output is estimated at 12,000 per vear, of which over 
ilf is said to he exported “pa and the French colo1 es 
eing leading customers As s curtailment of Frencl 
roduction resulted from the destruction by fire last vear 
the Contin tact mut it ts rebuilt and productior 
; ec resume Bre cturers have not at 

to make portable, noiseles r electric machines 

Types of Machines 

il dealers Paris t t the new model Get 
ewriters re eq st respects to the best 
It and stand up well 

t gy usa Mi ements include auto 
seve the shock of 


e carriage return In order to reduce the effort 


ty] sts 


some American machines have a key-operated carriage r¢ 


tur! rhe German portable machines are of good cor 


but they have made less trade headway) France 


struction, 


than those of standard size. 


Noiseless machines are contined to American makes 


higher price renders sales difficult except in large estab 


lishments willing to spend liberally for the most perfected 
The still 


strongly to the electrically driven machines and, in addition 


ofhce equipment. price objection applies more 


omplaints have arisen on account of motor troubles an¢ 
interruptions of the current due, no doubt, to lack of ex 
perience in operating the machines American typewriters 
of the noiseless and electric categories have little ym peti 
tion in France is vet. from those ot Germar ictior 

Prices 

Standard sized German and American typewriters of the 

vest makes and newest models are quoted here at the same 


price, Fes 3,650 ($143.70) Portable sizes are ttered at 
2,100 francs ($82.70). Both types are sold with substantial 
discounts for cash. French-made machines are priced at 
Fes 2,800 ($110.27). Noiseless typewriters are offered t 
the retail customer at 5,000 francs ($197.00) a1 electric 
machines, with motor attachments, up to 10,000 fran 


$304 00 
Sales Methods and Credit Terms 


Several American typewriter manufacturers distribute at 


Paris through branch houses: others have independent 
igents German concerns have thus far used latter 
method, although it is stated that the producer of of the 


principal makes has acquired a financial interest in the 


firm representing it in France. The French manufacturers 
have sales ofhces in Paris and like the foreign companies 
ict through local dealers. as sub-agents, in the rovinces 

Customary American terms to local dealers France 
ire 10 per cent plus 25 per cent under the list prices, witl 
payments in tour quarterly installments. It is said that the 
German discounts reach 40 per cent The French pro 
ducers customarily allow 33% per cent Reta istomers 
tor all makes may receive credit up to two years. It is 
stated that credit conditions in the trade are very goo 
ind comparatively few losses are experienced olesale 
distributors 

Market for Used Machines 

(he market for used machines is active, due to the low 

prices at which thev mav be re-sold In addition to dis 


posing of current take-in typewriters, dealers report 
mportation from the United States of about 10,000 rouel 
ind re-built machines per year. One leading dealer takes 
one hundred per month from American exporters Chere 
ire numerous, well-equipped shops at Paris for repairing 
ind reconstructing typewriters and wages are low. con 
pared with American standards It is stated that the aver- 
age cost at Paris for rebuilding a used tvpewrité s S800, 
against $15.00 at New York 
Import and Export Statistics 
é ¢ table gives the Frencl toreig1 +. le m 
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typewriters and calculating machines during the ast tew 
years 
Value in thousand francs 
1928 1927 1926 1928 1927 1926 
(Metric quintals) 
Gt. | 185 289 759 
ite States.6 HR 5.218 5.369 
Other u 
‘ 1.943 R70 R70 
lotals 8.396 6377 6,848 126,837 101.488 123,709 
Che «mports from “others” are considered t almost 
tire from Germany. This trade has tripled since 1926, 


s probable 1929 total 


Imports from Great Britain may include some re 


that the will reveal a further 


nts trom the United States and exports of used 
es. It is stated that British-made typewriters have 
small sale in France. The “Imperial” is the prin- 


The American the market, ac 


cording to the foregoing table, has not declined in conse 


cipal one. participation in 


quence of German competition, but has gained by 20 per 


1926. 


augmented receipts of new 


cent in volume over the imports of This increase, it 
is believed, results largely from 
standard machines 
Customs Duties 

Article 525 ter the 


to typewriters 


portables and of used 
French customs tariff, the 
from the United 
This is the minimum rate 


Under of 


duty applicable coming 
States or Germany is the same 
and it amounts to frances 17.50 ($.68) per kilogram, net 
weight, for machines weighing between ten and thirty kilo 
grams. Portable typewriters would be classed as machines 
weighing between two and ten kilograms and assessed at 
the rate of francs 19.50 ($.76) per kilogram. For a standard 
the sales tax 


to 


size machine the duty and cent 


the 


per gross 


collected by administration, amount about 


$11.50 


customs 


CERMARY ASAN EXPORTER AND IMPORTER 
OF OFFICE MACHINES 


Some Facts and Figures by Edward A. Dow, American 
Consul in Charge, Frankfort-on-the-Main, Germany 


sales of office equipment in this territory. especially 


pewriters and other oftice machines, have steadily 


since the stabilization of the German currency 
The present economic conditions in Germany, to 
with the scarcity of capital and consequent high 


tes have compelled all local industries to concen 


ir efforts on their output, and “rationalization” has 


ace, or at least has commenced in the majority 


German firms. To ensure the necessary efficiency, 


uality of office equipment is being used, and this 


‘ ~ 
tendet is steadily bringing American products to the 
OSitI ev held in the pre-war period. 
Oft equipment of American origin is conspicuous on 
e local market, and, despite the somewhat higher price, is 
efert many purchasers on account of its high 
J 
Local Manufacture of Office Equipment 
Che re numerous firms in Frankfort-on-Main which 
nanufacture typewriters. The majority, however, produce 
these as a side-line, the main business being the manufac 
turing such products as automobiles, bicycles ard similar 
irtic s 
One of the most popular German typewriters is the 
Adlet manufactured by a Frankfort concern of that 
ame This firm began production of typewriters in 1899, 
is soon as such machines appeared on the German market, 
ind urtly established the German typewriter industry 
It now has a leading position in the domestic market as 
vell as a large export trade It is stated that altogether 
ore than 300,000 “Adler” typewriters are now in use. The 
ost interesting characteristic of these machines is that 
steac the type describing an arc as it rises from the 
or} position to the paper, it is thrust horizontally with 
ich force that a large number of copies can be made 
dealers claim that the No. 25 model can make as 
i s 25 copies at ones rhe company has secured 
‘ this construct‘ The three most popular 
‘ tiie ortabl the No. 7 and the No. 25 models 
las es are also available as booking machines, 
: hematical machines with decimal tabulators, 
2 rriages et cetera Chese typewriters are also 
vith d e and interchangeable tvpe enabling 


a page to be typed, including, for example, German and 
Greek characters. Other combinations include chemical and 
mathematical characters as well as for all foreign lan 
vuages. 

Other makes of typewriters produced in Frankfort are 
tie Torpedo, Protos, Merz, Archo, Diamant. The Con 
ttnental machine, also of German manufacture, is very 


similar in appearance to a well-known American make 
Carbon paper and typewriter ribbons are not manufac- 
tured in this consular district. The present best seller is 
said to be produced by a firm at Hannover, in the Bremen 
The products of a Heidelberg firm are 


stated to claim the second position, although the quality is 


consular district. 
not as high as the first mentioned products. Carbon paper 
of German manufacture has been purchased only since the 
outbreak of the World War, as in pre-war times the Amer 
ican product had almost a monopoly of the German 
market. 

Aside from American carbon paper, the only. other for 
ecign goods seen in this territory are of Swiss origin, and 
little 


are usually equipped with ribbons of American manufac 


have very demand. American typewriters sold here 
ture and there is a tendency to continue the use of Americar 


products when the price difference is not too large. 
Germany’s Foreign Trade in Office Machines 


Office machine production exceeds domestic needs and 
of its 
this situation, American office machines are still imported 


Germany exports a large part products. Despite 


into Germany and enjoy an excellent reputation as t 
quality 
Note.—Here followed a statistical analysis of Germany's 
reign trade in office machines. These figures will be 
presented in essence in a later issue 
Prices 


Che following retail prices for typewriters are now effec 


tive in Frankfert. (One mark equals $0.238.) From 3 to 5 

per cent discount is allowed for cash 

Make: Price in Marks 
Adler, portabl 198 - 
Adler, No. 7 370- 














IN 


va) OTE LANDS 








, 

OS on : FT _f) 
ug _< ‘ ae 
~ : 47 A os > — an) 
Ves re - s- sa a = __ 





Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices of 
this journal their headquarters. The staff at the main office, 417 South Dearborn Street, Chicago, and the staff 
at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd St. and Park 
Ave., New York, will be happy to be of any possible service. While the facilities at New York 
are not so many as at Chicago, there will be found the same desire to serve. United States 
manufacturers or their representatives traveling abroad are cordially invited to call 
upon Office Appliances’ London Correspondent, Mr. W. Teignmouth Shore, 

18 Templars Avenue, Golders Green, London, N. W. 11, England. 

Mr. Shore's knowledge of the office equipment business 
and its possibilities in Great Britain makes his 
counsel valuable to those desiring to 
cultivate the British Market. 


LONDON NOTES AND NEWS 


By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11, England 


Note.—Mr. W. T. Shore, whose address is given above, is the authorized subscription representative of OFFICE 
AppLiaNnces in the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders should be 
sent to OrFice APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinois. 


London, January 3 I know your pluck; I know your determination. But you 
The New Year has started, and as is usual we are all are trying to carry on like a big fighting man who hasn’t 
talking about and planning for the twelve months to come learned the use of modern weapons; doesn’t even under- 
Also, we are taking stock, so to speak, of the present situa- stand that they must be used. You cannot fight with bows 
tion in the office appliance world, talking about “futures.” and arrows against machine guns and flying machines. No.” 
One good sign of the times, from the British point of view, We are moving, some of us. We are going in the right 
is that facts are being looked straight in the face, and when = direction. some of us. But not enough of us. We have 
they are not agreeable they are not being shirked. The not yet all wakened to the knowledge that we are no 
main fact is simply this, that if things are really to take a  jonger alone on the prosperity map, and that there are a 
big turn for the better they must be made to do so. It is host of keen, clever, well-equipped rivals who are going to 
sheer waste of time to sit and wait; we must stand up and _— shove us off it altogether unless we watch out. 
nght, and we mean to do so. But, and there seems to be Why do I write this? For two reasons. It is patriotic 
a “but” in most mAtCErs, the situation is not good and the to look for and to tell the truth. It will help you folk to 
ontlook 1s not ros} Not by a long way. I have been visualize the British market for office appliances. The 
about a deal the last few days and have met all sorts and) ogee appliance trades follow the flag of general prosperity 
conditions of business men. I expected rs find 7 cheer) or of general lack of prosperity. Your selling will have to 
note everywhere, as is mostly the case during the first few be stronger and better than ever this coming year. Ameri- 
days of a new year We all wished each happiness and cans here realise that. most of them 


prosperity, and then the majority of those with whom I , oS) ie 
Of course there are certain lines, such as the best type- 


talked added, “But it’s going to be a hard year.” In short, ; : , 
writers, accounting machines and so forth, in which you 


too many are looking for bad times, and when you do s . ' 
' <9 need not fear any harmful rivalry here, unless it should 

that they surely come along [ am not a blind optimist, ' : 

and I am not a vinegary pessimist. I will put it this way 


if we do have a good year I shall be greatly surprised. 


come from Germany; but there are others in which we 
stand up to you and will surely this year or next come out 
ae ; “ _ top dog, such as loose leaf methods and supplies and sta- 
There are three bed rocks to our difficulties, not one of i aller £ : : 
, “ tionery generally, fountain pens, etc. 
which is likely to be wiped off the map this year or for a 


long time to come. Chatting with an American office ap- fo sum up: Britain has not yet set her business house 


; in order, and if she does not set about doing so rigorously 
pliance man who is not only here now but was with us and ; , H ( 4 " g us 
. : . ; " and strenuously she wi soon not Nave a 1oUuse vwortn 

knew us well before the War, he put his finger on the ; : : ; - wars 
worrying about. I shall be blamed for saying this; I shall 


three points I have in view “T did not realize until I came ; ae ie 

over how terribly you are taxed. I did not realize that be contradicted. But it is true. 

your big industries were in a bad way. I did not realize British Industries Fair 

how poor were your methods of marketing—on the whole The coming “Fair” is a bright spot! Quite bright! 
There seems to me to be a real lack of adaptation to the A special advance overseas edition of the catalogues of 
new situation. You are trying to carry on as you did be the 1930 British Industries Fair, to be opened in London 
fore the War. That won't do; or, rather, it will do for you and Birmingham on February 17, is already available weeks 
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before the opening of the Fair, and is being issued imme- 
diately to 10,000 business men in Europe, North America, 
South Africa and the eastern coast of South America, in- 
cluding all those buyers who have notified the Department 
Trade of their to attend the Fair. 
By this publishing feat, which has only been made possible 
owing to the keenness of British manufacturers to partici- 


of Overseas intention 


pate in the Fair, trade buyers in cities as far apart as Istan- 
bul, Capetown and Vancouver will be able to receive copies 
of the Fair Catalogues before commencing their voyage to 
England. The catalogues, apart from containing descrip- 
tive entries of the exhibits of some 1,800 British manufac- 
turers, embody a complete classification of the exhibits by 
trades, and indexes in nine languages, enabling foreign 
buyers who are ignorant of the English language easily to 
trace the goods in which they are particularly interested. 
Yes; 


it would be if the seriousness of our situation were fully 


quite a bright spot, but not as bright or as big as 


and more widely recognized by British manufacturers. As 
I look through the catalogue, almost as striking as the 
number and standing of those who are exhibiting is the 
number of big firms who are not doing so. The answer in 


many cases is that “we are doing quite well, thank you, 
and can look after ourselves and do not need to go to this 
show.” Which simply means that they do not know that 
one of the essentials of good marketing is not to neglect 
any opportunity of business whatever. It is the old, old 
silly song—we are so big we cannot be hurt; let the small 
fish look after the little 


who come to this Fair will not be bothered to hunt around 


worms. But many of the buyers 
for those who are hiding their light; they will expect to 
see all our best at this exhibition and will buy there, and 
there only. The section for sales services seems to be very, 
represent the 
And so it is in 


very poor. For example—only two firms 
card-indexing and filing-cabinet businesses! 
every section of the advertising and selling services! To 
which it will be answered that this is a fair for goods, not 
for services. But those who have the goods need all they 
can get in the way of selling service! At any rate, this is 
a fact of some significance for the office appliance man 
here from your side. He still has much elementary prop- 
aganda to do. Less indeed than a few years ago; but still 
much. That should be remembered! 
- <——___——_ 
News Notes from Spain 

Che Spanish Roneo Company has merged with the Union 
Cerrejera, of Mondragon, for the purpose of manufacturing 
steel furniture in Spain. 


* + . 

Che International Congress of Accounting has been held 
with great success at the Institute of American Economy at 
Barcelona. At the convention there were discussed, in addi- 
tion to themes of accounting technique, developments related 
to adoption by Spain of laws concerning modern accounting 


procedure and the use of accounting machines, as a result 


of writings from the pens of Messrs. Gardo, Calleja, and 
Codina.—R. B 
a 
Pencil House Now Under Russian Governmental 
Control 


It is stated that the Hammer pencil manufacturing plant 
in Soviet Russia will be continued by the Soviet govern- 
ment, and that the amount invested in the manufacturing 
plant will be paid back. It is said that nearly all conces- 
been dissolved, thus putting the 
whole manufacturing output under government control.— 


> Bs 


sion contracts have now 


OO 
The man with a hunch, if he succeeds, bases that hunch 
on facts.—Strathmorean (Strathmore Paper Company). 
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Essential to Success of Photo- 
Telegraph Service 


Typewriters 


Special Correspondence to Office Appliances 





Brussels, January 7, 1930. 

The New Year opens in Europe under the promise of 
better things, and among the revolutionary changes prom- 
ised may be classed the opening of a photo-telegraph service 
between London and Berlin. The official notice of the new 
service is laconic, but there is a provision that messages, 
handed in to be photographed and transmitted just as they 
are, must be in writing, not smaller than the type of an 
ordinary typewriter. Practicaily this implies that messages 
must be typed for transmission, if they are to reach their 
destination, clear and easy to decipher. The result of this 
epoch-making novelty will be to render typewriters a neces- 
sity and already postoffices are considering the possibility 
of keeping machines at the disposal of the customer, in 
return for a small charge, or maybe of keeping a typewriter 
operator during the rush hours on the premises, and allow- 
ing him to take dictation of messages for the general 
public. Whether this plan ever be put into practice or not, 
the cost of telegrams will fall considerably, for messages 
will be reckoned by the inch, not by the word. This will 
bring the United States and Europe considerably closer 
together, almost wiping away the present distance, largely 
created by the cost of cabling and telephoning. Telephon- 
ing, for long distances, is evidently much cheaper than 
cabling, but there is always an element of uncertainty. 
sometimes good, sometimes bad. Even the 
clearest message is only accepted with reserve over a very 
long distance, for there is always the risk of some word, 
modifying the sense of the whole conversation, not being 
caught. Very big operations could hardly be entered into 
on telephonic instructions, alone, as there is no proof of 
the orders having been given. Without taking count of 
changes of intention, or of actual dishonesty, the death of 
the man who gave the message, would put the farther end 
in a very difficult position, in the matter of 
proof of the order having been given. 

The same difficulty, but to a lesser extent, exists with the 
cablegram. Mistakes occur, especially when the operators 
deal with a foreign language. The risk has been greatly 
increased lately, because skilled operators simply listen in 
transcribe, without looking at the instrument. This 
results in some queer spelling in language unknown to the 
operator. In the case of a typewritten telegram, photo- 
graphed, just as it stands, there will be no room for error; 
the very signature will stand as written. If the system 
succeeds immediately, it may be expected that long business 
letters will be sent over the wires, but this will put a sudden 
end to the old-fashioned habit of writing on both sides of 
the paper, as this would interfere with the operation of 
photographing, while typing without spacing is likely to 
come into fashion. Not so near or clear looking as the 
typing, the necessity of economy will probably 
make it general. One of the great objections to typewritten 
letters, etc., will vanish, also. In Europe, from economy, 
faint, unclear typing is often seen. As this will photograph 
poorly, making the message blurred and indistinct, at the 
other end, new ribbons, changed frequently, good, clear 
type, cleaned at set intervals, will become the rule. A great 
impetus will be given to getting up speed, especially for 
rush stuff, requiring typing, without error, as all erasures 
will be visible on the type-script. People who have neglected 
to introduce machines will find themselves at a loss when 
they want to send photo-telegrams. For pictures that will 
also go by wire, the captions will be typed, of course, and 
this means still more machines, no one daring to be left 
behind in the race to get there first and to save time.—L. R. 
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SINESS Si tory HELD 


omimercial scnoo 


~ ‘ : ~ 9 | nt : . ; [hh ' ? 
The Second Spanish Business Show nercial Organizatio ot counting the ¢ 
st s and cultural bodies who visited the e < 
second Spanish Exposition with its concurrent Week udents and cultural bodies who visited the exhibit 
§ Commercial Organization were held from the 9th to the Che commercial transactions which the exhibitors put 
' November the Casa Lonja de Mar. Barcelona hrough and prepared tor future closing amounted to a very 
ler the ansnices and patronage of the Official Chamb« great number of pesetas 
. . r ‘ | —_— . ‘ >.° 4 
e and Naviga The Typewriting Championship 
horities Barce 1. under the resicd \ f io he National Typewriting Championship seventy-five 
‘ iptain general is we is representatives o the \l ersons registered to take part and sixty contestants pre 
x my. the director-general of Commerce, the sented themselves 
{ ratiotl et esided at the ( v he Che title of Champuio1 [ypist ot Spain for the vear 1929 
{ iresses complimentary eterences wert aie vas awarded to the ournalist Rafae Perez Olariaga of E 
e direct the expositi Rafael Bori; the cha Dia Gratico and La Noche, who wrote seventy-two words 
t xecutive committee, Bartolome Ameng i ‘ t. per minute 
enera Cata a o Barrera Che typewriters used } ed the lowing order: Under 
. od | ( Smit! LD oO table Remineton ind Cor 
Hi opens ‘ eek of ( mime i (re 
ental 
thnorities rt rese tatives ind I ter guests . . . 
: Valuable prizes were awarded t ( stants 
ed to inaucugate Second Commercial Orgat 
The Cycle of Conferences 
The Exposition Attended by a public composed « isiness men, bankers 
teachers of commercial subjects, and employees of business 
_— €s, Gevices ago uuses—to the number of more than 400—the following 
e, technical reviews ethods of instructio et held | 
ectures and conferences were held Internal Organizatior 
‘ t tive exh nit i ills ( the ( isa Lot 1 «at Mar > " 1 ; } > 
the Bank, Juan Revoltos: Adding Machines and Book 
whic ‘ shown the 1 st up-to-date equipment tor the , , ' 
: , keeping Machines (accompanied by demonstrations in whic! 
' stiot f the modet flice mong tl products , 
=e . \mong , were used machines on exhibit in the exposition), by Jose 
bit ver ot those n ttactured in Span nd abroat , ' , : 
. . , , = , : (sarce teacher of commercia subjects Che ¢ orrespondence 
- ¢ ‘ +} , much y ter nn ¢ ' ler + nt } h lie tor the noveiti . R: Ir | B 
L he site ( ‘ i Success muc great tha i epartment vy the director ot e exposition, KRatael bor 
the ir (1928 ecause i result of the Internationa Vocational Selection of Business Employees in the Unitec 
x it Barcelona it vas supported with much 1 ré States (with streopticor slides 4 Dr. Emilio Mira, dire« 
] thre roy < may be calculated that some tor of the Institute ot Protessional WOnientation, of Barce 
‘ ‘ sited this Second Exposition of ¢ i: Financial Stock-Taking in Enterprises, by Jose Bus 








RORI RECEIVING THE SERVICE MEDAL AWARDED 
OVERNMENT FOR HAVING STARTED AND DIRECTEI 
rN eT \ND WEEK OF COMMERCIA ( 
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vets Gorina, director of the S¢« t the Higher Mer European office equipment were the following exhibits of 
untile Studies, of Bar« ma American lines 

Because of the high educational value of these lectures Manuel Calleja, Via Layetana 54, Barcelona; Burroughs 
nd their great scope, they were collected in one volume and Burroughs-Moon-Hopkins adding, calculating, and 
y the Official Chamber of Commerce and Navigation of accounting machines 
Barcelona and distributed free of charge. as was done the Juan Frey, Ronda de San Pedro 25, Box 196, Barcelona 
vear before x, Smith standard typewriters and Corona portable 

The daily newspapers and the techmical press, both ot typewriters 
Spain and other countries, published high eulogies of the Venancio Guillamet, Ronda de la Universidad, 31 Barce- 
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VIEWS OF THE SECOND SPANISH 
Trop to bottom, left side Underwood 
ing Todd check protecting devices, 





BUSINESS SHOW 
typewriters; 
a new Spanish duplicating 


iv peeled) 
PSC NEIL A GLIOK 


my per reves 
‘mas 4ApeH tl BA bl 


BARCELONA, SPAIN, NOVEMBER 


9 TO 17, 1929.- 
Burroughs adding machines; 


booth of Romualdo Torres show- 
machine called Triunfo, Rocan revolving and jointed 


stands and Bostitch paper fasteners; L. C. Smith and Corona typewriters. Top to bottom, right side: Bhiott- 
Fisher billing and bookkeeping machines; booth of Rudy Meyer showing Security steel filing equipment and 
Kardex visible records; Remington typewriters and Library Bureau equipment; booth of Venancio Guillamet 
showing G-F Allsteel furniture, York safes and Brunsviga and Astra calculating machines. Upper oval shows the 
typewriting championship contest The lower oval presents a view of the closing session of the show at which 
prizes were distributed Governmental authorities were present at the final session 
tures for their educational work in the field of the devel lona; All-steel office furniture and supplies 
nt of modern business technique Jose Leblanc, S. A, Box 381, C, Madrid; Ditto dupli- 
The Commercial Contests cating machines. 
There were conducted during the exposition six contests Meyer-Rudy, Via Layetana 54, Barcelona; Kardex visible 
fessional skill: Mercantile correspondence, commer filing systems and Powers statistical and accounting 
hogr reanization, publicity, accounting, machines. 
ercial e. Valuable prizes were awarded to the Organizacion Contable, S. A.. Rambla de Cataluna 13 
rs among the more than fifty contestants who pat pral., Barcelona; Elliott-Fisher bookkeeping machines. 
Casa Remington, Ronda de San Pedro 8, Barcelona; full 
The Exhibits line of Remington typewriters: Steel furniture, Library 
1 exhibits Sy S d other Bureau, Baker-Vawter. and Safe Cabinet 
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Joaquin Serra, Caspe 4, Barcelona; Edison-Dick Mimeo- 


graphs; Sentinel check protectors 
Romauldo Torres, Libreteria 10 and 12, Barcelona; Bos- 
titch stapling machines; Todd Protectograph check pro- 


tectors 

Truniger, S. A 
Balmes 7, Box 298, 
Sundstrand machines 

M. Van Hauwaert, Valencia 280, Barcelona; Felt & 


Guillermo) 


full line of Underwood and 


(Compania Mecanografica 


sarcelona 


Tar- 


rant Comptometers. 
The 1930 Exposition 

At the: banquet which was held at the Hotel de Oriente 
to celebrate the success of the 1929 exposition it was agreed 
to endeavor to secure the Palace of Fine Arts, so that the 
rhird Spanish Exposition of Commercial Organization in 
October, 1930, might be held in larger quarters, since the 
growth of the exposition which has resulted from its suc- 
cess has made insufficient in size the beautiful halls of the 
Chamber of Commerce and Navigation. Senor Gardo’s 
motion to that effect was greeted with applause. 

Awarding of Service Medal to Rafael Bori 

The government of Spain awarded to Professor Rafael 
Bori the Service Medal, for his accomplishments as an 
apostle on behalf of commercial organization and for 
having organized the first two Spanish business shows. The 
cost of the medal was paid by Mr. Bori’s friends, and the 
medal, together with a gold brooch set with brilliants, was 
presented to Mr. Bori before the government authorities of 
Barcelona. Mr. Bori was further favored with a gift con 
sisting of a watch set, chain, gold coin holder, an Under- 
wood typewriter, and an Eagle fountain pen 


atime 
Expansion of Todd Foreign Distribution 
Additional contacts with office machine users abroad 
1ave been arranged by The Todd Company. 


Messrs. Loun & Schitikow of Reval, Esthonia, are the 
‘Protectograph” agents there. 

At Riga, Latvia, the appointment has been made of Han- 
iels-Aktiengessellschaft A. Lippert. 

H. P. Bauer, Zofingen, Switzerland, has undertaken sales 
representation for Todd machines. 

Sefior Roberto Salazar, Caracas, Venezuela, has become 
Todd representative in that section of the country. 
G. W. Owen, of the Rochester home office, 
January on a trip taking in Havana, Cuba; Haiti, Domin- 
can Republic, Porto Rico; Caracas and Maracaibo, Vene- 
zuela; Curacoa, Colombia, Panama, Costa Rica, Nicaragua, 
Salvador, Guatemala and British Honduras. His progress 
in meeting with representative office equipment men will be 
new representatives ap- 


sailed in 


recorded later with reports of 


pointed 
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I. B. M. Corporation Holds European Convention 

Thomas Watson, president of the International Business 
Machines Corporation of the United States, being a delegate 
to the Internationel Advertising Convention in Berlin, took 
advantage of his trip to the convention to visit the Euro- 
pean headquarters of the company. In Stuttgart, capital 
of Wurttenberg, about one hundred members of the organ- 
ization held a meeting at which Mr. Watson was the guest 
Other guests were Mr. Heidinger, general man- 
Serlin, 


of honor. 
ager of the German Hollerith Gesellschaft m. b. H., 
and also in charge of the interests of the International 
Business Machines Corporation in Germany. 

Near Stuttgart is the plant of the Optima Werke A/G 
(valued at about two million dollars), manufacturing pre- 
cision scales known as Dasca. Convention members were 
invited to visit the Optima Werke A/G and many availed 
themselves of the opportunity. It is stated that about forty 
of those attending the meeting came from German territory 
and about sixty from other European territory. 

It is noted that Hollerith machines are coming from the 
United States fitted and built for European purposes, the 


machines finding an extensive use in German houses. 


The Deutsche Hollerith Maschinen Gesellschaft m. b. H.., 
Berlin, has been established since 1910.—E. R. B. 
Sa 
Burroughs Has New European Organization 
Scheme 


It is stated that now in the principal European capitals, 


stock companies are being formed for the distribution of 


Burroughs products. In Berlin, Copenhagen, Zurich, 


Prague, Budapest and Vienna, the establishment of such 
stock companies has been announced.—E. R. B. 
ilies 
Electrical Typewriter to Be Installed for Long 
Distance 
The Siemens Electrical Works of Charlottenburg, Ger- 


many, are introducing a new electric typewriter similar to 


the Morkrum-Kleinschmidt machine, having, however, a 


standard four-row keyboard.—E. R. B 
- >_> 
Bruder Develops Business in Brazil 
A. J. Bruder, who is traveling in South America for 


Globe-Wernicke, is now in Brazil. He says that in spite of 
depressed economic conditions, he is developing some nice 
business with the Globe-Wernicke there, 
Messrs. Puertas & Cia, of Rio de Janeiro 
ENE at 
German Steel Furniture Corporation Founded 


manufac 


representatives 


It is reported that a German steel furniture 


turing concern has been organized with offices at Harden- 
Berlin, Charlottenburg, Germany.—E. R. B 
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A PICTURE OF THOSE AS 
SEMBLED AROUND THE 
BANQUET TABLE AT MAX- 
IM’S RESTAURANT IN PARIS 
N DECEMBER 14, CELE- 

tST ANNI- 
1 PERFECT 

.. L., DEAL- 

‘“HANT CALCU- 

‘HINES, 110 RUE 
The Perfect Bu 
reau recently moved its offices 
from 1 Boulevard Haussmann 
to the address given above 
This removal was made neces- 
sary by the rapid growth of 
the business and the need for 
increased facilities and larger 
space The new quarters are 
located near the Champs 
Elysées in the heart of the bus- 
iness section in the city of 
Paris The new quarters pro 
vide facilities for continued ex 
pansion of the business and the 
taking on of new 
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An Impressive Annual Publication 
This year the British South Africa Annual is quite up 
to if it does not surpass its predecessors in beauty and in- 
The Annual for 1930 contains 160 large pages plus 
The cover shows the past and 
In vivid colors are portrayed the 
1,200-ton sailing ship, and the 


terest. 
a supplement of 48 pages. 
the present in shipping. 
old “Carnarvon Castle,” a 
present motor ship of that name having a displacement of 
20,063 tons. 

Looking at the beautiful illustrations, many in colors, we 
must not get the impression that all of Africa is “as a 
garden fair” for, says the editor, “half the charm of Africa 
consists of its abrupt contrasts, like those afforded by the 
sub-tropical splendor of Natal; the settled prosperity of the 
the southern Cape; the wonderful mines; the 
Karoo; the glamour of its 


fruitlands of 
somber harshness of the great 
mighty interesting mountains; its native people—as yet 
uncontaminated by contact with modernity—its wonderful 
beasts and still more dazzingly brilliant birds, and its open 
life.” 


The present issue of the Annual gives not only an inter- 


esting array of facts regarding South African industries, 
but presents many things of historical value and matters 
of social and artistic interest. We note, for instance, at 


Cape Town, the Michaelis collection of paintings by Dtuch 
masters in Old Dutch House, erected in 1775. Then, there 
is an article on the wonderful prehistoric pictures, almost 
modern in vigor and delicacy of handling, which decorate 
some of the outjutting ledges in the mountains in Griqua- 
land. 

In Basutoland, we note the rivers with their hidden but 


beautiful falls; the boiling springs, curious rock formations, 


etc. We are given a glimpse of its farms, its national 
parks and other activities. Our next step takes us to 
another section and we are told why the Waldensians did 


Africa. This is an interesting article which 


goes back into the French history. 


not come to 


We see in another chapter the sub-tropical lure of Natal 
and note its vigorous and thriving interests. We are given 
a glimpse of scenes in Zululand, and learn how the Prince 
Imperial, son of Napoleon III, lost his life in that part of 
South Africa in 1878. 

Passing through Durban with a glimpse here and there 
at matters of interest, we come to Vereeniging on the Vaal 
river, an interesting spot cleverly pictured and described. 

We visit Pretoria, take a look into the natural caves, call 
Rhodesia we stand with reverence 
We come 


at Bloemfontein, and in 
before the hill on which Cecil Rhodes is buried. 
next to Mombasa and are introduced to some views in and 
about Kenya, known as the hunters’ paradise. Many points 
of interest in Uganda are touched upon. 

For this issue of the Annual, which presents so well the 
resources and attractions of South Africa, we are indebted 
to our old friend, Arthur Tunley of E. M. Tunley & Co., 
long prominently identified with the office equipment busi- 
ness of that country. 

pidiiieniatn 
Burghagen Celebrates Anniversary 

The seventieth anniversary of the birth of John Burg- 
hagen, Hamburg, Zeitschrift fir 
Biirobedarf, Hamburg, formerly Schreibmaschinen-Zeitung, 
said to be the oldest trade paper in Germany and Europe 
in the office appliance field, was celebrated on December 
24. Mr. Burghagen is in good health and received many 
tokens of friendship on his seventieth birthday. 


Germany, editor of the 


Office Appliances extends its warmest greeting to the 
venerable veteran in the trade paper field and wishes him 
many more years in the enjoyment of health and active life 


interests.—E. R. B 
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Bergman Takes Continental Europe for Underwood 
Alfred Bergman has been appointed district sales manager 
for the Underwood Typewriter Company in Continental 
Europe. His headquarters will be at the company’s Euro- 
pean office, Langegasse 9, Basel, Switzerland. 
Mr. Bergman, who is a graduate of West Point, has been 
on various army missions to Europe, and has gained no 














BERGMAN 


ALFRED 
little experience in European affairs. He has also won 
success as a salesman in America, and during the last four 
and a half years has been engaged in the typewriter busi- 
ness in Europe in a managerial capacity. His many friends 
in America and Europe extend cordial good wishes for 
success in his new position. 

————— 
A New Russian Calendar 
In September, the Russian Soviet government adopted 
a new calendar consisting of a five-day week and four 
days’ work, the fifth day being free. Each month will have 
six weeks of five days and they will count the years from 
the year of the revolution, thus having now the thirteenth 
year. Names of the month remain as they are, but each 
month will have thirty days, February receiving one day 
from January and one day from March. The thirty-first 
day of the other months will be dropped by making five 
national holidays. The week days will remain as they are, 
only dropping Saturday and Sunday. Every fourth year 
a special national holiday will be fixed to be called “Ration- 
alization.”—E. R. B. 
= i ——— 


German Pen Manufacturers Merge 


The manufacturers of the Mont Blanc fountain pen, 
Simplo Fullfeder Salterfabrik, Hamburg, Germany, have 
merged with the steel pen manufacturers, Heinze and 


Blanckerts, of Berlin. The special object of the merger 
is to create a closer understanding in the application of 
advertising principles, executive methods, etc.—E. R. B. 
aaneseniilinaidiaded 
McGuire Visits Java for Globe-Wernicke 
M. C. McGuire, Globe-Wernicke factory representative 
in the Orient, recently visited the Philippine Islands and 
spent several weeks in Singapore. He is now in Java visiting 
the Globe-Wernicke distributing dealer, Firma H. P. J. 
Steelink. They have their headquarters and store at Wel- 
tevreden, a suburb of Batavia, and branches at Soerabaja 
and Semarang. 
ee 
Swiss Agent for Federal Addressing Machine 
E. Burkhard, Badenerstrasse 9, Zurich, Switzerland, has 
been appointed agent for the Federal addressing machine. 
Mr. Burkhard has a well-established business in office ma- 
chines. It is stated that he will also supply the German 
market with Federal addressing machines.—E. R. B. 
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THE ACCOUNTING PROBLEM 
IN FTALY 


Some Consideration on Modern Accounting and the Problem 
of the Organization, the Man and the Machine 


By Dr. Nicola Riva, Milan 





Not hatewe ur sentimen nay be regard ¢ hum their own particular methods, even if they know that more 
factor fected by the introduction of modern office machinery, time will be occupied than with more modern methods bet 
ve must rtheless face the fact that human beings are, t ter suited to the needs of the company 

im extent, replaced machines where the element Chis is perhaps one of the greatest obstacles that present 
work follow a routine requiring endlessly repetitive p themselves today. against which we must pit all our 
s and no intelligence is demanded beyond that necessar strength to break them down. We can do this by uniting 

hine stems, however, have the san our efforts, endeavouring to mitigate those differences i 

ha f reducn mman labor and decreasing wa outlook which have too great a place in the commercia 

ma? his displacement of human labor is temporary. Th mind, and, readily appreciating initiative, gladly give it scope 
17 emands labor to produce it: its operation mvites m or development in the right time and place Only in this 
production, which, in tr gain calls on human int vay can we arrive, swiftly and easily, at that goal of 

handle it wdjustments require time, but th achievement to which Accounting Science is striving 

work out to tl rdvantage of all. If every auton Chere are organized institutes and private enterprises, a 

had he hand-made. the mot ar would be a rich ms vhole series of institutions, which are beginning today t 
would be no tru o motor deliver TD uvestigate the standardization of their accounting and ad 

, rease the world’s food supp Withou fh ministrative figures by our method. We are making a cor 
/ modern business detail would tinual effort, a straining of nerves, towards a goal the er 

usines Vithout machinery generally we % rmous value of which is not vet realized; but the sustained 

primit la the strongest would star esire cannot tail to produce a united result, a creation « 


w methods in accounting which will enable the director 


f a company to place his hand on the pulse of his organiza 


ril troductio1 the American mechanical syste ‘ . 
- , tion at any moment, and obtain the necessary informatior 
int fhee work has also replaced in our organizations , 


regarding income, management or cost of production 


, ‘ a mtinien iii 
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: Who can solve this accounting problem? Man or Ma 
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out the machine the man cannot obtain the speed and pre 
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eport vyhether analyt r synthetic nm tact, this 1s the 
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tance the typewriter is today, there must be a great u 
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< , rated ind st are . . . 
Pie Sete . fford the expense that the purchase of unting machi 
’ atis ver of Babe ind ‘ 
ged t reat ersal language b vhich 1 
NOTI \We interpret YT Riva’s ni ing in the abe 
| tal - f ’ ‘ . . . " 
ict tne t ener ly ike ‘ { < ragraph to be that efore the ce of the okkeeping 1 
ethod, and this i rie become genera ther I st be an increase « 
! ‘ t vhich will 1 ‘ t possible ¢ sell machin« 
‘ ‘4 : ‘ 
eepil installations at price more nearly within tl 
t ey cica ‘ ‘ 
cerns whi cannot tor sucl nstallations at 
et that 1 re ‘ rices It 1s t tt r¢ int ted that the bool 
machine will ¢ 1 ana ‘ tvpewriter ' ui 
if use All wi rite , se the typewriter, but 
ntants cannot use the il wokkeeping machines 
, e rather wonderiul—a erhaps not impossil 
pany than against t to devise a basic machine whi ith additions suited ¢ 
ter ‘ e entire administratior { fferent uses, might accommodate itself to many purses 
Ss } | 1c £ ichine iti vi 
. et < g ( ce staf . ss this mediate 
. ave S é Have the pro ers of thes es ( sidered t 
‘ = ictor or ¢ € elewate 





EBRUARY, 1930 


On the contrary, there ooperation, for as the 


1achine comes more into use, so the new type of staff suit 


ble to the growing demands of the modern company will 


ncrease; there must be intensive propaganda among the di- 


ectors and stafts to demonstrate why their accounting should 


ve done scientifically ‘hen only shall we be able to say 


that with the machine, with a rationalized method. with a 


specialized staff, we have obtained those benefits in the 


asticity of records, saving of time, in precision and in 
mtrol to which scientific accounting conduces; and from 
xperience, from Science and Work, there cannot fail to 


ise the new method which we await for the destruction 


ur Tower of Babe 


29 


Let us prepare, therefore, for the new method that must 


some day supersede all; let us prepare our minds for the 
modern demands which will not depend on the ability of a 
man to obtain, either by miluence or other insidious means, 


a good 


position for himself, but which will demand only 
the intellectual accomplishment of the trained man. He 
will look on his work from a different angle; he must clear- 
ly see how Science is progressing, of which latter he him- 
self is the missionary and the guardian: which will stimulate 
initiative, encourage study and all that work which may 
better his own economic position, that of his family and of 


Society 


EXNVELODES IN ITALY 


Deep Blue and Purple to Gratify a Whim—Utilizing the 


‘ Prince of Wales 


A Striking Example 


By George Cecil 


% S THE Itaha elight in color and plenty of it, the 
demand is tor more or less gaudy envelopes, so fa 
1 s the fancy variety is concerned In the North, where 

there are many aristocrats whose pedigrees can be traced 


his partiality to color sometimes is 


Naples, tor 


rein to a 


uring the centuries, t 


subdued Further South, in example, those 


vhose means enable them to give rich fancy, 


lemand a rather startling envelope, something of so dark 


1 hue that the address is almost invisible. A deep blue has 
ts attraction, but it does not take ink well The late 
aruso, who, like many singers, was a Nepolitian, had a 


reference for rich purple. Other tenors often follow suit 


In contrast to showy envelopes of this description, there 


s the pure white variety, almost square, thick and well 
made. Some carry a most elaborate coat of arms on the 
flap, though one class, anxious no doubt to impress the 


beholder, select the address side. These armorial bearings, 


which are in truly gorgeous tints, may, like a title, be pur- 


hased in a certain quartet 
Dog’s Head as Decoration 


Recently a costly envelope, which is ingeniously colored 


to represent lizard skin, has gained many adherents in 


wealthy feminine circles. No less popular is “il serpe,” the 
1andsome markings of the reptile being most cleverly sug- 


skill are 


well-to-do women, 


gested. These examples of the envelope maker's 


very expensive but Italy contains many 


al! of whom cheerfully pay to gratify a whim. One lady, 


vent perhaps on advertising the fact that she possesses a 
hampion Italian greyhound, has ordered from her stationer 


1 huge box of envelopes and note paper on which the dog’s 


read appears in colors, a vermillion collar edged 
Many a lira will she 


lisgorge for gratiiving her fancy 


with gold 


ncircling its slender neck have to 


Superfine, cream laid envelopes appeal strongly to rich 


talian women, and, for that matter, to their husbands, a 


eat monogram 1 locktype and colored to suit the user's 


taste, being added. Some bear the sender's address on the 


fap, in place of a monogram or crest, thus assisting the 


ostal department to return the missive, should it not be 


lelivered to the consignee, as they say in commercial and 


ther business circles Neatness, by the way, is not always 


reterred; a number of people, hankering after conspicuous 


isplay, demand ornate lettering The result often is an 


hieroglyphic jumble recalling the mscriptions on Cleopatra’s 


needle 
Very little 
three-quarters by two and a half inches, used by a prima 


attractive ts. the oblong envelope, one and 


donna when a fervent admirer begs for her autograph 


Emblazoned with a harp or some other musical device, it 
sheet of paper on which the signa- 
this 


reputation at stake, demand paper of the best quality 


contains the diminutive 


ture is inscribed. Singers of description, having a 


The Public Letter Writer 


like Akbat, being unable to 
read and write, entrust their correspondence to a public 


His customers, having the misfortune to be 


\ percentage of Italians, 


letter writer. 
poor, he uses the least expensive envelope on the market, 
a thin oblong affair, liable to be damaged considerably in 
the course of transit, and badly gummed. Occasionally, the 
watchful client, noticing that the cover is frail, and there 
fore unlikely to reach its destination intact, angrily clamors 
for something of better quality The amanuensis only 
complies upon the illiterate customer springing the equiva 
lent of an extra cent, for in Italy even the cheapest envelope 
is by no means inexpensive. Not, for that matter, is any 
thing else—good advice excepted. 

Storekeepers blossom out into envelopes which advertise 


their business. Toy dealers cause sketches illustrating the 


firm’s wares to adorn the envelope, back and front; the 
enterprising hosier, saddier, bootmaker, ironmonger and 
tailor follow suit. A hatter, under the impression that the 


Prince of Wales is well dressed, has lately devoted the right 
hand space to a (reputed) portrait of His Royal Highness 
wearing the most impossibly cut suit and sporting a truly 
Were the British 
see himself as this particular hatter’s artist sees him, there 


astonishing hat heir to the throne t 


is no knowing what he might think. Squeezed into a tiny 
space is the storekeeper’s name and address, thus completing 
the advertisement. 

Manufacturers who have gained awards, when displaying 
their wares at exhibitions, notify the interesting news upon 


their envelopes. Presumably, the public is impressed. 


Note.—Office Appliances receives many envelopes from 
business houses in Italy These envelopes are very similar 
to those received from other corre spondents elsewher« 


ibroad and at home. 




















DROFIT IN STAPLE LINES 


Non-Period Furniture the Sound Base upon Which 


the Sales Structure Rests 


i HERI s room for the thought that the influence ot 
the better office movement has extended to the “bread 
W hile we 


“commercial grade” 


urniture don't see 


Quinze styles in 


desks and chairs, nor the styles of the Spanish or Jacobean 
periods even the Art Moderne, which would give som¢ 
thing akin to an electric shock to one who entered unpr« 
pared—we do see the effect of a more gracious handling 
f straight lines and corners; neat shoes of brass for the 
desk legs, handsome hardware, more artistic paneling 
more curves and fewer angles 


The greater part of this equipment is now done in the 


darker woods; some in oak and recently steel has taken a 
prot lace outer-ofhce equipment 

e dealer who is called upon to supply the office furn 
ture needs of his community has a real task before him, 
ind a ve nsiderable opportunity as well. If he knows 


his field he can make a fair guess as to what he may need 
trade will buy period 


goods, and what proportion will require commercial grade 


what proportion of the possible 


lines [he latter will produce the larger volume, prob 
ably the larger gross value, and should produce the larger 
net If the dealer has good salesmen, there need be little 
or rice cutting 

[he matter of capital is a serious problem with every 
mall business It affects the buyer as well as the dealer 


¢ men start a garage, for instance. They have 


put in nearly all their money heir credit isn’t much to 
spea Obvious! needing a desk, a file and a few 
hairs the vyon't go in for period stuff Chev ll buy what 
is practi plain and durable 
Study Your Market 
This brings to mind a suggestion offered for what it 
the telephone book one will usually find a classified 
rector susinesses in each classification have certain ré 
quirements peculiar to themselves. The suggestion is that 
the dealer study his stock with special reference to these 
requirements, and frame his advertising and selling talks 
to meet given situations. It is evident that every business 
and professional man needs office equipment. What is best 
for the lawyer who has a moderate but growing practice? 


What furniture will the physician find most convenient? 


How many know doctors in practice for years whose desks 
t] . 


were put in the shingle was hung out? The 


Why 


same day the 


Why not refurnish it? 


not have comfortable chairs? 
The lawver's tools are books Sectional bookcases are 
ndicated He has correspondence and valuable papers. 


Che answer is steel files His othce should wear an air of 
Silk hats are a bit out of 


A mod 


lignity and orderliness vogue 


as receptacles for briefs and important documents 
ern fireproof safe is much better 

[he haberdasher or dry-goods merchant needs a practi 
de sk should 


handling 


cal desk and modern accounting devices The 


be big enough and arranged for the convenient 


of data pertaining to the business. The bookkeeper should 


have suitable furniture The color of all furniture should 
match the fixtures in the 


What 


of whose salesmen 


bank? For the wholesaler. each 


What 


have you for the 


hould h les] h . 
snouid ave a desk ave you 


for the dentist: For the manufacturer 


Use your eves and observe not only what each vocation 


has, but what it could use to advantage to make its work 


easier or more efficient, and to safeguard records, instru 
ments, etc he field tor furniture of moderate cost is 
immense; it embraces not only new concerns, but ex 
pansions, replacements, homes, etc., for almost everybody 


later makes records in writing and must have 


something to write 


sooner ofr 
upon and to preserve what is written 


‘Bread and butter” lines today are neat, attractive. prac 


tical and match up harmoniously with the suites of mor« 


expensive workmanship. 


The greater field is always in the staple lines—in simple 


designs of wood and steel, harmonizing with the spirit of 


that part of business where the work concentrates itself 


in actual performance 


Such office furniture usually looms larger in money at 


the end of the year unless the dealer is fortunate enough 


to make more than the usual number of period installa- 
tions. 

Once upon a time one bought an oak desk. a swivel 
chair, a side chair, a wire waste basket, a cuspidor, a type 


writer stand that wobbled, a typewriting machine and a 
straight-backed chair for the typist to suffer upon while 
writing [he building supplied the four walls, floor and 


name on the door for 


fitted out 


sometimes put one’s 
Most small offices 


what after this economical fashion. The man with an idea 


ceiling, and 


rood were some- 


measure 
and not much capital hadn’t time to think about office har- 
bought what he saw that he could pay for and 
his choice, prob- 


that 


monies. He 


let it go at that Nobody interfered with 


ablv because nobody had anything better to offer 


wasn’t in the millionaire class. 
Better Things Today 


Today, either the dealer has more imagination or the 


buyer has better taste, because not many 
fashion. We like to think that it is the 


offices are fitted 


out anew in this 
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influences the customer to fit himself out 
rug, an appropriate picture or two, and 
the sort of that modern office men and women 
like to work upon. This does not by any means. imply 


period stuff, but it does mean harmony, convenience and 


dealer who 


properly with a 


furniture 


comfort. It costs more than in the old days, but one gets 
more for what one pays, not only in immediate satisfaction, 
the outfit, which is an 

There are offices by 


but in the relative permanency of 


investment rather than an 
the thousand that could be improved by the installation of 
throughout and a 


these concerns can well afford the 


expense 


new equipment rearrangement of the 
furniture, and most of 
The dealer’s problem is to make his suggestions both 
The harvest is ripe for those who 


We know a number of dealers who 


cost. 
tactful and convincing. 


are able to gather it 


have found the way, and they aren’t losing any money 
at all 

Paraphrasing a celebrated saying in a very old Book, 
we may suggest that the dealer may not live by period 


furniture alone. 

Che commercial grades of desks and tables—the so-called 
bread-and-butter lines—remain with most dealers the foun- 
dation of their office furniture departments. With many, 
indeed, these grades are all they regularly sell, feeling that 
limited capital will not permit them to venture very far 
from the financial shore. 

These grades of office furniture are excellently made and 
fair prices. Steel is a strong factor, and 
the walnut and mahogany in pref- 
—the darker 


dealers can get 
the darker finishes rule 
erence to oak. For this there are two reasons 
woods impart a dignified effect matching, in general color 
design, the more expensive suites in private offices of ex- 
ecutives. that it is easier in the 
case of steel to match the darker woods and thus, in an 
harmonious 


Furthermore, it is said 


office where wood predominates, to render 


effects with occasional additions of steel. 
Variety in Arrangement Increases Opportunity 
The that not all alike in 


arrangement, etc., brings additional opportunity for service 


fact offices are their layout, 
to the door of the dealer in office furniture and equipment 
of other sorts Che ideal thing is to be given the order to 


equip and install an office throughout de novo. In such 
a happy situation the dealer can take a plan of the rooms 
then 


recommending 


and with cardboard cut-outs made to scale he can 


arrange the furniture most. effectively, 


period suites for the offices of the president and perhaps 
other executives, and the plainer, but harmonizing lines, for 
the main and outer offices. Under no circumstances should 
the scheme clash at any point if it is possible to avoid it, 


for harmony is at the core of life—disharmony is 


rhe sum of harmony is made up of many 


very 
disintegration. 
things, among which an excellently appointed office is by no 
means the least. 

But the opportunity to fit up an office from soup to nuts, 
so to speak, does not come every day, but no day need 
pass without some intelligent effort being made to increase 
furniture sales and add to the knowledge of the many 
opportunities which are to be discovered to serve the public 
while advancing the interests of one’s house. 

A comprehensive knowledge of how the best offices are 
arranged—in fact, of how offices should be arranged, what- 
ever their cost—is of the utmost value. It is understood 
always that the dealer will lead the customer by suggestion 

by the adroit creation of a desire in his mind for the 
type of office which is as good as he can afford. If the 
customer can be led to sell to himself he will often do a 
better job of salesmanship than the salesman, particularly 
if the latter feels it incumbent to put any of the 
“high-powered” stuff which so often stimulates opposition 


It is possible today to fit out an 


over 


instead of acquiescence 
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office at a reasonable figure and still preserve attractive- 
ness and comfort. The man who cannot afford fancy suites 
can nevertheless have a good office—warm of tone, sub- 
stantial and agreeable, using metal or wood, as his fancy 
or judgment dictate. 

The “bread and butter” lines help to broaden the scope 
of the dealer’s business. They bring him in contact with 
men in average circumstances. The men in the millionaire 
class who demand period designs are often liberal spenders 
where fine goods are involved, but they are few, and are 
inclined to let the smaller details get away from them. A 
satisfactory installation may or may not lead to future 
purchases. But with the average man who is daily close 
to his business a satisfactory installation or other transac- 
tion almost always leads to future sales and often makes a 
permanent customer in the thousand and one necessities 
of the modern office. 

Most men look upon their own businesses as typical, 
whereas they may be typical only of a business with a lib- 
eral capital. There are thousands of dealers whose capital 
is limited, and who must buy lines in which there is a 
fairly rapid turn-over. Profits are not great upon indi- 
vidual sales, and if the stock required a year to turn over 
the percentage in the original investment would be very 
small. The dealer confronted with this problem must seek 
its answer in lines which appeal to the inclination and the 


purse of the average buyer. 
— — -~<o_-_—- 


Building the Office Library 
By C. M. Littlejohn 


Section by section the modern business library is built, 
replete with its corporation reports, its business annals, 
statements to the stockholders, and comprehensive volumes 
pertaining to the industry itself. In order to assist in 
caring for such miscellaneous books and pamphlets and 
evolve a real business library from amidst accumulated 
printed data, Shaw and Borden Company, office outfitters 
and stationers of Spokane, Wash., have been stressing the 
value of “The Library Idea.” 

Displays of the wherewithal to 
libraries, steel and sectional 
attractively staged in the show rooms of the large store 
with its street to street entrances, fronting on 325-327 River- 
side street, and 326-328 Sprague street, in the Inland Empire. 

There is a distinct timeliness in these displays as the 
new year dawns and house-cleaning in many offices is in 
order. From mere stacks of books, business houses of the 
Inland Empire are informed by the office outfitters, real 
libraries, with special catalogued features, may be formed 
by arranging the books systematically in the shelves of the 
dust-proof, glass-doored sectional bookcases which are 
stocked and exhibited at this season. 

Fitness of the sectional bookcases to house the business 
libraries created in offices is emphasized, whether there 
are but ten books to keep or ten thousand to be catalogued, 
indexed, and systematically arranged, because this type of 
library grows with the business and the steady accumula- 
tion of new volumes as the business develops from year 


fine business 
have been 


create 


wood bookcases, 


to year. 

Executives of modern businesses have come to feel the 
distinct need for the office library, especially as Shaw and 
Borden Company have pointed out, when reference authori- 
ties must aid decisions and when printed facts are needed. 

And this Spokane concern has placed itself in a position 
to serve this need and equip offices with handsome libraries 
by exhibiting in its display rooms the bookcases of various 
materials, designed and finished to match the balance of 
the office equipment, its decorations, color scheme and 
appointments. 
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Diebold Dealer Sales Plan in Chicago 
Alter 


the city of 


selling direct to the consumer in 
Diebold Safe « 


distribution of its fire resistive 


torty vears ol 


Chicago, The Lock Compan) 
nas placed the safes in the 


hands of office equipment dealers 


Many 


regularly 


factors have contributed to the change Che 


established office equipment and supply dealers 


each have their clients, who look to them for most of their 


fee supplies and equipment needs. rhe buyer reacts 


favorably to the convenience of being able to purchase a 


well-known line of safes from the dealer through whom 


1e is doing business regularly 


Che dealer plan worked out for Chicago is unique in its 


yperation This is the first time it has been used in the 


safe industry. Due to certain problems peculiar to the sate 
business and others common to nearly all lines, many obsta 
les had to be overcome before the sales ot safes made a 


lesirable adjunct to the dealers’ business 

The idea was original in that it attracts energetic dealers 
who appreciate the possibilities of the service offered, e1 
abling them to draw on the manufacturer’s local stocks, a 
The trained salesmen and 


Lock 


lete . 1} ilabl 
complete range ene avaliable 
Diebold Sate & 


ire virtually the dealer's own met 


skilled mechanics of The Company 


An elaborate show room, where every size and type of 


Diebold safes is on display, is maintained at a central loca 


tion for the dealers’ exclusive us¢ Here a trained, com 
petent man is always on duty to assist the dealer in serving 
dealer Cal 
[his 


burdet 


location, the 


get immediate delivery 01 invthing in the line 


From this same 


mis customers 


arrangement makes it unnecessary for the dealer to 


imself with a cumbersome stock itn his store 


aintained which dev: 


\ trained sales force is . tes 
ts time exclusively to training the dealers’ salesmet and 
ssisting ther rt leals 

\ ynplete se é ed by skilled and 








FFICE API ANCES 
WINDOW DISPLAY : RITZ 
MANN BROOKES N COM 
PANY 100 =6WEST LADISON 
STREET CHICAGO ILL \ 
Diebold Safe is sl vt in at 
tractive surroundings This 
store is i the new D News 
Building ccupying ce ir 
he Arcad 
trained mechanics and safe experts 1s always at t alers 


command 

This 
exclusive agency or a factory 
of The Diebold Safe & Lock Company to rem 


sible sales resistance from the dealers’ path 


gives the dealer every advantage enjoyed by a1 


branch. It is the intention 


7 pos 


area has today nearly fifty 
When it is 


selected so as to avoid 


Che Chicago metropolitan 
Diebold 


dealers were carefully 


authorized dealers considered that 


these getting 


undesirable representatives into the organization, it certainly 


proves that the dealers in that city were ready prop 
osition such as Diebold offers 
> 
Glen Buck on Library Board 
In the Evanston (Illinois) Review of January 1930, 

was reported that Glen Buck, collector of autographed edi 
tions, nature student, musician, and head of Glen Buck 
Advertising with offices in Chicago, New York and St. Louis 
was appointed trustee of the public library board by Mayor 


H. Bartlett Mr 


acancy left by the resignation of Charles R. Kappes 


harles Buck was appointed to fill the 


o 


Mr. Buck was the adviser of Henry Ford and creator of 


He is regarded as one of the remost 
United 
diverse, but center 


books and 


\bout twelve years ago he donated a mounted 


Ford advertising 


advertising men in the States. His interests are 


many and around his collections of 


rare manuscripts, pictures of their creators 


tramed 


collection of manuscripts, letters and pictures, signatures 


and medals of such men as Latavette, Victor Hugo, George 


Washington, Ernest Thompson Seton, Charles Dickens, 
Mark Twain, James Whitcomb Riley, John Burroughs 
Walt Whitman, Ralph Waldo Emerson, Sarah Bernhardt 


ind many others. This collection is on display in the lobby 


the Evanston library 
Mr. Buck's personal collection of Burroughs’ first editions 
the best in existence, and his Walt \Whitman 


Is supposed 


collections are as complete as private 
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Northwest Travelers Succeed in Sales Programs 


On o7 xr two occasions heretofore Ofhce Appliances 
is ha ccasion to mention the excellent work being 
one by the officers and members of the Northwest Trav 
ers’ Associatio1 collaboration with dealers and ther 
salesn Sales meetings held in dealers’ stores by men 
ers « issociation have been put across with such vigor 
ind = s sense that everywhere the association has re 
eived se without stint Each and every meeting is 
refully prepared tor Che man who is selected to carry it 

oug . ws advance what he is going to do and 
ikes self ready to put over something that will make 
etter salespeople and a better business for the dealer 

[The impression which these sales meetings has made on 
lealers is pictured in the following unsolicited letter from 
mR. ae oe vice-president of the Business Equipment Com 
any of Peoria, Ill, sent early in January to Office Appli 
unces. Mr. Zehr says 


‘It has recently been our good tortune to have members 
i the N 
meetings 


‘We believe that the 


these representatives of the manufacturers 


rthwest Travelers’ Club attend our regular sales 
sales instruction given to the dealers 
salespeot by 


s highly educational and effective 


‘The voice of the stationer is his sales organization, and 
iembers of the Northwest Club are endeavoring to bette: 
dealer organizations with a broader knowledge of 


neir var is lines 


We welcome the opportunity to state that we appreciate 


e efforts already expended by them, and that we are one 
undred per cent in sympathy with their activity.” 

One f the leaders in the work which the Northwest 
lraveler ire doing is Fred C. Schaefer, head of the St. 
Paul off f the Sanford Manufacturing Company Dut 

ga ¢ n Office Appliances recently Mr. Schaefer ex 
ressed mself interestingly on some of the basic con 
siderations which should guide association work He savs 
that the lief end and purpose of associations is to make 
etter to develop them intellectually along the lines 

business and to make them acquainted with those attri 
mutes « haracter which, applied according to principles 

soul orals, lead on to successful achievement. One 

the results of the sales meetings already held among 
lealers this section, says Mr. Schaefer, is to make the 
salesmen think better of their jobs 

He 1 ted out that the stationery salesman occupies a 
inique sition, because he comes in contact with men in 
ll pursutts and meets the keenest minds in every business 
nd profession. By such contact any man must profit, for 

e ca t measure swords with a stronger opponent with 
it gaining something of his skill and resourcefulness. Con 
ciously or unconsciously the man on whom the dealers 


call judges the salesman who stops beside his 


esk if the latter knows his business thoroughly 

stant respect and interest result No matter what the 

swer the prospective customer may have to he—a 

t s—the salesman may come again another day 

t I ressiot! mace has been favorable However if 

does not know his line and how to present it, 

g s mstantly with the prospective customer, 

S P < e stronger mat ind right there starts 

rice selling about which we hear so mucl 

e who buys naturally wants to get as 

x ( e cal ind if the uuver is stronger than 

s ll go after what he wants at the price he 

‘ nly way the salesman can equalize 

tters is ow more about his proposition than the 

t ws, and to train himself to present the prop- 
tio! in imteresting and convincing manner 

WI the sales il und the customer stands o1 il equal 
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footing, there is a mutual respect which olten results in 


genuine liking, which in turn opens the way to business 


which the salesman otherwise would have missed 

Salesmen learn through these sales meetings of opportu 
nities which had never before occurred to them, and get 
a definite viewpoint of the service which they can render 
with profit to themselves and advantage to others 


> — 
Russell & Cockrell Display Attract Holiday Trade 
The three displays illustrated below that Rus 


sell & Cockrell, Amarillo, Tex., made the most of the “buy 
during the 


indicate 


ing” attitude prevalent Christmas season. It 


is interesting to note the variety of articles shown and 
the effective manner in which a large number of dissimilar 
items are harmoniously assembled into unified displays. In 
addition to staple commercial stationery items, objects of 
irt and articles for personal and home use may be ob 
served 

Russell & Cockrell carry a 
office machines, furniture and general equipment. A fine 
repair and service department is maintained for typewriters 
The store is a fine example of a mod 
ern stationery business. When it is remembered that the 


population of Amarillo is only about 16,000, the enterprise 


wide and diversified line of 


mimeographs, etc. 


of this organization becomes more apparent 








EFFECTIVE CHRISTMAS DISPLAYS IN THE 
RUSSELL & COCKRELL. AMARILLO, 17 
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NEW MACHINES 
and DEVICES 








Krue-McMorrow Announce New Electric Verifier 


A recent development in the tabulating machine field 


All-Electric Verifying Machine, made by the Signal 
Company, Detroit, Mich., 
Krue-McMorrow 


is the 
dis- 
State 


Specialties and nationally 


tributed by the Corporation, 333 





ALL- ELECTRIC VERIFYING MA- 
CHINE FOR PUNCHED CARD REC- 
ORDS 
street, Detroit The new verifier is a complete machine, 
not an attachment, made for the purpose of checking 


punched card records and detecting any errors that may 
have occurred in the original punching. 

Many of the 
automatic 


functional operations of the new machine 


are entirely They include feed, ejector, stop 
at first column for verification, field skip, carriage release 
and carriage return 


The key 
Short stroke keys and specially 


board is arranged for touch system operation 


designed key-tops permit 
high operating speed. 

Che error detecting mechanism provides means for indi- 
double punches and errors in 


incorrect punches, 


All errors are indicated by a device that locks 


cating 
spaced field. 
the key 
indicator may be re-set 
checked, if the 
strike the wrong key 


board. Of particular advantage is the fact that the 


error without releasing the card 


being verifier operator should chance to 


Although only recently appointed exclusive distributor ot 
the All-Electric Krue-Mc Morrow 


Corporation has made rapid progress in developing a nation- 


Verifying Machine, the 


wide sales organization. Further details are available to 


dealers on request 
> 


New Device for Removing Metal Rings from Type 
Keys 

Some of the metal rings of type keys are fixed beneath 

by several small metal teeth which are connected with the 

When these are bent back by a knife or other instru- 


rings 
ment, they sometimes break off. To prevent this, the 
house of J. A. Heinrich Dankers, Hamburg, Germany, 
manufacturers of typewriter tools, etc., has put a new 
device on the market that will solve this difficulty. This 


device is put on the key top which is moved into a kind 


of fitting and kept in position, when by a special turn of 


the knob, the metal teeth are loosened without injuring 
them. Metal rings may thus be taken off and refitted. 
E. R. B. 

7 


New Feature for N. C. R. Accounting Machines 


It is reported that the National Cash Register Company 


has perfected a front feed feature for its accounting ma- 


used in commercial banking accounts It 


that the 


chines posting 


is said new device results in greater speed of 


operation. 
> ; 
Posting Tray with “Automatic” Expansion 
28 East Jackson 


The Automatic File & Index Company, ; 


boulevard, Chicago, Ill., has brought the 
bookkeeper 


convenience of its 

Expansion and 
and the sheets 
effort. The 
manufacturer points out that a saving of over one-half of 
this device, in reducing 


V-expansion feature to the 
compression of its posting tray are automatic, 


assume the correct angle for posting without 


the operating time is effected by 
the number of operations necessary to open and close the 
posting tray. 

Two models are made: One with eight inches of clear 
filing space, 9% inches long over all; the other with fifteen 


The 


trays 


seventeen inches long. 
nineteen-inch hold 
end to end. Each model provides for the following sheet 
sizes: 10x6, 11x8%, 11x11 and 12x12 inches. When post- 
ing the ledger is spread at the desired point and it is ready 
After 
the compressors are pushed 


automatically, 


inches of clear filing space 


standard safe will two of these 


for work. The rear compressor need not be moved. 
posting has been completed 
and the sheets are compressed 
out the curl and making the complete unit fire 


The body of the tray is of steel, with a brushed 


together 
“ironing” 
resisting. 
aluminum floor that prevents the sheets from slipping. The 
The finish is a 


bottom of the tray 


is padded with felt 





AUTOMATIC POSTING TRAY 


durable and attractive olive green, and a bronze com- 
bination handle and label holder is provided 

A drop side is provided for bookkeepers who offset the 
It is controlled by a simple release. 
EN OES 

A New Star Dater 

R. A. Stewart & Company, Inc., 80 Duane street, 
York, N. Y., offered on January 1 its new and much im- 
In the new machine cork 
substituted. The 


become flat- 


sheets or for stuffing 


New 


proved “Star” dating machines. 
aluminum is 
The rolls 


rolls are eliminated and 


wheels turn more easily. cannot 
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tened, hence there is less breakage of date bands. The 


rolls are firmly riveted to the revolving discs. 
[he new machine is an all metal wheel dating stamp— 
& Com- 


one of a considerable line made by R. A. Stewart 


pany, Inc 
—— 
A New Line of Leather Covered Office Furniture 
The Vanderbilt Vanderbilt, 
Mich., introduces this month an unusual three-piece leather 
suite It other 


Manufacturing Company, 


lives up to the traditional quality of the 


lines of furniture made by the Vanderbilt Manufacturing 


' 


Company, but through the application of big volume pro- 
duction methods it is being offered at a comparatively low 
price [his opens up a new market for office furniture 





COVERED SUITE MADE 


NEW LEATHER 
B ACTURING 


ILT MANUI 


BY VANDER 
COMPANY 


rs among protessional men and others who would use 


= 8 


upholstered furniture if the cost were not too great. 


Vanderbilt 


a 
iCd itl 


The new suite is upholstered with Eagle 


Ottawa leather Che seats are of the finest steel construc- 
tion and the cushions are filled with genuine Nachman units 
All filling material is flax fibre and white cotton. The 
frames are made in the Vanderbilt factory from carefully 
selected hard wood All of the frames are double-doweled 
and glue-blocked Che suite 1s offered in a wide choice of 
colors 


sales ofhces of the Vanderbilt Manufactur 
located at 333 State street, Detroit, Mich 
North 


address 


T he general 
ing Company are 


In Philadelphia, show rooms are maintained at 29 


Second street Inquiries directed to either will 


receive prompt attention 


> 
Austrian Inventor Applies for Stencil Patent. 
May of Frema-Works, 


“visible” dry stencil 


Austria, is the 
tor), 


Friedrich Vienna, 


inventor of a (patent applied 


contains neither cellulose ester nor nitro- 
cellulose He that 


the “Majestic” dry stencils, nor in the “Majestic” visible dry 


which, he states, 


says these substances do not occur in 


stencils, both of which are manufactured by his company 
oe 
New Canco Designs for 1930 
\ modern and complete line of metal office baskets is 


featured by the American Can Company for its customers 


Interesting new effects have been obtained with lithography, 


and the entire line is varied and distinctive 
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right walnut, oak and mahogany finishes to 
harmonize with office furniture, and corrugated ones in 
green to blend suitably when specific finishes aren’t desired. 
Neat appearing baskets in white are provided for institu- 
tional use. With so diversified and complete a line even 
greater volume is anticipated in 1930 for these favorably 


There are 


known office baskets 
ee 
Kobler Copyholder Improved 


rhe most recent improvement on the Kobler copyholder 
is a tube attachment on the bottom edge of the copyholder 
plate bringing each line which has to be copied very close 
to the typewriter. The is attached to the liner and 
pulled upward through the tube. 

Kobler & Company are now manufacturing the same tube 
attachments with rollers. Before entering the tube, the 
sheet of paper is seized between rollers, the movement of 
which pushes the paper through the tube. The rollers are 
connected with the hand wheel of the copyholder by a 
cord. The movement of the hand 
transmitted to the spring cord and 
This improve- 


copy 


curled spring rotary 


wheel is thus from 
thence to the rollers of the tube attachment. 
ment is especially useful for sheets longer than the copy- 
holder plates and for stenographic notes on strips. 

[he manufacturers state that the-rotary movement of the 
curled spring cord is a desirable means for moving the 
rollers on the copyholder plates which are adjustable to any 
desired inclination. 

‘Gtiincniinal 
A New Line of Portfolios 
Corporation, 151 Lafayette 
line of 


The Stationers’ Specialty 
street, New York, N. Y., 


portfolios, both plain and with flaps. 


announced a new 


Except for the three 


has 


cloth covered protecting flaps, the constructional features 
of both types are identical 

The high grade heavy binders board used for the covers 
is overlaid on the outside with black “Skytogen” (leather- 
ette) paper. The back and corners are of black cloth. The 


inside of the portfolio is covered with gray cheviot paper, 





FLAPS 


“STACO” PORTFOLIO, WITHOUT 


on which is mounted a name and address label. Ejight-inch 
tving tapes are fixed at the tops and bottoms and the open 
sides. 

In size, the portfolios range from ten by fourteen inches 
to twenty-three by thirty-one inches. The price range is 
from ninety cents to $2.40. The line is also made in a 
DuPont Fabrikoid finish in an assortment of colors. The 
list prices of the Fabrikoid portfolios are double those of 
the black paper covered type. 
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Jasper Chair Company Introduces New Series 
The Jasper Chair Company, Jasper, Ind., has placed on 


the market a new series of office chairs in solid American 


walnut. The new line carries the catalogue designation No 





CHAIR NO 


suU0 


JASPER 


800 All the models in the new line have a rich, durable 


finish. The chairs are graceful and attractive in appearance 
and are designed to insure the maximum of comfort to 
the user 
a 
French Manufacturer Announces Addressing 
Machines 
Che Adrex line of addressing machines which has for a 
long time been put through every conceivable test in the 


plant of the manufacturers, L. Muller-Frossard, is now of 


fieially announced through the publication of a beautiful 


loose-leaf catalogue printed in several colors. Each page of 
the catalogue has an attractive border in colors 
Che pages at the beginning of the book are devoted to a 
word description of the purpose and functions of the vari 
The 


contain excellent reproductions of photo- 


ous machines the company makes latter two-thirds 


of the catalogus 
graphs showing the various Adrex machines and accessories, 
as well as short descriptions of each member of the line, 
and specifications 

The 


Stencils and selector tabs, hand-oper 


Adrex machines use metal plate stencils line em 


braces the following 


ated stencil-cutting machines, electric stencil-cutting ma 
‘hines; hand addressers, with and without listing device, 
ejector dating device, etc also the following electrically 


addresser, automatic selected addresser, 
fold 


and the Super-Adrex, which prints 


operated machines 


listing addresser, fan continuous addresser, roll ad 


in from one to 
A full line 
Adrex line. 


dresser: 


six colors and addresses in the same operation 


of stencil-filing 


g cabinets is also included in the 


of the Etablissements L. Muller-Frossard 


Joly, Paris (Xle.), 
> 


A New German Ten-Key Adder 
Astra adding 


Aktiet 


Che main office 


is at 12-16 Cite France. 


The 
by Astra 


machine has been put on the market 


gesellschaft, Chemnitz, Germany. The ma- 
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chine has ten keys, but is much smaller than the original 


ten-key Astra machine. It has considerable capacity and 
enjoys the advantage of other conveniences, such as sub- 
tracting key, non-add key, repeat key, etc. The new ma- 


hine is known as -E. R. B. 


Model J 


A 
Flexible Nibs with “Lifetime” Guarantee 

The W 
has announced its first flexible nib pens carrying the “Life- 
This the 
dealers a essential points in 
affords oppor- 
tunity to sell any customer a fountain pen, no matter what 


A. Sheaffer Pen Company, Fort Madison, Iowa, 
addition to its lines, 
full 
unconditional 


time” guarantee. company 


gives its range in 


the 


states, 


pens with guarantee. It 


style of he uses. 

The 
which would suit any person using the Spencerian, or any 
lines. 


writing 


new flexible line embraces three numbers, one of 


writing characterized by shaded 
flexible “Lifetime” nib has its special 


in the opinion of the 


method, of 
the 
the 


other 
Although 
function, 


new 
manifold “Lifetime,” 
manufacturer, is more universal in its application, and as 
an all-around pen is to be preferred. 

The company points out that it has always made flexible 
and semi-flexible nibs in its less expensive lines of mer- 
chandise with the less comprehensive guarantee, but has, 
up to the present, confined the “Lifetime” pens to the heavy, 
rigid nibs. This, it seemed 
because of the extra wear, tear and strain placed upon the 

This condition made it some- 


is said, necessary in the past 
ordinary gold nibs that flex. 
what hazardous for the producer to cover them with the 
unconditional guarantee. Recently, however, through the 
research department, a gold alloy has been developed, says 
the company, which will stand the stress of constant bend- 
ing that the flexible nib undergoes as readily as does the 
stiff, or manifold nib. Prices on the new flexible lines, the 
company announces, will be on a par with other “Lifetime” 


products. 


-_ 8 
Rubber Shoes for Feet of Furniture 
[The Sun Rubber Company of Barberton, Ohio, have 


recently created what they call the Sunruco desk or furni- 





SHOWING 


HOW 


SUNRUCO 
APPLIED 


SHOES 

ARE 

ture shoes produced from firm molded rubber of high qual- 

ity, neatly finished. Each shoe is reinforced with an enam- 

eled metal insole that provides extra resistance. The shoes 

are brown in color and come in two sizes shaped square 
and two shaped round. 

> —— 
Some New Calculators 

Numbers 18 and 20 are two new Mercedes calculators of 

slightly different construction than their predecessor. They 

are somewhat lower in form and several features have been 

added, notably some changes in the keyboard which make 

The 


with 


for convenience machines of this manufacture have 


been received considerable interest in English and 


American business circles.—E. R. B 
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A New Duplicating Machine 


Rapidograph stencil duplicating machine is a new 


The 


stencil device having a printing surface of eight by nine 


inches on paper of any size. It is operated simply by hand, 


producing quickly and easily any number of perfect copies 





THE RAPIDOGRAPH DUPLICATING MACHINE 


of originals in typewriting, handwriting, drawing or com- 


binations of the three. The machine is simply constructed 
and there is nothing to get out of order, adjust or repair. 
[The Rapidograph is made by the General Stamping 
Works, 238 East Twenty-fourth street. New York, N. Y. 
ie 
“Ever Ready” Calendar Has New Features 


A number of refinements in the construction of the “Ever 





Ready” loose leaf calendar have been made for the edition 
of 1931. The 
new calendar will make it possible for the manufacturer to 
This 


could not be done heretofore due to its construction, which 


improvements which are embodied in the 


ship the pad completely assembled and ready for use. 


would have necessitated the use of a carton twice the thick- 
ness of the style adopted. The new calendar will he fitted 
with hinged legs of the ball and socket type. It will only 
be necessary for the purchaser to snap the legs into place 


and the calendar will be completely assembled, ready for 
use. A feature which will be appreciated is the absence of 
loose parts to be put together or to be lost in handling 
The 1931 


their new octagonal polished brass, rubber-tipped legs. An 


stands are strong, rigid and very attractive with 
illustration of this calendar appears on another page of this 
journal 

The “Ever Ready” is offered to the trade by the Typo 
lrading Company, 65 Duane street, New York 

ainaa 
Ryta Pin Cushion 

On August 7, 1929, Edmund Ryder of Ottawa, Ont., Can- 
ada, received United States patent on a pin cushion, which 
is here illustrated. The principal object of the invention is 
to provide an article of this nature which is simple to man- 
ufacture and keep in order, and which will be symmetrical 


and attractive in appearance. 





PIN CUSHION 


THE NEW “RYTA” 
Mr. Ryder is superintendent of the Government Printing 


Bureau at Ottawa, Canada. 
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His claim is as follows: 

“A device of the character described, comprising a base, 
having an upstanding marginal wall; said base having angu- 
larly directed openings formed therethrough; an auxiliary 
weight, formed from material poured over said base; said 
weight having integral retainer portions locked in said 
openings when said material becomes hardened; a cushion- 
ing member and a means for retaining said member on 


said base.” 
EO 


A New Fountain Pen Imprinting Machine 


The Simplex Gold Stamping Press Company, Inc., of 
New York, N. Y., recently brought out a new fountain pen 
imprinting machine which the makers claim has every 
prospect of lasting and widespread success. The machine 
is inexpensive, easy to handle and will make the impression 
and stamp with gold or colors at the same time. The cost 
of operation is trivial and the machine takes up little room. 

The machine will not only stamp names, initials, etc., on 
fountain pens and pencils, but can be used to imprint books, 
stationery, brief cases, note books, hat bands, belts and the 
like. The average purchaser will pay twenty or twenty-five 
cents to have his name imprinted on an article he may buy, 
at which rate the machine more than pays for itself within 
a short time, giving also a desirable feature of service. 

ae ae 


New Weldon Roberts Eraser Assortment 
Three features distinguish the No. 456 Commercial assort- 
ment, the most recent addition to the line of Weldon Rob- 
erts erasers, manufactured by the Weldon Roberts Rubber 
Company of Newark, N. J. They are utility, time-saving 





ROBERTS NO. 


456 COMMERCIAL 
ASSORTMENT 


WELDON 


and quick sales from this small, compact, counter-cabinet 
of special styles. 

There are two trays in the cabinet—the lower one pulls 
out like a drawer—and each tray is covered with trans- 
parent celluloid to protect the contents, which consist of 
quick-selling numbers for the office, the typist and the 
draftsman or artist. 

The construction of the No. 456 Commercial 
assortment is very attractive. A time and step-saver for 
the clerk, it holds a complete range of styles right at his 
hand and it interests the customer in more than one eraser 





unique 


at a time. 
Ge 
New Things in Oakville Line 
The Oakville American Pin Division of the Scovill Man- 
ufacturing Company, Waterbury, Conn., announces five new 
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items in the Oakville line. These include the E-Z binder; 
Oakville loose leaf rings and brass eyelets, the Oakville 
Tak-A-Pin in a beautiful bakelite holder ingeniously ar- 


ranged to present pins one at a time head foremost, and 


to hand letter and cutter with 


nis 


a fashioned opener paper 


raised handle. 1 is made of special steel, copper plated 
and nickel plated. 
a 
Fulton Adopts All-Metal Type Wheel 
The Fulton Specialty New York City has 
adopted an all-metal type wheel for its dating stamps, re- 


Company of 


placing cork, which had a tendency to expand and contract 





NEW FULTON ALL-METAL TYPE WHEEL 


The of 


and 


and even to become elliptical occasionally use 


l the 


all-metal will equalize the tension on bands will 
improve the operation of the machines. 
> -— 


a New Line of Index Tabs 


just 


“Executabs,” 
Announcement 
manutactured by 
wanda, N. Y., of 


ecutab,” a 


tab 


Tona- 


new index 

North 
Rand is president 
first of 
the 


has been made of a 


the Executab Corporation, 


which Charles F “Ex 
the office 


the 


of a line 


market 


visible index tab, is 


aids to be subsequently placed on by 


Executab Corporation 

“Executab” is the visible 
of the tab 
tabs particularly 


books, 


ledgers, and on other printed or writ- 


the 


portion 


of 
gummed 
This 


in 


One of the advantages 


feature whereby the hides no 


printing or writing makes these 


advantageous to indexing telephone sales 


books, 


use 


men's price 


ten records 


sold ready for use, each being die-cut to 


size Convenient indexing strips are furnished with 


illow for re-indexing whenever necessary 


NO 





EIGHT NEW LINES R 


THE 


MODELS ROM THREE Ol 








OFFICE APPLIANCES 
This method of manufacture provides for smooth, evenly 
cut the of a husky 
shoulder which gives the tab great strength. The use 


edges and allows for construction 


of 
the shoulder stops pages from becoming torn through con- 
stant use. 


“Executabs” are sold by the card, with four, six, eight 
or ten to a card and come in four widths, two exposures 
and five colors. The sizes vary from five-eighths to two 
inches and the tabs are furnished in three-eighths and one- 
Red, green, blue, yellow and clear are 
the On the to a dealer the 


cards of assorted colored tabs are shipped in a box that 


half inch exposures. 


standard colors. initial order 
becomes a counter display when opened, demonstrating the 
use of the product. 

The Executab Corporation has prepared a portfolio that 
describes in detail the tabs and their uses, the counter dis- 
play box and the national advertising campaign that is 
and will continue to push them 


with “Executabs” 


introducing “Executabs” 


is indexed 


for dealers 
and is of the proper size for filing in a standard letter file. 


The portfolio 


Copies of the portfolio and a sample set of “Executabs” are 
available to dealers on request. 
a 
New Lines of Milwaukee Chairs 
During January, the Milwaukee Chair Company, 666 Lake 
Drive, Chicago, Ill., put on the market eight new 
Representative models from three of 


Shore 
lines of office chairs. 
the lines are here illustrated 

No. 744-W, the “Bank of England” 


The turnings and moldings in this model are de- 


chair, has a moderne 
touch 
signed to harmonize with the finer desk suites. 

No. 786-EL is a fine, full upholstered chair with a loose 
It oak, “Sandblast” 
finish, in solid mahogany and solid walnut. 

No 


graceful 


cushion seat is made in two-toned 


784-EL, amply proportioned and comfortable, has a 
Like No. 786-EL, it 
finish, in solid mahog- 


and distinctive style. is 
made in oak, two-toned “Sandblast” 


any and solid walnut. 


Che 


arm chair and several small chairs for use in coupon rooms 


other new lines include a minimum priced wooden 


or as occasional chairs. In the eight new lines, the price 
range is wide, from moderate to the very finest. A sup- 
plementary catalogue illustrating and describing all the 


new numbers is now being printed. Copies will be ready 


for distribution this month 





MILWAUKEE ‘oO. 


CHAIR ¢ 


‘ENTLY ANNOUNCED BY THE 
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Some New Westco Desks 


The Western Furniture Company of St. Louis, Mo., is 
out with Catalogue No. 35 of “Super-Built” desks, tables 
and other utilities. Among the features of the line are 


period suites distinguished for beauty and fine workman 


ship. We note, for instance, the Westco period series (200 





ANTIQUE ENGLISH WALNUT DESK BY WEST- 
ERN FURNITURE COMPANY 


grade), in which the desks are built with heavy panels set 


flush with legs, offering no shoulder or depression for the 


collection of dust. These desks have six legs: all walnut 





AN EXAMPLE OF WESTERN FURNITURE COM- 


PANY’'S FLUSH PANEL SERVICE 
exterior except posts; continuous closed back, and ornate 
oval-shaped hardware The line includes cellarette or 
‘phone cabinet and panel end table or table desk. The 
style is Antique English. 
The catalogue also includes a description of a Flush 
Panel Series in quartered oak, mahogany and walnut. This 


full one and one-half 
tops; Desks of this line 


may be had in sixty and fifty-two inch flats, fifty-two inch 


line is of massive construction, with 


inch panels built flush with legs. 
typewriter desks; forty-two inch flats and typewriter desks, 
also secretary and tables. 

Che company’s commercial series—oak, combination ma- 
materials 


previous 


hogany and combination walnut—is the same in 


and appearance as_ heretofore listed in the 
catalogue 

<>—_—_ 

Waste Baskets 


is announced by 


Some New 
\ line of attractive fibre 
& Hayes, Inc., 7-9 Leonard street, New York. This 
vasket 


and the baskets are beautifully finished in more than a dozen 


waste baskets 
| ordle \ 
waste is molded all in one piece by a new process 


two-tone pastel shades. These baskets are washable, light 


n weight and nest easily. They will not mar nor scratch 


furniture or walls. These baskets, in addition to many other 
colors, come in standard mahogany, green or walnut finish. 

The dimensions of the baskets are 93% inches in diameter 
v 10% inches in height 

= 
H. L. Morgan Reports on Outlook 

Che following resume of the past year appeared in the 
Ohio State Journal, Columbus, Ohio, on January 25: 
Morgan, president of the Harry L. Morgan Co., 
and 65-69 E. 
ports that the 1929 was the largest in volume and most 


While this firm is in the 


Harry L 


Inc., second third floors of Gay street, re 


successful in the firm’s history. 
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heart of the business district and its showroom is one of 
the most complete, its rental is a small item in overhead 
and the second floor location has proved to be convenient. 

Mr. Morgan recently acquired all outstanding stock in 
company and some of the stock was in turn bought by 
two members of the organization, Harry J. Schick and 
Theodore W. Yaple, who have been elected vice-president 
and treasurer respectively. 

The company is the exclusive representatives in central 
Ohio for The Globe-Wernicke Company of Cincinnati, 
manufacturers of stee! filing equipment, desks, tables, book- 
cases, visible record cabinets and desk accessories, and 
also is agent for Lincoln wood desks and tables in matched 
suite and commercial grade; Johnson Chair Company of 
Chicago, and the Meilink Steel Safe Company of Toledo. 


Ee —— 
“Jack” Wolle Heads Underwood Portable Division 
On the day after Christmas J. W. Wolle received the 
appointment as sales manager of the Portable Typewriter 
Division of the Underwood Typewriter Company. His 
headquarters are at 342 Madison avenue, New York City. 
Mr. Wolle’s experience in the typewriter business, his thor- 





J. W. WOLLE 

ough acquaintance with the Underwood organization, and 
his outstanding successes in the field in connection with 
Portable typewriter sales abundantly qualify him for his 
new assignment. 


ee eee 
Gundacker Takes New Territory 
Gundacker was appointed by S. E. & M. Vernon, 


York City, 


. Be 


Inc., New to cover Pennsylvania, Ohio and part 





GUNDACKER 


Pr. @. 
of West Virginia in place of Richard Turner, who severed 
his connection with the company January 15. 
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Stewart Office Supply Co. in New Quarters 

Che Stewart Office Supply Company, office outfitters of 
Dallas, Texas, recently purchased a building at 1521-1523 
Commerce street, which is now known as the Stewart 
building. This a five-story and basement structure of hand- 
some design. It was made ready for the reception of the 
public on December 21, when open house was held from 
noon until nine p. m. Handsome invitations were sent out 
to friends of the company, bearing a picture of the new 
store as shown on this page, with the names of the com- 


pany’s officers, etc. 


Che new Stewart store is a credit to the office equipment 
industry of the Lone Star State. The floor space occupied 
by the company in its new building is about 15,000 square 
feet, the store and its offices occupying two floors and the 
remainder of the floors being leased out as offices to other 
concerns and individuals. The stationery and office furni- 
ture departments occupy the first floor, which is finished 
throughout in walnut. Yawman and Erbe counterheight 
walnut 








storage cabinets and counterheight filing equipment, 
finished, and with linoleum top, all in one piece, are so 
arranged as to provide an excellent surface for showing 
merchandise and at the same time present quite emphat- 
ically the type of filing equipment which is being extensively 
used in stores and offices. The filing units on the stationery 
side are used for storing the stock of filing supplies, while 
the storage cabinets on the furniture side are used for stor- 
ing card trays, card cabinets and desk accessories. 








IMPRBSSIVE NEW HOME OF THE 
STEWART OFFICE SUPPLY COM 
PANY DALLAS, TEXAS A bove s 
i drawing of the five—story structure 


that now houses the store and offices 
of this progressive firm At the right 
ire two views of the interior of the 
store The wer picture shows some 
fins furniture displays, including 
matched 


suites The upper picture 
presents a portion of the general sta 


tionery department The pictures 
were taken on the occasion of the 
opening a few days before Christmas 
We note here the Christmas theme 
in the floral decoration with whicl 
the store was ornamented when oper 
house was held from noon until nin 

lock in the evening December 21 








FEBRUARY, 1930 


TYPEWRITER FEATURED AT 
COUNTY FAIR, BAKERSFIELD, 
modernistic setting, this modern 


TELEPHONE 
THE KERN 
CALIF.—In a 


means of communication was cleverly exhibited 
The booth was crowded during every session of 
the fair 
The stationery stock shown on the shelves is used for 


floor sales. Immediately back of the partition where, in 
the picture, the reader will note the presence of a Y and E 
No. 1000 safe, are 147 linear feet of steel shelving on which 
stock 


brought in by salesmen or received over the telephone. A 


is stored a second stationery used for city orders 


third stock, known as the reserve, is stored in the basement. 

From the furniture department a stairway leads to the 
mezzanine floor where commercial grade desks and chairs 
in oak and metal are shown. Immediately beneath the 
mezzanine on the left are three offices especially arranged 
The 


department occupies a portion of the mezzanine. 


for the display of matched suites. filing equipment 
The company’s executive offices, general offices and rec- 
ord rooms are situated on the second floor 
The Stewart Office Supply Company was established by 
W. Neill Stewart in the early part of 1914 on a borrowed 
capital of $250. Since that time there has never been any 


money put into the business which was not made in the 


business itself. The store was started in a small office in 
May 1, 1915, it 
was moved to the building the company now owns, where 
On June 1, 


me of the local office buildings, and on 


approximately 800 square feet were occupied. 
1916, the business was moved to its first downstairs location, 
where 2,500 square feet were utilized. Two years later a 
two-story building was taken with a little over 5,000 square 
1921, 


additional space was required, and the business was moved 


feet of floor space. Three years later, or on May 1, 


to 1810 Main street, doubling the floor space. This location 
was occupied until the company moved into its new build 
ing on December 7, 1929. The company has thus acquired 
the ownership of the building in which it virtually started 
usiness 

Che business was organized in the early part of 1914 and 
was operated individually by W. Neill Stewart until 1917, 
when E. M. 
him. On December 1, 1925, a corporation was formed and 


Stewart, a brother, became associated with 
D. B. Suggs, who had been with the company as a salesman 
since the inception of the business, associated himself with 
The officers and sole stockholders are W. Neill 


M. Stewart, vice-president, and D. B. 


the firm 
Stewart, president; E 
Suggs, 

The Stewart Office Supply Company is one of the most 


secretary. 


substantial houses in the office equipment industry in Texas. 
Its president made a distinguished record a few years ago 
as president of The National Stationers Association, and is 
widely known as one of the leaders on the retail side of this 


industry 
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Pacific T. & T. Demonstrates Interesting Machines 

Telephone typewriter displays prepared by the Pacific 
Telephone and Telegraph Company were the center of 
interest at three county and district fairs recently held in 
California, and were heralded as the most successful exhibits 
in years. These were the San Joaquin County Fair held at 
Stockton, the Kern County Fair held at Bakersfield, and 
the Fresno District Fair held at Fresno. 

So great were the crowds passing through the exhibits 
that it was impossible to keep an accurate count. In each 
case the newspapers were very liberal in their publicity, 
for the exhibits themselves were outstanding, and the tele- 
phone typewriter is a vital part of their newsgathering 
systems. 

Arrangements were made beforehand with each of the 
newspapers to use Associated Press and United Press Asso- 
ciation news dispatches. Cards were displayed carrying 
the information that the news releases were made possible 
through the courtesy of the press associations and the local 
newspapers. 

The exhibit at Stockton consisted of the telephone type- 
writer with sending unit, set in a booth with futuristic 
designed settings to convey the idea of “World News.” 
The first three days at this fair drew about a thousand 
people per day, but as the fair attendance increased and 
knowledge of the display spread counting became impossi- 
ble. It was estimated from hourly checks that between 
fifteen and eighteen thousand people stopped at the booth. 

An attendant was in the booth during the entire fair to 
explain the display and to answer questions. It was neces- 
sary to have two demonstrators during part of the fair. 
Telephone facilities were provided in the booth and also 
throughout the grounds at appropriate points. 

The exhibit at the Fresno County Fair was of Spanish 
design and had six display boxes which were lighted inside 
and carried sales messages. One contained an exhibit of 
telephone cable and another displayed a number of historic 
telephones. This exhibit also contained an attended station 
for the convenience of visitors and exhibitors. 

On the front of the exhibit the name of the company 
appeared in raised letters, on the sides of which were printed 
“Telephone Typewriter” and “Public Telephones.” The 
front was flood-lighted and its pure white stucco finish 
presented an unusual and beautiful effect. 

At the Shasta County Fair the famous shelter house 
exhibit was used. This is a reproduction of one of the 
shelter houses in the high Sierras, on the transcontinental 
telephone line, and has attracted much attention.—C. W. G. 
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Kiggins & Tooker Sell to National Blank Book 


The Kiggins & Tooker Company, New York City, pioneer 
manufacturers of blank books, fine memorandums, “Excel 
si diart eatner ¢ ds, et ce the sale of the 
stock and business of the compar t Che National Blank 
Book { Da Holyoke Mass The announcement 
states that the Kiegins & Tooker lines will continue to be 

ice 1 Ne y substantia same torce is here 
tofore The Kiggins & Tool sa e will become 
part é ga iti t The National Blank Book 
(ompat Murra ( Kiggins wil emain with the 
rwanizatio issist the new inagement he produc 

ind r vit ‘ cl s s in ] i 

Dhe al t ment is signed ) Willard A K iggins, 
president, and Murr ( Kiggins, vice-president, of the 
Kiggins & Tooker Company, which originated at Elizabet 
N. J n 1846 through the enterpris« Hent Riggins 
who a year later moved the business to 10 John street, New 
York City In 1881 the business was turned into a joint 
stock pa ith Henry Kiggins as president, ( I 
looker, treasurs d I. C. Kiggins, secretary Mr. Tooker 
retired from active business tn 1884. On the death of Henry 
Kiegins, |. ¢ Ligwins was apport president: ( S. Ki 
gins treasurer? Henry ( kK gyins secretary 

The cor i om il personnel at the time of the recet 
sale consisted of Willard A. and Murray (¢ Kiggins, pres 
dent and vice esident-treasure respectively; I. C. Kig- 
gins genet! il 1 inager and J | looker. secretary 

The Nat Blank Book Compa originated in New 
York Cit 1843, where it remained for thirty-eight vears 
moving 1881 to Holyoke, Mass Several years later the 
company's treasurer, F. B. Towne, became the active head 
of the concer Not long afterward he was joined by his 
tw rrothers, | S. and J. M Town and in the course ot 
the years Richard |! Towne, son of F. B Towne, and 
Herbert S. Towne. son of | S. Towne, also joined the 


compan) 
The business of the National Blank Book Company has 
The old 


larger 


throughout the 


re plac « d by 


shown a steady growth years 


factory structures have been new and 


until now the National plat t is one of the show places 
ot Holvoke 


Something over twenty years ago the company organized 


its loose leaf division under the management of J. M. 
Towne, and in 1920 a large additional factory was built to 
accommodate the requirements of this division 

he National Blank Book Company maintains offices in 


e principal cities ot the United States, selling its products 
through dealers An important branch is also maintained 
| Ta E1 gland 


> 


Monroe and Marchant Companies Settle Suits 


Settlement of all litigation pending between the Monroe 
Calculating Machine Company, Inc., and the Marchant 
Calculati Machine Company was announced in a state 

( ssued jointly in January bv J. R. Monroe, president of 
the Monroe Company, and J. H. King, president of the 
Marchant Company 

lhe statement says 

We are happy to state that all matters of dispute be 
tween the two companies which led to the various suits 
between them have been settled by an agreement with 
which each company is satished and pleased. Each com- 

v benefits substantially in the same manner and to the 


ime degree 
greatest benefit 
the 


from the 


However, the from the settlement to 


public which the two com- 


the 


onstructive 


ur stockholders and to 


panies serve will come complet: release ot 


energies ot our respective organizations to the ( 


tasks of e calculating machine business. 


The competition between the Monroe Company and the 
Marchant Company will be as keen as evet Both organi 
vations will devote their entire efforts to rendering the best 
possible service to the public.” 

an 
Two Los Angeles Office Furniture Concerns 
Consolidate 
The Pacific Desk Company and the Pierce Desk Com 


pany, both of Los Angeles, have merged their inventories 


The Pierce Desk Company, 
in 1914 by W. FE 
Angeles Desk 


interrupted since In 


a California corporation, was 
Pierce, former sales manager of 
anc has enjoyed an un 
1928 it affliated 


e Los Company 


business with a 


large manufacturer of filing equipment for working pur 


poses. It distributed national lines only, such as Horrocks 
It was a well-known and highly 
the 

[he consolidation of this company with the Pacific Desk 
Company, the the 
Pacific Coast, puts the business under the able and experi- 
Peirce, head and founder 


desks and Colonial chairs. 


regarded business institution of city 





outstanding retail concerns on 





one ot 






enced management of Theodore F 





of the latter company. 
Announcement of developments that 


looked tor 





may ensue will be 








with interest 
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General Fireproofing Builds Addition. 


[he General Fireproofing Company has recently com- 


d and occupied a four story addition to its manufactur 


plete 

ng plant in Youngstown, Ohio. With the improved facili- 
ties and increased space now available, more efficient 
handling of the growing business in G. F.-Allsteel office 
equipment will be possible 

R. E. Boal, who has been manager of the New York Ex- 


port Department located at 438 Broadway, for the past year 


ind a half is returning to Youngstown to take up special 


export work at the home office Mr. Boal’s place in New 
York is being taken by J. D. Oakley recently of the New 
York domestic sales force, who previously had several 
vear's export experience including foreign residence 


>  — 
Ivan Allen Suffers Accident 


Friends of Ivan Allen, well-known stationer and president 
of the Ivan Allen-Marshall Company, will regret to learn 
that he was painfully injured recently while inspecting the 
work being done on one of his down-town buildings. Mr. 
Allen stepped off a ledge, falling to the concrete floor, and 
sustaining a fractured elbow and sprained ankle. Although 


painful, the were not dangerous, and he hopes to 
be able to return to work shortly.—J. H. R 
iets 

Dalton Leaves Geyer’s to Join Importing House 
this month William J. Dalton, for seven 
staff of the 
relinquished his become 
French Freres, Inc., 25 East Washington 
importers of an extensive and varied line of Moroccan bags, 


pillows and hand tooled leather novelties 


injuries 


On the first ol 


years a member of the Geyer Publications, 
position to vice-president of 


street, Chicago, 


purses, porttiohos, 





—_— 


DALTON 


W. J 


After graduating from the College of Business Adminis 


tration, Syracuse University, Mr. Dalton joined the staff 
of the Geyer Publications in New York City as a copy- 
writer \ vear later he was sent to the Chicago office 
to take over the managership of the Western territory, a 
position he has held since 1924. 

Mr. Dalton served several years on the publicity com 
mittee of the Gifts, Artwares and Novelties Association, 
the managing organization of the Chicago Gift Show 

French Freres, Inc., was formed five years ago by Ger 
rauld S. French, its president, and already has taken a high 
place among importers of art goods in leather Recently 


Mr. French established at the company’s foreign headquar- 


ters, Rebat. Morocco the 
the requisite uniformity in the 


company’s own tannery to insure 


selection and treatment of 
hides 

During his connection with the Geyer organization “Bill” 
Dalton has made many friends in the office equipment and 
fields, Office Appliances veritable 


well-wishers in the hope that he will realize all 


art goods and joins a 
army of 


his antic ipations 
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Fred Seymour, Banker 
At the annual meeting of the stockholders of the Avenue 


State Bank and affiliated corporations of Oak Park, IIL., 
Fred P. Seymour was elected a director. 

“Oak the leading newpaper of Oak Park, re- 
ferring to the election of Mr. Seymour, says: 

“For many years Mr. Seymour was located in the east, 
associated with the Dennison Manufacturing Company of 
New York, and later on sales and advertising manager of 


Leaves,” 





SEYMOUR 


FRED P. 


the Waterman Fountain Pen Company of New York. With 
his wide and successful experience in the east, he came to 
Chicago and is at present vice-president and secretary of 
Horder’s Inc., operating twelve office supply stores in Chi- 
cago. He is also vice-president of the Associated Station- 
ery Supply Company and vice-president and secretary of 
George E. Cole & Company, publishers. 

“He is active in affairs at First Congregational church, 
its board of trustees and chairman of one of its 
most important committees. He is on the board of gov- 
ernors of Oak Park Country club, a member of the Chicago 
Association of Commerce, Union League club, Siloam Com- 
Medinah Temple, Oak Park club, and several 
other organizations. 

“He Oak Park. His wife was formerly Ivy L. 
Horder, daughter of E. Y. Horder, founder of Horder’s, 
He is blessed with four children, and stands very 


being on 


mandery, 
lives in 


Inc. 
high socially in the village.” 
Office Appliances congratulates the Avenue State Bank 


upon its choice of a new official. 


— 
Time Extended for Exercising Remington Rand 
Rights 

We quote the following from a recent item in a New 
York paper 

The board of directors of Remington Rand, 
extended to November 1, 1930, right of exercising, at a flat 
price of $55 a share for common stock, warrants attached 
to Remington Rand 5% per cent bonds. Privilege of exer- 
ising the warrants at $55 a share expired November 1, 
1929, during the market break. Warrants attached to each 
$500 bond gives right to purchase two and one-half shares 
ind the warrants attached to each $1,000 bond five shares. 

8 

Texas Travelers’ Association Adopts New Name 

The Travelers’ Association, of which Horace T. 
Hamilton, Reyburn Manufacturing 
Company, is president, has changed its name to the Texas- 
Oklahoma Travelers’ Association, for the reason that Okla- 
District of the 


Inc., has 


Texas 
representative of the 


homa and Texas now make up the Ninth 
National Stationers’ Association. The Texas-Oklahoma 


boys have their headquarters at 714 Mercantile Bank build- 
ing, Dallas, Tex. Conneely of The General 


Fireproofing Company, is secretary. 


Thomas S. 
































































Important Changes in Pencil Field 
he stationery trade will note with interest two changes 
n the personnel of prominent pencil manufacturers’ staffs. 

One of The 
New York, a man well known to stationers 
is a 


of the 


these brings to Eagle Pencil Company, 


Herman Price, 
general manager, and a member 


vice-president and 


board or dire tors 


B. Van Dorn, Jr 


department of the 


promotes Mr H 


The other change 


managership of 


j 
saies 


to the the pencil 





HERMAN PRICE H. B. VAN DORN, JR 
Photo by Irving Undernil 
N rae 
Joseph Dixon Crucible ( ompany succeeding Mr Price 
this position 
Both Mr. Price and Mr. Van Dorn have long ynorable 
service records in the lead pencil industry 
Each has not « endeared himself to his associates, bat 
has won their high regard and admiration. Each embarks 


on his new enterprise well equipped by ability and training 


to succe ed 
Mr. Price 
Dixon Crucible ‘( 


started as a stenographer with the Joseph 


ympany twenty-nine years ago His 


him through posts of responsibility to 


ability advanced 


pencil sales department, a positiot 


+ 


that of manage! t the 


he has held fourteen years with marked success 


Mr. Price has long 


industry 


been an outstanding figure in the 


man has a better genera! 


lead pencil Perhaps m 
knowledge of its problems, or has done more to solve then 
through the co-operation of pencil manufacturer and dis 
intensity 


} 
+ 


tributor While promoting the Dixon line with 


alertness, he has kept the 
and its distributors in mind. 


and broader interests of r 


entire pencil industry 


Mr. Price has always been active in the work of the 
Wholesale Stationers’ Association of which he is vice 
president, and of The National Stationers’ Association. H<¢ 


is a valued counsellor on many of their important comn 
because of his intimate contacts with the trade and 


merchandising 


tees 
his constant study of conditions in every 
part of the country 


In all his activities Mr 


yet forceful personality, and by the confidencs 


Price has been helped by his 


unassuming 


he inspires in all who know him, and by their admiratio: 


1 


candor, his earnestness and good judg 


ment 

He takes \ hin to The Eagle Pencil ( ompany i 
record of achievement and a habit of success that should 
prove very fruitful for then [That company its to be cor 
gratulated upon securing for the management of its bus 
ness a man under whom its continued progress is so abut 
dantly assured 

At a farewell luncheor if the Hotel Latavette New 
York City, President George I. Smith, of the Joseph Dixon 


Price 


Dixon associates 


Crucible Company, took an affecting farewell of Mr 


and pre sented t ima gift trom his 


Those present at the George T. Smit! 


were 
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president, Joseph Dixon Crucible Company; J. H. Scher- 
merhorn, vice-president; H. W. Armstrong, treasurer; J. I. 
McComb, 


Cabaniss, 


assistant secretary and purchasing agent; E. M. 
works manager; H. D. Erickson, manager traffic 
department; R. P. Leonard, special representative crucible 
department; H. B. Van Dorn, manager pencil sales depart- 
ment; A. J. Pfaff, district representative, New York sales 
fice; F. H. Mix, E. A. Sell, W. E and John 


pencil sales department. 


Haggerty 


he pencil sales department of the 
Van Dorn, Jr. 


comes to that post better trained in comprehensive pencil 


[The new manager of t 


loseph Dixon Crucible Company, H. B 


experience than any predecessor. He has an expert know!l- 


lige of consumer needs and trade gained 


requirements 


actual work as a missionary and as a salesman over 


twenty-one years with the Dixon line. He is known to 


many hundreds of wholesalers and retailers of stationery as 
and appealing personality at scores of 
United States and Canada He 


apprenticeship as the 


‘Van”—a popular 


trade conventions in the 


las served a long special repre 


sentative of the pencil sales department of the Joseph 


Dixon Crucible Company, and as its assistant manager i! 


of pencil salesmen. No one knowing him will doubt 


cnargc 

rr even a little minute that he will start off with that 
yyval support from all hands that will go a long, long 
vay to make him in his new position that which he has 


ilways been in every other job he has had 
Under his direction, the Joseph Dixon Crucible Company 


look 


trade of its 


navy confidently forward to a maintenance with the 


stationery favored position in many lines 


ttably Dixon's “Eldorado,” Dixon's “Ticonderoga,” Dix- 
n’s “Best,” Dixon’s “Thin-Ex,” and many other familiar 
lavorites 


niall 
Fred Coggin Takes Sunruco Lines for Middle West 

Fred L. Coggin, until a few weeks ago connected with the 
National Blank Book Company, which he served for thirty- 
five years, many of which as manager of its Chicago office 
has taken the representation of Sunruco products made by 
Rubber Company of Barberton, Ohio. He 
states of Kentucky, Indiana, Illinois and Wiscon 


The Sun will 
cover the 


sit He will not only handle Sunruco rubber office special 

















FRED L. COGGIN 


take 
druggists sundries and molded rubber household appliances 


friends in the 


will also over the sale of Sunruco rubber 


ties, Dut 


Mr. Coggin’s host of trade will be inter 


ested in his change of occupation. He has achieved ar 
unusual record in that when he 
National Blank Book Company 
years, he takes on his 
both The 
Mr. Coggin upon getting together 
} 


work for the 


it was his first job and now, 


went to 


ifter thirty-five second 


We congratulate 






Sun and 


Rubber Company 





The “Sunruco” line is 
With Mr 


Increasing 





veing expanded and is advancing in popularity 






Coggin it in the field, we predict 


representing 





success 
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Parker 1929 Sales Go “Over the Top” 

[The Parker Pen Company of Janesville, Wis., recorded 
at the close of 1929 increased sales in the United States and 
“in one hundred six foreign countries” to a volume that 
made the past year “the greatest in the history of the insti- 
tution.” This growth and expansion the company credits 
‘in no small measure to the spirit of craftsmanship of its 
men.” The skill required to qualify the grinders of Parker 
Duofold nibs through their “forty-eight separate and dis- 
tinct operations” is developed by a system of rigid inspec- 
tion with bonus for certain standards. 

“The pen grinder with the highest percentage of nibs 
which pass the first inspection will receive a prize repre- 
senting a very healthy fraction of his regular monthly pay 
check. Second, third, fourth and fifth prizes will be award- 
ed to the grinders next in order of merit. In addition to 
these special prizes a fixed monthly premium will be paid 
to all grinders whose rejections are less than eight per cent 
for the month. Also, during each month, one nib will be 
taken at random out of each pen and 
tested. To the man whose workmanship is adjudged the 
best, another special prize will be awarded. 


grinder’s output 


In the other departments is the same system of tests and 
inspections by which the company has reached “new heights 
of efficiency.” 

Sheaffer Sales Show Fine Gain 
stockholders of the W. A. 
lowa, W. A. 
that the 
business of the company during 1929 was greater than in 
than $1,200,000 


ahead of any previous year in the history of the company. 


Ata 
Sheaffer 


Sheaffer, 


recent meeting of the 


Pen Company, Fort Madison, 


president of the company, announced 


any preceding year, sales running more 
Profits increased in like ratio. 

The rate of Sheaffer, 
maintained throughout the latter months of the year, despite 
He said that he 
1930, in 


because 


increase, according to Mr. was 
unsettled conditions in the stock market. 


looked for the mounting volume to continue in 
that the fountain pen 


of low unit sales, is not susceptible readily to varying con- 


view of the fact business, 
ditions in general business. 

Prices of materials at present indicate, in his opinion, a 
favorable Sheaffer in 1930, 
general business is not going to be below par this year. 


margin of earnings for and 
He indicates that there is just as much money in the coun- 
try as there was, and an easing of the discount rate will 
encourage expansion of operations in all lines of legitimate 
business 
iitiiedtaten 
Bates Inaugurates Monthly Bulletin 

[The Bates 
makers of 
publishing an unusual mailing piece which they term “Bates 
This will go forward to their entire trade at 


N. J. 


products, are 


Manufacturing Company, Orange, 


numbering machines and other 
Brevities.”’ 
As the name suggests, this bulletin is 


glance 


monthly intervals 


brief—it is designed to keep dealers posted at a 


mm Bates news as well as on other points of interest and 
value to the trade. 

Che January issue, which has just gone forward, gives 
some helpful sales suggestions with regard to the selling of 
various products. It describes the 1930 Bates advertising 
campaign, which is more extensive than ever. 

The Bates Company will be glad to put anyone who is 
receive this feature reg- 


interested on the mailing list to 


ularly. 
aw 
Northeast Pennsylvanians to Meet 
The next meeting of the Northeastern Pennsylvania Sta- 
tioners’ Club will be held at Scranton, Penna., on Tuesday, 
February 11, at which a full attendance is hoped for. 
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Dennison Company Dividends 

The Dennison Manufacturing Company of Framingham, 
Mass., has declared regular quarterly dividends of $2 on 
the debenture stock and $1.75 on the preferred stock, both 
payable February 1 to stock of record January 20. 

candahjelliieietbahdial 
Two Recent Addressograph Appointments 

On the first of this month H. C. 

gust of last year has been Addressograph branch manager 


Avery, who, since Au- 


at the Chicago office, became assistant general sales man- 
ager. This promotion is a tribute to the fine record he has 
made during his years with the Addressograph Company. 
During the short six months of his service as Chicago 
Branch manager he continued and advanced that reputa- 











A. WIKB 


H. C. AVERY Ww. 
tion for solid achievement which he had made as senior 
salesman in Philadelphia. 

Before coming to Chicago Mr. Avery had piled up six- 
teen years of success as an Addressograph salesman in the 
field. He joined the first Addressograph sales school in 
1913, and his early work covering provincial territory re- 
vealed him as a sales producer of the first rank and won 
him an enviable position in the Philadelphia territory, where 
he continued as one of the leading producers, making a 
name for himself and winning Hundred Club memberships. 

Including the 1930 Hundred Club of which he is a mem- 
ber, Mr. Avery has elected himself to membership in eight 
honor organizations. He was treasurer of the 1929 Hun- 
dred Club and was the first member of the 1930 Hundred 
Club, electing himself to membership in less than three 
and one-half months. Under his direction the Chicago sales 
organization continued to exceed its quotas during the last 
six months of 1929, thereby electing him to membership in 
the Hundred Club of 1930. In his new position Mr. Avery 
will assist General Sales Manager J. B. Ward in super- 
vising the selling activities of the American sales organiza- 
tion. 

W. A. Wike 

On February 1 W. A. Wike, Addressograph sales agent 
at Cleveland, Ohio, until that date, became central divisional 
and Chicago branch manager for the Addressograph or- 
ganization. This appointment is deserved tribute to Mr. 
Wike’s years of experience and loyal service in the Ad- 
dressograph ranks. 

Twenty-six years ago Mr. Wike, then a lad, presented 
himself at the Addressograph office and obtained a job as 
office boy. Being ambitious and aggressive he didn’t remain 
long in that place, but while he did hold the job he took 
pride in the fact that he could get 25,000 Addressograph 
circulars into the mail faster than anyone else in Chicago. 

In November, 1906, young Mr. Wike used his own stuff 
—direct mail—to sell his services to Mr. Worthington, who, 
after a personal interview, put him to work selling Ad- 
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territory He did so well 


Milwaukee terri 


dressographs in the Chicago 


that a few years later he was given the 


Here he continued the good work, selling a large 


Returning to the 


tory 
number of machines in Wisconsin towns. 
“loop” territory in Chicago he continued his record, elect- 
ing himself to the Hundred Clubs of 1916, 1917, 1918, 1919 
and 1920. He was president of the 1919 Club. On June 25, 
1921, he was appointed Cleveland sales agent, where he has 
established premier agency sales records and elected himself 
to three Hundred Clubs—a total of eight memberships i 
that much-coveted organization. 

Mr. Wike is a man of sound judgment and uncommon 
common sense, fortified by twenty-six years of successful 
Addressograph experience. Salesmen who work under his 


direction are fortunate 


a. 
Durand Honored by Colleagues in Ediphone Ranks 
Nelson ( 
son Industries 
national Ediphone Sales Conference held at Cleveland last 


Durand, vice-president of the Thomas A. Edi 
was especially honored at the Sixth Inte: 
month, the occasion being the twenty-fifth anniversary of 
his connection with the Ediphone business. 

Mr. Durand’s duties with the Edison Industries 
the last twenty-five years have had to do with the market- 


during 


ng of the Ediphone, and it is conceded by everybody who 
knows the facts that he has done a remarkably efficient job 
[It was in the summer and fall of 1904 that Mr. Durand 
wrote and prepared the first Ediphone catalogue, the sales 
talk in which set forth principles and aims of the service 
to be rendered by the Ediphone which hold good and are 
the essentials of marketing the dictating machine today. 
Mr. Durand from Ediphone 
organizations all over the world. Chief among them were 


received cable greetings 


messages from Milan, Italy; Bombay, India; Brussels, Paris. 
London and Sydney, Australia. 

Thousands of persons connected with the office appliance 
field are acquainted with Mr. Durand through having seen 
him at business shows and office appliance exhibits all over 
the country 

In addressing the conference Mr “The 
greatest lesson that I have learned in these twenty-five years 


Durand said 


order to do business continuously and happily, 


cultivate them so that 


is that in 
you must have friends and you must 


1s something more than a mere name 


friendship 





DURAND 


NELSON C 


You have given me a wonderful celebration on my 


twenty-fifth year during 1929, renewing my confidence 11 
your support and strengthening me to go on 


these day s of! 


Man Ex 


‘It can’t be done,’ some youngster just goes 


“Experience is an over-rated teacher in 


rapid progress. It almost seems that when Old 
perience says 
ahead and does it out of pure deviltry. Twenty-five years 
ago Old Man Experience was not consulted by us green- 
horns into the Ediphone industry. So the 


lesson we get is that Young Man Vision, although he makes 


who stepped 
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mistakes, is liable to go further than Old Man Experience 
who lives in a past age.” 
- > ——— 
Hansard Leaves for Extended Stay in Europe 
Victor Adding 
Hansard, sailed 


Evan Hansard, manager of the 
Machine Company, accompanied by Mrs. 
for Eyrope, where they will remain until 


which will 


export 


on February 1 


the autumn. The immediate objective is Paris, 





EVAN HANSARD 


ve Mr from where he will cover 
other countries in Europe. 

It is Mr. Hansard’s purpose to visit all of the company’s 
agents and to make a special survey of the conditions in 


Hansard’s headquarters, 


each country 


Prior to his sailing Mr. Hansard spent two weeks in 
New York 
>—_— 
Important Consolidation at San Francisco 
What is probably the most important consolidation of 


stationery interests that has ever occurred in the San Fran- 


cisco bay region was made public by formal announcements 
January 4, 1930. The November issue of Office Appliances 
had contained the first public intimation of the consolida- 
tion, but at that time all the contracts were not signed, so 
the scope of the new corporation could not be told defi- 
' itelv 

The advent of the new corporation in the business field 
of San Francisco has aroused much interest According to 
Carlisle & Company, Upham & 
carlisle & Com- 
Ingrim-Rutledge Company, Isaac Upham Company, 


Carlisle & Company of Ne- 


the announcements, A. 
Rutledge, Inc., is a consolidation of A. 
pany, 
FE. Malloye Company and A. 
vada. The new corporation is incorporated in California 
and all the former owners of the various companies in the 
consolidation will be actively engaged and on the board of 
corporation. B. M. Carlisle is presi- 
Inc. 
various in- 


directors of the new 
dent of A. Carlisle & Company, Upham & Rutledge, 
Che preliminary 


negotiations in bringing the 


terests together were conducted by H. L. Fuller, financial 


engineer. 


[rhe company has leased for twenty years the premises 
it 135 Post street, San Francisco, at a total rental amount 
ing to fully a million and one-half dollars Che six-story 


building has been completely remodeled, under the super- 


Frederick Whitton, construction manager. Three 


vision of! 
printing plants will be consolidated under one roof on these 


new store will open February 4 


premises. The 
B. M. Carlisle, president of the new corporation, made 
lid 


“The new consolidation 


the following statement: brings 


management five firms, all well 
fields Che 


these firms will constitute the management of 


under one roof and one 


established in their respective executives of 
the new or- 
The business will be greatly enlarged and ex- 


rround floor will 


ganization. 
panded and the stationery store on the 


be one of the best on the Pacific coast.” 
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The Rutledge division, at 410 Montgomery street, and the 
Upham division, at 510 Market street, will continue to op- 
erate as heretofore. A. Carlisle & Company will move from 
the present location, 251 Bush street, to the new headquar- 
ters of the company for the opening February 4. A. Carlisle 
& Company, Upham & Rutledge, Inc., is fully financed and 
the shares will neither be listed nor offered for sale, it is 
announced 

The following data has been given out by the new cor- 
poration 

Elements in the Consolidation 

A. Carlisle & Company, established 1878, succeeded to the 
business of Britton & lithographers, 
1852. The firm has occupied a dominant position in the 


Rey, established in 


industry on the 
B. M 


lisle, president; Elinor Carlisle, vice president; Owen Bron 


printing, stationery and lithographing 


Pacific coast since the days of the stage coach Car- 


son, vice president; C. F. Sayles, secretary. 
1815, has 


of high grade creative printing, 


Ingrim-Rutledge Company, established spe- 
cialized in the productio1 


full line of office furniture, stationery and sup- 


carrying a 
achieved a marked degree of suc 
efficient service. W. H. 


H. Glissman, vice president; H. J. 


plies. The company has 


result of prompt and 


cess as a 


Rutledge, president; R. 


Baxter, secretary-treasurer! 

Isaac Upham Company, successor to Payot-Upham Com- 
pany, established in 1854, has been identified with the 
graphic arts since the gold rush days and sold fine stationery 
to the pioneers who entered the Golden Gate in clipper 
ships. B. P. Upham, president; J. L. Black, vice presi 
dent; F. E. Schober, secretary. 


F. Malloye Company, established in 1882, has been iden 
Carlisle & Company since 1906, specializing 


binding books and manufacturing binders 


tified with A. 
in ruled forms, 
Frank Malloye, president; C. 

A. Carlisle & Company of Nevada, established 1917, suc- 
The Nevada Reno, state-wide 
business in printing, stationery and office furniture and is 
B. M. Carlisle, 


president; Edward Stanbery, vice president; Harry Gorline, 


D. Broder, vice president. 


cessor to Press of does a 


the leading office supply dealer in Nevada 


secretary. 


for Office Appliances that A. Carlisle & 


former office equipment lines, 


It was stated 
continue its 
Van Dorn line and Oxford filing sup- 


speaking, the 


Company will 


which include the 


plies. Generally headquarters of the new 


corporation will have a very wide choice in the stationery 
etc., as all the stationery specialties carried by the merging 
at the new headquarters. 


firms will all be available 


Franchises of Constituent Concerns 


Regarding office furniture and filing equipment carried 


at present by the firms, announcements have yet 


to be made W. H 


Company, stated that announcements regarding these lines 


merging 
Rutledge, president of Ingrim-Rutledge 


Gift and art lines will be added to 
Post street. The Cow- 
Carlisle & Com- 
The company fol- 


later. 
to be sold at 135 
blanks, etc., in which A. 


has specialized, will be continued. 


would bs made 
the merchandise 
dery legal forms, 
pany 


lows up all the new laws in issuing new editions of these 
forms almost before the law has gone into effect 


Carlisle & 


will be continued in San Francisco as the organ 


“Stationery Suggestions,’ house organ of A 
Company, 
of the new corporation. The publication has received nation- 
Hargrave, editor of “Stationery Sug- 
that 


money for the firm, but as 


recognition. A. 
that 
the publication is not 


wide 


gestions,” said they come out frankly and say 
netting 
an aid to selling, a creator of friends and of good will, it 
opens doors and brings buyer and seiler, customer and sales- 
man, employer and employe closer together. 

“Stationery Suggestion,” originating in San Francisco, is 
published by the following firms in the cities named; Gra- 


Company, New York, N. Y.; Eaton & 
Buffalo, N. Y.; Chas. G. Stott & Company, Wash- 


ham-Chisholm 


Whiting 
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ington, D. C.; A. Carlisle & Company of Nevada, Reno, 
Nevada; A. Carlisle & Company, Upham & Rutledge, Inc., 
San Francisco, Calif. 


—— => —- 
Hamilton Heads Imperial Desk Sales Department 

Robert C. Hamilton has recently become associated with 
the Imperial Desk Company of Evansville, Ind., as sales 
manager, succeeding Walter C. Bieneman, whose resigna- 
tion was noted in last month’s issue. 

Mr. Hamilton comes to the Imperial Desk Company 
from Toledo, Ohio, where he was Toledo distributor for 
the Wasmuth-Endicott Company of Andrews and Peru, 
Ind., manufacturers of Standard Unit built-in equipment. 
Prior to his connection with the latter company he was for 
several years sales manager of the Connersville Furniture 
Company, Connersville, Ind., and prior to that he was 
connected for eleven years with the Showers Brothers Com- 





R. C. HAMILTON 


pany, furniture manufacturers of Bloomington, Ind., start- 
ing as salesman and being advanced later to the post of 
sales manager. 

Mr. Hamilton is an alumnus of Indiana University, is 
married and has two children. He assumed his new duties 
on January 10, and will soon remove his family to Evans- 
ville, where they will reside in future. 


—_—_<>—_—_—_ 
Harrie Copeland Adds Responsibilities 


Harrie E. Copeland, who, since mid-December of 1925 
has been general sales manager of the Boorum & Pease 
Company, 84 Hudson avenue, Brooklyn, N. Y., was last 
month advanced in the Boorum & Pease organization to the 
positions of: vice-president and director. 

Mr. Copeland is a man of conceded ability and has a wide 





H, E, COPELAND 

—from a snapshot 
and accurate knowledge of the loose leaf business. Before 
he became sales manager four years ago, he had been for 
twelve years the Boorum & Pease representative in New 
England. His recent promotion is a logical step, and his 
many friends will take pleasure in felicitating him on the 
event. 
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Columbia Ribbon & Carbon Opens New Sales Office 
in New York City 


In line with its progressive program of a substantial 


expansion in service and production, the Columbia Ribbon 


& Carbon announces the 


Manufacturing Company, Inc., 





A. B. HOLMES 


opening of and larger New York sales and export 


313 East Forty-fifth street, in the easily accessi- 
Central New 


new 
offices at 
ble, increasingly growing Grand zone of 
York City 

The move will be made early in February, when the old 
quarters of the company at 69-71 Wooster street will be 
vacated. A larger and more comprehensive stock of all 


Columbia products will be carried at the new address to 





BUILDING AT 313 EAST FORTY-FIFTH 
STREET, NEW YORK CITY, IN WHICH 


THE NEW YORK SALES AND EXPORT 
OFFICES OF THE COLUMBIA RIBBON 
& CARBON COMPANY ARE SOON TO 
BE LOCATED.—The white arrow at the 
ft side of the picture indicates the ap- 
location in the building. 


le 


proximate 


the growing demand of dealers in the New York 


Satisfy 
metropolitan area 
The new Columbia offices will occupy 7,000 feet of floor 
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space. stock layout have been 

effected to facilitate prompt delivery service. 
Announcement of the new 

made by A. B. Holmes, vice-president and general man- 


ager of the company, who also called attention to the grat- 


Special arrangements in 


opening of the offices was 


ifying growth of the organization, which is soon to cele- 
brate its twenty-fifth birthday. Starting in 1905, in a small 
loft at 43 Murray street, the Columbia Ribbon & Carbon 
Manufacturing Company has a record of steady expansion. 
Since its inception the company has been a pioneer in 
experimenting with new materials and devising new means 
of manufacturing its products, which embrace, besides the 
Pinnacle and Rainbow typewriter ribbons and carbon 
papers, a wide variety of specially made inked ribbons and 
roll carbons for bookkeeping, billing and adding machines. 
—— <> —_—_— 
The Guest Book 
F. E. EVANS of Evans and Brisebois, Detroit, Mich., 


advertising agents for the Vanderbilt Manufacturing Com- 


pany, office chairs, paid a visit to Office Appliances on 
January 6. 
H. A. SPERB, a well known typewriter man of San 


looked in month. Sperb is an 
enthusiast on the office equipment business and on the 
principles of the Optimists’ Club of which he is a member 
After many years as a successful salesman in the typewriter 


field, he has established himself as a manufacturers agent 


Francisco, upon us last 


on the Pacific Coast, with headquarters in the city last 
above named. 
C. B. CARLSON of Thomas A. Edison, Inc., West 


Orange, N. J., called on January 9. 

R. V. POTTEIGER of the widely known ribbon and 
carbon house of A. P. Little, Inc., Rochester, N. Y., called 
on January 13. Mr. Potteiger shows no diminution of the 
force and pep he has expressed throughout his career. He 
maps out his plans and executes them with despatch. A 
visit from Potteiger is an inspiration. 

CARL GAZLEY, sales manager of the Portable Adding 
Machine Company, New York, N. Y., called on January 
20. He is applying the same policies in the sale of the add- 
ing machine that made him successful in other divisions of 
the office equipment industry. In distributing the machines 
through dealers Mr. Gazley will have contact with many 
of his old friends in the stationery trade. 

MAURICE I. LEVINE of the Reliance Pencil Company, 
New York, N. Y., paid a visit to this office on January 23. 
He had just come from a visit to his company’s factory in 
The company is marketing a full line of wood- 
The line is already in the hands of a 


Tennessee 
jacketed pencils. 
number of eastern dealers, and plans have been made to 
extend the distribution to all parts of the country. 
pctneneesiibliiilichsin 
Garvey Suffers Fire Loss at Chicago 
The E. A. Garvey West Wacker drive, 
Chicago, suffered a fire loss of about $15,000 January 25 
Fire department officials state that the fire originated in 
furniture shipments. Several 


Company, 61 


excelsior used in packing 
located on 


done to the 


years while the Garvey business was 
Plymouth court, 
plant and stock during a fire originating in the premises 
of another tenant of the building occupied 
PRE net RE 
Frank X. O’Donnell Passes 
printers and New 
Monday evening, January 13 in 


Inc. 


ago, 


considerable damage was 


One of the old-time stationers of 
Orleans passed away on 
the person of Frank X. O'Donnell of O’Donnell Bros., 
Mr. O'Donnell years and passed away 


suddenly at his home. 


advanced in 
By his death, the printing and sta- 


was 


tionery industry loses a staunch supporter 
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Novel Sales Contest of Monroe Company 
A sales contest which is arousing much enthusiasm among 
the the 
Company, of Orange, New Jersey, is 


Calculating Machine 
the 


representatives of Monroe 


Inc., form of a 
stock exchange which was opened on January 1 and will be 
in operation for three months 

The organization is complete with the president of the 
company, J. R. Monroe, as president of the exchange, and 


a board of governors with W. G. Zaenglein, domestic sales 


manager, as chairman. The issues of stocks cover a wide 
variety of commodities bearing the names of every sales- 
man and district manager in the Monroe Company and 
being listed under such headings as Reed and Wright, 


Tremmel and Schake, Hansen Cab Company, McGonagill 
Bird Cage Company, etc. To each sales representative has 
been issued a share of his own stock whose par value is his 
As the the 


his stock will fluctuate according to 


own sales quota contest progresses value of 


the per cent of his 


quota that he has sold. 
Stock market quotations are announced at the end of each 
The Mon- 


which is 


ten-day a special publication known as 


This 


at Orange, New Jersey, is made up 


period in 


roe Street Journal market report sheet, 


published at the plant 
advertisements of 
the 


fictitious 
the 


in realistic 
stock 


period, “financial news,” 


torm, containing 


brokers, comments on market activities of 
and even an occasional cross word 


puzzle 
stock 


redeemed 


At the close of the contest, April 1, all shares of 
110% of the 


by the company for cash, with a substantial bonus for each 


valued at salesman’s quota will be 


per cent of quota above that figure. In addition a good- 


sized cash prize is being offered to the salesman, the district 
manager, and the division manager who makes the highest 
percentage of sales quota for the entire contest. 

One of the unique features of this Stock Market Contest 
is the participation by 
and the 
Orange 


the members of the general offices 
the 
Rights in the stock have been offered for sale to 


production department of Monroe plant at 
all the employees at the plant, the purchasers drawing their 
stock by lot. On April 1 the holders of the rights to the 


stock of the five highest salesmen will receive cash prizes. 












As a result, the men at the plant are as keenly interested 
held 


in the outcome of the contest as are the representa- 


tives. 
——_—<_—_——_ 


Bieneman with Valley City Desk Company 
Walter C. Bieneman, whose resignation as secretary and 
sales manager of the Imperial Desk Company of Evans- 
ville, Ind., was announced in the January this 
journal, has joined the staff of the Valley City Desk Com- 
pany of Grand Rapids, Mich., where he will become secre- 
His experience in both the 


issue of 


tary and general manager. 
retail and manufacturing fields will be of much value in 


handling the responsibilities of his position. Mr. Bieneman 





W. C. BIENEMAN 


is a young man of force and ability, and will find a fine 
opportunity in his mew situation. 

The Valley City Desk Company has been in business 
almost fifty years. In recent times they have brought out 
beautiful period suites in various designs in addition to their 
regular commercial straight-line desks. The company is 
about to announce a new suite of the Tudor period in 
Jacobean oak finish, and also in walnut. Mr. Bieneman 
states that this will be authentic and accurate as to history 
and details of design. 

Mr. Bieneman went to Evansville on January 21 to super- 
vise the packing of his household effects and the removal of 
his family to Grand Rapids, their future home. 
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Meetings--Conventions--Dinners 
New England Travelers and Boston Stationers \ telegram was sent to P. A. Hoffman at his home in 
ieee ame the dite end the Mest eee P Hastings, Minn., and a testimonial of respect and affection 
— aa~Mags — = oe wee signed by all present was delivered to Mr. Hoffman by 
Commerce was the place of a joint meeting of the New W_. E. Smith on the day following the banquet. 
England Travelers’ Club and the Boston Stationers’ Asso The usual excellent entertainment followed the dinner. 


> 
Conklin Convention and Miscellaneous Notes 


Stvle is the outstanding consideration in the fountai 


ciation An elaborate and interesting program was pre 
sented, the chief feature of which was a one-act comedy 
by Paul W. Cheney in collal 
Che play vas directed by R. W Mvers, with Jack Fox at pe ine 


oration with club members 


lustry as well as in other and less practically useful 


t This fact was vividly revealed in the annual 


the pian Che stage manager was Malcolm Dresser Fol products 
lowing ts the cast of characters in the order of their appear ales convention of The Conklin Pen Company in session 
ance Bob Lax store manager—Bob Myers; “Gilda at Toledo early in January. Approximately fifty salesmen 
Wrigley stenographer—Bob Linehan; “Issy Dumb,” in and executives of the company representing all sections 
side salesman—John Titus; “Nick A. Sale,” inside sales of the American market and leading foreign markets were 
an—Jack Witte; “Jack Spratt,” proprietor—Guy Hart in attendance. The new Conklin pen and pencil models for 
Lon Chaney,” traveling man—Paul Cheney; “Barry Hen 1930 presented to the sales force show new color combina 
nett,” outside salesman—Frank Horie; “Franklin Street,” a tions and ultra-modern lines 
customer—Charlie Paddock; “Holden Grips,” another travel Che Conklin Ensemble, a pen and pencil combined in one 
ing man—Herb Blizard: “Pemberton Place,” a customer compact unit, executed in unbreakable materials of artistic 
Frank Fisher Washington Garvin,” a customer—Walter beauty, is one outstanding new Conklin number. The pen- 
Nichols; “S. O. Green, ” a new clerk—A. A. Belanger; “l! il end of the ensemble is readily detachable and when re 
Stammer 1 customer—Willis Brownville moved forms a complete pencil—lead, magazine and eraser 
The joint meeting was opened by George W. Pratt, pres issembly—which golfers, sportsmen and bridge players find 
ident of the Boston Stationers’ Association, who pre unusually handy. 
sented the greetings of the organization The guest and Another innovation is the Conklin Endura Symetrik line 


principal speaker was Franklin H. Whitney, past president which reveals a change from the conventional to a ‘writing 


f the National Association of Men’s Wearing Apparel instrument with gracefully tapered ends. Materials made 


oO 
Clubs exclusively for these Conklins embody three blended colors 
The New England Travelers’ Club in the program of the Che Conklin Pen Company has made emphatic progress 
comedy noted its appreciation of the kindness of The Na during the last year. Volume of sales was far ahead of any 

tional Cash Register Company, L. C. Smith & Corona previous year 
['ypewriters, Inc., Shaw-Walker, Inc., and the New Eng fom Emerson, sales manager, left immediately after the 
convention for San Francisco, where on January 16 was 


land News Company for equipment loaned as stage prop : 
held a convention of far western salesmen and dealers. 


erties 
é > \. C. Marquardt, export manager, sailed for a six-months’ 
Twin Cities Stationers Banquet trip through Australia and the Orient. Conklin’s export 
Che thirteenth annual dinner of the Twin Cities Statio: yusiness is rapidly climbing to a much greater volume and 
ers was held at the S$ aul hote S ‘aul, N 1., OF , : . 
. as ‘ t. | = otel, t. Paul, Minn., i much greater percentage of total sales than ever before. 
Saturday evening, January 25 Ninety-seven men wert : ; age ' 

; } vee in fi rsonnel of the nklin sales ce 
present At the speakers’ table were President Arthur J Change the personne f the Conk! ales FOFce Wer 
Walker of The National Stationers’ Association; Fred innounced as follows 
Christensen fourth Vice president; Regional Governors Wn ( Stock. who has been covering the Wisconsin 
Howard Watkins ofl » Ss } ) "ict ; ‘ri } , ‘ 

; ar i the Sixth District and Frank Kox territorv for the Conklin Pen Company, will take over the 
f the Seventh District; Cliff Cody, past governor of the \ 1 C :' 
: : , territorv in ssouri al Ss Ss Ing s “eg 
Sixth District; Bob Valleau, president of the Northwest erritory in Missouri and Illinois, St. Louis being his head 
Travelers’ Clu James T. Lacey, and W. E. (“Bill”) Smith quarters Mr. Stock has been very successful and is now 
former fourth vice-president of The National Association, offered greater opportunities for his efficient salesmanship. 
1, +} , ont 
who was the popular and witty toastmaster of the even , ' . 
' WA afl ‘) ee . Howard Jones, who has been with the Conklin Pen Com 
President Walker received a big reception at the hands 5 z 
ell A Stationers of this section, who are proud oT the any for som four oF hve years, will be transferred trom 
ibility with which he is pushing the work of the National the Colorado territory to the Wisconsin territory, making 
\ssociatior Regional Governors Koch and Watkins ex his headquarters in the city of Milwaukee. Mr. Jones has 
tended reli <ertome ‘ 1] , mad their . 
ender ‘ cia itations to a present to atten the , ’ ; 1 1 . 1 
P - made an enviable record throughout the Rocky Mountain 
regional meetings to be held in St. Paul and Milwauke: , : — . i 


territory 








THE CONKLIN PEN COMPANY, HELD RECENTLY AT THE FAC 
TORY IN TOLEDO, OHIO 


THE NINETEEN-THIRTY SALES CONVENTION OF 
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STANDARD MAILING MA 
CHINES COMPANY §& cS 
CONFERENCE CHIC 
JANUARY 5 TO 7, 1930 
row, left to right: F. M 
Cleveland; E. P. Winter 


Spring 


field, Mass M M Plechner, 
New York City; General Man- 
ager F. W. Storck; Sales Man 
ager A W Vanderhoot As 
sistant Sales Manager \ I 
Bruce and \ N Gooch Bos 
tor Second row A. N. Rech 
tien, St. Louis; S. W Phillips, 
Pittsburgh; T. E. Jones, Wash 
ingtor Db. ¢.; G. A. Georgeson, 
Detroit: F. C. Hand, Indianap 
olis R G Thompsor Des 


Moines; L. W. Sweetland, Buf 


falo; M. L. Smith, Kansas City 
Mo.; H. L. Squyer, Minneap- 
olis; H. P. Ruppert, Rochester, 
N. Y Van W. Evans, Chicago 
and A. A. Lewis, Omaha. Back 
ow: H. E. Sargeant, Salt Lake City; R. J. McCuen, Baltimore; 


Milwaukee; J. Gowa, New York City; W. H. Bassett, 


and Vern W 


r 
Rockhill 


Sales Conference of Standard Mailing Machines Co. 


A national sales conference of the Standard Mailing Ma- 


chines Company was held January 5, 6 and 7 at the Edge- 
water Beach Hotel, Chicago 

Twenty-seven members of the sales organization attended, 
the home office at Everett, Mass., being represented by 


General Manager F. W. Storck, Sales Manager A. W. Van 


derhoot, and Assistant Sales Manager A. E. Bruce 
The primary object of the conference was to introduce to 
the organization the new Standard rotary duplicator. Prac- 


tically the entire period was devoted to business sessions, 


demonstration of the new machine and discussion of various 
selling problems. 

The Standard rotary duplicator was received with enthu 
siasm by the district managers present, some of whom have 
had years of experience in the field and who predict a suc 
cessful future for this latest product of the company 
company’s line 
that 
devices 


Plans for the further expansion of the 


were also discussed. Incidentally it was announced 


the introduction of the duplicator and other new 
recently placed on the market, together with still others in 


process of development, has necessitated an increase in the 


size of the company’s factory in Everett, Mass., to twice its 
original dimensions. 
It was evidenced at the conference that during the last 


two years the sales organization has been increased at least 
30 per cent, also that while the company formerly had part- 
time representatives in all but the principal cities, practically 
all agents are now representing the company on a full time 
basis 


>_—_— 
Commercial Teachers Convene at Stevens Hotel 


The Thirty-second Annual Convention of the National 
Commercial Teachers’ Federation was held at the Stevens 
hotel, Chicago, December 26, 27, 28 and 29. Of the 1,006 


members in the Federation approximately seventy-five per 
Che general and section rooms 
The 


problems of real vital educational 


cent were in attendance. 


were crowded at each meeting programs were all 


eminently worth while 


importance being discussed 

Che social events included the annual informal reception, 
and the annual All of 
attended At the 


federation luncheon John Robert Gregg, who was chairman 


the federation luncheon, banquet 


these events were exceptionally well 


of the American delegation to the International Congress 
on Commercial Education, held at Amsterdam, Holland, 
September 3-5, 1929, gave a report of the congress. At 


the annual banquet the awarding of the twenty-three prizes 


donated by the twenty-three exhibitors was a_ special 


feature 
The 


tion 


following maintained exhibits during the conven- 


Underwood Typewriter Company, Specialists’ Edu- 


cational Bureau, Dictaphone Sales Corporation, Ellis Pub- 


Newark; L. D. 
Eva ns, 





Los Angeles; R. R. 
Modlin, Grand Rapids, 


J. R. Wood, Philadelphia; G. W. McKenzie, 


Kling, Rockford, lL; H. F. 
Minneapolis. 


lishing Company, A. B. Dick Company, Woodstock Type 
writer Company, The Gregg Publishing Company, The H. 
M. Rowe Company, Burroughs Adding Machine Company, 
L. C. Smith and Corona Typewriters, Inc., The Journal 
of Business Education, The Stenotype, Walton School of 
Commerce, The Ronald Press Company, Royal Typewriter 
Inc., Bliss Publishing Company, South-Western 
Publishing Company, Prentice-Hall, Inc., Remington Rand 
Service, The A. N. Palmer Company, Lyons & 
Carnahan, J. F. Apple Company, and Dictatype, Inc. 

The executive committee of the federation received invi- 
tations from many cities to entertain the 1930 convention. 
\fter careful consideration it was decided to hold the next 
convention, which will be the thirty-third annual gathering, 
in Des last 

GEE ORS Tes 
New York Typewriter and Adding Machine Dealers 
Meet 

rhe third regular meeting of the New York Typewriter 
and Adding Machine Dealers’ Association took place at 
the Masonic club, New York City, on January 13. Much 
enthusiasm was shown by members and the spirit of the 
meeting gives promise of better and wider co-operation 
After a discussion of 
typewriter trade, a 
industry was 


Company, 


Business 


Moines, lowa, the week in December. 


between dealers throughout the city. 


matters of importance in the retail 


motion pertinent to the interests of the 
adopted 
i 2 


Inc., an associate member of the organization, spoke on 


Conger of the L. C. Smith and Corona Typewriters, 
the question of selling portable typewriters at list price. 
He said that he believed New York dealers lost a large sum 
of money by underselling in the past year. 

It is interesting to note that about seventy-five per cent 
of the typewriter dealers of standing in the city of New 
York are now members of the association and it is hoped to 
have the rest of these dealers at the next meeting, which 
promises to be of outstanding interest, as there are several 
problems to be brought under discussion, one of which is 
the rental rate question. 

— — e—-—— 
Guild to Hold Convention 

Che Stationers’ Guild of America will hold its third con- 
vention at the Bellevue-Stratford hotel, Philadelphia, on 
Monday and Tuesday, February 24 and 25, 1930. 

Members will be present from all parts of the country and 
an exhibit of the extensive Guild line of merchandise will 
be made by the manufacturers of Guild products. 

Previous conventions have been well attended, but a 
larger delegation is expected at this time, as many im- 
portant matters are to be discussed. Special speakers have 
been engaged and after the work for which the convention 
is held has been completed, a banquet and entertainment 
will add to the pleasure of those attending. 
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SALES CONFER! 


‘NATIONAL EDIPHONE 


SIXTH INT! 


Ediphone Men Hold oe Sales Conference 
and 4 at Cleveland, Ohio, 
] 


ational Rdiohone sales conference, 


On January 2, 3 was held the 


Sixth Inter with leaders 


from all over the United States and Canada, from as far 
south as New Orleans, from the Pacific Coast and as far 
north as Winnipeg, on hand for the biggest general Edi- 
phone sales conference ever held 

From his winter home at Fort Myers, Fla., Mr. Edison 
sent the following message 


‘Allow me to express my pride in your initiative to study 


Ediphone, which is again 


All problems have 


the business of marketing the 
sixth annual convention. 
is applied with energy 


shown at your 
a solution if thought and 
and I feel sure this practice of studying your 


Ediphone industry is bound to keep you ahead 


proper 
enthusiasm 
work in the 
| have every confidence that you will set up an ambitious 


program of accomplishment for 1930 and carry it through 


with your usual enthusiasm. I trust you for progress 
‘THOMAS A. EDISON.” 
[ trust you for progress,” taken from Mr. Edison's 
telegram, was the keynote and slogan of the sales conferenc« 


and is to be carried through the coming year by the entire 


Ediphone field force; and constantly remind them of it, 


enlarge 
desk 


prepared with this statement in an 


Edison's handwriting to be hung over the 


cards were 
ment of Mr. 
diphone salesman. 

speakers at the conference were R. R. Cunning 
York and Cleveland; also 


New York 


salesmanship in a 


of every E 

The guest 
business counsellor of New 
R. ( and A. C. 


University who methods of 


ham, 


Professors Sorden Busse of 


dramatized 


way that those attending will never forget 

The London Ediphone organization sent the following 
greeting to the conference 

“London office sends fraternal greetings to American 


Ediphone distributors at Cleveland conference and happy 


to report a record December with advance of 45 per cent on 


best previous month of year and 71 per cent on last De- 
cember. The full year shows advance of 21 per cent over 
1928 (Signed) 
“ALFRED F. WAGNER, 
“Managing Director.” 

As an illustration of how the dictating machine business 
has grown, from the conception of the idea by Mr. Edison 
almost fifty-three years ago, Ralph H. Allen, executive 
vice-president of the Thomas A. Edison Industries in his 
talk before the meeting, said 

“According to a rough estimate. the dictating machine 


ing this country at least one hundred mil 


business 1s sav 


INCE HELD AT CLEVELAND, OHIO, JANUARY 2, 3 AND 4 
lion dollars per annum. This saving is brought about by 
giving American business more time; it is brought about 
by decreasing the actual cost of correspondence This 


million dol- 
estimated 


approximately two 
taking the 


dictating 


enormous sum of money, 


lars per week, was arrived at by 
machines 
estimated saving per 
checked by our 
saving this nation two million 
and all that 


busi- 


number of letters written per day on 
that 


estimate 


and multiplyin number by the 


letter, and the was carefully 


executives In addition to 


dollars per week, the dictating machine system 
it represents has helped indirectly to organize 


dicta 


many 


nesses which, through contact with the ting machine, 


have learned the desirability of analysis of fact-finding in 
other departments of their businesses. 

This 
of the 
the Thomas A 


business Mr. 


fifth 
vice-president of 
dictating ma- 
responsibility in all these 
and that his 
figures quoted 


also marked the twenty 
connection of Nelson C. Durand, 
Edison Industries, with the 
Durand’s 


marketing of the 


conference anniversary 


chine 
years has been the Ediphone 
a remarkable one is shown by the 


Allen’s address to the 


record 


from Mr conference 


Cleveland Office 


The annual meeting of the 
Adding Machine Dealers 
sted hotel on evening, 


~_> 
Machine Dealers Meet 

Cleveland Typewriter and 
Association was held at the Olm- 
There was a 


Tuesday January 21 


good attendance and President Leo Adler presided. An 
honest-to-goodness banquet preceded the business meet- 
ing 

President Adler briefly reviewed the activities of the 
association for the past year and pointed out that, despite 
some discouragements, the members had stuck together 
and worked together for the good of the industry. Much 


has been accomplished. Attendance at meetings had been 


uniformly good and the association had co-operated with 


the national body every way possible. He pointed out 
that a firm in order to belong to the national organization 
will have belong to the local body and this he felt was 


He also called atten- 
tion to the advertising in the -a subject 
that had been threshed out in the meetings and the situa- 
demonstrated that 


an excellent thing for all concerned 
telephone book 


tion greatly improved. Experience has 


advertisement does not pay adequate returns. 


regarding the 


too large an 

A round table discussion then took place 
es of several concerns, one a department store, 
typewriters. This 
or printed stationery 
with each portable machine 
another form of 


unfair practic 
in the 
prior to Christmas offered a brief case, 


matter of selling portable store 


value of seven dollars, 


This was pointed out as only 


to the 
purchased. 
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price cutting and was hurting the business of the legitimate 
the regular list The 
of offering premiums in the 


dealer who was maintaining price. 


method of a local concern 
shape of wrist watches, etc., and of slipping a ten dollar 
bill in the platen of the machine was also discussed and 
condemned, as it was price cutting and inimical to good 
business methods 

As the to 
national association a motion was made and unanimously 
passed instructing the secretary to take up the matter with 
the national body demanding action on its part to put a 


concerns reterred are both members of the 


stop to such 
The subject of guaranteeing typewriters was then taken 
up and it was decided that it is unwise to guarantee a ma- 


practices. 


chine for two years as had been done in a few instances 


because of the cost of servicing. Some machines, it was 
pointed out, that sell for a low price should not be guar- 
anteed at all. Some members felt that six months should 
be the limit of most guarantees and it was finally agreed 
that the best course to pursue, excepting on cheap machines, 
was to give the same guarantee as on a new machine. 

The of outlying then 
brought up and several members showed that it was not 
rates in 


subject rentals in suburbs was 


profitable to rent at the regular single monthly 


such cases because of the long trip which is necessary in 


delivering, picking up, and servicing when necessary. 

The election of officers then took place. There were sev- 
eral candidates for each office and in each instance a secret 
was as follows: President, Leo 


ballot was cast. The result 


Adler; vice-president, Louis Pierce; secretary-treasurer, 
Harry L. Shaw. This makes the second term for Presi- 
dent Adler and Secretary-Treasurer Shaw. In a short 
speech, Mr. Adler thanked the members for the honor of 


being again chosen president and stated his intention of 
doing everything in his power to further the interests of 
the Mr. well de- 
served, as he has consistently worked for higher standards 


association. Shaw’s re-election was also 
in the business and has always been on the job at all meet- 
ings. He hails from New England. Mr. the new 


vice-president, is owner of the Central Typewriter Com- 


Pierce, 


pany and is a persistent booster for the association. 

It was decided to change the meeting nights from Tues- 
day to the fourth Wednesday of each month as this is more 
convenient to the majority of members. 

Frank McBurney, past president of the association, gave 
a fine talk on co-operation and congratulated the officers 
and members on the progress the organization had made 

All present stated that they intended attending the na- 
tional convention of the national at Detroit, and 
President Adler said that he was soon to make a special 


body 


trip to Detroit to confer with Mr. Roberts on the details 
of the convention of next summer.—A. E. D. 
a 





Second District Stationers Meet at Utica 
[he stationers of the Second Regional District of The 
National Stationers’ Association will hold their annual meet- 
at Hotel Martin, Utica, N. Y., February 4. 
Empire State Travelers’ Club will be active in helping 
Quite an elaborate program 


ing the on 
The 
to make the meeting a success. 


is ready to be started on the opening day 
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Empire State Travelers Club 
The president of the Empire State Travelers’ Club is 
Howes of the Berger Manufacturing Company, 
New York branch. The secretary is Robert P. Jonas of 
the Oxford Filing Supply Company, Brooklyn. This state- 
ment is preliminary to the announcement that the club is 
getting under way with some real activity which will take 
the shape of a campaign to encourage dealer attendance 
at the Regional Convention of the Second District, on Feb- 
The organization at present is composed of some- 
thing over twenty active and this membership is 
expected to increase immediately after the District Con- 


Charles 


ruary 7. 
men 


vention 
ee 

Constructive Meeting of Sheaffer Organization 

More than 100 territorial representatives, branch mana- 
gers and advertising men and executives from other organ- 
izations attended the fifth annual sales convention of the 
W. A. Sheaffer Pen Company held January 2-4 inclusive at 
Fort Madison, Iowa. 

H. E. Waldron, vice-president and general sales manager, 
presided at the general sessions of the convention. C. P. 
Templeton, manager of the Canadian branch in Toronto, 
occupied the chair the first day. This was given over 
entirely to matters of interest to men attending the con- 
vention from the north. 

All meetings of the convention were devoted strictly to 
company business, being supplemented by trips through the 
factory, where the latest improvements and advancements 
not yet ready for announcement were inspected. 

In addition to talks by company officials, executives and 
leaders of the sales force, addresses were also made by 
several well known advertising men of this country and 
Canada—W. D. McJunkin and W. W. Garrison of the Mc- 
Junkin Advertising Company, Chicago, and Rex King of 
Cockfield, Brown & Company, advertising counsellor of the 
Dominion organization. L. H. DeLabarre, manager bronze 
division of the Gorham Company, spoke interestingly on 
products made by his company and used extensively by 
Sheaffer in the higher priced desk sets. 

After a dinner in the evening of the last day of the con- 
vention enjoyed in the Sheaffer club house, where the 
convention was held, a musical entertainment was provided 
by those gifted among Sheaffer men present, and by others 
enlisted from the ranks of professional vaudevillians and 
night club artists of Chicago. 

President Sheaffer announced at one session of the con- 
vention that the company had just completed its most pros- 
perous year, sales for 1929 exceeding those of any other 
year in the history of the company by more than $1,200,000. 
Twenty-nine men of the sales force were awarded gifts 
of different kinds for selling $100,000 or more of Sheaffer 
merchandise during the past year. Five men, Cliff Johr of 
the Detroit territory, Jack Carruthers of the Oregon and 
Washington territory, Paul Meincke and Fred Squires of 
the New York City territory, and Earl Daugherty of the 
Chicago district, each sold more than $150,000 worth, while 
eight other men fell in the $125,000 class, and sixteen in 
the $100,000 class. 
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GROUP ATTENDING THE 1930 SALES 
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Stationers Square Club Elects Officers. 

At its annual meeting held on Thursday evening, Decem 
ber 19, at the Level Club, 273 West Seventy-third street, 
New York City, 
lowing officers to serve during 1930: 


Lynn, 


the Stationers Square Club elected the fol 


export manager, Esterbrook 
Steel Pen Manufacturing Company, 99 John street, New 
York City; A. Nitschke, Automatic 
Pencil Sharpener Company, 103 Latayette street, New York, 


N. 


President, Harry 


vice-president, George 


second vice-president, Louis Wachtel, American Lead 














Pencil Company, 212 Fifth avenue, New York City: treas- 
HARRY LYNN 
urer, Irving Levy, Art Steel Company, New York, N. \ 


assistant Howard Hawkshaw, Howard Trading 
Company, New York; secretary, Mortimer S 
Press, New York City; assistant secretary, Jack Levensen, 


190 Park Row, New York, N. ¥ 
Louis H. Tavernier, Fulton Specialty Company, New York 


treasurer, 
Libien, Libien 


trustee for three years, 


City; chairman of the Board, Donald McLeod, Spencerian 
Pen Company, New York, N. Y.; Finance Committee, Mil 
ton Van Alst, Amos Van Hise, A. Gershon and Ben Joseph 
son 


Ihe meeting was well-attended. Reports of officers and 


committees showed that the club in 1929 passed through its 
most su both 


glowing speech Donald McLeod nominated his competitor, 


essful year financially and socially In a 


Harry Lynn, for president of the club during the ensuing 
year. On motion the nominations were 


ballot for Mr 


for president 


closed and the sec 
retary was instructed to cast one Lynn as the 


unanimous choice of the club 


Mr. Lynn feelingly acknowledged the honor conferred 
upon him and assured the clib of his best efforts in the in 
organization Retiring President Louis H 


terest of the 


Tavernier then congratulated the club on its choice of a 


chief executive and pledged his cordial support to the new 


administratio1 In Mr. Lynn the club will have at its head 


one who is not only very popular among the trade, but one 


who is thoroughly conversant with the work of the organ- 
izatior For three years in succession he put over the ad 
vertising program of the club in a manner that advanced 
its standing and helped to increase its membership. 


se — 
Portland Stamp Men Hold Successful Meeting 


During the last few weeks two or more successful meet 


ings have been held by the Portland, Oregon, Stamp Club. 


There was a full attendance at these meetings and it is gen 


erally conceded that business has opened up very well so 
far this year. The club, which is headed by C. H. Jordan, 
president, is composed of the following houses: Irwin 
Hodson Company; Portland Stamp and Seal Works; Krebs 


Coast Works: National 
P. D. Cunningham Company; 


Kilham Stationery & 


Bros. Pacific Stamp Stamp and 
Seal Works 


Rogers Company 


Harboard 
Printing Company 


OFFICE APPLIANCES 
New York Office Appliance Managers Dine Contest 
Winners 
On Monday evening, January 13, at the New York Ath- 
letic Club, the New York Office Appliance Managers’ Asso- 
given this year in honor of 
A handsome 


ciation held its annual dinner, 
the winners of the 1929 association contest. 
pen and pencil set was given to each one of the following 
Dick Com- 
Corporation; 


first-time winners: 


Arthur Grossman, A. B. 
ca: | 


Swendson, Ralph C. 
Elliott-Fisher Division, and J. P. Wilson, 
Office 


Addressograph 


pany; Coxheac 
E. O 


Sundstrand 


Gilmore, 
Division, General Equipment Corpora- 
tion; J. J. Mullen, Company; S. R. S. 
Hawxhurst, Yawman and Erbe Manufacturing Company; 
J. B. Duffy, Systems Division, Remington Rand Business 
Service, Inc.; R. F The American Multigraph Sales 
Company; Leo J. 
J. F. Hickey, Tabulating Division of International Business 
Karl Dencklau, American Sales 
Wetter, Reiner’s Rotaprint, Inc.; 
Leonard D. Ashton, 
uptown branch, Dictaphone Sales Corporation; Walter R. 
Millmore, Ditto, Inc.; H. G. Bartlett, Monroe Calculating 
Machine Inc.; C. B. Tompkins, The Nationai 
Cash Register Company. 
Block of the 


Business 


Lipp, 
Brennan, Time Recording Division, and 
Machines Corporation; 
Book Company, Ltd.; C 
Engel, downtown branch, and C. B 


Company, 


Morton Accounting Machine Division of 
Remington Rand 
second time, received a fine brief case, and A. M. Opromolla 


Postage Meter Company, a third time winner, was 


Service, Inc., winner for the 
of the 
presented with an exceptionally desirable traveling bag. 
been elected to guide the 
destinies of the association during 1930: President, J. A 
Noonan, Kee Lox Manufacturing Company; vice-president, 
C. F Rand Business Service, Inc.; 
retary and treasurer, A. H. 
Book Company, Ltd. 


[The following officers have 


Price, Remington sec- 


Phillips, The American Sales 
Charles R. Fox of The Dictaphone Corporation, retiring 
president, was toastmaster, and C. H. Reed of the General 
Office acted as 


monies. 


master of cere- 


Flynn, two well- 


Corporation, 
and “Jimmie” 


Equipment 
“Bud” Kennedy 
New York entertainers, supplied vocal and instru- 


mental music 


known 


Fox, toast- 
Everly, The Office 
Matthew Sample Eylar, vice-president, 
Carl Stowell, 


The speakers of the evening were Charles R 


master; Charles H. vice-president of 
Appliance Company; 


Elliott 


president, Dictaphone Corporation 


Underwood Fisher Company; Leon 


Mr. Eylar, in his remarks, brought out the importance 
metropolitan district of New York in the affairs of 
the office field He ] 


ha 
to twenty-two per cent of the goods sold in our field are 
that the 


of the 


equipment said t from seventeen 


sold in the metropolitan district, and also said 
} 


general proportion of distribution in our field as regarding 


production is approximately sixty per cent in the United 
States, against forty per cent abroad, and that when these 
figures are compared with the figures of distribution ab- 
the metropolitan district, his hearers would get 


the metropolitan 


sorbed by 
a better impression of the work done in 
ield Mr 
workers—a year in which 
to high. He said that 1929 had been the 
the Underwood organization and that Jan- 
He predicted that it would take 


Eylar predicted that 1930 would be a good year 
sales will go from low 


best 


for the 
year ever 
experienced by 
uary, 1930,starts out well 
more work this year than last to. get the same volume of 
Nevertheless there is plenty of money and business 
The future is cer- 
been. Mr. Eylar 
field and that 


sales. 
needs better machinery to do its work 


tainly brighter than the past has. ever 
that he had 


it presents a more alluring picture than ever before 


said spent forty years*in -this 


today 


experience 


in his 
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MITTAG & VOLGER 


INCORPORATED 


Principal Office and Factory, PARK RIDGE, N. J., U. 8. A. 


Manufacturers of the Most Complete Line of Superior 


Inked Ribbons & Carbon Paper 


offer the Dealer 


QUALITY - SERVICE - PROTECTION 








Quality: Each “M&V” grade is standard in its class, represent- 


ing the highest quality possible to furnish at the price. 


Service: Tested, and practical business building Sales Helps, 
including an attractive Window Display. Direct-by-mail ad- 
vertising, under dealer’s imprint. Matching samples and 


giving detailed information, regarding special requirements. 


Protection: Our goods carry an absolute guarantee. We are 
not satisfied until every stock order has been resold by the 
dealer at a fair profit. Sales arrangements are never vio- 
lated and consumer inquiries are always referred to the 


local dealer. 


WRITE for complete information and we will prove by mail that 


it is to your advantage to feature the “M&V” line of 


TYPEWRITER RIBBONS and CARBON PAPER 


to meet every condition; to fill every requirement 
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OFFICE APPLIANCES 


& 


Mr. Eylar’s remarks were followed by L. C. Stowell, 
president of the Dictaphone Corporation, who was intro- 


MR, AUDITOR duced by Mr. Fox, the retiring president of the New York 


Office Appliance Managers’ Association, who paid the 





=e) 


What about your sorting methods? speaker a fine tribute as a man of ability in directing the 
1930 Calls for 1930 Equipment affairs of the concern with which he is connected. 

; : Mr. Stowell, after a few preliminary remarks, expressed 

je a ee om — the view that perhaps salesmen do not give enough thought 

to what is back of the picture they paint. All the com- 

An inexpensive device that breaks a series of panies represented in the association have research or 

1000 pieces into 10s in one sorting. planning departments. Someone is contributing all his 

INDEXES time that the salesman may have the requisite knowledge 

ee - -) — oe with which to work and is constantly looking into the 


future as well as the present needs of the organization. If 
this were not done, we would fall behind the procession. 
The factory must produce sufficient goods to supply the 
demand. Deliveries must be planned so that the goods 
will be where they should be when needed. Details of the 
business must be kept up by the accounting department. 
The cost department must do its part. In short, business 
must be run in an orderly fashion, otherwise it cannot sell 
in competition. Plans must be made for advertising, sales 
promotion and other stimuli to arouse the interest of the 
buying public. Part of the credit for all this must go to 
the executive management and part to the various depart- 
ments, but all must be adequate in their service else the 
entire organization cannot properly function. There must 
be team work in all departments and by all departments 
with all others. He said the time has come for salesmen to 
contribute their own ideas to every part of the business. 
Mr. Stowell said he believed 1930 would be a good year. 
He asked how about 1931 and the next twenty-five years 
to follow. There is no question as to the development of 
the country as a whole because it cannot be stopped. 
America is business-minded. He said that Germany had 





Made in any size and indexed to fit your needs. 


‘ been army-minded before the war, where the leading classes 
Representative firms using were army men. In England today the chief men are not 
from 3 up to 160 sorters in business but in politics, diplomatic services, or in some 


professional branch of life. In America, on the other hand, 








CHICAGO NEW YORK a esa tag sioet oy ' rma: 
Aermotor Co. Qiccentey Pe Insti. yusiness 1S in the top strata and 1s the real moving force 
Automatic Electric neficia r. Bur. E nee Ww . rert : tee Bue 
rey - ty x Jahn Budd Co. for those who become powerful in our daily lives. The 
Carson Pirie Scott & Co. Cunard Steam Ship office appliance industry in this country is in the forenoon 
Chicago Surface Lines DePinna, A., & Co. ip s ot Road. « ‘ u 
Chicago Title & Trust R. G. Dun Co. of its existence. The public is eager to listen to descrip- 
Diamond T Motor Guarantee Trust Co. , e . 
The Fair Store Home Insurance Co. tions of new products and to adopt new conveniences. Im- 
Taleo Stecl Co. a Metall Co” _— proved and improving co-operation between the various de- 
peeeene aes Marvecter oe © partments of business will mean a bright future for every- 
jfentgems ee Oo. sow ae  - = one connected with our industry. 
a é Hlopach Sued Cinsusties Co. Mr. Stowell was followed by Mr. Everly of Office 
Wilson & Co. U. 5. Customs Appliances, who emphasized the possibilities of 1930 for 
Abrahams & Strauss... .. Brooklyn, N. Y. men who really work. Examination of the industry proves 
7-— ty fallen c 4 ——_ Y. I 1 qu tion the existence of conditions favorable to a 
American Malleable Co. . Lancaster, } veyond questio 1 x1S 8) ’ 
American Manganese .Chicago Heights, I! . , : : .< . 
Associated Gas, & Elec. Ithaca, N. Y. degree of cultivation and a fair return for effort. He em- 
a =, =. = 5 ne a phasized the need for vocational selling as well as straight 
Bristol Co. eos: -o.+- Waterwery, Conn. selling and called attention to the importance of this indus- 
= t de Nemoury: a —~S-4 Dele try in comparison with other industries in the conduct of 
on ee Nemou . e* se e ° ? : 
Haas. Barech & Co.. : 7-2 Saas, Cal. modern business. 
Genera otors : ‘ oit, Mich. i / , P 
Louisville Gas & Flee. .- Lautesilie. . Ky. All of the prize winners were called upon for remarks 
acca .Detroit, Mich. , ° oe 
Ohio Yuet Gas Co. ee . Pittsburgh, Pa. and made brief statements covering their appreciation of 
Public Serv. Products... . Newark, N. J. a a : = a he 
Standard Oil : Albany. N. Y. the prizes awarded and the opportunity to be present. 
| Towns & James......... .- Brooklyn, N.Y. In closing, Mr. Reed called particular attention to the 
, More than 18,000 banks all over the world. need of co-operation and its value in cementing friendship 
. — h and producing results. He said that the greatest need of 
act Taner oe oe ad ogal ing, foe pros 8 be yt all is kindliness each toward the other and the practice 
gathere e i: ears » have 2 . pe De" 
j this work. Catalog and full details upon request. of the Golden Rule. To the salesmen present he said that 
, the salesman represents the company and whatever his 
THE KOHLHAAS Co. attitude is, that is the picture the customer receives of the 
‘ Manefacturers of Instant Reference Files company itself. He particularly urged the development of 
the spirit of unity in the work that is being done. 
Chicago, III. cs : . a . 
183 N. Dearborn St. Ss The final speaker was Mr. Noonan of the Kee Lox 
é t Company, president for 1930, who emphasized the fact that 
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CARBON PAPERS 
= TYPEWRITER RIBBONS 


**The Line that can’t be matched” 


















































































































































































































































—— A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 

















Manifold Supplies Company 
188 Third Avenue 
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COOK’S FILE SIGNALS 






Signals 
Sell 


Systems 


are often preferred 


because they “stay put” 


on verticals or visibles 


Cook's 


made 


less 


durably 


eled 


bright colors 


They 


easily attached, 


vet 


pende d upon to 


stay 


moved 


steel 


in 


° 
~ 





can 


may 


“ 
“ 


Repeat business follows because Cook's 
File Signals are specially 
have exclusive features. 


ae) 


designed and 


Cook's Signals 


flash facts in- 


stantly in sales, 


purchasing, 
credit or pro- 
duction rec- 
ords 


Cook distribu- 
tors receive 
Sales Display 
No. 660. sales 
helps and en- 
joy a profitable 
turnover. 
Cook’s Signals 
increase sales 


of sv stems 


TO SIGNAL” 


Printed sales talks on “Signaling” are 
ready for the salesmen of business sys- 
many you 


THE H.C. COOK CO., ANSONIA, CONN. 


The No. 
struction 
vents other cards 
or sheets 
catching 

neath 





on Visibles 
place samples of Cook's No. 20 
demonstrators. 

















OFFICE APPLIANCES 
the entire business structure in his opinion depends upon 
the office equipment industry. He asked the salesmen pres- 
ent, what are we going to do to earn the business? 

Thus closed one of the most interesting and enjoyable 
eetings ever held by the New York Office Appliance 
Managers’ Associatio1 
> 
Philadelphia Stationers Celebrate Interesting 


Anniversary 


The twenty-fifth vear of the Philadelphia Stationers’ 
Association has started a record in postponed meetings and 
its February stated meeting was delayed to secure George 
D. Gaw, Gaw-O'Hara Envelope Company, Chicago, as 
speaker 

The Allied Trade Committee, Alvah Bushnell, chairman, 
had charge of the evening and they have reason to pride 
themselves in filling the North Garden of the Bellevue- 
Stratford hotel on January 16 with 111 guests, not all Phila- 
delphians Dinner started promptly at 6:30 and at its 
conclusion President Connell called the brief business meet- 
ing to order, the conspicuous feature of which was the 
announcement of the approaching fifth regional conference 
of the Third District, to be held at the Hotel Hamilton, 
Fourteenth and K_ streets, Washington, D. C., February 
13 and 14 

After briefly introducing the subject, President Connell 
called on Walter G. Stringer, lieutenant governor for Phila- 
delphia. Mr. Stringer said that the coming conference is 
not only going to be unique, but also of the utmost impor- 
tance to the stationery trade. The hotel chosen is a first- 
class one, situated in the heart of the business section. 
“The conference will be of a national convention type,” 
he continued. “All the national officers and all the regional 
governors will attend Many questions of vital moment 
will be considered and, it is to be hoped, settled. Phila- 
delphia will be glad to exchange views with Baltimore and 
other cities with regard to mutual problems and situations 
Il urge that you take your families along and make a good 
week-end of it Especially send all of your sales force on 
for it will be a most helpful conference 

\s the dates of the Washington conference would inter 
fere with the regular meeting night of the Philadelphia 
\ssociation, it was decided to defer the Philadelphia meet 
ng until February 20 

President Connell appointed Walter G. Stringer, William 
H. Brooks, Jr, and James F. Walsh as a transportation 
committee to secure reservations for the Washington con 
ference to be held this month. He thanked all the members 
for so thoroughly backing up his administration and then 
called on Tom Stagg to introduce George D. Gaw, the 
speaker of the evening. Mr. Stagg acquitted himself of this 
pleasant duty gracefully, referring to Mr. Gaw as being 
now a millionaire after having started from “scratch.” Mr. 
Gaw in his response stated that if Mr. Stagg meant a 
million envelopes and not dollars, he could qualify. 

After a brief autobiographical resume in which he con 
fessed that the day before the meeting was his fortvy-first 
birthday and recounting the troubles which his widowed 
mother had had in bringing up and educating four children, 
Mr. Gaw stated that he started to work at $3 a week with 
a tinsmith. However, he loved human nature too much to 
hold jobs. The speaker gave a humorous recital of experi 


ences covering two years as a vaudeville actor, bookkeeper 


and salesman in a Chicago envelope hous¢ He said that 
at that time a salesman had typewritten price list. If the 
list said that a certain envelope sold for a dollar and the 


salesman could not get it, he scaled down gradually to 


eighty cents. This is bad business not only for envelope 
men, but for stationers. As Chicago was a dumping ground 
for every sort of envelope at that time, Mr. Gaw tried to 
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1 “CLEMCO” Stratford Suile in the private office of Mr. W. 
Kk. Nash, Nash Company, Foshay Tower, Minneapolis. Installa- 
lion made by Farnham Printing and Stationery Co., Minneapolis 





This— Your Insurance 
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“Buy From THE Instipe OuT”? 


You would not buy a building on exterior appearances alone. Nor would you buy an 
automobile simply on outside value—lines, wheel base and color combinations. Rather 
you would “‘Buy from the inside out,” for if the “‘inside”’ is there the outside will match 
it in beauty and balance. From the inside, ““CLEMCO” Desks and Fine Office Suites 
offer unequalled and exclusive structural features which have earned for “CLEMCO” 
a nationwide quality reputation. 

The ““CLEMCO” line is so broad as to include all types of desks, tables, chairs, cabinets, 

costumers, etc.—from the office boy’s desk to the Chairman of the Board’s Fine Office 

Suite. “CLEMCO” construction is carried throughout. You will truly marvel at the 

graceful designs, richly figured precious woods, and masterful cabinet craftsmanship which 

leaves an indelible impression of unsurpassable beauty and service. A “CLEMCO” 

Fine Office Suite provides the background which marks a successful organization. 


Have you given Resale Value due consideration? You do with everything else you buy. 
Why not Office Furniture—**From The Inside Out.” 


Pin this to your letlerhead and mail to 


THE CLEMETSEN COMPANY 
3403 Division Street, Chicago, Illinois 


Please send me “Pointers in Planning An Office,” “CLEMCO’ 
Catalogs and complete information on Sales Cooperation. 


Name 


DOE. « cccsenecndss@eee ean eae ele 


THE CLEMETSEN CO. 


3403 Division Street, Chicago, Illinois 


NATION-WIDE SERVICE THROUGH THE BETTER OFFICE FURNITURE REPRESENTATIVES 












T’S only a question of time. . , 

Every one of your customers will, 
some day, see the advantage of auto- 
matic numbering. Especially when they 
realize that good numbering can be done 
economically with the Force Model 150, 
costing only $8.50. 


Sooner or later you will see the neces- 
sity for pushing this machine, if you are 
not already doing so. It has every ele- 
ment of a successful seller—high quality, 
plus low price. Why wait? Every day 
you delay, you are losing out on the 
extra dollar in profit that goes with each 
sale. And you are losing out on the 
good will and extra sales that are liter- 
ally packed with every Force Model 150. 


WM. A. FORCE & CO., INC. 


105 Worth Street, New York 
180 No. Wacker Drive, Chicago, IIl. 
573 Mission St., San Francisco, Calif. 
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SOONER 
or LATER~ 


RETAIL PRICE 


$8.50 


An Extra Dollar 
Profit for You 







FORCIE 
Model */50 
sos Seaman a 


‘ 7 Siete 
; 
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persuade his house to improve the paper and printing. This 


However, he continued working hard 


they would not do. 
every day, refusing to pass up any possible prospect. 

After paying all his debts, Mr. Gaw said that he had a 
capital of $500. About this time he met Mr. O’Hara, an 


energetic and successful seller of flowers. The two young 
men got together, starting the Gaw-O’Hara Envelope Com- 
pany in a primitive way, with no end of difficulties to over 
come. However, they won out. Their merchandising plan 
was to demonstrate by a liberal display of samples showing 
Salesmen 
They 


color, good paper, good printing and contrast. 


large display books weighing twenty pounds 
should 


carry 
more service to the consumer mean 
An envelope does more than 
that a showed that eight 


out of ten business men open their own mail 


that 
pront 


realize 
more carry an en- 


closure. He said recent survey 


An incoming 
1 traveling store and the envelope should act 


He be- 


lieves it poor economy to send out an expensive catalogue 


catalogue is ; 
as a door and should be as attractive as possible 


in a cheap, unattractive container. Furthermore, the dealer 


can make twenty-five per cent more profit with a good 


envelope than with a poor one, can do a better job of print 
ing on it, can satisfy the customer, and can make his busi 
ness permanent. He said that now is the day for color 
Let salesmen carry a complete line of samples which will 


convince the buyer, where a day’s talking would be of no 


bette: is no use to try to 


material. It 
Mr. Gaw suggested that dealers 


avail 3anks want 
sell color to an undertaker 
put in a window display to advertise the possibilities of the 
corner card on envelopes. Above all, solicit with samples. 
a ae 
Doings of Toronto Stationers Association 
[The Commercial Stationers Association of Toronto has 
appointed H. W. Nelson to the 
On Thursday, January 23 at the regular weekly luncheon 
the gathering was addressed by A. M. Kennedy, head of 
the advertising department of the United Typewriter Com- 
Ltd. Mr spoke on “Words,” referring to 


the derivation and changes in meaning of words. The ad- 


secretaryship 


pany, Kennedy 
interesting as well as humorous 

-_— 7 le — 
New Orleans Stationers Association Election 
The new executive committee of the association now con 
O'Donnell, 


dress was 


sists of L. H. Baudean, chairman; F. H. vice 


chairman, and A. W. Hyatt 


An attendance prize will be I 


given at each meeting here 


after to stimulate attendance. 


o- oe 

Kansas Dealers Urged to Attend Bookmen’s 
Convention 

Phil M. Anderson of Newton, Kan., president of the 


Kansas Book Dealers’ Association, urges all persons inter- 
Kansas to 
will 


ested in the book and stationery business in 


attend the annual meeting of the association, which 
be held in the roof garden of the Hotel Kansan at Topeka, 
18 and 19. The association expects to follow 
the same general plan as in 
book displays in the 
meetings are held 

The Topeka reception committee consists of Col. Charles 
L. Mitchell, Ralph Moore, John Crow, J. L. Pattison and 
H. H. Baer. Communications intended for the convention 
should be addressed to Phil M. Anderson, Box 187, Newton, 
Kan. All displays or souvenirs should be shipped by freight 
or express prepaid, to Phil M care of Crane & 
marked for the 


on February 


years past, with the commer- 


cial and same room in which the 


Anderson, 


Company, Topeka, Kan., and should be 


convention 
simniin 
Twenty-fifth Annual Banquet, Stationers Associa- 
tion of New York 
The Stationers Association of New York held 
twenty-fifth annual banquet at the Hotel Astor, Wednesday 


their 
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Build for the future with 


| ENGLEWOOD 
| DESKS 


ENGLEWOOD DESKS will 


mean easier closed sales and better 


satisfied customers. 


ENGLEWOOD 
plus the exceptional finish, give 
you selling features that convince. 


construction, 


And the extra quality means more 


- 

| service for the user—assures you 
be Hl ° . 

F of satisfied customers. 

j 

: THE ENGLEWOOD proposi- 
Li . . . . 

| tion merits your consideration. 

a 


May we tell you more about 
why ENGLEWOOD is the 
logical desk line for you. 


Insist On 


G oo 





58th and Lowe Avenue 
Chicago 





Englewood Desk Company 
i 




















DEFINITE SALES 
DROSPECTIS 


Distinguish this New 


A-§-E CABINET 





No. 3645 
Tabularting Machine 
Card Filing Cabinet 


Tabulating Machine owners have been 
demanding a cabinet with compressor 
features which would pack the cards 
tightly and prevent them from warping. 
Sales will come easy to A-S-E dealers 
when the new style drawer with bias 
lever compressor is shown. Our sales 
data gives complete information cover- 
ing this rapidly growing field. 


Sales will repeat automatically and you 
will sell other equipment from this ini- 
tial connection. 


Write for full description and sales 
literature. 


Two complete lines—twenty-six styles 
and sizes sales helps and literature 
comprise the A-S-E dealer set-up 


D = _— 


ALL-STEEL-EQUIP COMPANY 


200 Griffith Avenue = =: AURORA, ILLINOIS 
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evening, January 22. ‘There were about 250 present and all 
enjoyed themselves 

\ telegram from A. J. Walker, president of the National 
Association, expressing regret at not being able 
to be was Woodson P. Waddy substituted 
at the of Walker. In checking up the 
place cards, Charles A. Connell of the Philadelphia Station- 
Association, George W. Pratt of the 
Feeley of the Connecticut Valley Sta 
to be All the 
These included Judge 
Court of the 
Moor, 


Stationers 
present read. 
request President 
ers Boston Stationers 
Association, James E 
tioners Association, were unable present. 
hand. 


District 


other guests listed were on 
Mortimer W. Byers, U. S 
District of New York; 
Madison Avenue Baptist Church; Chas. 
Manager, The National Association; 
Young, Merchants Association of New York; Wil- 
liam Kelgard, Chairman, Chamber of Tulsa, 
Okla., and Walter E. Spitz, President, Stationers Associa- 


tion of Essex County 


Eastern 
D. D., 
P. Garvin, 


Rev. George Caleb 
pastor, 
General Stationers 
John R 
Commerce, 


Geils of the Stationers Association of 
The remarks of all the 


President Louis C 
New York 


speakers were brief 


acted as toastmaster. 
President Geils, in his opening remarks referred to the 
facts that they were celebrating the twenty-fifth anniversary 


—an epoch in the life of the Stationers Association of New 


York. He read several extracts from the minutes of the 
first meeting of the association held in March, 1905, at which 
time Theodore L. C. Gerry was elected president. He re- 


ferred to the fact that the original purpose and object of the 
association had been amplified but still held to the same 
fundamentals resolved on in the original meeting. 

of the of New 
Young expressed 


Merchants Association 
Mr. 


great faith in the general improvement of conditions today, 


John R. Young, 


York City, was the next speaker 


based upon the fact that the men who come in contact with 
interested talking shop, whereas only a few 
months ago there was nothing that could be talked of but 
the stock market. 


Merchants 


now are in 
Mr. Young reviewed the activities of the 
affairs, 
He 
York as being 
to the 
to 


Association in connection with civic 


terminal facilities, municipal affairs, and such things 
paid a particular tribute to the City of New 


extended a cordial invitation 
National 


with their national convention 


a convention city and 
representatives of 


York 


Garvin, general manager of the National Sta- 


the Stationers Association 
come to New 

Charles P 
\ssociation, was the next speaker 


New York Association 


complished in the twenty-five years of its service, not only 


tioners Mr. Garvin com 


plimented the on what it had ac- 


to the field but to the National Association as well. Mr. 
Garvin also paid a tribute to the contribution by the ladies 

the development of the spirit of cooperation in associa 
tion work. He stated he was looking forward in 1930 with 


and all 


ret together, and if this cooperative effort was sincere and 


optimism and urged that each one of us do our part 


could rest in the result. 
Mortimer W. Byers, 
National 


his pleasure at being permitted to be present on the twenty 


that to 


genuine we secure 


Judge who for so many years con- 


nected with the Stationers Association, expressed 


fth anniversary and said he was looking forward 


bilities for the mem 
He made 


+ 


ns and plenty of them and there was only one defect 


the next twenty-five years and its possi 


bers of the association and for the association itself. 


the statement that the people in the stationery field have 

the operation of their individual and association ideas, 
and that was the failure to use the brains. He extended 
his best wishes for the future of the association and his 


thanks for the privilege of being present. 

Woodson P. Waddy of Richmond, Va., representing the 
president the National Association, paid a 
to Charles P. Garvin. general manager of the Na- 


of Stationers 


tribute 
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How They Can Be Increased 
In Your Business In 1930 


“T)ROFITS” — the most important word in 
business. You must have profits if you are 

to go ahead successfully. Profits are essential — 

competition is keen for every “profit dollar”. 


This year profits will go to concerns that get 
things done more efficiently and at lower cost. 
Among other 
things, these con- 
cerns will substi- 








tins, production 
records and count: 
less other forms — 
10 to 50 times 
faster than by hand 
methods. 


To reduce selling 
costs and stimulate 
sales, Addresso- 





Latest Addressograph product — 





tute machine work 
for out-of-date 
hand work. 


In your business, 
paying for hand 
work that can be 
done many times 
faster, more accu- 
rately, more eco 
nomically with 
Addressograph 
equipment is sacri 
ficing your profits 
to practically the 
full value of every 
hour spent at the 
hand work. 


Addressograph 
products lower ex- 
pense and speed 
work by heading 
and dating state- 
ments, ledger pages, 
order forms — 








The Addressograph line is com- 
plete — machines for every size and 
type of business. These machines 
operate at speeds of 500 to 12,000 
impressions per hour. Small ma- 
chines from $20 to $264.75 —elec- 
tric machines from $295 to $713 
— automatic machines from $595 
to $12,750 — duplicating machines 
from $57.50 to $2,225. Prices are 


f. o. b. Chicago. 





Class 5200 Dupligraph. Produces 
500 personalized letters per hour. 
Date, name and address, saluta- 
tion, and body of letter are all 
printed at one operation from 
metal type through same ribbon. 
Can be operated by anyone in your 
office. Price $300, f. o. b. Chicago. 


graph products du- 
plicate, address 
and personalize 
sales letters, bulle- 
tins, circulars, etc. 








imprinting cost records, factory order 
forms, pay sheets, time tickets—writ- 
ing and signing checks — duplicat- 
ing and imprinting price lists, bulle- 


ddressog 








— maintain pros- 
pect and customer 
mailing lists—provide a control system for keep- 
ing customers active . .. Check up on hand work 
in your business today. What is it costing you 
in time, in cost, in unrealized opportunities? 





Can you afford this burden of hand work when 
the greater speed, greater accuracy and greater 
economy of machine work is available? 


At your request a local representative, trained 
in modern name and data writing methods, will 
assist you in checking up on hand methods in 
your business — no obligation, of course. 


Sales and service agencies in the principal cities of the world 


ADDRESSOGRAPH CompPaANy, 903 W. Van Buren St., Chicago. 


Canadian Head Office and Factory: Addressograph Co., Ltd., 
30 Front Street W, Toronto, 2, Ont. 


European Head Office and Factory: London, England. 


Manufacturers of Graphotype Addressograph Dupligraph 
Cardograph Speedaumat 


TFTRact “aan 


(PRINTS FROM TYPE A 
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what dealers expect in a 
NEW CATALOG 


We believe we have truthfully answered this question in our catalog number 35 
now ready for circulation. Summed up, it is descriptive of the improved 
WESTERN line which features a product of the following: 


1 st A distinct grade for every office 


requirement. 


2nd Simplicity with neatness of design. 


3 d Super-Built, lasting construction 
TQ with durable lacquer finish. 


4th Cost based with a view for dealer | 
profit in minimized service costs, 
No. 260 F once in dealer’s possession. 





“Westco Designed to fulfill a specific office furniture budget. Constructed and finished to stand the wear and 
Period tear of daily use over years. With heavy panels, built flush, makes an attractive installation. Ac- 
companying this desk are panel end table or table desk, and cellarette or phone cabinet, to match. 


+99 
Series Walnut exteriors except posts, oval, antique English hardware. 





“Flush 
Panel 
Series” 





No. 460 F 


What the name implies. A desk or table for every require- 
ment where the office aspires massive appearance and quality. 
Sizes: 60 and 52 inch flat tops, 52 inch typewriter, 42 inch 
flat and 42 inch typewriter, secretary and tables. 


“Commercial 
Series”’ 


The outgrowth of the popular WESTERN 800 grade. Sim- 
plicity with neatness, a series any dealer will derive pleasure 
in supporting as the profitable turnover from his sales floor. 


No. 860 F 





Ours is a co-operative policy. Dealer problems are our problems and we pledge our support to accomplishing the 
better and easier salability of our product. We solicit your inquiry regarding our merchandise and our dealer fran- 


chise proposition. 


WESTERN FURNITURE COMPANY 





Blair Ave. at Palm Street ST. LOUIS, MO. 
BRANCH OFFICES 
344 West 34th Street, New York City 1206 Santee Street, Los Angeles 














FEBRUARY, 1930 


tional Association, in the work he had accomplished. He 
reviewed some of the troubles of the association in the past 
and expressed his gratification at their elimination. He 
touched briefly on a number of the activities in the asso- 
ciation work in which they are particularly engaged at this 
time and closed his remarks by quoting Edward Gest’s poem, 
“Be the best in your line. Be the best whatever you are.” 

The next speaker was William Kelgard, chairman of the 
Chamber of Commerce of Tulsa, Oklahoma. Mr. Kelgard 
proved to be the bright and shining star of the evening. In 
his oratorical flight he had an apparently inexhaustible sup- 
ply of humorous stories and coupled with them admirably 
bits of truth at times which were received with more than 
erdinary force because of their humorous setting. He re- 
ferred to the fact that the ladies being present indicated a 
higher standard in banquets and gatherings of this sort in 
the past. He touched a bit on price cutting and its evils 
as well as on business ethics. He also referred to the fact 
that it was mighty easy to tell the other fellow how to run 
his business and not so easy to know how to run our own. 
He closed his remarks by wishing for three things to come 
to all those present—Unity in all things that were essential, 
Amity in all things that were argumental, and Harmony in 
all things. 

At the close of the speaking the dance floor became the 
popular resort and between the music and dances there was 
the usual visiting by the members and friends 

- 
Parker Regional Meeting at San Francisco 

W. L. Clark, sales manager for The Parker Pen Com- 
pany met his salesmen in the Pacific coast territory at San 
Francisco January 9. Mr. Clark was on a long “swing” 
when he visited the Bay City. The salesmen who met with 
Mr. Clark at the Palace hotel were: Max Walther, Spokane, 
Wash.; Carl Priest, Seattle, Wash.; Oswald Verket, Los 
Angeles, Calif.; Irwin Kline, Oakland, Calif.; Howard 
Spurrier, San Francisco; Edward W. Davies, sales man- 
ager of the Pacific coast territory, San Francisco 

inten 
Bonus Dinner for Guaranty Employees 

Employees of the Guaranty Typewriter Company, San 
Francisco, Calif., attended a dinner held at the Elks’ Club. 
January 16, at which time, it is stated, the $1,000 were dis- 
tributed on the basis of a pro rata of their earnings. Only 
those who had been with the firm for one year were included 
in the distribution. In the form of place-cards, envelopes were 
“spotted” for the guests and no one knew how much he 
or she would receive till the envelopes were opened. 
Lester F. Secor, who owns this business, stated that this 
custom of giving out checks gives everyone a working 
interest in the concern. It has been an annual event with 
the Guaranty Typewriter Company, and Mr. Secor stated 
that is why they can obtain the help they desire. Employees 
of the firm work on commission and salary, and the year’s 
earnings are topped off by the checks, distributed at the 
dinner 

es 

International Stamp Men to Meet in St. Louis 

[he International Stamp Manufacturers’ Association will 
hold its annual convention at St. Louis, Mo., October 7, 8 
and 9, 1930, at the Jefferson hotel. 

- 
Atlanta Office Appliance Association. 

Che Atlanta Office Appliance Association of Atlanta, Ga., 
held its first meeting for 1930 early last month at the Pied- 
mont hotel The following officers for the ensuing year 
were installed: President, E. F. Valentine, General Office 
Equipment Corporation; first vice-president, E. N. Brown, 
district manager for the Dictaphone Corporation; second 
vice-president, R. G. Shoup, manager for the International 
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“MUN-KEE TALES" 


No. 5 of a Series 


SATISFACTION GUARANTEED 


Every “Mun-Kee” Pad bears a 
label around its rubber base guar- 
anteeing absolute satisfaction or 
money is refunded. 


This policy speaks for itself— 
and convinces the prospective 
user that the “Mun-Kee” will do 
all we say for it. In short—we 
“back up” all Mun-Kee claims. 


RESULT 


Customer Confidence— Your cus- 
tomer is assured of good qual- 
ity—satisfaction—excellent value 
in the purchase of a “Mun-Kee” 
—and you gain his confidence. 


Added Prestige—Selling high- 
grade guaranteed items means in- 
creasing prestige among your 
trade. Stock and recommend 
‘‘Mun-Kee” Pads and Inks.” 





MUN-KEE PRODUCTS CORP. 


Newark, N. J. 


Look for “Mun-Kee 


Tales”"—No. 6 which » 
will appear here next 

month. 

For further informa- 


tion, write to us today 
at the above address. 











Inviting 
Success 











No. 321 A-T Walnut 


There is as much invitation in the appearance and 
manner of a man as in the words he speaks. And 
the appearance of merchandise is even more im- 
portant. The well worn adage “Business goes 
where it is invited and stays where it is well treated” 
is as dependable now as ever before. 





No 





S21 Oak 


SAMSON TABLES were created especially to 
meet the requirement for in-born thoroughness of 
design, finish, construction, durability and utility. 
Since 1896 they have maintained this reputation. 








No, 





324 Walnut 


By reason of our advertising policies; SAMSON 
TABLES are recognized as business leaders. And 
our policy includes full co-operation with dealers 
in the way of general service, dealer helps, copy 
material, etc. 


If you are a progressive dealer, 
SAMSON TABLES and 
SAMSON SERVICE will merit 
your keenest consideration. Write 


for catalog and dealer propo- TABLES (QR) TABLES 





oh 


sition. 


UTC mL ke emeree 


Mutschler Brothers Co. 


502 Madison Street Nappanee, Indian 








OFFICE APPLIANCES 


Visible Systems Corporation; secretary and treasurer, E. 
Guy Cheek, manager for the Kee Lox Manufacturing Com- 
pany. Directors: David Thompson, sales agent for The 
National Cash Register Company; Joe Fagan, Remington 
Rand Business Service Corporation; F. R. Wood, local man- 
ager for the Felt & Tarrant Manufacturing Company, and 
A. W. Boone, Atlanta manager for the Monroe Calculating 
Machine Company. 

The association now has seventeen members, including 
four new members admitted at the meeting of January 6 
above mentioned. The membership includes the local or 
district managers of such widely known concerns as the 
Dictaphone Sales Corporation, Monroe Calculating Machine 
Company, Remington Rand Business Service Corporation 
(two members), Ditto, Inc., Addressograph Company, In- 
ternational Visible Systems Corporation, The National 
Cash Register Company (two members), Felt & Tarrant 
Manufacturing Company, General Office Equipment Corpo- 
ration (two members), Shaw-Walker Company, Horne Desk 
and Fixture Company, The American Multigraph Sales 
Company, and the Kee Lox Manufacturing Company 

2 > 
Baylis Gets Sendoff to Washington by Pals 

J. B. Baylis was speeded on to his new work for The 
General Fireproofing Company at Washington, D. C., by 
associates in Chicago. Thirty-five salesmen gathered at the 
Morrison hotel January 17 to commemorate his promotion 
to be manager at Washington. There was some talk of 
deputizing him to arrange that when Chicago friends ‘go to 
Washington “Joe” was to arrange room and board for 
them at the White House. It was decided that putting up 
at commercial hotels would be more convenient. Anyhow, 
the Chicago salesmen showed the new Washington man- 
ager how highly he was esteemed, and set a record for 
memorable farewell celebrations 

oe 
Autopoint Holds Annual Sales Meeting 

Che Autopoint Company held its annual sales meeting at 
the home office, Chicago, January 6, following a successful 
1929 season in the sales of its “Better Pencil.” 

Prominent in the proceedings was the discussion of new 
and brighter “Bakelite” colors used for pencil barrels. The 
popular taste for color will be met amply in the bright 
shades to be displayed soon to dealers handling the Auto 
point Plenty of optimism was in evidence, justified by 
the increased sales during 1929, and evidenced by confident 
assurances of “hurdling the record” for 1930 

oe 
Stationers’ 12:30 Club Holds Annual Dinner 

On the twenty-eighth of December, the Hotel Meyer in 
Hoboken, N. J., was the scene of a happy gathering of 
the Stationers’ 12:30 Club of New York The event was 
lively and spirited 

Among the representative group in attendance was Fred 
Christensen, fourth vice-president of the National Station- 
ers’ Association, and “Uncle” Charlie Small, founder and 
honorary life member of the Southern Travelers’ Club 

—— 
Stevenson Heads Armstrong Advertising 

Kenyon Stevenson has been appointed advertising man- 
ager by the Armstrong Cork Company, Lancaster, Penna 
He succeeds S. E. Conybeare, who has been appointed 
assistant general manager of the cork division. 

—_——- 
Hancock Heads Chicago Shrine 

Albert Hancock, of Albert Hancock & Company, 19 
South Wells street, Chicago, has been elected potentate of 
Medinah temple of the Mystic Shrine. This is the largest 
body of its kind in the Unted States, with a membership of 


22,491 members 
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This trade mark stands 
for the “Y and E”’ Roch- 
ester Brand of supplies 


White Ruled Cards, 7\, —8 points thick 
5 #3 and 6 & 4—-1000 in o box 














Saat ne 


\ 
1 >. 
as 
Alphabetical Vertical File Guides 
17 petat manila or 20 point pressboard 
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© MORIZONT AL RULED CAROS 
NO R1IS3H S=3 


HEAVY WEIGHT 


ROCHESTER BRAND 





Priced to get quantity orders! 


~ 


gives you a regular profit 


ow, you can meet the stiffest 
N competition on supplies. 
You can fill entire orders. . . take 
care of low-priced needs . . . make 
the same percentage profit as on 
costlier items. Rochester Brand 
secures this extra business—with 
little effort on your part. Dealers 
now handling the RB line say it 
has never hurt their sale of higher 
quality goods. Their repeat orders 
on Rochester Brand insure an 


exceedingly steady sales increase. 

Rochester Brand is a complete 
line of supplies. You can stock all 
its many items at a small expendi- 
ture. The attractive green pack- 
aging takes up less shelf space and 
cuts cost of handling. Meet this 
new year better prepared to secure 
extra business and new customers. 
Write today for a free sample of 
RB values—values which turn 
stock into sales. 


“Foremost for Fifty Years” 


‘YAWMAN 4x0 FRBE MFc.(0. 
213 Jay Street, Rochester, N. Y. 


Export Dept., 368 Broadway, New York, N.Y., U.S.A. 
Cable Address: ““Yawmanerbe,”” New York 





STEEL AND WOOD FILING CABINETS - STEEL DESKS - STEEL SHELVING 


SAFES - 


OFFICB SYSTEMS AND SUPPLIES - BANK AND LIBRARY EQUIPMENT 








OS OFFICE APPLIANCES 


THE WORLD'S 
OUTSTANDING PRODUCER 


oF (CasH REGISTERS 
AND ACCOUNTING MACHINES 





The National Cash Register Com- 
pany is serving every kind of business 
in the world with the finest business 
machines that can be built... at the 
lowest possible prices. 


Cash registers that exactly meet the 
needs of every size and kind of 
business. 





Accounting machines that produce 
accurate printed records in less time 
and at less cost for general offices and 
financial institutions. 





Register for the small store 
National Posting Machine 
Posting machines that insure the ac- Os 
curacy and protection of unchange- 
able printed records for banks, 
building and loans, installment 


houses . . . and their customers. 


. National Fare Register 


a lk iy) N ~ 


. National Accounting Ma- 
chine 

6. National Cash Register 

with itemizing feature 








Credit authorizing systems that pro- 
vide instant approval of charges in 
department stores with complete 
control by the credit office. 





Fare registers that issue printed 
tickets and insure a complete ac- 
counting for all money taken in... 
for motor coaches, interurban cars, 
ticket offices and airports. 


Whatever your business there is a 
National Cash Register that will save 
you time, money and effort. We will : 
be glad to show it to you. 














THE NATIONAL CASH REGISTER COMPANY 


World’s Outstanding Producer of Accounting Machines and Cash Registers 
DAYTON, OHIO 


—t i a hUuh,hCD 
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C. A. Wilger “G-F” Manager at Los Angeles 
The General Fireproofing Company, Ohio, 
has appointed C. A. (Chuck) Wilger branch manager at 
Since receiving his discharge from the Unit- 
Mr. 
organization 


Youngstown, 
Los Angeles. 
ed States 
Wilger has been in the employ of the 


with which he served in the A. E. F., 
“G-F” 


Army, 





Cc. A. WILGER 


and successively 
sales at the 


continuously as a branch office salesman, 
manager of agencies and assistant manager of 
home office. The headquarters appointment was made June 
1, 1928. 
“Chuck” 


equipment 


is well known from coast to coast in the office 


His 


promotion to 


his 
the 


field. many friends will rejoice over 


well-earned the important position on 


Pacific coast. 


— >  — 


Tulsa Equipment House in Fine Store. 

The Downs-Randolph Company, 
at Tulsa, Okla., is now operating at 110 East Fifth street, 
Philcade This 


ast Second 


office equipment dealer 


building. business established 


five years ago at 22 E 
E. D. E. A. Downs. A 
modest beginning was made, the 
build up a thriving business based 


requirements and 


was 
Fred Downs, 


in the 
street by 


Randolph, Baughman and Eugene 


with the members of or- 


ganization aspiring to 


on keen understanding of the customers’ 


and stationery items worthy of modern business 


The new store on Fifth street is modern in equip- 
All merchandise displays are ir 


furniture 
houses 
and 


ment arrangement 


glass cases. The atmosphere is permeated with service and 
helpfulness 


_ “ 
F. L. Maines Opens Office at Cleveland. 

Fr. 
recently by the Elliott 
established an office at 616 St. 


Maines, who was appointed assistant sales manager 
Addressing Machine Company, has 
Clair street, Cleveland, Ohio. 
He has been with the company about seventeen years, open- 
ing a small office at Kansas City originally. Three years 
ago he was given supervision of business at Omaha in ad- 
Later he was made a 
Louis office. 
City, St. 


dition to his duties at Kansas City. 
district manager, with headquarters at the St. 
His jurisdiction includes the offices at Kansas 
Louis and Memphis. 


—_—_——_——— 


Addressograph Shop Workers Win Prizes 


Sixty-five members of the production organization of the 
Addressograph Company won a total of $1,785 in a 1929 
suggestion contest. Men and women both used their brains 
in the performance of their respective tasks, thinking and 
planning how to improve product and speed up shop opera- 
tions. A special committee receives these suggestions and 
passes on their practicability, and the rating applied to each 
suggestion. The capital prize in the 1929 contest was $250. 
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Insist on Seeing QUIK-LOKS Before You 
Again Purchase Storage Files 





‘STORAGE 
wa OL heir FILE 


THE ONLY FILE HAVING 
Automatic Spring Lock; 2. Triple-Steel 
ye --—- 4. 3. Heavy Three-Ply Bot- 
tom; 4. Handy Pull Strap; 5. Dust-Prooft 
Top; 6. Sag-Proof Lid; 7. Bulge-Proof 
Ends; 8. All Surfaces Smooth; 9. Mois- 
ture Resisting; 10. Never-Spill Features; 
11. Unusual Durability; 12. Portability 
and Lightness. 


86 SIZES—5 FINISHES 


Tan, Olive Green, Mahoeany, he a 








awe feadaay 
ik-Lok Storage 
ee se 
assemble and fasten 
Illustrating eur A-124 for Letters ee Ee 
and A-% for Ci Checks = a oe a 
ik-Lok Storage Files ha parts C5 yy 
ee oe ws chen oem on shelving and 
to mar the finest furniture. today for your 
favorite Stationer and give him write us NOW. 
Write today for literature and 


f, Soe Castes ot Fee ee, = Pi 
neoin, New Oriean«. 


Ore., TW. 
Dealers in Most of the Large Cities 


THE KAY-DEE COMPANY 


Mra. Sua, Fibre and Paper Transfer end S \orage Files 
Sait-ad Ro. SAth Mt... Lincoln, Nebraska 








































PRESSTEEL evs 
FILE UNITS 








OK / says an adver- 
® tising agency 
as the above installation was 
assembled in their office 


Users large and small recognize in 
PRESSTEEL Universal Visible and 
Vertical interlocking file units the 
solution to their growing pains. Added 
as the need appears, PRESSTEEL 
units “‘grow with records.” 


The units are made in sizes and fin- 
ishes to meet all filing and record 
keeping requirements, and assemble 
into trim, uniform, rigid and attrac- 
tive batteries. 


Though able to meet every call, the 
PRESSTEEL dealer has a compara- 
tively small stock investment, a rapid 
turnover, an expanded market and 
greater profits. 


Can you afford to overlook 
such an opportunity? 


PRESSTEEL 
ENGINEERING 
CORP. 


DERBY, CONN. 


New York: 
52 Vanderbilt St. 
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SALMAGUNDI 
Fifteen Years Ago 





Scattering Selections Representing News and Feature 
Material Appearing in Office Appliances for 
February, 1915 
“What National Convention Accomplished” was a digest 
by Fletcher B. Gibbs, detailing some of the accomplish- 
ments of the National Association of Stationers and Man- 

ufacturers in 1913-14. 

“Office Machines and Modern Ideas” contained sugges- 
tions bearing on the influence of the mechanical reproduc- 
tion of words and figures on contemporary thought and 
processes. 

Changing conditions in export work due to the war 
were outlined, and predictions made on the changes in dis- 
tribution methods which will follow the declaration of 
peace 

[The Colorado State Teachers’ Association had conducted 
a typewriting contest at Denver, the winner doing a net 
of eighty-one words a minute. 

The Isaac Upham Company, 104 Battery street, San 
Francisco, Calif., was arranging to move to 510-12 Market 
street. 

Robert E. Ramsay, then winning his spurs as an adver 
tising man, was appointed assistant advertising manager 
by the Art Metal Construction Company. He had held a 
similar position with the Wales Adding Machine Company 

- =e — 
Bulgaria Has a Pencil Industry 

The First Bulgarian Pencil Factories, Weltsheff & Com 
pany, Ltd., has opened a factory at Burgas, Bulgaria, where 
lead pencils, pastel colors and allied lines are being man- 
ufactured. The business is capitalized at 5,000,000 lei. 


SS aa 
The House 
The “Y and E” Idea] In a certain business office there 


is a colored porter who takes your card to “the man you 
want to see.” I have seen this man receive a terrible 
berating when he was directed to tell the caller that “Mr 

cannot see you today.” I have seen him take 
everything from a man except a physical beating, and never 
once have I seen him lose his head, or in any way, by 
his conduct, detract from the dignity and standing of his 
company. 

One day I asked him how it was that he kept his peace 
of mind in these trying situations, and his reply was right 
to the point: 

“You see, sir, I represent the firm; if the men in their 
private offices won’t see the caller, all the caller sees of 
the firm is me. So it is up to me to hold my head and 
be as decent a representative of the house as I can.” 

[he porter had the right idea 

—_ 
Burroughs Agency Manager Has Rare Room 

A. E. Rowlands, manager at Madison, Wis., for the Bur- 
roughs Adding Machine Company, has an unusual feature 
in his home at 237 Langdon street, which he acquired from 
Prof. Joseph A. Jastrow, a noted psychologist, who has 
moved to New York City Professor Jastrow arranged a 
Moorish room in the attic of his home, equipped with 
carvings and furniture typical to Algiers or Tangiers. 
Stained glass was used liberally in the decoration of this 
Moorish room, artfully illuminated by electric lights. The 
preparation and arrangement of this picturesque chamber 
represents five years of intermittent work by Prof. Jastrow 


and assistants versed in oriental art 
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A signal system for your business 


Here is a method of control 
that gives you the vital facts 
and figures every day 


N EVERY business there are 

enough hazards . . . enough un- 
known factors without the 
added handicap of late and un- 
reliable working data. 

The least that every executive 
should have is timely figures upon 
which to base important decisions. 
When he has the figures from each 
department—posted up to date every 
day—he has a signal system that 
tells him when to open the throttle 
and when to apply the brakes. 

Elliott-Fisher gives you these ad- 
vantages without interfering in the 
slightest way with your present 
accounting routine. Without add- 


Elliott-Fisher 


Flat Surface Accounting-Writing Machines 
GENERAL OFFICE EQUIPMENT CORPORATION 
Division of Underwood Elliott Fisher Company 

342 Madison Avenue, New York City 
“Underwood, Elliott-Fisher, Sundstrand, Speed the World's Business” rao 


ing a man to your payroll, Elliott- 
Fisher compiles the figures every 
day for every department and at 
nine each morning presents you 
with a complete, concise summary. 

Yesterday's orders, sales billed, 
accounts receivable and payable, 
bank balances... all the vital figure- 
facts you need, are posted and 
compared with the figures for the 
same day a week ago, a month ago 
and a year ago. 

At a glance you can tell exactly 
where you stand and then base 
your decisions on the facts of 
today, not on ancient history. Even 
when you are away from the office 


The Elliott-Fisher 

flat surface ac- 

counting-writing 
machine 


an Elliott-Fisher report can be for- 
warded every day, keeping you in 
touch with the tide of your busi- 
ness, almost as effectively as_ if 
you were at your desk. 


Thousands of the country’s lead- 
ing business firms depend on 
Elliott-Fisher. We'd like to tell you 
more about the part Elliott-Fisher 
fact-finding machinery plays in their 
success. Send, today, the coupon be- 
low to secure complete information. 











Name 


Address 





General Office Equipment Corporation 

342 Madison Avenue, New York City 

Gentlemen: Kindly tell me how Elliott-Fisher can give me closer 
control of my business. 
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A Genuine Leather Suite 


At the Lowest Price in History 





Announcing an innovation in leather office 
furniture! For the first time it is possible to 
buy a genuine leather suite, in colors, at just 
a little more than the cost of wood or fibre 
furniture. 

This low price is made possible by big 
production methods properly applied in a 
factory which, for 15 years, has enjoyed a 
nation-wide reputation for quality furniture. 


Upholstered in Eagle-Ottawa ; = . - ° ° 
leather, choice of colors. Full 4 Write for detailed specifications and prices. 


Read These 


Specifications 








spring constructions t , . ela ‘ 
pg Be ama ‘illed with goon A special proposition is ready for1930. Your 
opportunity to make a real profit on the 


ine Nachman units, frames 
of selected hardwood, double- 
better end of your office furniture line! 


dowelled and _ glue-blocked. 
All filling material is flax 
fibre and white cotton. 
Write for Prices and 
Special 1930 Proposition 
MANUFACTURING CO. 
Factory—Vanderbilt, Michigan 
General Sales Office—333 STATE STREET 
DETROIT 


Philadelphia Show Rooms—29 North Second Street 
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Stamp Maker’s Bill Revised Upward 

News dispatches from Washington revealed an experi- 
the Lamb Seal & Stencil Company in collecting 
Through 


ence by 
from Uncle Sam for an order filled in due course. 
error a voucher was made out by the stamp manufacturer 
work corrected 
progressed to the 


for $5.42. The department receiving the 
the total to $5.53 Then the 


comptroller-general. 


account 


In a four-page ruling, which bore down heavily upon 


various points of the law, the comptroller general asserted 
that a $5.42 bill submitted by the company—which was cor- 
rected by a government department to $5.53—must be paid 
at the former figure. 

“The interests of the government require,” Mr. 


McCarl 


said in part, “that there be no increase by way of correc 


tion or alteration in the total amount claimed on a youcher, 
unless such correction or alteration be made by the claim- 
ants and then only in the form of a new voucher for the 
correct amount claimed.” 


Having spent considerably more than eleven cents in 


stamps and stationery in correspondence over the matter, | 
the Lamb. Seal & Stencil Company, whose original multi- 
plication or addition was wrong, indicated that it would 
cents rather than tackle the 


forfeit the eleven 


skein of red tape involved. 


probably 


BE 


Organizing for Census of Manufactures 
The advisory committee on manufactures, United States | 
Department of Commerce, is conducting a series of meet- 
ings in different cities to organize for the forthcoming cen- 
sus of manufactures, and to explain the work to groups_of 
manufacturers and distributors. 

Dr. D. M. Steuart, director of the census, is holding a 
series of conferences with the 600 census supervisors who 
will have charge of the active work in conducting the census 
of manufactures, distribution, population, agriculture and 
mining. Accompanying him as expert consultant is Robert 
M. Davis, statistical editor of the McGraw-Hill Publishing 
Company, and chairman of the publicity committees of the 
national advisory committee on manufactures and the na- 
tional advisory committee on distribution. 

During February Mr. Davis will make addresses on the 
practical use of the census data on manufactures and dis- 
tribution to groups of manufacturers and distributors at- 


tending luncheon meetings under the auspices of local 


commerce, and other trade and service or- 
ganizations. The February Port- 
land, Ore., third; Seattle, Wash., fourth; Tacoma, Wash., 
fifth; Spokane, Wash., sixth; Helena, Mont., seventh; Great | 
Falls, Mont., eighth; Minneapolis, Minn., tenth; Rockford, 
lll., eleventh; Des Moines, Iowa, twelfth; Topeka, Kans., 
thirteenth; Omaha, Nebr., fourteenth; Wichita, Kans., sev- 
enteenth; Denver, Colo., eighteenth; Oklahoma City, Okla., 
twentieth; Kansas City, Mo., twenty-first; Nashville, Tenn., 
twenty-fourth; St. Louis, Mo., twenty-fifth; Cincinnati, 
Ohio, twenty-sixth; Indianapolis, twenty-seventh; Chicago, | 


chambers ef 


cities and dates are: 


twenty-eighth. 

Meetings were held in January at the following cities: 
Ga.; Birmingham, Ala.; New Orleans, La.; 
Houston, Texas; Dallas, Texas; Los Angeles, Calif.; Oak- | 


Savannah, 


land, Calif.; Sacramento, Calif.; San Francisco, Calif. 
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Accession to Woodstock European Staff 
A. H. Cohen has joined C. S. McAllister, European sales 
director of the Woodstock Typewriter Company, handling | 
special work for the export department. Mr. Cohen has 
a working knowledge of the European field through his | 
work another manufacturer of type- | 
writers | 


abroad while with 























cee t11S modern note in office 


p! 


furnishings! What is it? 


Briefly, it is the result of 
a nation-wide awaken- 
ing to the full appreciation of the 
beauty of simplicity. Gone from 
the modern office are the forced 
frills and overwrought embellish- 
ments of another day. 


'-e 





Hoosier desks are styled in the mod- 
ern manner. Built for today and 
the more modern days to come. 
That is why Hoosier dealers are so 
successfully meeting this demand for 
stately simplicity . . . charm... 
correctness. 


Quality and Price! Hoosier will 
compare favorably with any desk 
made, point for point, dollar for 
dollar. 














There is a Hoosier desk for every office 
requirement. Besides many grades or series 
at a wide price range, there are typewriter 
desks, roll top desks and tables. Worthy 
of a place in the finest executive offices are 
the Colonial and Executive matched suites, 
embodying desks, tables, telephone stands, 
waste baskets and costumers. Send for 
our new catalog. 


HOOSIER DESK CO. 
JASPER --- INDIANA 








An Important 


Department of the 
Stationer’s Business 


While it is true that there is exceedingly keen 
competition in the manufacture and sale of 
typewriter ribbons and carbon papers, it is 
also true that commercial stationers must 
handle these items in order to give their trade 
a complete service. And the fact that com- 
petition is keen, is an indication that users 
generally are getting a high degree of service 
in this line. 


Selling typewriter supplies is not a matter 
of adjusting your price-list below that of your 
competitor, abusing his policies or maligning 
his judgment. It is just the simple matter of 
offering your trade the best the market affords 
for the particular purpose at fair prices. And 
we have been co-operating with dealers on 
this basis for over thirty years. 


Have you seen our book, “How to Select 
Your Carbon Papers”? If not, write for it. 


THE BUCKEYE 
RIBBON & CARBON CO. 


1466-68 East 55th Street Cleveland, Ohio 
Established 1896 
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Uniform Shrinkage Makes Walnut Best Wood 

Che warping of wood, which often plays such havoc with 
furniture, is often regarded either by users as just accident 
or as the result of poor cabinet work. While the quality 
of workmansh‘p and the atmospheric conditions surround: 
ing furniture do have some effect upon warping, the prin- 
cipal reason lies within the wood itself 

Che wood of different trees varies in its moisture content 
and in the structure of the minute fibers. As a conse- 
quence, some woods shrink largely in one direct'on—and 
these are the ones that warp the most. In other words, 
the radial and lateral shrinkage of walnut is more uniform, 
and hence the tendency to warp is small 

The possibility of shrinkage in any direction is subject 
to the most accurate measurement, so that furniture man- 
ufacturers and other users of wood may know in advance 
just how free from the danger of warping a particular wood 
may be. Such tests show that American walnut is the 
least likely of all cabinet woods to warp. That is, as the 
moisture content of walnut gradually evaporates, the fibers 
shrink more equally in all directions, thus avoiding the 
undue stresses and strains that result in warping or 
checking. 

—— 
Mystery of Publisher’s Waste Basket 

he Chicago Daily News is operating in its new building 
at 400 West Madison street, after interminable years in a 
group of buildings at Madison and Wells street. James 
Weber Linn, who does “Round About Chicago” for the 
Herald and Examiner, told the episode of Walter Strong’s 
waste-basket. Mr. Linn was describing the new building. 

“From another occupant of the building, however, | got 
the matter of Publisher Strong’s waste-basket straightened 
out. When the News staff moved, it seems that Mr. Strong 
was found in his palatial office strangling with indignation 
and tears. ‘I can’t do a lick of work,’ he said. ‘I can’t find 
my waste-basket.’ Well, he had had it for many years, and 
it had been destroyed in the moving. But they didn’t tell 
him so. They got as near a replica as possible, tore it with 
heavy shears and buried it for half a day on the river bank. 
then dug it up, rubbed it dry, and brought it in triumphantly. 
‘But,’ said the elevator boy, ‘I never did hear how they got 
it through the expense account without the boss finding out 
about it.” 

The prescription for making antique decrepit waste- 
baskets might help stationers meeting a similar emergency 


Ee 


Federal Catalogue in Loose Leaf Binders 

Commercial Standards Monthly] Based on the past ex 
perience of the Navy Department in the handling of its 
catalogue, the loose leaf system has been utilized for the 
new Federal Standard Stock Catalogue. The utilization 
of the loose leaf system is so wide-spread that its merit 
needs no argument. 

3y means of addenda issued at frequent intervals, correc 
tions in the catalogue necessitated by the changing con 
ditions of manufacture and supply in the navy are ren- 
dered comparatively easy, since reference can be made to 
page and item, or when necessary, any class or any single 
page can be reprinted and substituted for the one on which 
the corrections are required. 

The reprinting of the catalogue, class by class, can like 
wise be conducted in an orderly manner. That reprints 
are essential to good business is indicated by the repeated 
issues of commercial catalogues, many of which come out 
annually, semi-annually or quarterly. 

In 1914 when the issue of a standard stock catalogue for 
the United States Navy was authorized, it was determined 
to publish this work in loose leaf form, and to that end 
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Like Polar trips, 





















Other uses for Columbian Clasp Envelopes .. . Excellent 
for taking papers home from the office; for filing recipes, 
for carrying light hardware, haberdashery—in fact, any- 
thing an envelope carries this envelope carries better. 


eood mailings arrive only after 


caretul preparation 


Your customer can’t expect a fair- 
weather envelope to guard his book- 
lets from the buffets of the mail 


HE mailing pieces your customer sends out this 
‘Soa may look mighty fresh and attractive as 
they lie there on his desk. But how are they going 
to look when they reach his customers? 


Will catalogs survive the terrific thumping of the 
sorting table and the mail bag? Will their corners 
stay sharp and clean and their covers fresh after 
jouncing from box to bag, from truck to train and 
then back again? 


It all depends on the kind of envelope they're sent 
in. The Improved Columbian Clasp Envelope takes 
these hard blows easily. It protects whatever is put 
inside it. It carries a booklet to its destination as 
crisp and clean as when it came off the press. 


Insure complete satisfaction by selling your cus- 
tomers Improved Columbian Clasp Envelopes. Thirty- 
two stock sizes at your paper merchant's. 


UNITED STATES ENVELOPE COMPANY 
The world’s largest manufacturers of envelopes 
SPRINGFIELD, MASSACHUSETTS 
With thirteen manufacturmmg divisions covering the country 


EIGHT REASONS WHY THE 








IMPROVED COLUMBIAN CLASP 
ENVELOPE IS THE STANDARD 


1. Made from extremely tough, flexible stock. 

2. “Scotch seams'’—they never give. 

3. Clasp of malleable metal that resists breaking. 

4. Clasp anchored to envelope at all points through 
double thickness of paper. 

5. Hole in flap reinforced with fibre-tough patch. Lines 
up with clasp every time. Inspection at factory makes 
certain of this. 

6. Identified by name “Improved Columbian Clasp” 
and size number printed on lower flap of each 
envelope. 

7. Thirty-two stock sizes, to fit any job without making 
to order. 





8. Buff color enhances effect of any other colors you 
print on it. 





COLUMBIAN CLASP ENVELOPES 
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ORONA “7” jor .60 


The actual area 


letter paper 


Dealers are Actually Selling Corona Adding Machines 
from Window and Store Displays 


IXTY dollars is such an astonish- 
ingly low price for a standard high 
grade adding machine of capacity 
$999,999.99 that Corona dealers are 
finding the new Corona “7” one of the 
most satisfactory and profitable arti- 


cles they have ever handled. 


People accustomed to paying a great 
deal more for adding machines are 
genuinely surprised to find such a 
capable machine for so little money, 
while thousands of others who have 
not heretofore been considered pros- 
pects are glad to buy the machine 
when they see it work and find out 
how little it costs. 

Corona “7” (made in the L C Smith 
& Corona Factories) makes friends 
instantly wherever it is shown. Its 


ORONA 


fine appearance, its simplicity of dem- 
onstration and operation, its standard 
keyboard, legible printing and easy 
portability all have a strong appeal. 


The wide field for this compact, low- 
priced machine, the absence of real 
competition and our liberal discount 
policy are most attractive to the alert 
dealer. Inquiries invited. 





Fits Any Desk 


ered by Corona “7” 
about that of a sheet of 











COUPON FOR DEALERS 


| 

| 

| 
Portable Adding Machine Co., Dept. 23-F, 

| Division of L C Smith & Corona Typewriters 

| Inc 

51 Madison Avenue, New York, N. Y. 

Gentlemen: What proposition can you 

make me for the exclusive dealership for 


Name 
| Address 








cov- 
is 


- 
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Every Dealer 
will want to 
Know about 


Meilink Money Safes 


Meilink Money Safe 
Style No. 106 with 
Desk Top. One 
of 12 Styles. 





Ask For Full Information and Prices 


Meilink Fireproof Safes have been a most valuable line to dealers 
for many years because of the completeness of the line and high 
quality of Protection. Today modern business demands additional 
protection. Protection that cannot be found in fireproof safes. 
This demand is for Money Protection against hold-ups and burglars. 


The new line of Meilink Money Safes is a revolutionary devel- 
opment in money protection. Built in twelve styles and priced to 
be competitive with products far inferior. Every wide awake 
dealer who intends to continue making money from his safe depart- 
ment realizes the need of this new type of protection. They looked 
in vain for a suitable product until Meilink Money Safes were 


introduced. 


Our national advertising builds up a consumer acceptance and 
an attractive enclosure for your mail brings it to all possible buyers’ 


attention. 


The Meilink Steel Safe Co. Toledo, Ohio 
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JONESTEEL METAL PRODUCTS IN 
ATLANTIC CITY’S CONVENTION HALL 


| DART t t JoneSteel terior m uly t \ " 
_ — f ¢)} ounter the ma t ket oth, nown abvove. Met ] a 
ters wet . fos hed for the portable ticket boot ind cashier’ oths. lo 
ow] t f inst tion of nd. 
I} ter t be t 
tore pert Wi = 
tal levate i ld 
It JoneSt 1 tha 
nple ur 
: 
Y Ss Cat \ 


JInwgteel- 


HOLLOW METAL DOORS 
ROLLED STEEL DOOR FRAMES 
INTERIOR TRIM 
ELEVATOR ENCLOSURES 
OFFICE PARTITIONS 
BANKING ROOM EQUIPMENT 
AND 
COLD DRAWN MOULDINGS L 


j Ps 
Jamestown Metal Desk Co.Inc. Jamestown, fi.U. 
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expensive binders wert purchased and for the succeeding 
six years the catalogue was published as a loose leaf edition. 
[his method of disseminating information needed for the 
conduct of the business of the Bureau of Supplies and 
Accounts of the Navy Department, was entirely satisfac- 
tory, but because of difficulty with the particular type of 
binder used, it was decided, a few years later, to drop the 
loose leaf system for the catalogue 

Therefore, the 1921 edition of the navy catalogue was 
published in two volumes, of about 800 pages each. These 
were printed in pamphlet form by the Government Printing 
Office, and then inserted in the old binders, which solved 
the binder trouble in a fairly satisfactory manner. The 
flexibility of the publication, however, disappeared entirely 
with this change, as it became necessary to make changes 
by addenda and to enter each change by pen in the bound 
volumes of the catalogues. 

These changes ran into thousands and the actual clerical 
work necessary for transferring from addenda to bound 
volume required many hours’ labor by many people; and, 
of great consequence, failure on the part of many em- 
ployees to make the necessary entries. Since the catalogue 
is a book of reference utilized by hundreds of office and 
storehouse employees throughout the naval service, many 
complications and annoyances resulted because the cata- 
logues which were utilized by different employees were not 
in accord 

In the 1924 edition of the Navy catalogue, a compromise 
was effected, in that several small classes, or the pages 
of one large class were stapled together in the Government 
Printing Office, and the sixty-five classes of the catalogue 
issued in seventeen groups. This compromise was only 
fairly satisfactory as to the binder phase, and only partially 
satisfactory in making corrections and in reprinting classes 
The corrections still had to be made individually, and it 
was rarely desirable to reprint all of the classes in any one 
group at the same time 

This experience of approximately fifteen years demon- 
strated beyond doubt the desirability of issuing a catalogue 
of this character in loose leaf form, provided a satisfactory 
binder could be obtained. Upon the authorization, therefore, 
of the Federal Standard Stock catalogue, which will super- 
sede the Navy catalogue and which will include stock lists 
and other informative data for all departments and estab- 
lishments of the Federal Government, it was decided to 
print it in loose leaf form 

After considerable investigation, a satisfactory binder was 
adopted, and it is believed that every difficulty encountered 
during the existence of the Navy Standard Stock catalogue 
has been overcome 


> - 


Identification of Installment Machines 

The office machine trades of Austria has adopted a plan 
which should make it more difficult for purchasers of office 
machines to sell them before all payments have been made 
[ypewriter dealers of Austria have employed a secret mark 
which is a warning to pawnbrokers and dealers in used 
machines that the title is not clear, and thus cause handlers 
ot used machines to decline to buy such typewriters. This 
plan was not successful, as the identifying mark might be 
removed by a skilled worker 

rhe alternative being tried is a certificate issued to the 
installment buyer after he has paid in full, and is the actual 
owner. Through official support the central licensed pawn- 
broking establishment, and typewriter dealers likewise, is 
not permitted to advance money on typewriters without a 
certihcate indicating that all payments have been made. 

It is hoped that the plan can be expanded so as to pro- 
tect other types of office machines and equipment also. 


[his should minimize unscrupulous transactions 
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The Prime Requisite 
of Fine Office Chairs 





Beauty -- harmony in 
design —- upholstery for 
utmost comfort — but 
the quality of the iron 
is of first importance. 


No chair can be better 
than the iron used in it. 
This is why leading 
manufacturers of chairs 
use only all steel irons. 


C-K irons are 100 per 
cent steel. If the bal- 
ance of the chair is as 
good as the C-K iron, 
you can be sure there 
is nothing better to be 


had. 


Collier- 
Keyworth 
Company 


Gardner, Massachusetts 










No. 475 
Typewriter 
Iron 


Made under C-K Patents 























FAULTLESS 


FOR OFFICE 
FURNITURE 





FauLtiess office furniture casters 
were engineered for their one par- 
ticular job — modern business 
now moves silently, swiftly, easily 

the FAuttiess way. Every chair 
you sell, every desk, every filing 
cabinet, every piece of furni- 
ture that moves should roll 
on FAauLt tess casters. Deal- 
ers everywhere are finding 
a ready sale for FAULTLEssS 
casters. Our national ad- 
vertising campaign helps 
you sell. Write for 
our attractive dealers’ 
proposition today! 


J S Branches in 
FAULTLESS ee en 
CASTER y- \s Grand Rapids, 


, ® Los Angeles, 
COMPANY High Point; N. C. 
EVANSVILLE Canadian Factory: 
INDIANA Stratford, Ontario 


ITURE HARDW. 
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Color Recommendation for School Furniture 

U. S. Commercial Standards Monthly] In accordance 
with the unanimous action of a general conference of pro- 
ducers, distributors and users of school furniture held sev- 
eral months ago under the auspices of the division of sim- 
plified practice, the simplified practice recommendation (S. 
P. R.-111 [30] “Color for School Furniture”) has been sub- 
mitted to the industry for signed acceptance 

The present program is the first of a series to be under- 
taken by the industry as a result of the initiative of the 
National School Supply Association. This association, rec- 
ognizing the need for co-operative action of all concerned, 
requested the division of simplified practice early in 1929 
to undertake the organization of several meetings of manu- 
facturers of different lines of school furniture to discuss the 
problem and to decide on some color from the many in use 
which would be satisfactory as the stock color for school 
seating, general school furniture, and laboratory furniture. 

The recommendation, as approved by the general con- 
ference, applies to school seating (pupils’ desks), teachers’ 
desks, movable desks, recitation seats, chairs, tablet arm 
chairs, typewriter tables, library furniture, filing cabinets, 
bookcases, kindergarten tables and chairs, and laboratory 
furniture. The color for stock varieties of school furniture 
shall be known as “school furniture brown.” 

In order to assure the purchaser that the commodity is 
in conformity with the recommendation the conference pro- 
posed that a label should be used indicating that duplicate 
color blocks are in accordance with the recommended color. 
The label to read as follows: “The color of this block con- 
forms to Simplified Practice Recommendation R-111-30, 
U. S. Department of Commerce.” 

Need for Uniform Color General 

When the National School Supply Association first pro- 
jected the recommendation for consideration, it was brought 
out that this industry has a real need for a uniform color 
for not only specific items covered by the recommendation, 
but for other equipment of wood and metal used in the 
schoolroom. No one manufacturer makes a complete line 
of equipment and it is necessary for the consumer to select 
his equipment from several different lines produced. Since 
color harmony is desirable, the buyer cannot get this result 
when all manufacturers use different color finishes. It is 
therefore necessary to match some sample selected by the 
consumer. 

It was the belief of the conference that the program 
will reduce the demand for special finishes, simplify the 
stocking of school equipment, and result in smaller inven- 
tory; and that quicker and more satisfactory delivery will 
be possible. The conference in approving the proposed 
recommendation was guided to some extent by approval 
and indications of support in letters from individuals and 
organizations not represented at the conference. Some ex- 
pressed the wish that the industry would undertake a simi- 
lar program for other items of school equipment, such as 
lockers, metal work of desks, map cases, etc. 

In accordance with the regular procedure of the division 
of simplified practice, the conference approved the appoint- 
ment of a standing committee for the purpose of enlisting 
the active support of the various elements of the industry, 
ind to maintain interest and adherence by keeping the pro- 
gram abreast of current practice through periodic revisions. 
Che personnel of the standing committee is as follows: J. 
W. McClinton (chairman), secretary, National School Sup- 
ply Association; C. G. Campbell, Kewaunee Manufacturing 
Company; W. O. Jones, Standard School Equipment Com- 
pany; C. A. Beems, Metropolitan Supply Company; R. E. 
Wagner, Theodor Kundtz Company; R. A. Fife, R. A. Fife 
Corporation; Carl Haas, Eau Claire Book & Stationery 
Company; H. F. Herzog, purchasing agent, Northwestern 
University; H. W. Schmidt, department of public instruc- 
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When You Approach the 
Large, Experienced = 
Buyer of Steel® 
Equipment — 








FURNITURE 
LOCKERS AND 
SHELVING 






—the Buyer who has seen 
competitive equipment demon- 

strated and who knows steel 

furniture value — you will ap- 

preciate the structural advan- 

tages that have popularized the i 
Complete Berloy Line. It can 
be demonstrated convincingly 
to the most pot Yn on 
buyer and is sold by Agents 

who make the same distinc- BER Y 
tion. Write us. 


The Berger Manufacturing Company 


CANTON - OHIO 





SUPREMACY IN STEEL 
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COMPLETELY 
EQUIPPED 





—_—_ 


—_- 


Copies anything typed, written or 
drawn, in one or more colors, from 
postcard size to a 9x15 sheet. No 
other duplicating machine, regardless 
of price, can provide a finer quality of 
work. And note this—the cost of 
reproducing is only about 25c per 1,000 
Downright economy! 


HEYER ~-Rotaruy-— 


- TRAOE MARK - 


copies. 





are increasing 


dealers 
sales by featuring the Lettergraph. 


Everywhere 


Business houses, churches, schools, 
clubs—thousands of them use it. 
Thousands more will—and the dealer 
who carries the Lettergraph in stock 
will reap the profit. It is strongly 
built, simple to operate, high in qual- 
ity, low in price. Naturally, it sells 
easily. 


Write for our Dealer Proposition 


the HEYER DUPLICATOR CO., inc. 


Established 1903 
945 W. Jackson Blvd. Chicago, Ill. 
SUPPLIES FOR ALL DUPLICATORS 
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tion, Madison, Wis.; and G. W. Styles, board of education, 
Detroit, Mich. 

The recommendation was made effective January 1, 1930, 
in order to provide sufficient time to circulate the industry 


for acceptance and to allow all concerned to arrange for 
distribution the terms of the 

program. This by the National 
| School Supply Association and the manufacturers’ commit- 


production, and use under 


period was also used 
| tee to prepare a supply of duplicate color blocks which will 
| be made to match the master blocks approved by the con- 
| ference, and which will be distributed by the association 
by all concerned when the recommendation becomes ef- 
Before the division of simplified practice will in- 


fective. 
dorse and publish the project, however, it must have the 
written acceptance of at least eighty per cent of the indus- 
try, by volume of annual production. 

Copies of the mimeographed report of the conference, 
together with an acceptance blank, may be secured upon 
request, from the chief, simplified practice, 
United States Department of Commerce, Washington, D. C. 
<j 


division of 


Committee on Paper Standardization Named 


Commercial Standards Monthly] In response to 
the action taken by the the 
standardization of record and printing papers October 2, 
1929, the National Paper Standards Committee appointed 
by S. L. Willson, president of the American Paper and 
Pulp Association was approved by the national conference 


U. S. 


preliminary conference on 


committee at a meeting in New York. 
Blotting, 
Richmond, 


The personnel of the committee is as follows: 
H. W. Ellerson, Albemarle Paper Company, 
Va.; bonds, ledgers, mimeo, manifold and safety body stock, 
J. Frank McElwain, counselor to manufacturers and mer- 
chants, West Springfield, Mass., and Harrison Baldwin, 
sales manager, Hammermill Paper Company, Erie, Penna.; 
| book and offset, George Olmstead, vice-president, S. D. 
Paper Company, Cumberland Mills, Maine, and 
] Bergstrom, president, Bergstrom Paper Company, 
Neenah, Wis.; bristols (index), Norman Harrower, Fitch- 
| burg, Mass., and Harold Nixon, secretary and sales man- 
ager, Chapin & Gould, Russell, Mass.; post card, coated 
boards, C. S. Boyd, president, Appleton Coated Paper Com- 
pany, Appleton, Wis., and Walter Randall, vice-president 
Champion Coated Paper Company, Hamilton, Ohio; cover, 
W. V. Williams, vice-president and manager, The Beckett 
Paper Company, Hamilton, Ohio; envelopes, R. I. Allison, 
sales manager, United States Envelope Company, Spring- 
field, Mass.; chemists, Dr. Jessie E. Minor, Writing Paper 
Manufacturers, Springfield, Mass., Dr. George Richter or 
Dr. N. L. Nourse, The Irwin Company, Berlin, N. H., Dr. 
Bjarne Johnsen, Hammermil! Paper Company, Erie, Penna. 


Warren 
John N. 


To secure a truly representative committee of the entire 
industry, letters were sent by the division of trade stand- 
ards to the larger manufacturers who are not represented 
in the American Paper and Pulp Association, asking if they 
desired representation on the national standards committee. 
One such request was received, and the company’s repre- 
sentative was included on the committee. 

The committee 
paper under thirteen classifications covered in the field of 
The advice and opinions of 


membership includes manufacturers of 
record and printing papers. 
other manufacturers in the various groups will be sought 
through the formation of sub-committees headed by the 
committee member of each group 
When tentative standards are formulated they will be cor- 
related to the entire committee and after their approval by 
the manufacturers will be submitted for open criticism and 
comment to all interests of the industry at a general confer- 
| ence which is tentatively arranged for April 8, 1930. 
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Two Newsy Windows 
to your Vertical File 


Your experience has shown that the early months of the year are best for 
pushing sales ot filing supplies. Current files are being cleared and made 





ready for another year’s correspondence. (iuides and Folders are in demand. 
Last month, through the agency of our Guide Campaign, your (Guide 
sales were undoubtedly stimulated. Reports from 
: = e dealers in all parts of the country, and orders 
rs - % - booked for Guides at the factory, are indicative 
Sf C1Lé of this. Now we offer you unusual and effec- 
ALLELE tive helps to complete the job—build up sales 

of Weis Vertical File Folders. 
The nucleus of our Folder Campaign is the set of six interesting display 
cards illustrated on the preceding page, and shown in the above window 
displays. These cards are 8'2”x11", have easel backs, and are reproduced 
in four colors. They point out the reasons why Weis Folders give long, 


The Weis Manufacturing Company 162 Union Street | Monroe, Michigan 























that will give ew life 
Folder Sales -- - 


satistactory service—why they are so tremendously popular. Our window 
display department has taken these cards and an assortment of Weis 
Folders and developed two simple, yet highly effective, window displays 
with them. These displays are easy to install and are adapted to any size 


of window. If your windows are exceptionally 

large, you can augment the display with other © 
Weis filing and transfer supplies. After use in Cle” 
the windows, the display cards may be used in- 

side your store to good effect. aig: 

On the next page we show other free helps for you to use during the 
month—miniature folders and envelope enclosures with your imprint. Use 
the coupon in ordering. And order today. Get your display in your win- 
dow as soon as possible. There is no time like the present to get Folder business. 





The Weis Manufacturing Company 162 Union Street | Monroe, Michigan 









































Imprinted Circulars 
and Miniature 


The display cards shown 
on preceding page have been re- 
produced on Weis Folder stock, 
envelope size, for distribution 
to your customers. 


Ask for Samples WS? ‘Red Leather’' Folders 
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“Cost a Little More—Last a Lot Longer"’ 
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: IE AS FE ORATION ay > CR The Weis Man’t g, Co. 162 Union St. Monroe, Mich. 
Sets Filing Folder Cards and 
Miniature Folders No. 62 Circulars 
These miniature folders carry your imprint, and No. 6 Circulars No. 63 Circulars 
may be had in quantities sufficient to cover your No. 61 Circulars Use our Letter Head for 
ene . , . Imprint Copy 
mailing list. No charge whatever. Top view shows 
“ = rae ye Namé 
miniature folder partly folded. This view shows 
. ° ° City and State 
how display cards are reproduced inside. ; 
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AUTOMATIC ADDRESSING 


, now within the easy means of everyone ! 








No more slow hand- 
feeding of envelopes in- 
to an addressing machine 
one at atime. This new 
popular - priced machine 
has an AUTOMATIC 
FEEDER. Just turning 
its crank prints 125 dif- 
ferent typewritten ad- 
dresses PER MINUTE. 

More than three times 
faster than any Address- 
ing Machine of equal 
size, yet costs less than 
one-third the price of 
any Addressing Machine 
of equal speed! 





THE ELLIOTT ADDRESSING MACHINE 
COMPANY of Cambridge, Mass., U. S. A. 


is now the largest manufacturer of Address Cards and Automatic 
Addressing machinery in the world. 


And what has caused this remarkable growth? First of all, the 
superior economy and convenience of the “TYPEWRITEABLE” 
principle of stencil-making as compared with older methods em- 
ploying embossed metal plates or slugs. Next, the superior efficiency 
of a combination indexing, recording and addressing card:— / 
TRIPLE DUTY ina ONE PIECE unit, atLESSCOST. / 


4 


Next, the development of super-speed AUTOMATIC Ad-- / 


. e 4 
dressers at popular prices, practically beyond competi- =,” ; howe 2 


tion. And finally the feature of visible printing and fi " pon to your 
noiseless printing that have always been exclusive /  retterhead and 


“ 4 ” 4 we will] send 
Elliott” features. ; / age 

- If you want to have your eyes opened to what fs FREE BOOK 

MODERN mechanical addressing equipment / 


4 ° j . il 

. : : 7 om the subject of Direct Mai 
really is, write for a demonstration. / hivertlnl: | 
4 ‘ 
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There’s Profit 


in This Box...! 


The attractiveness of this striking box is a big 
help in selling SEMI-HEX PENCILS. But inside 
the box are twelve incomparable reasons for 
SEMI-HEX popularity — the pencils themselves! 





You have only to try SEMI-HEX to realize that 
it’s a leader in quality. And you have to sell 
only one SEMI-HEX to a customer to get that 
customer's steady business. 


That's why there’s profit—big profit—for you 
in the SEMI-HEX box. That’s why you ought to 
sell SEMI-HEX PENCILS. If you’re not, write us. 


Semi-Hex 


Manufactured by 


GENERAL PENCIL CO. 


New jersey 


Jersey City 
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Credit Men See Improved Conditions 


Gradual improvement of business during the early months 


of 1930 is foreseen by the National Association of Credit 
Men, as stated in the January bulletin. 

Reiterating his statement made a month ago, that real 
business is good and is going to be better, Dr. Stephen | 
Miller, executive manager of the association, said that the 
most favorable factor in the present situation is the im 
proved purchasing power of the farmer. 

“According to Department of Agriculture figures,” Dr 


Miller said, “crops raised in the United States in 1929 were 


worth about $85,000,000 more than 1928, in spite of a de 


crease of about five per cent in total production. Grain 


and cotton were down, but yields from fruit, vegetables and 
larger. The farmer is apparently going into 


imiproved 


sugar 
1930 


were 


with purchasing power, which will mean 


much to both wholesale and retail trade, as well as to man 


ufacturers of equipment 
“Money -and credit continue under wholesale control 
Brokers’ loans are down to the lowest level reached since 


September, 1927. The stock market adjustment is continu 
ing in good order, and this far without causing a really 
| conspicuous failure.” 

the 


advances is expected to react favorably on ‘other lines. 


[Improvement in automobile manufacture as spring 
It 
is noted that the Ford Company is now on a schedule of 
4,500 that of the lower priced 
models are, on more than manufacturers 
of the higher pricer cars 

The bulletin 


ditions in New York, New Jersey, Pennsylvania and Mary- 


week, and makers 


the 


Cars 


a 


whole, active 


includes a survey of trade and credit con- 


land, states lying close, both physically and temperamen- 
tally, to the scene of the late unpleasantness in Wall street. 
Manufacturers and wholesale houses in these states re- 


ported a negligible decrease in sales from the same month a 
year ago, when business was said to be booming. 
Best Hours for Selling in Cities 
he of of the United States 
a survey on the best selling hours grouped by cities of vary- 
The undertook to determine the 
for to their prospects at 


(Chamber Commerce made 


ing population. survey 


most fruitful hours salesmen see 
their offices. 

In cities of 2,500 to 10,000 population the period after 3 
p. m. is shown to be the best for sales work since the sur- 
vey shows that sixty per cent of the day’s sales fall after 
that time; twenty-two per cent occur before 11 a. m.; while 
only eight per cent take place between 11 a. m. and 3 p. m. 

In cities of 10,000 to 50,000, the period after 3 p. m. 


still the best time for sales, as the survey shows seventy- 


“ 
two per cent in the late afternoon. The morning is not so 
good as only fifteen per cent of sales happen before 11 a. m. 
rhis leaves thirteen per cent between 11 a. m. and 3 p. m. 

In cities of 50,000 to 200,000 the morning would appear 
an excellent time for planning, study, service calls, etc., as 
but two per cent of the day’s sales are transacted before 11 
m. 


a. The middle of the day is best with fiffy-one per cent 


consummated between 11 a. m. and 3 p. m. Later afternoon 
is also good with forty-seven per cent of the day’s sales 
occurring after 3 p. m. 


In cities of 200,000 and over, quite a distinct change is 


shown. Seventy-one per cent of the day’s sales occur be- 
tween 11 a. m. and 3 p. m., while but twenty-five per cent 
are completed after 3 p. m., and oniy four per cent in the 


morning up to eleven o'clock 
——.g——— 
Bosse a Director of Indiana Association 
Gilbert H. Bosse, vice-president and general manager ‘ot 
the Imperial Desk Company at Evansville, Ind., has been 
Indiana Manufacturers’ Association 
Mr. Bosse in the 


‘affairs of the state association for a number of years. 


' 
made a director of the 


for the ensuing year. has been active 
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TANGIBLE EVIDENCE OF THE VALUE OF A ‘*‘'Y end B’’ FRANCHISE 





hs 
dit 


New England to California 





1 Minnesota to Texas ... 

: The Sales of “Yand E” 

: Counterheight Files Are Up 
: Betow are excerpts from four 


| of the manyletters received from 


ce Ze . dealers. They all find the “Y and 


iy I ' E” line profitable. They know 


that ‘Foremost for Fifty Years”’ 












ng . 

“ 99 

7 means that “Y and E”’ has led 
“ the industry for fifty years. 
ed - - 
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2 F. H. LOUNSBERRY Co. 

: DULUTH, MINN. 
<a **. . « you have every unit a cus- 
ter tomer could ask for. Complete- 
ile ness like this is the best kind of 
a sales support.” 

is 
ty- PURNELL STATIONERY CO. 
so SACRAMENTO, CALIF. 

m. “. . . asbestos lining in “Y and 
m E”’ files is extra protection—our 

; sales prove that Sacramento likes 
“ar it.”” 

is 

11 


PROVIDENCE PAPER CO. 
PROVIDENCE, R. I. 
on ‘é . ’” os , ; ich 
Foremost for Fifty Years .. . our repeat business is fine, 
because your counterheights can 


be interchanged, moved around 
and adjusted.” 


Qe ‘YAWMAN 48» FRBE MFc.(0. , 





“nt = ‘ STEWART OFFICE SUPPLIES 

rent 255 Jay Street, Rochester, N. Y. DALLAS, TEXAS 

| : , " : “. . . glad to hear about your new 
Export Dept., 368 Broadway, New York, N.Y., U.S. A. advertising. Last year’s campaign 

Cable Address: ““Yawmanerbe,”” New York helped us put over several good- 

. sized installations. 

oi In Canada: The Office Specialty Mfg. Co., Ltd., Newmarket, Ont. 

en 

ion 





he STEEL AND WOOD FILING CABINETS - STEEL DESKS - STEEL SHELVING - SAFES - OFFICE SYSTEMS AND SUPPLIES - BANK AND LIBRARY EQUIPMENT 
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No premium and punch-board business 


L 


No company-operated stores to 
compete with 





Profits on direct sales given to deaier 


Biggest magazine advertising cam- 


paign per dealer in the industry 





Lifetime® guarantee 


The Balanced line 





More volume per dealer due to world 
sales leadership and restric- 


tion of outlets coo Sheaffer pens are sold 


than anyother make, because 
of Sheaffer's unmatched deal- 
er support and dealer-mind- 
ed policies, as well as the 
quality of the merchandise. 
More profit is therefore made 
on Sheaffer's than any other, 
and Sheaffer Exclusive Deal- 
ers make that profit in preat- 
est proportion. Inquire about 
that Franchise today! 


HEAFFER?’ 


PENS:PENCILS-DESK SETS-SKRIP 


W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S.A. 













Sheaffer Exclusive Franchise—big- 
gest profit winner in this business 





New York . . . . Chicago . . San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd. . . 169-173 Fleet Street—Toronto, Ont. 
Wellington, N. Z. . , Sydney, Australia . . . London, Eng. 


Reg. U. S. Pat. Off 
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No. 28, $15 


Sheaffer’s Office Writing System 


This puts all writing, on an efficiency basis. “1” is Skrip, 


cs | \ A, [denifyeh successor to ink; remains forever fluid, cannot clog. "2" is 
\ Ng ¢ pen. by this Safety Skrip, the pen filling, station, leak-proof, practically 
YO non-breakable. ‘3” is the Lifetime® desk fountain pen; 
4 ' Wn serves the pen on a one-hand reach. A proved time sever 
NY and writin’, improvement. Try the Sheaffer Office 


Writing, System! 
At better stores everywhere 
All fountain pens are Zuaranteed against defects, but Sheaffer's Lifetime’ is Ruar- 


anteed unconditionally for your life, and other Sheaffer products are forever 
juaranteed against defect in materials and workmanship. 


SHEAFFER’ 


PENS-PENCILS-DESK SETS-SKRIP 


W.A.SHEAFFER PEN COMPANY, FORT MADISON,IOWA,U.S.A., 
New York . - «+ ChicaBo + + «+ + San Francisco 
W. A. Sheaffer Pen Co. of Canada, Ltd., 169-173 Fleet St.—Toronto, Ont. 
Wellington, N. Z. . Sydney, Australia . London, Eng. 
Reg. U. 8. Pat. Off. 
© W. A. 8. P. Co., 1980 
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JASPER, INDIANA 


Introducing 


Our products, from a new one-half mil- | 
lion dollar plant, equipped with the very | 
latest in machinery, with a capacity of | 
5000 chairs per week. We have been | 
producing since September and are in | 
position to fill all orders promptly. | 


Catalogs now ready and will be mailed 





No. 401 Quartered Oak 












upon receipt of request for same. Our 


chairs are properly made and’ properly 





priced. 


JASPER SEATING CO. 
JASPER, INDIANA 


JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 
1467 Catalpa Avenue, CHICAGO, ILL. 








No. 402 Quartered Oak 





















No. 404 Quartered Oak 
= . — 7 


No. 403 Quartered Oak 
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Kirkham, Inc., at Houston’s Hub 

J. E. Kirkham, Inc., office outfitter of Houston, Texas, 
is now operating at 806 Rusk avenue; since the business 
was established in 1928 it had been located at 722 McKinney 
avenue. The growth ot the business necessitated increased 
space, which was secured at 806 Rusk avenue, on the ground 
floor of the thirty-two story Esperson building, in the 
heart of Houston. 

J. E. Kirkham, the head of this business, was formerly 
district manager at Houston for Library Bureau and Rem- 
ington-Rand-Kardex. After the merger in May, 1928, he 
started out “on his own.” The business developed rapidly, 
and in its third year occupied two floors at a central loca- 
tion. The lines carried include The Shaw-Walker steel 
desks and filing equipment, Marble & Shattuck chairs, 
National desks, Lyon cupboards, Mosler safes, burglar 
chests and vault doors and a complete line of commercial 
Business has doubled since the store was 
Kirkham, Inc., offers a 


stationery. 
moved to Rusk avenue. J. E. 
complete office equipment service for offices, banks and 


public offices 
> 


Stationer’s Auxiliary for Telephone 

Kansas City Star] A man came in and asked permission 
to use the telephone. There was one of those pencil 
sharpeners that work with a crank fastened to the desk 
near the phone. The man gave the sharpener a vigorous 
turn or two, took down the receiver and immediately “cen- 
tral” answered. The man gave his number, carried on 
his conversation and hung up the receiver. Giving the 
sharpener another turn, he said thank you and walked out 

Which brings to mind the whimsey of the Todd “Pro 
tectograph” which was standing near a store telephone. A 
farmer came in to borrow a talk, and cranked the “Protecto- 
graph” instead of the telephone. Naturally he got no 
results, as the telephone was of the old style, with the 
hand magneto. He allowed, in giving up the effort, that 
“the wiahs are down.” 

~~ * 
House Organ Philosophy 

It'd be easy to find out just what's wrong with yourseli 
and your business if you could just listen in on the private 
conversation oi the loafer you fired last week.—The Coach 
(published co-operatively by the Boorum & Pease Com- 
pany, Eberhard Faber Pencil Company, C. Howard Hunt 
Pen Company and Sanford Manufacturing Company). 

Success in life and at poker often depend upon the way 
a man is raised—Uncle Dick in The Berloyalist (The 


Berger Manufacturing Company). 


Che man who never gets anything done is always in a 
hurry.—The “Y and E” Idea (Yawman and Erbe Manu- 


facturing Company) 


Flattery costs nothing, yet many pay dearly for it.— 
Faultless Loose Leaf Bulletin (The Stationers’ Loose Leaf 


Company). 


Life is a measure to be filled—not a cup to be drained.— 
Fritz-Cross Service (The Fritz-Cross Company). 


Slang is simply an indication of poverty of ideas.—The 
Office Cat (The Richmond & Backus Company). 


True wisdom is to know, understand and ignore, igno- 
rance.—Bramwords (The Bramwood Press). 
a 
Happiness is where you take it, not where you find it.— 
Quality (Clarke & Courts). 
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INKSTANDS 


Consider this quality line in 
planning your stocks for the 
new year. Many useful fea- 
tures recommend it. Top of 
inkstand is perfectly smooth; 
no neck; easy to clean. 
Heavy, flanged cover cannot 
slip off, swings either way 
to a stop. Nos. 50 and 100 
have combination pen rack 
and tray. 





Gem Inkstands are 
thoroly inspected — 
carefully boxed and 


ments. Write for 
trade discounts. 


ATLAS 


STATIONERY 
CORPORATION 


Distributors for 
Cushman & Denison Mfg. Co. 


109-111 Leonard Street New York 





No. 50 
Each 75c 





packed—prompt ‘ship- 











The Gb@ loose-leaf products of 
W. G. Lloyd Company manufacture, 
outstanding because of advanced me- 
chanical construction and design, to- 
gether with superior quality and 
workmanship, are 


The DCO Chain Post Binder 


(Adapted also to Machine Bookkeeping) 





Equal in quality and workmanship 
but more standard in general con- 
struction are 


Sectional Post Binders Catalog Covers 

Selid Post Binders Magazine Covers 

Prong Binders Telephone Book Covers 

Loose Sheet Holders Machine Bookkeeping Binders 


Forms, indexes and other loose leaf 
equipment are carried in stock or 
manufactured to order. 


Blank Books, Ruling and Printing 
Also Made to Special Order 


CADCO +295 PRODUCTS 





Complete in Line—Competitive in Price 
Individual and Alone in Quality 
and Workmanship 





For particulars and prices address 


W. G. LLOYD COMPANY 


Accounting Devices Company Consolidated 
626 SOUTH CLARK SREET, CHICAGO, ILL. 
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Potential Sales for Desk Sets Huge 
Startling Figures for Fountain Pen Manufacturers and 
Dealers 


A recent survey made of the desk fountain pen set market 
in this country to gauge the demand that may be 
expected for that article for months in the immediate and 
more remote future, brought to light facts that will be of 
interest to all dealers who stock fountain pens and mechan- 
ical pencils, especially those who already are selling desk 
sets in a more or less perfunctory way, because of failure to 
realize the vastness of the undeveloped markets which lie 
right at their doors 

According to this survey, which was made by a well- 
known statistical organization in behalf of the W. A. 
Sheaffer Pen Company, Fort Madison, lowa, it was found 
that the present readily available market for all articles in 
the lines mentioned amounted to $60,000,000 on a consumer 
price basis. Of that amount only $15,000,000, it developed, 
vould be spent for desk sets, a ridiculously small amount 
considering the big potential market present which the 
survey later uncovered 

Che reason that this mighty market has been, and is in 

quarters being underestimated, is that the average 
person, dealers included, has looked upon the desk set as 
pretty piece of bric-a-brac somewhat useful to be sure, 
when as a matter of fact in the office of any brafch of the 
commercial or industrial world it is, first of all, a utility— 
a big money, time and trouble saver—and lastly, a nice 


oking piece of equipment for anyone's business desk. 


Tremendous Volume in Sight 

And these office desks in all branches of the business 
world by close calculation represent a partially developed 
ket that aiter being worked will cause the present $15,- 
000,000 vearly volume to sink into insignificance For, 
setting aside the home desk set market which is more 
dificult to calculate except in a loose way without a long 
extended and costly investigation, it is a known fact that on 
the basis of annual production and term of life of desks 
turned out by American furniture manufacturers, there are 
in commission in the United States at the present time, 
5,000,000 executive desks, not including typewriter and other 
desks on which pens are not an immediate necessity. All 
of these 5,000,000 business desks are warm prospects for 
he profitable desk set, which means a volume of $50,000,000 

r desk sets in offices alone, on the basis of a $10.00 desk 
set Chat, plus a market of $90,000,000 as a conservative 
ninimum for desk sets in the home—in other words one- 
third, or 9,000,000 out of a total of 27,000,000 homes in the 
country—gives a grand total of $140,000,000 for desk sets 


} 


ilone available in this country now 

[his translated into terms of the individual dealer means 
that he can figure that one home in every three in his 
district is a legitimate prospect for a desk set, and every 
desk in every business office in town, not counting in 
stenographers’ and some other clerical helpers’ desks, is, or 


ought to be. in the market for one of the latest conveniences 
the desk being made at the present time 


iiesieseie 

Office Equipment Man Receives Committee 

Appointment 

Leo Wittgen, associated with Smith and Butterfield, office 
supplies dealer at Evansville, Ind., has been appointed a 
member of the committee on membership in the Retail 
Merchants’ Bureau of the Chamber of Commerce at Evans- 
ville by Henry J. Schlundt. Mr. Wittgen, who is quite 
active in the affairs of the bureau, will serve for one year.— 


W. B.C 
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State Your Own “Case” 


? HIS case contains an ‘‘assortment’ of Oxford index cards; low priced cards, 
cards of better grades, various rulings, colors, weights, sizes, and printed forms. 


It's a typical Oxford index card shipment, based on an unusual proposition. 
It is exceptionally attractive to the dealer because— 


1. Good turnover (increased profit) is assured. The quantities of each item ordered 
were based on the dealer’s individual needs and not on any ‘‘fixed case’ restrictions. 


2. Savings in Price were made on all items regardless of the quantity of each. 
Prices were based on the total quantity of goods ordered. 


3. Savings in transportation and overhead costs were effected because all items 
could be selected and bought from one source—from a complete line. 


You'll be interested in further details of this interesting and profitable buying 


plan. A letter will bring you samples, prices, and full information from ‘your 
filing supply specialists. 


OxXFOR D FiLinéeé SUPPLY CO. 500 Driggs Avenue, Brooklyn, N. Y. 
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777 Broadway 


ANNouNCING 


THE NEW 


RELIANCE 
PENCILS 


Made of Selected Genuine South- 
ern Red Cedar 


Perfect Merchandise that sells 
and repeats at a good profit mar- 
gin for you. 


ae 


A pencil that sells and repeats 
on the strength of its own inher- 
ent quality, despite keen compe- 
tition, is a pencil worth selling. 

Such a pencil is the Templar, 
and the other pencils in the new 
Reliance line, that are opening 
up new avenues of profit for 
dealers. in all parts of the 
country. 

Buyers everywhere have ac- 
cepted the Templar, and other 
Reliance numbers, upon tests 
and comparison. Our advertise- 
ment in the “Purchasing Agent” 
reveals this fact to them—and 
to you. 

Familiar with pencil quality 
you can readily appreciate the 
possibilities in a pencil that is 
made of selected GENUINE 
Southern Red Cedar, in the 
world’s most modern pencil plant 
located right in the heart of 
Southern Red Cedar country in 
Tennessee. This construction is 
an exclusive feature with the 
best grade Reliance pencils. 

And the lead, the best obtain- 
able, carefully graded, and ex- 
actly centered, assures smooth 
writing service that satisfies 
100%. 

From the Templar down, every 
Reliance pencil wins consumer 
preference as soon as used. This 
is natural because every pencil is 
made to conform to modern 
writing standards in all types of 
business, and for all types of 
uses. The Reliance line is one 
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TO THE TRADE 4 4 4 





PENCIL BUYERS RECEIVE THE NEW 
TEMPLAR PENCIL 


Acceded to be the Peer of 
Pencil Quality for the Price. 


254, t6 404, More Writing 
Service Due to Genuine Southern 
Red Cedar Construction 


Pencil buyers are adopting, and 
standardizing on, the new Reliance 
TEMPLAR pencil in its various degrees 
of leads, for thew business requirements. 





cil that suits the requirements. Its five 
degrees of lead offer a range that covers 
every writing need. Templar's red eraser 
and effective. Its hexa 





FREE 
SEND FOR SAMPLES AND BOOKLET 
Befor rdering your 1930 require- 
ments write « wr letterhead for sam- 
ples of the Templar pencil, and a copy 
f th teresting booklet “Rehance Rev 
e hich ¢ w to yudge pencil 
quality. The lL be supphed gratu — 


send for the | r ourself 





Because of x < \ 
Red Cedar ‘ t t 
centered lead the & t wmpressed 
aphite obtainat the TEMPLAR is 
d be the f pencil quality 
1 m 25 4 nore SMOot 
- os am T Rehance pencils made of 
a ps - selected ge Southern Red Cedar 
F nment of — are EXCLUSIVE, SCEPTER and SPEC 
os > to th ATOR of these pen 
n there us a Templa SEND FOR THIS BOOKLET s d for the asking 
RELIANCE - PENCIL - COMPANY : 
Manula e 
F te Erasers and R er Band 
777-779 Broadwa New York. N.Y..U S.A 

















that your customers will readily 

__ accept, and standardize on for 
| | serpent | their future requirements. 

Send for samples and more infor- 

| mation concerning Reliance pencils 

| that you may have first hand evi- 

dence of the sales and profit possi- 


bilities in this line. 
—— ASK ABOUT OUR DEALER 
PLAN 

Our dealer plan offers excellent 
opportunity to increase your pencil sales and turnover 
to the point of progressive profit. This plan is new 
in pencil merchandising, and will appeal to you espe- 
cially in your territory. 


RELIANCE PENCIL COMPANY 


Manufacturers New York N Y 
’ ° - 


Pencils, Penholders, Erasers and Rubber Bands 
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January Exhibits at American Furniture Mart 
Several office 
lines at the American Furniture Mart, Chicago, in the Janu- | 
This huge building attracts leading manu- | 


manufacturers of furniture showed are 


ary displays. | 
facturers of household furniture, and is visited by countless | 
' 


dealers. Manufacturers showing office furniture lines | 
included: 
Crocker Chair Company, Space 1424. The exhibit was | 


in charge of G. A. 
items. J. W. 
sales, was present, equipped with photographs and printed | 


Reiman, and was devoted to household | 
Perry, who has charge of the office a 


matter to assist in the selection of office chair lines 

Heywood-Wakefield, 326-40. <A 
comprehensive showing of the Heywood-Wakefield lines 
New items included swivel | 


Space section of this | 
was devoted to office chairs. 
and side chairs of cabinet wood upholstered with colored | 
leather. A new chair for typists was of the scooped seat 
type with back rest, conducive to comfortable and efficient 
position at the typewriter. 

Milwaukee Chair Company, Space 2148. This is in the 
tower, where A. H. Harcq, sales manager, has ideal facili- 
ties to care for his visitors. The Milwaukee Chair Com 
pany maintains a permanent exhibit in the American Furni- 
ture Mart. Included in the chairs shown were eight new 
families, ranging from those of moderate price to the finest 
executive office. This line is 


seating facilities for the 


already in production, and a catalogue will be ready for 
the trade shortly. 

Mutschler Bros., Space 1017. Household tables filled this 
The office line of “Sampson” tables was repre- 


Carlisle A. Mutschler and R. C. 


display. 
sented by photographs. 
Chapman were in charge. 

St. John’s Table Company, Space 1630. H. M. 
general manager, was in charge of a competent staff of 
salesmen. Both office and household items were shown. 

Tell City 1122. The “William 
Tell” suite and new items in turned leg desks were shown 
by J. H. O'Toole. 

Udell Works, Space book- 


cases were displayed, the sectional items including a turned 


Petrie, 


Desk Company, Space 


1029-30. Library and office 
leg base 

Wark-Beacon Steel Furniture Company, Space 725. The 
includes a 
rolled 


steel tables and chairs now 
“Moderne” type in silver and black, 


W. H. Wark was in charge. 


—_"— 


company’s line of 
made with 


frames. 


Growth of a Seattle Specialty Business 

The G. W. Bean Company of Seattle, is an instance of 
the possibilities of developing business intensively in office 
specialties. It started in 1923 with northwest distribution 
of the “Bostitch” fastener line. Additional items have been | 
added, and now the company distributes also the “Light- | 
ning” letter sealer, “Multipost” stamp affixer, “Hush-a- 
Phone” and Marsh stencil machines and supplies. 


The business had its beginning in a small room in the 
Thompson building, Seattle. Its growth has necessitated 
increasing the space occupied on several occasions, and | 
today the company uses twenty times the floor space occu- | 
pied originally. The business is built on the firm founda- | 
tion of analyzing the needs of customers, and planning 
installations that will effect economies of time, space and | 
money. 


G. W. Bean Company is now located in the Fifth avenue | 


building, Fifth and Pike streets, Seattle, Wash. Branches 
are operated at Tacoma and Portland. The executive per- 
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MODEL 


ERE is the newest and best 

in Hotchkiss’ Fasteners. 
Nearly forty years of experience 
in designing and manufacturing 
paper fastening devices are be- 
hind it. Every known improve- 
ment is combined in the new 
Number 1A. It is light in weight 
but with a sturdiness that will 
make it last through a lifetime of 
daily use. It is noteworthy for 
dependability. Every unneces- 
sary part has been eliminated and 
it can be operated either by strik- 
ing or pressing the plunger. All 
parts subject to wear are made of 
hardened steel. The new Num- 
ber 1A Hotchkiss is good to look 
at in its trim, stream-line neat- 
ness. We are certain it will com- 
mand attention from customers 
and will prove an item of rapid 
turnover to every stationer. 
Write us. 


THE HOTCHKISS SALES COMPANY 


Norwalk Connecticut 
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FAY 


Hotchkiss 


STAPLING MACHINE 


sonnel includes G. W. Bean, president; H. W. Saari, sales 
manager; Fred Drittenbas, Portland manager; Carl L 
Shearer, Spokane manager. 
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Debenture Stock Rights Offered Du Pont Workers 

Employees of E. I. du Pont de Nemours & Company 
have received the annual offer to subscribe to the company’s 
debenture stock under the stock investment plan. The re 
sponse to like offers during the twenty years in which some 
form of employee stock ownership has been in effect, has 





added a large number of employees to the list of stock 
holders 

Che present offer is made on the basis of $114 a share, 
with an income of $3.00 a year for five years in addition to 
the regular six per cent dividend 

Those eligible to participate under this plan are em 
ployes of the parent company and its subsidiaries receiving 
not more than $6,000 a year and with at least one vear ot 


continuous service to their credit. 








Subscriptions may be made to the amount of not more 
than twenty per cent of the employe’s annual salary, but 








Bia. _ a } 
in no case more than ten shares. The company reserves the 
right to accept subscriptions to not more than 10,000 shares, 


r 
/ he New and, if the total of subscriptions exceeds this number and 


the company decides to exercise the right of limitation, sub- 


scriptions will be filled in ascending order of subscriber’s 

S IKI rate of wages or salary. 
In presenting this investment plan. it was explained, the 
MUCILAGE BO | | LE company has two objects in view—to obtain a wider em- 
ploye ownership in the business and to encourage employes 

AND SPREADER in the accumulation of income-producing property. 

The response to similar offers during the twenty years in 
which some form of the plan has prevailed has resulted in 


Feature this new, interesting, use ful spe- the addition of a large number of employes to the list of 


cialty in your window and counter displays. 
Bright nickel and oxidized copper finish 
combine in an attractive article, adding to 
the appearance of any office desk. It makes 
a beautiful gift for use either in office or 


subscribers 


i 


Home Wrapping for Gift Parcels 


he attractive wrapping of gift packages was emphasized 
during the holiday shopping season at the Du Pont Prod- 
ucts exhibit on the Boardwalk at Atlantic City. One of 


home. STIKIT is now supplied with ; : 
; the large Boardwalk windows was devoted to the showing 
ash tray base at no increase in price. of gift boxes, holiday decorations and party favors that 
. could be made at home. The display featured the house- 

Always clean, always convenient, STIKIT eas - 

i hold package of “Cellophane,” distributed to household con- 
has no brushes, no sticking tops, no squeez- sumers by the Dennison Manufacturing Company, Fram- 
ing, no hardened mucilage. Simply lift ingham, Mass. Within the exhibit, a representative of the 


bottle out of container and use it like a Dennison company demonstrated to the women visitors 
brush: a special gauze fabric over the how to use “Cellophane” for gift wrapping and in various 
’ 


: other ways in the home. The wrappings and novelties 
mouth regulates the flow of mucilage. Fab- th 
r P : shown featured the four new printed Christmas patterns of 
ric is always moist and mucilage cannot “Cellophane,” as well as the clear transparent, gold, green, 
harden. When thru using, drop bottle back red, violet and combinations of these colors 
into container and set cap on, keeping out a inal 
dust - dirt. The tray base is conve- “Y and E” Slogan—‘“Foremost for Fifty Years” 
nient for ashes, or for pins, cli : : 
r pins, clips, rubber Gilbert Countryman had the honor of presenting the 
bands, etc. winning slogan in the contest of the Yawman and Erbe 
Manufacturing Company, “Foremost for Fifty Years.” 
Write, wire or phone for full details Chere were nearly 180 suggestions offered by forty-five dif- 
with prices and discounts to the trade ferent individuals in the “Y and E” family. Mr. Country- 
man received the $100 prize offered by the company. He 
is connected with the Philadelphia branch. This is the 


I he yi Lult & company’s golden anniversary year, and the slogan contest 


was held to develop a by-phrase which would help fix the 


Wiborg Company fiftieth anniversary in the mind of the public. 


> - 
CINCINNATI, OHIO, U. S. A. 

: Bert M. Morris Company Has Dur-o-Lite Sales 
Established 1878 Manufacturers of inked rib- . . . 
—— for typewriters and all other machines Che Dur-O-Lite Pencil Company, Chicago, IL, has ap 
whic print thru ribbons; carbon papers for . . ™_ . le its , 
typewriter, pen and pencil; Reflex writing inks: pointed the Bert M. Morris Company, Los Angeles, its dis- 
show card colors; stamping and numbering ma- tributor on the Pacific coast. The territory assigned in- 


chine inks; office paste and mucilage. = ese ; : ™4.: 
cludes California and the Pacific northwest This adds a 


strong link to the Dur-O-Lite distribution 
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TO MORE PEOPLE 


and STRAIGHT to the mark — your customer! 





The Public 
Seven million people each month 
read Esterbrook messages in the 
leading general magazines: 

Saturday Evening Post, Collier’s, 
Literary Digest, American, National 
Geographic. 





Art Teachers 


are prospects for Drawlet Pens 
in quantity—these ads in School 
Arts Magazine are geared to their 
interests. 





RS: aR 
ESTERBROOK 


PEN COMPANY 
ES AER 











Banks and Business 


Their specific problems are met 
by Esterbrook, in: 


Nation’s Business, System, Bur- 
rough’s Clearing House, American 
Accountant, Journal of Account- 


ancy. 








ee 
mi | eae 








IDEAS 


6 multstede of A No | modern ltyotedts! 





Sign Writers 
are sold on Drawlet Pens — for 
years we've talked their language 
in: 
Signs of the Times, Merchant’s 
Record and Show Window. 


Canadian Agents; Brown Bros, Toronto. 








Teachers, School Boards 
know why it pays to specify bet- 
ter pens — Esterbrook. We ad- 
dress them in: 


Normal Instructor and Primary 
Plans, Primary Education and Pop- 
ular Education, American Penman, 
Business Educator, Journal of the 


N. E. A., Catholic School Journal. 





Mechanics—Amateur 
and Professional 


learn about the new Esterbrook 
compass in: 


Popular Science Monthly, Industrial 
Arts. 





stertiook = 
CAMDEN, N. J. 
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Goop LOOKING 
DESKS WELL 
WITHIN YOUR 
ALLOWANCE. 






PU circ the welcome message Myrtle is 
directing this month to Business Men 
throughout the country in national 

advertising. 

This new Myrtle Suite will permit many 
of your customers to realize their long-felt 
wish for beautiful period furniture at small 
cost. In fact, the Myrtle 2200 Series can be 
sold at a good profit for no more than many 
perfectly plain patterns. 





Myrtle Dealers will appreciate the oppor- ee SS Seen. O.A, 2-3 
tunity and act accordingly. Dealers in cities — gentiemen: 
where we are not represented are invited a a Sr ee eee 


and price list. 
to write for detailed information. 


MYRTLE DESK COMPANY ween eee ee eens - ceeniaaneh 
HIGH POINT EES © Spc aa Se apulessuesctveccesctescasshennet 
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Multigraph Sales Thrive Under Roquemore. The kind of chairs and 


The division offices of The American Multigraph Sales 
Company at Oklahoma City, Okla., have been established | the kind of a 
at 501-03 Hightower building, the change from the Elks | 
building having been made several months ago. W. H. | 7 
Roquemore, division manager, made the change to secure f h 
more space, improved stock room facilities, and a better | rane 1s8e 
business location. New furniture and fixtures were in-| 
stalled throughout the Hightower offices. The Hightower | that look great 
is the newest of downtown office buildings, at the corner 
of Hudson and Main streets. 

The Multigraph suite occupies a prominent space facing to dealers 
two through corridors, just off the elevator. The Multi-| 
graph trade mark is displayed prominently on the elevator 
door. Increased business in the Oklahoma City territory | 
necessitated the removal of the office. Gains have been | 
made in the sale of all lines of Multigraph equipment; an- | 
other expansion is expected before long. 

—_—_—_—— 
R. A. Furlong Promoted by “Y and E” 

R. A. Furlong, who had been in charge of the system 
department of the Yawman and Erbe Manufacturing Com- 
pany at the home office, Rochester, N. Y., has been trans- 
ferred to general sales development work. He is succeeded 
in the system department by S. L. Griebel. 

Mr. Furlong has been with “Y and E” since 1904. He | 
had been a traveling representative, branch salesman at | 
Chicago, branch manager at St. Louis; the past six years | 
he has been manager of the system department. 

Mr. Griebel absorbed the “Y and E” atmosphere while 
with the Casper Printing & Stationery Company, Casper, 
Wyo., the “Y and E” agent there. Then he became a 
traveling salesman for the Rochester manufacturer, serving 
until his recent appointment to the system department. He 
will aid in the further development of the company’s me- 
chanical posting system, as well as the regular system work. 


| 





ILWAUKEE CHAIRS are the most popular 


— line ever built andofferedtothe public. 

Philadelphia Branch of Columbia Ribbon Moves. They have greatest selling appeal because 

The Philadelphia branch of the Columbia Ribbon & Car- they have visible style, dignity, character, 

bon Manufacturing Company has moved to 34 South Six- and they have through and through quality. 
teenth street, where a very desirable location has been se- . . 

cured. The floor space occupied has been increased, and Milwaukee Chairs are produced by the 





facilities for serving customers improved. Friends in the largest exclusive manufacturers of chairs 
trade are invited to visit the new branch and inspect its in the country — in one of the most modern 
conveniences. and best equipped factories. 
The Philadelphia branch was established in 1909, and was . . 
Dealers are impressed by these dominat- 


located at 1305 Arch street continuously for twenty years. | : F “ 
Harry MacKrell, the manager, has been Columbia represen- ing factors and the liberal, exclusive selling 


tative ever since the company opened for business in Phil- franchise offered them, and are climbi 
adelphia. The growth of the business has been consistent, | aboard the Milwaukee “Band Wagon” in 
and 1929 showed the largest volume in its history. | ever increasing numbers. 
eemaestiiiiniemainns 
Wichita Equipment House Moves and Expands | 1929 is going to be a banner year for 
Horn Bros. Printing Company, Inc., Wichita, Kans., has | Milwaukee Chairs and Milwaukee Dealers. 
moved from 406 North Emporia street to 452 Market street | There are some very valuable exclusive 


The company operates an office equipment department in 


addition to the printing business, holding the exclusive territories still open — possibly your own 


town—and you should take advantage of 


franchise in the Wichita territory for The Shaw-Walker | 
y Company. The company made its change of location to this opportunity now to “build a fence 
secure a larger and more attractive display room; the print- | around it” as your own. Write today for 
—e has been enlarged, and new equipment in- | full particulars. 
stalled. 
Included among the company’s customers and friends THE MILWAUKEE CHAIR COMPANY 
some of the largest and best known concerns of Wichita, Executive Offices: 666 Lake Shore Drive, Chicago 


including those of national repute. 


osunsteentiipailiiah 
Harry Balch on Association Committee. 
Harry Balch, of the Chicago branch, Quality Park En- 


velope Company, is a member of the manufacturers’ stand- 
ing committee of The National Stationers Association on 
expanding paper products. 
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F.xcELLeNtT 


| SERVICE 





TEV eEPOBiver Paes? Ss 
TYPEWRITER TOOLS 











RUBBER PLATEN S 





Included in these three classes of type- 
writer shop supplies are thousands of 
items, many of them in continual de- 
mand among typewriter dealers. Suc- 
cessful dealers all over the country sat- 
isfy this demand by availing themselves 
of Ames service. By concentrating their 
needs in one order, they save valuable 
time and much trouble and expense. 


Ames branch offices are located con- 
veniently for quick service. Orders for 
tools, platens and parts are shipped 
within twenty-four hours of time re- 
ceived. Our service is for the trade 
only; we leave the retail field entirely 
to our dealers. 


If you buy AMESCO platens, you know 
we give every order utmost attention; 
why not obtain the same service for 
typewriter parts and tools? Remem- 
ber that 








Ames Means Excettent SERVICE 


ig \ 


AMES q 
SUPPLY ~> 
COMPANY 


564-572 W. Randolph St., Chicago 


Branch Office and Export Dept., Branch Office, 
50 Lispenard St., New York 583 Market St., San Francisco 


Great Britain Office: Longs, Ltd. 
78 and 80 Queen Street, London E. C. 4, England 
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N. C. R. Chief Visions Sound Business 


“Business prospects for the New Year are good, and cur- 
rent conditions are sound.” 

After summing up the business situation, that’s the opin- 
ion of J. H. Barringer, vice-president and general manager 
of The National Cash Register Company, Dayton, Ohio. 
Mr. Barringer is one of the outstanding young business 
leaders of the nation, and his company is the greatest of 
its kind—hence his opinion is potent. 

Presaging his views on the prospects for the New Year, 
Mr. Barringer points to the remarkable strides made along 
all lines during the past year. 

“Industry is sound,” he declares, “with production and 
sales exceeding all previous records. This will continue in 
1930. 

“Commerce and trade are brisk. Mercantile establish 
ments find business is good if properly sought. With con- 
sistently better merchandising, trade will grow in 1930. 

“Employes in industry are doing more and better work 
in less time and at increased pay. That means better living 
conditions, more happiness, progress. 

“Science and invention are bringing to business and the 
home conveniences never dreamed of. 

“Faster communication and travel—the radio and the air 
plane—are making the world a neighborhood. 

“Government is sound, using business principles. The 
world is striving for permanent peace. These make for 
universal progress and prosperity.” 

Viewing the world situation as it is today, Mr. Barringer 
is convinced that 1930 will be a year of unlimited oppor- 
tunity for business and industry. 

“The world presents unlimited opportunities as we enter 
the New Year. Conditions, however, depend entirely upon 
the spirit of America’s manpower. If we think we're going 
to beat last year’s achievements, we will! Let's forget the 
stock market! Let's take more stock in ourselves and in 
our work, and our dividends will be greater in 1930 than 
ever before!” 


-— i ———- —- 
Semi-Centennial of Lloyd Business 


he fiftieth anniversary of W. G. Llovd, W. G. Lloyd 
Printing Company (Accounting Devices Company, Con- 
solidated), Chicago, was celebrated informally at the plant 
January 2. When Mr. Lloyd entered the office at 7:50 
a. m., as has been his custom, he found it decorated with 
flowers, and a banner inscribed, “1880-1930—Fifty Years in 
Business.” After recovering from his surprise Mr. Lloyd 
wrote a general letter to the staff, thanking the members 
for their remembrance and the expression of Lloydality. 

In fifty years the Lloyd enterprise has had but four loca- 
tions—the first at 47 Dearborn street (old number), near 
Lake; the second at Franklin and Madison; the third at 
Dearborn and Van Buren, where the plant continued 
twenty-two years; the present location is at 626 South Clark 
street, where two floors are occupied. 

The business was incorporated in 1902, when Arthur J 
and W. G. entered the business; the latter has passed away. 

Mr. Lloyd is seventy-six years old, and spends the day 
at his business regularly. His arrival in the morning is 
regular enough to rival the clock; he leaves about four in 
the afternoon, enjoying his work and keeping in good 
health. 

Longevity is characteristic of the Lloyd executives. In 
addition to his son, Arthur J., and his grandson, Lester T., 
who greeted him on the anniversary, were three who had 
been with the business many years—William Barr, plant 
superintendent, twenty-three years with Mr. Lloyd; Benny 
Anderson, William Kintz and others of the sales and fac- 
tory staff, more than thirty years. 
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SlobeSWernicke EQUIPPED 


Another bank is Globe-Wernicke equipped. Another 
authorized Globe-Wernicke dealer has profited. Another 
example of Globe-Wernicke cooperation with their 








dealers has been recorded. 


When you have one complete source of supply... a 
stock of more than 4,000 products . . . at your finger tips, 


plus the active help of specialists in office and institu- 
tional arrangement, you as a dealer have something to sell 


that iS W orth while. 


Why crowd yourself into the rut with the ordinary dealer 
who has only one selling point . . . price! Why not use 
Globe-Wernicke’s offer of dealer cooperation in closing 
big deals, and be the leading 
dealer in your community... 
selling a definite service plus 
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ti ue price 
ih Y Your letterhead with a request 
EE t for information will assure you 
m 14} of a more profitable NEW 
\ YEAR than you've ever had. 






Globe Wernicke 


CINCINNATI 


CANADIAN REPRESENTATIVE PRESTON-NOELTING. LTD 
STRATFORD, ONTARIO, CANADA 
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SALES MAKERS 


THE 


TRI-GUARD 


DEMONSTRATOR 


FILING 
CABINET 


More than 80 percent of our impressions 
come through the eyes. «Seeing is believ- 
ing.» This handsome electrically lighted 
glass topped Tri-Guard Demonstrator Fil- 
ing Cabinet in your store illustrates graph- 
ically, right before your customers’ eyes, 
the simplicity of the Safeguard Filing Plan, 
the advantages of Celluloid Angular Tab 
Guides and the Tri-Guard File. It is silent! 
But it does more selling in one minute than 
spoken words can in an hour. 











oar WRITE TODAY 
iy i, Write today for open territory and par- 
i ticulars of how you can secure the TWO 
- > oe Globe-Wernicke Sales Makers. 
3 N 
® - 


Globe Wernicke 


CINCINNATI 


THE PORTABLE 


TRIL-GUARD 
DEMONSTRATOR 


Visualize t your Dest prospects right in their 


own offices the advantages of the Tri-Guard 


File, Safequard Filing Plan, Angular Tab Guides. 


Interesting and easy to show. Light in weight 


Has closed thousands of dollars worth of sale 





for Globe-Wern cke Gediers 


CTTERWHEA 
- write for particulars and 


" » ‘ 
nt let this New Year slit 
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1930 


ILL the dawn of March fifteenth find 

you still wading through a noisome 
swamp of figures, perhaps bogged down and 
forced to call for an extension of the time 
limit for filing your income tax report? 

Many businesses, large and small, are 
traveling directly to the goal along the 
Monroe trail which runs on solid ground of 
speed and accuracy. 

And it’s a simple trail—one your clerks 
can follow easily, without fear of mis-steps 
and with no delays, for Monroe figure meth- 
ods and Monroe short-cuts applied by the 
Monroe machine produce first time, checked- 


as-you-go results. 


Stay out of Income Tax Swamp this year 


Monroe machines and Monroe methods 
simplify and speed up daily routine through- 
out the entire year so that needed figures are 
ready and waiting at income tax time, and 
the bookkeeping department is not disrupted 
by a last minute rush. 

Your local Monroe representative will 
be glad to lend you a machine and show your 
own clerks how simple it is for them to 
apply Monroe time-saving short-cuts to any 
figure job. 

The business figure knowledge of the 
Monroe organization, gained through its 
daily work with businesses of every size and 
type, is at your service. Telephone our near- 
est office or mail the coupon below. 





















MONROE CALCULATING MACHINE CO., Inc. 
Orange, New Jersey 


We would like to try a Monroe Adding-Calculator 
for our income tax work. 


7 MONROE 


4 HIGH SPEED ADDING-CALCULATOR 
“The Machine for Every Desk 












' 
' 
' 
' 
' 
' 
' 
' 
' 
SERIES 3 . 
MONROE ADDING CALCULATOR |} Nee 
' 
' 
' 
' 
' 
‘ 
' 
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; with full automatic division ; 
Firm 
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PRICE BOOK COVERS 


The popular priced Royal Line 
Indestructible flexible covers. 
Nickeled metal parts. 


Boxed individually. 


S. E. & M. VERNON, INC. 
65 DUANE STREET NEW YORK, N. Y.- 
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Moores Beat Pounds in Seliing Contest. 


On January 2 the Pound & Moore Company of Charlott 
N. C.. gave a New Year’s dinner for their employees in ap 
yreciatio of the fine showing they made in a recent sales 
contest I which two teams were selected from the en 
ployees of the establishment and named respectively the 
Pou! ds and the Moore Ss R he | I ol Was il amed as captam 


yf the Pounds and W. H. Bullard as captain of the Moores 


[he terms of the contest, which ran from October 1 to De 
ember 30, provided that the winning team was to receive a 

} - } = + - 1? } . ° 
percentage ol the increase usiness resulting irom the con 


test, and three prizes to be awarded the individuals achiev 
ing the highest quotas during the last three weeks of the 


+ 


-ontest interest was greatly stimulated, for no one could 


y»btain any information as to the standing of individuals 


Even the delivery boys turned in prospects that resulted 
in sales 
R. M. Pound, master of ceremonies, sai th 


that this was 
1 


1 
most successful selling contest ever staged by the Pound & 





SOMB OF THE MOORE TEAM WHO BEAT THE POUNDS 
IN RECENT POUND & MOORE SELLING CONTEST.— 
Left to right, standing: William Shaw, second prize winner; 
R. S. Engle, winner of third prize; Biven Caddell, winner of 
first prize Sitting: Captain W. H. Bullard of the Moores 
holding the loving cup donated by E. C. Griffin 


Moore Company during its quarter century in the offic 
equipment business. The company now has the largest and 
most efficient selling force in its history 

As the dinner neared its close Mr. Pound announced that 
the Moores had won the prize money and the loving cup 
donated by E. C. Griffin, which was presented to the cap 
tain of the winning team, W. H. Bullard. The presentation 
of the cup was made by C. O. Kuester, manager of the 
Charlotte Chamber of Commerce. 

Biven Caddell won first prize—a trip to a factory to be 
selected by the management; second prize was won by Wil 
liam Shaw, and third by R. S. Engl 


In this connection it is interesting to note that the Pound 


& Moore Company won a $150 cash prize last fall in The 
General Fireproofing Company's nation-wide contest. 
>. — 


Merci, Messieurs! 

We acknowledge with thanks to the Acme Staple Com 
pany ot Camden, N. J., the receipt of an unusual Christ- 
mas card—a bronze ash tray cleverly, but removably, at- 
tached to a folded card in brown and gold depicting an 
[Indian chief in full regalia smoking his pipe in apparent 
contemplation of some scene that engages his serious 
nterest 

The ash tray has hammered edges ornamented with 


epcees nting OWS et 
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THE NEW STANDARD 


Rotary Duplicator 


Radically Different 
Gelatin Duplicator 





Provides a speedier, more efficient and more 
convenient method of making copies—with- 
out any stencil-cutting, typesetting or 
carbon manifolding. 


EXCLUSIVE Standard FEATURES 


200 to 300 copies from one original 

50 to 60 copies a minute. 

No sponging or washing the Dupli- 
cating Film. 

Delivers copies flat—not curled. 

Uses Bond Paper—coated paper not 
required. 

Produces better copies and more 


copies. 
Assures perfect registration. 
Simple automatic operation. 4 


OPPORTUNITY 
FOR REPRESENTATIVES 


District Agents—The addition of the new Rotary 
Duplicator, together with Standard’s progressive 
policy of steadily broadening its line, has created 
several attractive positions for District Agents in 
various parts of the country. 


Salesmen—There are also openings for capable 
salesmen in established Standard agencies afford- 
ing permanent connections in a rapidly-growing 
organization, with opportunities for advancement. 


Dealers—Standard Machines are so simply and 
durably constructed, so easy to operate, and re- 
quire so little service that dealers find them very 
profitable to handle. Permanent revenue from 
supply business. 


Write for complete information. 


Handard 


MAILING MACHINES COMPANY 


Revere Boulevard Everett, Massachusetts 


Envelope Sealers Stamp Affixers 
Copy Holders Postal Permit Machines 
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ew Convertible Feature 


ullds Sales in 
2b Big Ways 








AN EXAMPLE IN PROFITS 
To every pocket pee canemer Pushing Parker Pens: Pushing Any Other Pen: 
to whom we sell a Parker we can One Hundred Pocket Pen Customers Buy: 
then demonstrate the convertible 100 Convertible Pocket Pens 100 Non-convertible Pocket Pens 


2 cases out of 5 40 Desk Bases 0 Desk Bases 


feature, and in 2 
(40% ) we sell the customer a Total 140 Profits for Dealers Total 100 Profits for Dealers 






desk base in addition.” 








LIKE 
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2 Pens in One Make 2 Sales in One 


| 
. a ai 
: & Show every POCKET Pen customer the Parker Con- 
-e vertible feature. and you can sell a Desk Base to two 
f out of every five. 


Pocket Cap with Clip Free with 
every Parker Desk Set 


Multiplies sales of complete desk sets because it a 
= peals to the human desire to obtain BIG Value! Hun- 
dreds of dealers certify to this—that they sell complete 
Desk Sets to many who feel they can’t afford them 
until they're shown the Parker Convertible Desk- 
ens % Pocket 2-in-One pen idea! Then the sale is made. 

Works any day in the year. 


&. 


26 Million Parker Pen Owners 
are Desk Set Prospects 


— Because —they already own half a Desk Set! All 
they need to complete it is a base. Advertising this 
to Parker owners last Spring doubled and tripled 
/ Parker Dealers’ Desk Base sales. 

Our advertising for 1930 will bring in hosts of [5 
these customers. Already sold before they enter your \ | 
store — all you have to do is demonstrate. Order 
plenty of Parker Desk Sets for your needs. 


Sif 


, 
. 
a 


* 


THE PARKER PEN COMPANY, Janesville, Wisconsin. Offices and Subsidiaries: New York, 
Chicago, Atlanta, Buffalo, Dallas, San Francisco; Toronto, Canada; London, England ; 


‘Par Cr . 


Duofold 


PEN 
GUARANTEED 
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Your Big 0 


Barrett Desk 
Electric 


Adding and Listing Machine 
+ _ 


ortunit 








Progress demands an adding listing machine with electric drive suitable for desk 
operation. It must be accurate, sturdy, free from trouble and built for heavy service, 
quiet, easy to operate and good to look at. Price must be attractive and manufacturer 
reliable. Exclusive sales rights for Barrett Desk Electrics offer all these good things. 


~ cs 
e) | ? 
vA . , : Les 
oS > 
MODEL 91 
Hand Operated a 
399 

We need a distributor in your district if one has 

—— ye not already been appointed. Write us at once. 


LANSTON MONOTYPE MACHINE COMPANY 


Monotype Bldg., Philadelphia, Pa. 











Be 


™ 
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Series of Fountain Pen Burglaries 
On the night of November 27 burglars entered the Wyatt 
Book Store of Hot Springs, Ark., and cleaned out their 
stock of fountain pens and pencils, which cost over $500 
The merchandise taken consisted of Sheaffer products in 
the balanced and regular models in black and pearl, green, 
black Lifetime pens, and inexpensive pens also In the 
Wahl line the burglars took black and pearl models, black 
regular models and late exchangeable Nib models in the 
E. Waterman products, 
mottled 


etter grades Chev took, in | 
Nos 5 and 7 
and black chased barrels. In the Parker pens they took 


Duofolds senior and junior and pens and pencils in 


mottled pens and cheaper grades in 


green, 


black and pearl 


Some of the Sheaffer pens bore the following numbers 
that appear on the points 
2575579 2708796 1523877 2641061 2902984 2596223 2608921 


1526474 2585785 2935057 1501705 2545317 1145168 2653830 
2898836 1539657 1503577 2515862 2498316 2901307 2178794 


2916218 1619597 1673844 


2aes —— , = a 
1536391 2707724 1649970 1619337 


2882549 2952420 


The burelars evidently kne the value of the it s Desk 
sets were unt hed as being pr« ably too bulky Chere were 
nger prints, the thieves evidently wearing gloves. A rope 


ised in making entry was purchased at a hardware store 


was described as a mat 


uunds, height 5 feet 7 inches 


across the street Che purchaser 


about 22 vears old, weight 150 px 


) 


On the night of December 23 the City Book Store of 


Corsicana, Tex, was robbed of fountain pens and pencils 
Robberies have also recently occurred at Fayetteville and 
Pine Bluff, Ark., both of fountain pens. The indications 
ire tha ne thre r thieves are the same in each case and 
ire kit ird the West, perhaps disposing of the 
tole erchandise e1 é Dealers are warned to be 

the r the burglars and to give every possible 
-operatior putting a stop to their depredations 


Ce eet 
Typewriter Company Opens New Store 
the following report we are indebted to H. R. Ren- 
ell, representative of the Columbia Ribbon & Carbon 
Manufacturing Company, Inc., covering Long Island, N. Y 


The Knickerbocker Typewriter Company, 8 New York 


venus J maica, N Y., recently took on a new line of 

ce eq r and s ce tl has found it necessary to 
pei new store in the Arcade at Jamaica. Bob Smith 
vice-president of the compat Is very optimistic garding 


business for the coming year 


Mr. Rennell states that the business outlook for his com 


pany in the Long Island territory is just as bright as it 
evident! is for the Knickerbocker [ypewriter Company 
- << 


A Timely Window Display 

Mr. Lowe, manager of the fountain pen department of 
Schwabacher-Frey’s Los Angeles store, and Mr. Thomas, 
in charge of window trims, made an impressive hook-up of 
the Parker Duofold’s convertibility from desk pen to a 
pocket pen and vice versa, at the California-Southern 
California football game in November. Photographs of 
members of the two teams were mixed up with the pen 
display and a large placard which read, “Convert your 
Parker pen desk set into a pocket fountain pen and see 


U. C. and U. S. C. boys convert such-down.’ 


a pass into at 


siliiesdiitienenl 
O’Bryan to Manage Royal Office in Louisville 
Louis H. O'Bryan, manager of the Evansville, Ind., office 
{ the Royal Typewriter Company, has been transferred to 
the Louisville office, after holding down the Evansville jol 
for a number of years Mr. O’Bryan made many friends 


among the trade in southern Indiana, southern Illinois and 
western and northern Kentucky 


W. B. ¢ 


while located in Evansville 


11) 








Increase Your Sales 
With a Preferred Line! 


Dealers—if you are looking for a sure-seller, 
that will bring you more profit through more 
business, learn more about the Grand Prize 


line of Carbons and Ribbons. 
Users 


Grand Prize lines are easier to sell. 


throughout the country have found them of 
uniform quality and durability—and 
VOLUME for the Dealer is built by these 


satisfied repeat customers. 





Grand Prize Carbons are non-curl, non- 
smudge, and noted for their remarkable 
durability and manifolding qualities. 


Copies made from Grand Prize Carbons 
are always “clean as a whistle’’—with uni- 
form sharpness, no faded spots and no blurs. 


Grand Prize Typewriter Ribbons are last- 
ing, give clean impressions and make pleas- 
ing letters. 


Learn about the Grand Prize Products— 
we shall be pleased to send you complete 
details. The GRAND PRIZE TESTER 
—a device for testing carbons and ribbons— 
will help increase your sales. May we ex- 
| plain how you may obtain it—free of cost? 


GRAND PRIZE 


CARBON AND RIBBONS 
Pacific Carbon & Ribbon Mfg. Co., 


J. Francis O’Connor, President 
1451 Harrison St. San Francisco, Calif. 
396 Flinders Lane, Melbourne, Australia 


Write us on your letterhead for complete de- 
tails of the Grand Prize plan for dealers — 
and how you can obtain this costly tester free. 


———— 
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All Steel 


ME 


5 -in- 1” 


CAN 









Retail Prices Provides 


Model 110 
5-Wheel 


$750 
ae ACTIONS 


Model lil 


6 wheel I Consecutive 
$850 2 Duplicate 
Rich tiie Git 3 Triplicate 
black and red with 4 Quadruplicate 
tracts big sules. 5 Repeat 
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By the Makers of the World's Highest Quality Numbering Machine 


THE AMERICAN VISIBLE 


American Numbering Machine Co. 
224 Shepherd Ave., Brooklyn, N. Y. 


London Paris 


Chicago — LosAngeles — _— 
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Cincinnati Stationers Merge 

The last month of 1929 marked the merger of two of 

the of C the 

Pounsford Stationery Company, 135 East Fourth street, ab- 


foremost stationery stores incinnati, when 


sorbed the Sellers-Davis Company, 311 Walnut street. The 
deal involved a consideration of $200,000, it is said. The 
stock of the Sellers store has been moved to the Pounsford 
establishment. The outstanding business of the former 


concern will be carried on by the Pounsford organization. 


The Pounsford Company is one of the leading concerns 


It started business sixty 


of its kind in Greater Cincinnati. 

years ago at Second and Main streets, under the name of 
A. H. Pounsford & Co., but was incorporated under the 
present company in 1888. Since that time the firm has 
always been on the south side of Fourth, between Main and 
Walnut, and at one time had an outlet on Main street. 




















SEATTLE DICTAPHONE 
TIDE TREE.—The above 


YULE~ 
staff of 
the Seattle branch of the Dictaphone Sales Corporation was 


PEOPLE DECORATE 
picture of the office and 


taken December 24. The Christmas tree at the left attracted 
much attention. The people whose likenesses appear in the 
photograph are John Terveen, service department; Belle 
Brook, secretary; Lloyd Spencer, sales adviser; R. J. Mal-— 
colm, Pacific Northwest manager; Cecil F. Neideffer, sales 
department; Betty Mason, sales department; Lloyd Nord- 
strom, service department Mr. Malcolm says that 1929 was 
the best year the Pacific Northwest ever experienced in point 
of Dictaphone sales, and he looks forward to an even better 


year in 1930. Only two years ago the Seattle staff consisted 
of a manager, one service man and one secretary. Since 
then the staff has more than doubled and still further addi 


tions to staff personnel are imminent 








Mr. Holmes Receives Some Good Reports 


F. R. Nichols, sales manager of the Columbia Ribbon & 
Carbon Manufacturing Company, Inc., Glen Cove, Long 


Island, N. Y., telephoned from Southern California to Vice- 
president and General Manager A. B at the 
that the weather was poor but business good for the 


Holmes fac- 
tory, 
company 

Mr. Holmes 
reports covering the past year from the Columbia associate 
London, England, and Milan, Italy. 


also has received very favorable financial 


companies in 


-_-_  — 
Zimmerman Company Takes Big Order 
Che county commissioners of Vanderburgh county, meet 
awarded the contract 
Office 


1g the only bidder in 


ing in Evansville, Ind., in December, 


to the Zimmerman 


concern ben 


for office supplies for the year 
Supplies Company, this 
this line. The Zimmerman Company has worked up a large 


trade in the southern Indiana territory during the past few 


vears.—W. B. ( 
2. ee 

Atlanta Concern Moves 
Che Newall-Thomas Office Equipment 
moved its offices and stationery department from 90 Walton 
street, where they have been located since the organization 
the firm three to 71-73 Walton street. The 
company has maintained store rooms and window display 
space at the latter location for the past year, and is now 


Company has 


of years ago, 


planning to make it its headquarters.—J]. H. R. 
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ALLEN © WALES 


ADDING ~ BOOKKEEPING AND CALCULATING MACHINES 


HE outstanding adding ma- 
chine values of the day—in 
principle—in construction—in 
speed—in smoothness of operation 
—in sturdiness—in possession of 
new, convenient and time saving 
features. There are styles, sizes 


| and prices to meet every business 








requirement—each model a dis- 
tinguished leader in its own special- 
ized field. Write for descriptive 
folder. 


SEG 8 ELA BL LEI IO OS DORE SEES Clee 


ALLEN © WALES | 


CORPORATION 
ADDING - BOOKKEEPING AND CALCULATING MACHINES 
233-245 SPRING ST. 
NEw YORK CITY 
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QUIP your men with a desk line that 

i he demands the respect of every buyer. A 

line that they can approach any corpora- 

tion, large or small, with the honest conviction 

of supremacy. A desk line without an apology, 

a line that can be most convincingly demon- 

strated and sold on a value that is the inherit- 
ance of fifty years of knowing how. 


Some of the standard models and one of the 
executive desks are illustrated. They are 
typical of the line that fits every position from 
the chairman of the board to the office boy. 


An interesting proposition awaits the agent 
who wants a complete equipment franchise— 


office furniture, shelving and lockers. Write 


us today. 


VAN DORN METAL FURNITURE 
Division of 

THE BERGER MANUFACTURING COMPANY 

CANTON, OHIO 


FEBRUARY, 193 

Peerless Key President to Go Abroad 

Otto Kretchmer, president of the Peerless Key Company, 
inc., 176 Fulton New York, N. Y., plans to leave 


the middle of this month for Germany, Denmark, Norway, 


street, 
Sweden, Poland, Switzerland, Italy, Spain, France, Belgium 
Holland and England to further the sale of Peerless rubbe: 
keys Che 


Europe and Mr. Kretchmer expects to visit its representa 


typewriter company is well represented in 


tives and to appoint agents in localities not already covered 
European dealers who may be interested in handling the 
line in any of the countries not mentioned, may write to 
Mr. Kretchmer in care of Williams, Badcoe and Elliott, 


London, S. E. 1 
—__—_g—_—__—- 
Grip-Fix Company Moves to Larger Quarters 


[he entire fourth floor of the building at 152 Chambers 


100 Union street England 


street, New York, N. Y., is now occupied by the Grip-Fix 
Company, Inc., manufacturers of Grip-Fix paste. The 
removal was made late in December, 1929, and was the 


second expansion of the business during 1929. The general 
stock department are 
tained at the new the factory still 
at Woodside, L. | In addition to home office expansion, 
company has opened up Chicago, Cleve- 
Detroit and Philadelphia, where full stocks 


ffices, room and shipping main- 


address, but remains 


the branches in 
land, 
yf Grip-Fix paste are maintained 
icaliliaiinamebel 
Lively Happenings in Seattle Stationery House 
Personnel of the Trick & Murray stationery organization 
at Seattle, Wash., the 


_— 
severai new men 


Pittsburgh 


has recently been strengthened by 
adding of in the various departments of 
this business, which now operates two large stores, one in 
I the Uni- 
college stu 


tl district of Seattle, and another in 


1e downtown 


versity district, catering to the ten thousand 


dents attending the University of Washington, as well as 


the faculty and residents of the collegiate and campus 


center. 

important parts of the structure of this 
the New 
the road to increased business, with 


A new set-up in 


concern is noted as the first few weeks of Year 


have been traveled on 


the personality of the organization reflected through the 
changed personnel 
Jerry LeCuyer formerly operating the University Office 


Equipment Company in the collegiate district, which was 
taken over by Trick & Murray, has joined the staff as a 
specialty man, featuring in his specialized selling bookkeep- 
ing and accounting equipment and forms. 

Roy Leanard has joined the Trick & Murray organiza- 
tion from Yakima, Wash., being added to the furniture de- 
partment of the company 

Harry Hurlbut has been named as manager of the down- 
town store, having charge of the strengthened personnel 
and the development of a larger sales volume there 

Howard Doran has recently come from Spokane, Wash., 
to be inside salesman, waiting on the “drop in” trade at the 
Second avenue store 

But several little mishaps have happened to a few of the 
‘men behind the guns”—the Hotchkiss office machine guns 
and others—of the large Seattle stationery store. Herman 
Linke, display director, injured the hand which wields the 
artistic pencil for window lettering. in an auto accident. 
Taking the bandage off too soon caused his knuckles to set 
and he must have his hand re-broken and re-set. 


the store, running to catch an 


wrong, 

Art Swanson, buyer of 
interurban train, sprained both ankles, and has been at work 
on crutches. While as for George Baird, outside salesman, 
and considered a “crack” seller of Trick & Murray’s stock— 
he has been tied up at his home quarantined with scarlet 
fever. So that’s that—a perfectly good selling personality 
submerged under the roseate fever.—C. M. ] 





} 
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Send for Price List 
Rebuilt 
ADDING MACHINES 


CALCULATORS 


Ribbons - Carbon- 
Papers - Supplies 


DUST COVERS 


for Every Office Appliance 


PLATENS 


for Typewriters and Adding Machines 


PARTS for ALL MAKES 
BLICK PARTS AND 


SUPPLIES 
Rough 
AWM Co. & Premier 


TYPEWRITERS 


AMERICAN 
WRITING MACHINE 
COMPANY 


449 Central Ave., Newark, N. J. 
and 


23 Principal Cities 
Established 
1880 

















































Faith in Quality 


MHA 





One grade key 
only—the best 


Our customers know 
that Munson stands for 


Quality in the field of 


typewriter keys. 


They have learned that 
the same integrity 
which is reflected in the 
product is carried out 
in our relations with 


them. 


Munson Supply Company 


The Largest Exclusive 
Manufacturers of Rubber Keys 


348 Hudson Street NEW YORK 
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More Calendars 

From the famous house of Kenrick & Jefferson, Ltd., 
comes daily calendar No. 9, mounted on an easel board, a 
sheet for a day. It is of the right size to stand on a table 
or flat-top desk. Engagements may be noted on the slips 
in advance, to come to attention automatically as the sheet 
of the previous day is torn off. A separate tongued card 
bearing a complete yearly calendar is provided to mark any 
special date in the daily tear-off pad. The presentation card 
bears the name of J. Reid Adam of Kenrick & Jefferson, 
Ltd. Our thanks 

* 

Six beautiful drawings of Dutch scenes, each 6 by 8% 

inches, mounted with brown margins on cream stock, grace 


the calendar of Ruys’ Handelsverceniging, The Hague, 











ESTABLISHMENT OF WALSH BROTHERS, 
PHOENIX, ARIZ.., ROYAL TYPEWRITER 
DISTRIBUTORS FOR THE STATE OF ARI 
ZONA The business was bought by the present 
owners in 1920, who developed it into one of the 
foremost typewriter concerns in Arizona. 








Holland. Beneath each picture is printed on the cream 
colored backing card the calendar for two months. The 
drawings are by J. Garjeanne and are of striking interest 
and beauty. Office Appliances extends its cordial thanks. 
ty + 

From Enrico Di Giovanni, Milan, came a_ beautiful 
“Almanaco Artistico Italiano MCMXXX.” The English 
word “almanac” has apparently a broader significance than 
the “almanaco” of the Italians. The calendar consists of a 
pad of fifty-two sheets and cover attached to a backing 
card ornamented with a representation of the Goddess of 
Plenty soaring above the earth scattering fruits and flowers 
from a cornucopia. Each sheet bears a beautiful picture in 
colors, the scenes varying and including landscapes, water- 
views, people, fruits, etc., each painted by a master artist 
and reproduced with rare fidelity. Beneath each picture is 


a week’s calendar. This calendar is published in Milan, 
Italy, by T. A. Stab, Arti Grafiche Alfieri & Lacroix. 
x * 


The 1930 calendar of Ormiston & Glass, Ltd., Saracen’s 
Head, Snow Hill, London, England, manufacturers of fine 
leather goods, ball-pointed pens, etc., consists of monthly 
tear-off sheets on a card depending from a giant brass effigy 
of Leonardt’s No. 516 ball-pointed pen. 

* . * 

Low’s Letter Service, 223 West Monroe street, Chicago, 
favored us with a handsome wall calendar bearing a fine 
reproduction in colors of a photograph by the Chicago 
Aerial Survey Company showing the Graf-Zeppelin flying 
over the southern portion of Grant Park, Chicago. 

cS. 2.2 

J. E. Barnard & Company, brokers, export and import 

contractors, ete. New York and Chicago, favored their 
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WABASH 








F Keenewe is a genuine and increasing de- 
mand for filing folders with binder 
fasteners. As the illustrations show, 
these binders are designed to hold groups 
of papers or letters together in their 
proper sequence and prevent the loss or 
destruction of any, so that the file is 
always complete and in order. 


You can stage a successful drive for real 
business on this item right now. They run 
into money rapidly .... even a small or- 
der is well worth going after. 
There are three types of 
binder fasteners in the 


Needed in 
Every 
Office! 


MAIL THIS 
WABASH CABINET CO., Wabash, Ind. 


“Was 


WABASH, INDIANA-U.S.A. 





NDER FOLDERS 


Wabash line and they may be applied to 
any folder or cover quickly. Wabash 
Pressboard Folders are all punched to re- 
ceive Duo-prong or Acco Fasteners when 
they leave the factory. Folders of any” 
type can be furnished complete with fast- 
eners of either style attached. 


Don’t overlook the possibilities in these 
items! Get ready for some profitable cre- 
ative selling. Many of your customers 
need these folders but never heard of 
them. Send for our sample kit and 


prices now. Use the cou- 


pon below. 







Your Chance 
for Extra 


Sales! 
Sample Kit / 


COUPON NOW 
1930 


Send Sample Kit of Binder Fasteners and complete information about Wabash Binder Folders. 
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NEW YORK 
ai awe GRAND RAPIDS, MICHIGAN cilenn en inanisiitia 
CHICAGO: REPRESENTED WE ARE 


INTERESTED IN RESPONSI+ 


610 SO. MICHIGAN AVE, BLE CONNECTIONS 














| Siekert & Baum Stationery Company, Milwaukee. 
ré 1 useful wall calendar, twelve months on one card, 
with e last three nths of 1929 and the first three 
ynths f 1931. Black nd red are used on a white stock 
s 2 

A ce ene wall ilendar with large figures, twelve 
sheets to the pad stapled to a substantial backing, is that 
f the Baker Printing Company, Newark, N. ] \ com- 


is also found under the Decem- 


rhe 
adjacent to the pad of tear-off 


the year 


: . . 
piete cal ndar for 


ber sheet, printed on the backing card. company’s 


illustrated, 


ieadgding imes are 


sheets Blank squares also contain brief notices of lines 


-arried 
- * * 


The ] mond & Backus (¢ ompany, Detroit, Mich., dis- 
tributed its usual counting house calendar showing 1930 
and the first six months of 1931. This calendar shows a 
simple system of calculating maturities ommercial 
paper, etc., and gives the moon’s phases 


New Yorl 


showing a 


Carbon Company 


wall calendar, 


emal gure in bright colors. An unusual teature is a 
ane the back of thi ount, offering to send an addi 
tional ilendar tor twent ve cents in postage stamps ol 
yuntr I el also lists the company’s addresses 
1 Lond and Mila Oftentimes individuals are attracted 
1 calendar shown the office of a friend, and wish to 
get The Columbia plan makes this easy, and is 
ss the offer t ept stamps from any 
> ° - 
Mr. Bloss Now Sells Stationery 
Lar Bloss, who represents thirty-seven manuiacturers 
f institutional equipment in addition to his activities as a 
lanutacturer of spe lly designed period furniture for th« 
bbies d social 1 s of clubs, banks, hospitals, hotels 
‘ ke, has rece gone into the etail office « | 
ent and commercial stationery held through the purchase 
f the stock of The Dayton Office Supply Company and Ths 
Chom-hager Compat oth of Dayton, Ohi Mr. Bloss 
states that the consideration involved in this purchase was 


ipproxll iately $40,000 During the weeks before Christmas, 


vith the assistance of halt dozen salespeople, Mr. Bloss 
nade a handsome showing with the newly-acquired retail 
stock. At present he is finishing the manufacture of a 
nifteen-thousand-dollar installation of furniture he hea 
iorthern Italian and Spanish designs the new Dayto 
Y. M. C. A., which cost two and a half millions dollars 
Mr. Bloss is ) epared to equip offices completely 
vith furniture, floc verings, drapes, office machines and 
stationery items. | ddition to his ground floor space wit 
ts Capacity Io! disp! M1 Bloss has leased the uppel 
loors « e SI Iding, thus adding Sal 
juare tee l expansion 
Mr. Bloss is no his annual trip to southern waters, 
vhere | opes to secure some rare specimens of deep sea 
sh C presentation to the Dayton Publi 
ibr 


aS 


Ribbon and Carbon Man Sees Good Year Ahead 


} ge F. Nuelle, representing the _ KeeLox Manufactur 
x Company, is 1 cated at No. 2 Ingle street, Evans 
le, Ind., and reports he has worked up a fine trade in 
southet Indiana, southern Illinois and western and north 
Kentuck He reports the trade outlook improved and 

inks 1930 is going i better trade year than 1929. 





The WRENN 
SHOWBLOTT 




















































Blotters under 
plate glass are al- 
ways in good or- 
der and always 
attractive. Ar- 
ranged this way, 
selection is prop- 
erly made with 
no delay. 















From the rear, the 
salesman _ easily 
takes correct col- 
or and count—re- 
filling cabinet re- 
quires but a few 
seconds. 




















BLOTTERS MUST BE REPLACED 


There is a substantial repeat business in the sale 
of desk blotters. They must be replaced 
frequently. 

But it is important that your stock of these blot- 
ters be safeguarded against spoilage. Soiled 
and unsightly blotters are not acceptable. 

The Wrenn Showblott prevents loss by provid- 
ing not only a splendid display cabinet but an 
absolute protection against spoilage. Each blot- 
ter represents a definite profit. 












There is a special introductory offer whereby 
you can secure one of these steel display cabi- 
nets at little expense. Write for full details. 














THE 


WRENN PAPER CO. 


MIDDLETOWN, OHIO 

























FIRST IN | de A. Beeler Touring Western States 


120 OFFICE APPLIANCES 
Beeler, sales manager for The Automatic File & 


i76l A Ww 1930 | Reed y Beesero left Chicago in January on a western trip 
BR & which will require about six weeks. He will visit the com- 
| pany’s dealers between Chicago and the Pacific coast, and 

Fa a E | alo negotiate new retail outlets. 


alli Makers of the World Famous 


<«/ 


*\"amnerd Pencils / #3/ 











pa f 
/ 
Commend For Use | 2) 


\ In Automatic Pencils My 


JAW FABER’) 


HERE'S HOPING THE SEA WAS SMOOTH 
OFF HATTERAS.—Vice—President Francis E. 
Van Buskirk of the L. C. Smith & Corona 


Typewriters, Inc., waving farewell to some 
of his friends recently as his boat left for 


South America, where Mr. Van Buskirk will 
| remain for some weeks.—Courtesy Smith- 
Corona Sales News. 
| 


In Quality 
Smooth-firm-Lasting 


' j 

[Black Leads | Y > 
| ig 

|e , OFF FOR EUROPE.—R. Bastow, Foreign 

wi Sales Manager, L. C. Smith & Corona Types 

F a4 writers, Inc., waving farewell from the deck 

ek 3 of the “Be nonyeaer tvell at the start of a recent 


/s 2 : trip to Europe.—Courtesy Smith-—Corona Sales 


| $2/60 the Gross Tubes | itt 


~ COLORED THIN LEADS- 
ii to the Tube — 
$36 the Gross Tubes 


less Usual Trade Discounts 


AW.FABER 


NEWARK.N. J., U.S.A.’ 























\ | Hewitt Retires from Book and Stationery Business 

The many friends of John Hewitt, bookseller and sta- 
tioner at 117 Pine avenue, Long Beach, Calif., will regret 
his retirement from business after twenty-five years of 
pleasant and profitable connection with the industry. Mr. 
Hewitt is succeeded by J. E. and K. F. Brown, who bring 
to the business forty years of successful experience in the 





same and similar lines in retail and wholesale fields. 





| J. E. Brown was in the retail trade in Granville and 


























NLY a slight effort is neces- 

sary to operate an ACCO 
PUNCH. Only the easy action of 
wrist and finger-tips create the 
short powerful drive, the brute 
power and the sharp, accurate cut 
through the paper which distin- 
guish the ACCO PUNCH from all 
others. There is an ACCO PUNCH 
for every standard loose leaf gauge 
and hole. 


Only a slight effort is necessary to 
sell them—displayed with your fil- 
ing supplies, your loose leaf ledgers 
and binders, ACCO PUNCHES im- 
mediately suggest themselves as es- 
sential adjuncts. 


ACCO PUNCHES stay sold—their 
users stay satisfied. There’s no 
necessary, for ACCO 


servicing 


THE SAFE PUNCH! 





Hands holding paper are SAFE 

ittaim punching power the 
punch handle DOES NOT have 
t nd clear down to the 
base, driving powerfully in but 


half the 


AC 





out of order. 








454 King St 
EUROPE: Acc 


18 Whitefriars St 


ARGENTINA: Fred Berg & Co 


448 Sarmiento 


Canadian Con 


» Company, Ltd 


London E. C 


Buenos Aires 


BRAZIL L.A Salicrup & Co 


104 Rua Buenos Aires 


Rio de 


Punch 
mex pensive flice 
Single 
my distance 

se-leaf ledger forms 







PUNCHES never rust, break or get 
They are guaranteed 
to perform perfectly, always. p 


Stock with ACCO, “the selling 
punch”—the punch which sells with 
other merchandise—the punchwhich 
sells other merchandise, the punch 
which sells in greater volume for 


AMERICAN CLIP COMPANY 
Long Island City, N. Y. 


CANADA: Acco apany, Ltd 


W.. Toronto 


4 


J aneiro 


0 PUNCH 


No 50. Another 

punch 
holed, adjustable to 
for all sorts of 
etc 











Punch No 10 
VY," holes, 2¥%” 
Broad 


Broad bases 





illustrated below 

le gauge, fixed centers 
sliding table gauge holds paper 
All punches unbreakable die castings 
attractively enameled and nickel plated 
have rubber cushion feet 





FIND THE PUNCH FOR YOUR 
REQUIREMENTS HERE 
neh Number Diameter Distance 
N ) f holes of holes bet. hole 
10 2 VY in 2% in 
1] 2 11-32 in “a 
12 2 13-32 in 
13 2 Slot* 

40 2 4 in. 4\ inf 
41 2 11-32 in . 
42 2 13-321in 
-43 2 Slot* 
80 2 Y4in. 3'¥gin. (8cm) 
83 2 Slot* % 
50 l V4 in Adjustable 
51 l 11-32 in 5 
52 l 13-32in 
53 l Slot* 
54 l 11-32in. Slot “ 
55 l 13-32in. Slot “ 
* Slot 1/16 x 7/32 in. to fit prongs of 
Acco Fastener 











Gasy to Operate ~ Gasy to § 
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Filing security 
makes bigger profits! 


BESIDEs selling themselves, ACCO 

PRODUCTS sell the service of filing pro- 
tection. And the ACCO Line is so closely re- 
lated that each product sells another. With 
ACCO Products come multiplied sales, multi- 
plied turnover and multiplied repeat business. 
Let us tell you more about this unusually com- 
plete ACCO tie-up; write for full information 
and price list. 


Sn Me — 

[| haL A? Lf, MAKE MORE 
SS " with 
ee ACCO 

FASTENERS 














MAKE MORE 
with 
ACCO 
PUNCHES 


MAKE MORE 


with 





Long Island City 
New York 





“ACCO FOLDERS” 


AMERICAN CLIP COMPANY 


ITH its two-pronged base and lock com- 

pressor strip, the ACCO Fastener binds 
any size, kind or quantity of papers firmly in 
folder, binder or in just a sheaf without back- 
ing. Sliding straps on the compressor strip se- 
curely lock the ends of the prongs. Made for all 
gauges of standard punching, with prongs up to 
six inches capacity ; larger capacity when required. 
Fasteners may also be bound one to another so 
that an unlimited quantity of papers may be 
joined. When you sell folders, MAKE MORE 
by selling ACCOFASTENERS! 


HERE is an ACCO Punch for every stand- 

ard loose leaf gauge and hole! And ACCO 
Punches will last a lifetime; they never break, 
rust, nor require servicing of any sort. They 
are fully guaranteed. A short, powerful “drive” 
is produced by easy wrist action; accurate plac- 
ing of holes is assured by broad, sliding table 
gauge that supports the paper. Whenever you 
sell folders, binder folders, post binders and 
loose leaf sheets of any sort, MAKE MORE by 
selling ACCO PUNCHES! 


CCO Binder Folders are made of durable 
pressboard for all standard sizes of corre- 
spondence and record sheets and have expansion 
backs to hold either one inch or two inches thick- 
ness of paper. When filled, ACCO Folders take 
up less room than ordinary manila folders be- 
cause the papers are compressed and bound 
tightly together! Instead of selling ordinary 
manila folders, sell ACCO Binder Folders. 
Yearly, they require “refills” of ACCO Fasteners 
—a substantial extra profit at no extra effort on 
your part. You can MAKE MORE by selling 
ACCO FOLDERS! 





CANADA: Acco Canadian Company, Ltd. 
454 King St. W., Toronto 
EUROPE: Acco Company, Ltd. 

18 Whitefriars St., London, E. C. 4 
ARGENTINA: Fred Berg & Co. 

448 Sarmiento, Buenos Aires 
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NLY a slight effort is neces- 

sary to operate an ACCO 
PUNCH. Only the easy action of 
wrist and finger-tips create the 
short powerful drive, the brute 
power and the sharp, accurate cut 
through the paper which distin- 
guish the ACCO PUNCH from all 
others. There is an ACCO PUNCH 
for every standard loose leaf gauge 
and hole. 


Only a slight effort is necessary to 
sell them—displayed with your fil- 
ing supplies, your loose leaf ledgers 
and binders, ACCO PUNCHES im- 
mediately suggest themselves as es- 
sential adjuncts. 


ACCO PUNCHES stay sold—their 


users stay satisfied. There’s no 
servicing necessary, for ACCO 
—<——= 
> = THE SAFE PUNCH! 
sax oa Ha ing pat » SAFE 
—— T the 


~ 


_ > 
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1 pt 





lim punching power, 1 
idle DOES NOT hat 
nad 7 loun t th 

w iviving powerfully in but 


half th listan 


my distance, for all 
, 


se-leaf ledger forms 


PUNCHES never rust, break or get 
out of order. They are guaranteed 
to perform perfectly, always. 


Stock with ACCO, “the selling 
punch”—the punch which sells with 
other merchandise—the punchwhich 
sells other merchandise, the punch 
which sells in greater volume for 
you! 


AMERICAN CLIP COMPANY 
Long Island City, N. Y. 


CANADA: Acco Canadian Company, Ltd 
454 King St. W., Toronto 
EUROPE: Acco Company, Ltd 


18 Whitefriars St., London E. C. 4 


ARGENTINA: Fred Berg & C 


448 Sarmiento, Buenos Aires 
BRAZIL: J. A. Salicrup & Co 
104 Rua Buenos Aires, R Je Janeiro 


sorts 


Punch No 40 Another 
inexpensive office punch 
Single holed idjustable to 


of 


etc 
















No. 10—illustrated below 2 

les, 24%" gauge, fixed centers 
Broad, sliding table gauge holds paper 
All punches unbreakable die castings 
attractively enameled and nickel plated 
Broad bases have rubber cushion feet 


Punch 
Y,” hol 











FIND THE PUNCH FOR YOUR 
REQUIREMENTS HERE 
Pench Number Diameter Distance 
No of holes of holes bet. holes 
10 2 V4 in 24% in 
11 2 11-32 in - 
12 2 13-32 in 
13 2 Slot* 
40 2 74 in 44 in’ 
41 2 11-32 in , 
4? 2 13-321n 
43 2 Slot* 
89 2 Vgin. 3 in. (8cm) 
83 2 Slot* 3 
50 l V4 in Adjustable 
51 l 11-32 in 2 
52 l 13-32 in 
53 l Slot* 
54 | 11-32 in. Slot * 
55 l 13-32 in. Slot * 
* Slot 1/16 x 7/32 in. to fit prongs of 
Acco Fastener 








ACCO PUNCHES 


Gasy to Operate ~ Easy to Sell 
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Filing security 
makes bigger profits! 


BESIDES selling themselves, ACCO ITH its two-pronged base and lock com- 


PRODUCTS sell the service of filing pro- pressor strip, the ACCO Fastener binds 
any size, kind or quantity of papers firmly in 















tection. And the ACCO Line is so closely re- . Rar 
lated that each product sells another. With seeagag emg saline wae se sheaf aie back- 
: ing. iding straps on the compressor strip se- 
ACCO Products come multiplied sales, multi- pa lock the aie of the prongs. Made for all 
plied turnover and multiplied repeat business. gauges of standard punching, with prongs up to 
Let us tell you more about this unusually com- six inches capacity ; larger capacity when required. 
plete ACCO tie-up; write for full information Fasteners may also be bound one to another so 
and price list. that an unlimited quantity of papers may be 
joined. When you sell folders, MAKE MORE 

MA by selling ACCOFASTENERS! 
LOT it / KE MORE HERE is an ACCO Punch for every stand- 
_ with ard loose leaf gauge and hole! And ACCO 
‘ . Punches will last a lifetime; they never break, 
’ ACCO rust, nor require servicing of any sort. They 
FASTENERS are fully guaranteed. A short, powerful “drive” 
is produced by easy wrist action; accurate plac- 


ing of holes is assured by broad, sliding table 
gauge that supports the paper. Whenever you 
sell folders, binder folders, post binders and 
loose leaf sheets of any sort, MAKE MORE by 


MAKE MORE selling ACCO PUNCHES! 


with CCO Binder Folders are made of durable 
ACCO pressboard for all standard sizes of corre- 
abn spondence and record sheets and have expansion 
PUNCHES backs to hold either one inch or two inches thick- 


ness of paper. When filled, ACCO Folders take 
up less room than ordinary manila folders be- 
cause the papers are compressed and bound 
: tightly together! Instead of selling ordinar 
MAKE MORE manila feldere, sell ACCO Binder Polders. 
with Yearly, they require “refills” of ACCO Fasteners 
—a substantial extra profit at no extra effort on 


“ACCO FO 7RS” your part. You can MAKE MORE by selling 
CO FOLDER ACCO FOLDERS! 











CANADA: Acco Canadian Company, Ltd. : 


AMERICAN CLIP COMPANY o6 tne @. Deeen 
Long Island City Bn Saag ene oy Op 


ARGENTINA: Fred Berg & Co. 
448 Sarmiento, Buenos Aires 
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PROFITS... 





AUTOPOINT 


“= from 
Autopoints 





2 —-—__—_~ 
a 


3 Big Features 





] Cannot “jam”—protected by patent. But one simple 
moving part. Nothing to go wrong. No repairs 








the 3 big features 
that build 


your sales 














2 Bakelite barrel. Beautiful onyx-like, lightweight material. 


3 Lead always firm—will not “wobble.” 











NTRINSIC value and proved merit are the 
only real bases for repeat business in any ar 
ticle. Autopoint’s exclusive features, its advertis- 
ing, its established reputation have built for many 
dealers a steadily growing business with this profit- 


able item. 


There is an Autopoint at every price, for every 
purpose. Autopoint display easels make sales easy, 
take little space. Autopoint leads and erasers are 


valuable auxiliary sales to Autopoint owners. 


Read Autopoint’s 3 big features. Write us for 
a sample and price list, or ask your wholesaler’s sales- 


man. Stock and display Autopoint for profits. 











An attractive Autopoint window 





The “Better Pencil” 





Made of Bakelite 


AUTOPOINT COMPANY 
1801-31 Foster Avenue Chicago, Iil. 
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Tiffin, Ohio, 


with the 


years. For three years he was 


Lay Mercantile 


for sixteen 


connected Hannah Company, 
which position he resigned to become 
manager of Revillon Wholesale, Ltd., Edmonton, Alberta, 
Canada. He 
pany, which is said to be the largest wholesale business in 
Western Canada. 


K. F. Brown received his education at the University of 


Traverse City, Mich., 


later achieved the presidency of this com- 


Southern California and was buyer of books and stationery 
at Revillon Wholesale for two years. 

Mr. Hewitt believes that his successors, with their experi- 
ence and ability, should develop the business in step with 
the progress of Southern California in the coming years. 
He invokes for the new owners the same courteous con- 
sideration that he has received during the past quarter of a 
century. 

— ——- 
An Idea for a Window Display. 

Put a locomotive and a train of cars in your show window 
if you want to attract attention, says G. C. Land, general 
manager of the Office Equipment Exchange in Birmingham, 
Ala. 

“Our windows are not quite big enough for a real loco- 


motive, so we build a whole train out of office equipment, 





—— —— J 


“HOME-MADE” TRAIN GETS MUCH ATTENTION 








“Most 
any stationery or office appliance dealer can easily have 
such a display. Pencil boxes serve admirably for the track. 
a portable typewriter makes a good cow-catcher 
drawers from a filing cabinet for the freight cars 
adding machine paper serve for wheels. 


using a waste basket for the engine,” said Mr. Land 


We use 
Rolls of 
Other things will 
suggest themselves as useful in this attention 
play.”"—G. H. W 


getting dis- 


a 
Changes in Personnel of McBee Binder Co. 

Several changes have recently been noted in the personnel 
of the McBee Binder Company of Athens, Ohio. E. M. 
Quackenbush is the new manager of the New York office 
of the company. Mr. Quackenbush has had an extensive 
experience in loose leaf and is regarded as an expert ac- 
countant as well as a salesman of ability. 

A. R. Wood, formerly of the company’s Detroit office, 
has been transferred to Toledo, Ohio, changing places with 
H. C. Davis. 

C. E. Arnold now represents the McBee Binder Company 
in the northern part of Illinois, with headquarters at Rock- 
ford. 

J. W. Noyes has been appointed salesman connected with 
the Boston office of the McBee organization. Mr. Noyes 
has had a wide experience in accounting and office manage- 
ment and has been associated with loose leaf devices prac 
tically all his business career. 

—— 
Cellophane Sales Appointments 

The Du Pont Cellophane Company, Inc., York, 
N. Y., has appointed A. S. Allen to utility 
aspects of Cellophane. He had been with the eastern sales 
district, and succeeds F. R 


New 
handle the 


Downes. The latter has been 
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Results You Want 
--and Results You Get 
with the 


PEERLESS LINE 


You can’t live on hopes—sales are 

what you’ve got to have. And 

sales are what you’ll get with Peer- 

less Typewriter Keys. Over 4000 

of the country’s livest dealers say 

so. They’ve proved it for them- 
*  selves—and for you. 


Peerless Rubber Typewriter Keys, 
Twirler Rings, Rubber Cushion 
Feet and the other products in the 
complete Peerless line are real 
| merchandise—easy to stock, easy 
| to sell, sure-fire repeaters, with 
good initial profit and excellent 
turnovers 


You can test the pulling power of 
Peerless Products yourself—order a 
few sets of Peerless keys and dis- 
play them with the eye-catching, 
sales-getting displays we'll send 
vou. You’ll know then why 
they’re found in the windows of 
so many high class dealers—and 
why they ought to be among your 
store leaders: 


EERLESS 


KEY CO.. Inc. 


176 Fulton Street New York City 


Lis eee eee ee ane Ge a ee ee ee ee ee oe ee a ee ee oe oe ee oe we 











PEERLESS KEY COMPANY, INC., 176 FULTON 
STREET, NEW YORK CITY 


Kindly send us, without obligation, details of 
your profit-building plan for dealers, ben mg od with 
an sample Peerless Key and sample dealer helps. 


Name 
Firm 


Address 























WHY SHOULD 
OPERATORS OF 
OFFICE MACHINES 
STAND UB 


WHEN THEY WORK? 





There is no reason at all why office workers 
should stand when operating machines, unless 
they wish to. 

HARTER HANDISTAND No. 450, pictured 
above, is adjustable in height, and has adjustable 
cross bars and foot receptacles, which permit 
nearly all types of office machines to be used 
with it. 

The convenience of such an appliance will 
be appreciated by every business man, for the 
HANDISTAND holding the machine may be 
placed at the elbow of the worker, and he 
may turn and use it as necessity demands, with- 
out getting up. This HANDISTAND is equally 
convenient for typewriters, check writers, adding 
and calculating machines, etc. 

HANDISTANDS are very attractive, sturdy, 
light in weight, and reasonably priced. 


DESCRIPTIVE CATALOGUE READY 


Dealers: The No. 450 HANDISTAND ir but one of many 
HARTER products. Write for catalogue giving com- 
plete description, list prices, and dealer's discounts. 


Manufactured by 


THE HARTER CORPORATION 
STURGIS, MICHIGAN 


Pacific Coast Representatives: 
BERT M. MORRIS COMPANY, 
415 Transportation Building Los Angeles, Cal 
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made general manager of Lamicel Products, Inc., producer 
of laminated cellophane and fibrous materials for the milli- 
nery and novelty fields. 

Wilfred E. Lock succeeds Mr. Allen in his former terri- 
tory 3en Cameron has taken up work with the technical 
service section of the Cellophane Company, Inc.; E. F. 
} 


Leahy has joined the cellulose cap division 











\ DELIVERY TRUCK THAT IS FAMILIAR 

TO THE PURCHASERS OF ROYAL TYPE 

WRITERS IN LOS ANGELES.—The _ Royal 

Typewriter Company branch in Los Angeles 

finds it convenient and profitable to make de- 
liveries by truck. 








Buse Retires from Mayoralty 

Henry W. Buse, mayor of Ridley Park, Delaware County, 
Pennsylvania, retired January 8 from the office he has filled 
for four years. The mayoralty of Ridley Park is civic 
employment without pay other than the satisfaction of 
serving the community. Prior to his election as mayor, 
Mr. Buse served as councilman for fourteen years. Upon 
retirement he was presented with a vote of appreciation 
by the council and his portrait in oil will grace the walls of 


the town hall with those of faithful public servants who 


preceded him. 

“Harry” Buse is typewriter man extraordinary, having 
spent over 35 years in special service with the Remington 
and Underwood companies. He has been connected with 
the Remington in Philadelphia for several years—the com- 
pany with whom he started his typewriter career. 


intatiilanigeine 
McComas and Chizzini Advanced by Ramsay 
Organization 
George A. McComas and Frank E. Chizzini, who have 
over the past several years been connected with The Robert 


E. Ramsay Organization, sales promotion counsellors, 1% 


West Forty-fourth street, New York City, were advanced 
to the positions of vice-presidents at the opening of the 
New Year 

Immediately prior to joining The Ramsay Organization, 
Mr. McComas had been with James F. Newcomb & Co., 
Inc., and Mr. Chizzini with Public Service Cup Company, 
respectively, as well as filling positions of responsibility 
with other companies prior thereto. 

ceamacitedlle trees 
Burroughs Man Builds Home in Evansville 

George F. Boehne, for many years manager of the Evans- 
ville, Ind., office of the Burroughs Adding Machine Com- 
pany, has built a new $25,000 home in that city and has re- 
cently moved in. 
to make the race for the democratic nomination for state 
auditor of Indiana in 1930.—W. B. C. 


7 <—-———— 
Lafferty Transferred to New York City—a 
Promotion 
J. T. Lafferty, formerly a field representative of the 
Underwood Portable typewriter in the Central District, has 
been transferred to New York City and placed in charge of 
dealer business in the metropolitan territory. 


Friends of Mr. Boehne are urging him 
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Keeping Pace with Progress 
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affords all of the advantages that 


efficiency demands. [In mun 
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poof og aie 
pe rk type, SECURITY ITY Equipment le steadily 


gaining favor. 


This means that the SECURITY Dealer has the 


inside track to lar 
increased SECU 
winner. Investigate today! 


STEEL EQUIPMENT ‘CORPORATION 


ts and with the new, 
he is certain to be a 
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CHICAGO. 
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Your Salesmen Have 
Something to Talk About 






when they sell 
DE LUXE 
Expanding Wallets, File Pockets, Ete. 





(hey are made in the Modern Way with 
the following Qualitybilt Features which 
invite comparison. 





|—Uniformity in color and finish, 


2—Made of the Best Materials by Ex- 
pert Up-to-Date Workers. 


3—All Flaps are Reinforced Across En- 
tire Fold which prevents tearing and 
cracking. 


t—Durable Attractive Looking Tan 
Cloth Gussets which will not burst 
open at the corners. 


5—AIl standard stock sizes are packed 
Ten Wallets toa neat, dust-proof shelf 
carton. Just the quantity for small 
retail sales. 





Why allow your competitor to get the 
larger share of this highly profitable 
business? 


Send us a trial order for some of the 
best selling sizes. 













Give your customer the prompt service he 
demands —write, phone or wire to our well- 
stocked Chicago Warehouse. 


Quality Park Envelope Co. 


Midway 162 N. Franklin St. 
St. Paul, Mina. Chicago 
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Stith Joins Metal Office Furniture Company 

Carl Stith has joined The Metal Office Furniture Com 
pany as factory representative in the Chicago territory. His 
headquarters are with the retail office furniture department 
of Marshall Field & Company, ninth floor, Wabash avenue 
store. Mr. Stith had been selling the Metal Office Furni 
ture Company lines at retail in Chicago prior to making the 


connection as a direct representative. He is co-operating 





CARL STITH 


vith dealers in the development and handling of importan: 
orders 

Mr. Stith is an adept in the sale of office furniture, having 
had extensive experience both as representative of manu 


facturers and retailing. He had been manager at Chicago 
for The Shaw-Walker Company and The Meilink Steel Safe 
Company, and had been engaged in the retail activities oi 
the office equipment field with the H. H. West Company 


and the Office Specialty Sales Company, Milwaukee, Wis. 


and the Stowers Office Equipment Company, Houston 
Texas 

Many important office furniture installations have been 
negotiated by Carl Stith, and his activities in the Chicago 
field with The Metal Office Furniture Company will afford 
further scope for his skill and resourcefulness 

—_~> 
An Attractive Association Publication 

Che Booksellers and Commercial Stationers’ News, which 
is the organ of the Illinois Booksellers and Stationers’ Asso- 
January, con 


ciation, presents a rather special number for 
taining contributions from several of the leading stationers 
throughout the country 

There is a reprint of an article by Daniel Hansen of 
Carlson Brothers, Moline; an article on Pen and Pencil 
Manufacturing from the Dealer's Viewpoint, by Tom 
Emerson, sales manager of The Conklin Pen Company; 
an article on The Office Furniture Field, by Sterling Lord, 
secretary, The Leopold Company, Burlington, lowa, and 
one by Harry G. Horder on the Wholesaler’s Place in the 
Office Supply Field. Short articles are presented by Charles 
L. Mitchell, J. E. Donahue, assistant manager, agency 
dealer division, Yawman and Erbe Manufacturing Company, 
and H. R. McCleary, vice-president of the Wilson-Jones 
Company. General Manager Garvin of The Natioaal Sta- 
tioners’ Association is also a contributor 

> 


Luce Returns to the Stationery Business 
Dan F. Luce, who has been connected with the stationery 
industry for the last eight vears and only recently left it, has 
returned to his former pursuits. On January 1 Mr. Luce 
became buyer for the Midland Stationery & Paper Com- 


pany of Minneapolis 
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Whatever 
the 
Newspaper 
Needs 


—-_- + VV 





New Building of 
Pittsburgh Press 


In your city —in every city ——there is a newspaper, 
progressive, alive and in tune with foday. 


The first requirements of a newspaper office are speed 
and smoothness. The paper must be out on time. There 
is no allowance for delay, no excuse for inefficiency. 








Editorial office, Pittsburgh Press 
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Great newspapers are standardizing 


on GF Allsteel Office Equipment. 
They see the wisdom and the 
economy of giving their organiza- 
tions the best tools to work with. 


They find GF Allsteel standing up 
and retaining its youth under a 
grind which spares neither men 
nor equipment. 


GF makes complete equipment for 


the newspaper office-—desks, files, 
counters, shelving, safes, storage 
cabinets. Everything is designed 
to make work easier to do. Each 
piece retains its usefulness — and 
its beauty—in spite of hard usage 
and even abuse. 


There’s a prospect for you in every 
newspaper office. Have you 
discussed office equipment with 
your newspaper? 





Classified Department, 
Chicago Tribune 


Executive office, 
Akron Beacon Journal 
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bas eS “Serves and Survives” 


THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio - Canadian Plant, Toronto 


COMPLETE LINE Oo F 
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UFIL 


Sold 
, Thru 
The 


Dealer 








No. 9606-17 
“Postur-Chair” 








UHL Steel Furniture offers the user many ad- 
vantages in convenience and conservation of 
energy. The far-sighted UHL policy and the 
yutstanding features of the UHL Steel “Postur- 
Chair” have enabled many retailers to make 
this line an important part of their business. 


Increased publicity on posture chairs has 
awakened more attention to this type of chair 
and occasioned more inquiries among dealers. 
The ensuing competition merely accentuated 
UHL superiority. 


The UHL Steel “Postur-Chair” pioneered the 
way of posture chairs. The correctness of its 
scientific design at the beginning has made 
changes unnecessary. It still leads in the 
dealer's sales. 


UHL Dealers are busy dealers because UHL 
has the ideal, the practicable design. If you 
are not receiving the benefit of the posture 
hair business in your territory, write us today. 


THE 
TOLEDO 
METAL FURNITURE 
COMPANY 


1448 Hastings Street TOLEDO, OHIO 





No. 50-56 
File Stool 


No. 671-TS 


lege, and has the degree of 
versity of Wisconsin 
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Explorer Takes Dictaphone Into Carlsbad Cave 
\ Dictaphone is one of the pieces ot the equipment witl 
which the Frank Nicholson Exy 


pedition set out this mont! 
to explore Carlsbad cave i New Mexico Mr Nicholson, 
author and globe trotter, and seven members of his party 
left New York January 20 in two Fairchild planes. They 
were joined in Carlsbad, New Mexico, by Howard Grubbs 


geologist of Texas Christian University, who brought witl 


him a Dictaphone which is to play a part in transmission 
of news of the exploration from the inner recesses of the 
caverns to the New York Time 

Mr. Nicholson will carrv both a short-wave radio set and 


telephone doubly to insure the safety of communications 


ith the outside world. The Dictaphone will be placed at 
tation inside the cave, where an operator will be posted 

to transmit messages from the explorers Mr. Nicholson 
will telephone the progress ot the party to this operator, 


ho will repeat the messages, sentence by sentence, to the 
Dictaphone [The operator will hold the mouthpieces ol 
( telephe ‘ and the Dictaphone close together while 


epeating Nicholson’s words, so that the explorer may 


hech ul inaccuracies while a permanent record of the 
eport is being made on the Dictaphor e cylinder het 
rkine from the cylinder’s dictation, the operator will 
elegraph Nicholson’s dispatch to the Times The Dicta 
make it unnecessary for Mr. Nicholson to stay 

telephone for the long periods that d be re 

re if his communications were translated directly int 
clegraph code as the operator received them tl rough the 
telephone and will provide a permanent, complete record 

the exploration story 

davs will be required to penetrats nto the cave tc 

e point where the work of the expedition will begin. The 


arty, including a mineralogist, a geologist, a physician, and 


ssistants, will be provisioned for three weeks of exploring 
‘This cave,” said Mr. Nicholson in interview pub 
shed in the New York Times for January 5, “is practically 
unknown to Americans: yet it is. the reatest der oft 
its kind in the world. It was formed more th 60,000,001 


ears ago. according to the estimates of scientists, and the 

twenty-two miles of it which have thus far been explored 
only a very small part, in all probability—constitute ar 

irea twenty-five times the size of Mammoth cave in Kei 


tucky 


Lanphier a Dictator of Package Research 
Laboratory 


Package Research Laboratory at Rockaway, N. J., an 


, 


nounces the appointment of Ira B. Lanphier of Madison 


Wis. as director 


In his new capacity Mr. Lanphier will continue the work 


package design and construction that he has been carry 


ing on for several years under John A. Newlin at the 


Forest Products Laboratory. His new work and that of 


Package Research Laboratory will be directed toward 


cutting container and transportation costs in the shipment 


} 


of all classes of goods which require boxes or crates fot 


safe transit 


One of his important tasks will be the further develop 


ment of wirebound boxes, which are growing in popularity 


because of their light weight, strength, and low cost 


In these boxes, steel wire and staples are substituted for 
1 large part of the wood formerly used, with an average 
iving of 62% per cent of the weight of wood. This results 


the conservation of large quantities of wood, as well as 


re production ot containers of greater fex! vility, lighter 


weight and equal or greater strength. 


Mr. Lanphier is a graduate of South Dakota State Col 
1 civil engineer trom the Uni 


He served 11 the Field Artillery 
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The Automatic 
Drawer permits 
drawer to capacity 
the usual allowance for 
ing space, and four 

in an Automatic file do 
work of five in an ordinary 
file. Compressed, the material 
is im perfect shape, smooth, fire 
resistant, Expanded, there is 9 
inches of workin. Ago led 
material is visible and can 
be picked from the folder 
without delay. 


,..an excluswv 
eee wit 


Here’s something no one else can offer 
turnover for one dealer for one year on this 
It sells! It has real sales features that you 
it—it’s not just an item on the floor! 
The Desk Companion appeals to every busy 
personal file. 
Note the Automatic Clear Vision Expanding feature— 
makes the complete Automatic line self-selling. Send 
about our dealer proposition: There is a real op 
progressive representative capable of building up a real 
office equipment business. 

THE AUTOMATIC FILE & INDEX CO. 


General Sales Offices 
1320 Steger Bldg. 28 E. Jackson Boulevard 
C; Chicago, Illinois 
Y Factory: Green Bay, Wisconsin 


~i— = _ 


eature! 










Hanno 





Mii 


a complete line that, grade for grade costs no more 
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New Indiana Chair Company 


- INDIANA 





Keen competition in office furniture 
makes it difficult for any new prod- 
uct, unless it is of outstanding 
merit, to make any inroads on es- 
tablished business 


The New Indiana Chair Company s 
line, featuring the Bank of England 
type, already has scored. Dealers 
as a class are well pleased and the 
reception of the chair among users in- 


JASPER - - 


OFFICE APPLIANCES 


THE NEW CHAIRS 
HAVE SCORED 


dicates that there is a ready market. 


The new line is made in a fine, mod- 
ernly equipped, centrally located 
chair factory. A vast supply of raw 
materials is close at hand. Shipments 
may be pooled with shipments of 
the Indiana Desk Company thus 
reducing freight charges. 


If you would like to know more 
about this new line of attractive 
chairs, write us today. 


Orders may be pooled with shipments from Indiana Desk Company: carload lots 
require less handling, arrive in first-class shape, and cost less per hundred weight 
than |. c. 1. shipments. 











FR NE ee 
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INDIANA OAK 
FOR SERVICE 


Indiana Oak is the choicest of all oak. For enduring 
wear and abuse in busy offices where desks are subject 
to much of this treatment, there is nothing better than 
Indiana Oak. 

The Indiana Desk Company's line contains a rich 
assortment of oak desks in sizes and styles to meet the 
requirements of any office interested in oak quality. 
The Indiana Desk Company s line offers many advan- 
tages to dealers everywhere from the fact that it is 
situated in the heart of the oak forest region. Low cost 
production facilities make possible remarkable values. 


May we send more complete details of these fine oak 
desks? 


Indiana Desk Company 


JASPER ----- INDIANA 


Orders may be pooled with shipments from New Indiana Chair 
Company. A pool carload makes a convenient stock, easily 
handled and quickly turned. Ask us. 
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‘Reach for a Dollar 
INSTEAD OF A CENT” 


—McManus 








The wear and tear on your 
elbow—your overhead—is 
just the same whether you 
run a convenience counter 
for cheap paper-fasteners or 
make real money on 


“CHALLENGE © 
ag Sok dD 
PRE OO. 





1886 the Standard by 


Since 
which all fasteners have 
been judged. 


Edw. L. Sibley Mfg. Co., Inc. 


BENINGTON, VT. 








Send for Free Display Base 
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of the Ninety-first Division during the war, as second and 


first lieutenant, and is now major in the Field Artillery 


Resery e 
The past eight and a half years Mr. 
voted to the study of the properties of wood and the design 


Lanphier has de 


and construction of containers of all types at the Forest 
Wis., which is a part 
Forest Service, United 


Laboratory at Madison, 


Research of the 


Products 
of the Branch of 
States Department of Agriculture. 
epee 
Ink-Out Manufacturing Company, Inc., Takes Space 
in Chicago Merchandise Mart. 

About a year ago the Ink-Out Manufacturing Company 
Inc., of 16 Label street, Montclair, N. J., arranged to lease 
space in the Merchandise Mart, Chicago, now in process 
of construction. President Cardinell of the company and 
other executives are looking forward with eagerness to 
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MERCHANDISE MART, CHICAGO, IN WHICH THE CHI- 


CAGO OFFICE OF THE INK-OUT MANUFACTURING COM- 
PANY WILL BE LOCATED AFTER MAY 1 OF THIS YEAR 


the opening of their offices in that building on or about 
May l. 

William A. Albrecht, resident Chicago representative, wil! 
be in charge of the new offices, where the company’s vari 
ous products will be on display, including their Vellum 
tracing papers, Ink-Out Eradopens, Twistout thumb tacks, 
Neva-Tip bottle supports and various other exclusive spe- 
cialties of their manufacture. 

President Cardinell states that his company’s sales for 
1929 exceeded those of any previous year with the excep 
tion of the sales of 1918, during which they received many 
The products are being sold 
[The company known as Conklin, Ltd., 
245 Oxford street, London W 1, England, acts as the for- 
department of The Conklin Pen Company, and have 
developed a thorough distribution of Ink-Out throughout 
lt is stated that two of the large repre- 
concerns of national 
scope have used more than twenty-five thousand bottles of 
Ink-Out in three years 
Eradopens containing Ink-Out are being considered by sev 
eral large concerns as suitable for their premium and adver- 


large government contracts 
around the world 
eign 
Great Britain 


sentative American manufacturing 


their organizations in the past 


tising purposes 


—————— 

Parker Sales Manager Makes “Flying” Trip 
W. L. 
Company, Janesville, Wis., 
ventions in Chicago, Buffalo, New York, Memphis, Dallas 
and San Francisco during the first two weeks of January 
his big jumps, it was arranged for 
Dallas to San Francisco aboard the 
Parker Pen Company's big monoplane, “Parker Duofold,” 
its schedule of flights 


Parker Pen 
conducted divisional sales con- 


Clark, general sales manager of the 


To expedite one of 


Mr. Clark to fly from 


engaged in completing 


which is now 


to all the larger Pacific coast cities 


Che plane has now practically completed a country-wide 
I ; I ) 


tour, having “dropped in” at all the larger cities in every 


of a few 


February 


the United States with the exception 


ities on the west coast that will be visited in 
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—another reason why the Shaw-Walker 


Franchise is so much in demand 





Many of the vital records in most 
offices are in letter-size form— 
too valuable to keep in an ordi- 
nary file, yet too bulky to file in a 
safe ... The Shaw-Walker FIRE 
FILE — combining the conven- 
ience of a filing cabinet with the 


fire-protective qualities of a safe 


You can sell —will get you orders from those 
' . — 
: “= © « cS , 
| I nar FILE offices ....It’s another reason 
| or: 
as why the exclusive and profitable 
) Claims , 
| Invoices Shaw-Walker Selling Franchise 
| Agreements . : . 

A is so much in demand. Write us 

Inventories 


Unfilled Orders today about your territory. 
Credit Records 
Bills of Lading 

and other val- 

uable business 

records 











= 
Muskegon, Michigan 




















TO 
FIRMS 


who want to cut costs 


AND MER 


who want to make money 


OTAPRINT started a couple of years ago 

DB to prove that office printing can be not only 
cheap but good. ROTAPRINT is still 
proving it—to more and more firms as the 
days go by. For ROTAPRINT repro- 
duces by lithography—the finest of all 
printing—and requires neither electros, en- 
gravings, stencils, type, large space or 
skilled labor. 


Office printing thus becomes the logical 
thing for all those firms who have to issue 
form letters, bulletins, price lists, charts, 
maps, photos, reports, advertising matter, 
etc., in quantity—but which have never 
been able to do so before with quality. 
ROTAPRINT makes office printing a sure 
means of economy with no sacrifice of 
perfection. 


And because ROTAPRINT, while hun- 
dreds of the country’s largest firms are 
already using it, is still young, there are 
opportunities in the ROTAPRINT organi- 
zation for men who know office appliances 
and believe they can sell ROTAPRINT. 
To such men, with or without established 
business now, and to firms desirous of cut- 
ting costs and raising profits in 1930, we 
recommend ROTAPRINT. Write for the 
full story of what ROTAPRINT can do 
for you. 


WE RECOMMEND 
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) Edgar La Parle, the pilot, has made thousands of landings 
| without a bump and a host of delighted Parker dealers and 


| their sales people have acquired “air mindedness” as a 


| result of his visits. 
> 


Advancement Comes to Will Hoge 
The General 


Fire- 


Announcement has been made by 


proofing Company of the appointment of Will Hoge to the 


| post of assistant manager of sales, in charge of agencies. 


WILL HOGE 


Mr. is widely known in the office equipment and 


stationery fields, having been identified with these lines the 


Hoge 
past decade. Previous to joining “G-F” five years ago he 
was associated with the Wilson-Jones Company, Chicago. 
_ > — 
“Blank” Issue of “The Office Coefficient” 

Though the most recent issue of “The Office Coefficient,” 
published by Charles G. Stott & Company, Inc., 1310 New 
York N. W., Washington, D. C., is called the 
“Blank the pages are anything but blank. The 
majority of thes pace is devoted to the description and illus- 
The 
front page contains some wording written in prose style, 
is written under 


avenue, 
Issue,” 


tration of blank books, ledgers, loose leaf books, etc. 


but containing both meter and rhyme. It 
the heading “More Reason Than Rhyme,” 
refers to the different products featured in the issue. At 
the bottom of the front page appear the following words: 

“In writing this doggerel we beg to remark, it is well 
that we shouldn't keep one in the dark. The is im- 
we'll make it quite terse—our office equipment 


and metrically 


idea 
portant; 
makes up for this verse.” 
a 
Jasper Seating Company’s First Catalogue 
Catalogue No. 1, showing the products made by the Jas- 
per Seating Company, Jasper, Ind., has recently been com- 














O. C. Haney Corp.. 


Los Angeles, Cal. 


Mid-West Rotaprint 


Corp., Cleveland, O. 


Mid-West Rotaprint 


Corp., Cincinnati, O. 


Chicago Rotaprint 


Agency, Chicago, Ill. 


Mid-West Rotaprint 


Corp., Detroit, Mich. 


N. M. Minnix Co., 


Inc.. Washington,D.C. 


Piedmont Rotaprint 


Inc. .. 


Atlanta, Ga. 


ve 


REINER’S ROTAPRINT, Inc., One Park Ave., New York, N. Y. 


Agencies 


Rotaprint Co. of 
Canada, Ltd., 
Toronto (2), Can. 

0. C. Haney Corp., 
San Francisco Cal. 

Clarke and Courts 
...++-Dallas, Texas 

Rochester Rotaprint 
Co., Rochester, N. Y. 

Kansas City Rotaprint 
Co., Kansas City, Mo. 

Rotaprint Co. of 
Wisconsin ....... 

.Madison, Wis. 


Rotaprint Sales 
Company of New 
England shnae 
... Worcester, Mass. 

Rotaprint Tulsa Co. 
Ke Tulsa, Okla. 

Reiner’s Rotaprint, 

ie state tkie xb 
.. Pittsburgh, Penna. 

Mid-way Retaprint 
Se ons cenedees 
....Cheyenne, Wyo. 

0. C. Haney Corp. 

. Seattle, Wash. 





pleted and is now ready for distribution to dealers. The 
new catalogue is end opening and measures nine and a 
quarter by twelve inches. The mottled tan, 
on which is printed an illustration of the factory and -a 
two-color reproduction of the Jasper Seating Company’s 
The several lines of chairs made by the com- 

The 
chairs, 


cover is of 


trade-mark. 
pany are illustrated in color and described in detail. 
various lines include such models as swivel arm 
straight arm chairs, side chairs, library chairs and tablet 
items, such as_ kinder- 


The general lines 


arm chairs. Some miscellaneous 
garten chairs and stools are also shown. 
are made in quartered oak, mahogany finish, and walnut 
finish. Copies of the new catalogue are available to deal- 


ers on request. 


— 
Monroe Office Opened in Fort Smith 
J. A. Lalumondier recently moved from St. Mary’s, Mo., 
to Fort Smith, Ark., for the purpose of opening an office 
for the Monroe Calculating Machine Company. 
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ALCOA 
ALUMINUM 







































) Up-Keep Dollar 













WHATAWHALE OFA | 
SALES ARGUMENT 


Aluminum chairs alone have this sales argument. 





1 >. 


Welded into one piece of continuous metal, the frame of Aluminum chairs 
simply can’t wiggle loose, get rickety or squeaky. There are no glued 
joints, no screws. These chairs will stand abuse as no chairs you have ever 

sold before. They are made for offices where chairs are manhandled. / 


Let your customers see these chairs, try them. Then tell them the facts 
about the up-keep dollars Alcoa Aluminum chairs save. Stress their 
strength, fire-safeness, long life and feather weight. 


Made in a wide variety of types, in natural finish Aluminum, two shades 
of green and in wood grain finishes to harmonize with modern furniture. 
They are upholstered in blue, brown, green and maroon. ALUMINUM 

COMPANY of AMERICA; 2492 Oliver Building, PITTSBURGH, PA. Offices in 19 


Principal American Cities 


CHAIRS 


ALCOA ALUMINUW 
& 
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FOR YOUR NEXT BINDER 





Automatically 
increased capacity . \ 





: fA N 
Automatically 
| more working space 


when a large num- 
ber of sheets are in 
the binder. 





. Yj y j 
» — 
a Change sheets 


without delay 


Ye 
Flat Writing 
Surface 





No protruding posts 





Flexible capacity 








A Smooth-Working, 
Automatic, Flexible 
Chain Post Binder 





AUTO-FLEX 


AUTOMATIC FLEXIBLE 


A Binder Buitt for a Business Lifetime 


HE new Wilson-Jones AUTO-FLEX Chain Binder aulo- 
matically solves the problem of true flexibility in binder 
devices for the loose-leaf record work of every business house. 


Simple in design, AUTO-FLEX is adaptable to all loose-leaf 
ledger and post binder uses. Six major points of superiority 
make it a flexible binder device applicable to practically every 
phase of commercial record-keeping. 


| Automatically increases its capacity; the chain post design of AUTO-FLEX 
automatically provides for expansion of the binder as desired. The capacity 
of this binder can be increased from as few as 50 sheets to practically any sheet 
body required. 
y Automatically provides more working space; the flexible posts permit ex. 
panding of the binder to give maximum working space. This is desirable 
when there are a large number of sheets in the binder. 
3 Change sheets without delay; two inches of free space available between 
e right and left parts of the sheet body permit rapid changing of shects. 
4 Flat Writing Surface; Sheets in the Auto-Flex Chain Binder fall naturally 
upon the covers, automatically giving unusually flat writing surfaces 
without hand pressure. 
= No Protruding Posts to scratch desk tops. Auto-Flex Chain Binders can be 
ed stacked as compactly as ordinary books, saving space and sheet wear. 
G Flexible capacity is provided by the insertion of standard posts beyond the 
limits of the chain posts themselves. This gives the user the convenience 
of standard expansion plus the flexible post advantage. 


AUTO-FLEX Chain Binders are supplied with open and closed backs 
as desired. Use the coupon below or ask your local stationer for a complete 
catalog of Auto-Flex Chain Binders. 


W ILSON-JONES COMPANY 


General Offices and Factory 


NEW YORK 3300 Franklin Boulevard KANSAS CITY, MO. 
233 Spring Street CHICAGO Eighth and Locust Sts. 





SERVING BUSINESS THROUGH PROGRESSIVE STATIONERS 





LE ee 
| W ilson-Jones Company Name 
3300 Franklin Blvd... Chicago, I. adden 
1 Please send catalog of Auto- aoress 
' Flex Chain Binders. City State 
! 


My Lecal Stationer is 
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This exquisitely appointed room is the execu- 
tive office and directors room of the Buffalo 
Broadcasting Company, operators of Stations 
WGR, WKBW, WMAK, and WKEN— 
located in the Rand Building, Buffalo, New 
York. The furnishings are from Kittinger Com- 
pany, one of Americas foremost builders of 


distinctive turniture. 


All the furniture in this room is constructed throughout r 
sold wal t l} t jiesk, telieonone tabdie, and filing cadinet 
we equipped tr « mee L cKSs which ore standard on 
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BUFFALO BROADCASTING 
COMPANY 


uses 


KITTINGER FURNITURE 


equipped with 


SESAMEE 


THE MODERN LOCK 
THAT NEEDS NO KEY 
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Toronto Dictaphone Office Wins Branch Office —— = — —— 
Trophy 


L. C. Stowell, president, Dictaphone Sales Corporation, 


at a dinner in Toronto January 4 presented to T. R. Cray- 
ston, manager of the Dictaphone branch in Toronto, the A N 
Branch Trophy for sales. This trophy, won by Toronto 
for the third time in the 1929 contest of all Dictaphone 


branches in the United States and Canada, now comes into 
the permanent possession of the Toronto office, as an 


enduring reminder of the consistent achievement by which 


the prize was won 
The Branch Office Trophy, a handsome bronze figure ot 
Mercury, was put up for contest in 1926. Toronto carried 


for the Stationer’s 
Business of the 
United States 











In order to prove our 
worthiness, we will send upon 
request samples of HECTO- 
GRAPH CARBON and an 
Autographic Register Roll for 
any machine. These are two 





T. R, CRAYSTON, MANAGER OF THE TORONTO BRANCH of the most difficult items in 
OF THE DICTAPHONE SALES CORPORATION, WITH A the carbon line to make suc- 


GROUP OF DICTAPHONE OFFICIALS WHO CONGRATU 


Heb ANENT SOSBESSION Dro THE BRANCH cessfully. 
SALES TROPHY.—Sitting,. left to right: Merrill B. Sands, 

OF mgt WE a. Be Our Hectograph Carbon 
Sea STES, Tentmees; Ti. Colic, Westie cy alae will produce from one im 
ager; H. H. Cross, Cl ‘Thue: eee F. H. Barteaux, pression—more copies than 


any other sheet made. 


off the trophy with 1926 sales, and in 1927 repeated the 


performance. Through 1928 Mr. Crayston’s office main- Our Autographic Register 


tained a “try and get it” attitude successfully until the final ; 
count was taken at the end of the year, when it was found Roll is the cleanest of them 





that the San Francisco office, under the leadership of all, and in addition will equal 
Joseph A. Best, had nosed out Toronto for first place, in number of copies the soft 
winning by one point only. roll of other manufacturers. 
Che trophy remained in San Francisco a year, while Mr. 

Crayston’s office declared that it would come back to Let one of your valued cus- 
Canada to stay—and when the smoke of battle cleared tomers test these samples, and 
away ¢ » 1929 figures re ti ated, Toro ) Z . 

way and the 1 figut were tabulated, Toronto had if they are not pronounced 


made good her intention : 
International Dictaphone Sales Contest a Tie the best ever produced in 
Another Dictaphone trophy offered for 1929 is still under every respect, we withdraw 
ompetition. President Stowell in January, 1929, offered | our application for your busi- 
this International trophy, a bronze plaque, for a sales con- ness. 
test in which Dictaphone offices of Great Britain and Ire- 
land combined forces against the united strength of the 
United States and Canada organizations. The battle was 


well fought—contested so closely that it was brought to . : 
a tie at the end of 1929, each having won six months of the 
year. The month of January, 1930, has been added to the 


contest, and the result of the play-off for this International 


trophy will be announced in February. RIBBON & CARBON CO. 


omniiiininaen 
Baxter Joins The Western News Company INCORPORATED 
Che Western News Company, Chicago, Ill., has added Main Office and Factory 
Samuel E. Baxter to its traveling sales staff. He makes 61 Halstead Street 


headquarters at Kalamazoo, Mich. Mr. Baxter had been Rochester, New York 


with the Atlas Stationery Company, New York, N. Y., 




















hefore joining The Western News Company. — a 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of The National Stationers Association 








OFFICERS: 


Arthur J. Walker, President, Minneapolis, Minn.; Ed. L. Little, First Vice-President, Wabash, lnd.; B. A. Tuttle, See ond 

Vice-President, South Bend, Ind.; E. Clifton Wilson, Third Vice-President, Houston, Tex.; Fred. Christensen, Fourth Vice- 

President, New York, N. Y.; C. A. Stott, Treasurer, Washington, D. C.; Fletcher B. Gibbs, Auditor, Oak Park, Ill,; Charles 
P. Garvin, Secretary and General Manager, Washington, D. C 


REGIONAL GOVERNORS REGIONAL GOVERNORS 
District No. 1. D. D. Mac- District No. 4 Austin District No. &. George District No. 11. Pal Clark 
donald, Bradley & Sco- Leftwich, Tropical Print- Hausam, Hutchinson Of- Clark’s Book Store, Wal 
ville, Inc, New Haven, ing Company, New Or fice Supply & Printing la Walla, Wash. 
Conn leans, La. Co., Hutchinson, Kans 


District No. 12. Charles R 
Barry, Charles R. Barry 
District No. 9. & &. Co., San Francisco, Calif 
Gardner, Hill Printing @& 
Engraving Co. Waco, District No. 13. Percy F 
Tex. Grand, Grand & Toy 
Toronto, Canada. 


District No. 5. R. M. Tus- 

. x sing, The Victor Safe & 

District No 2 Charles Equipment Company, 
Sinisgalli, Utica Office Marietta, Ohio 


s l ‘ U . 
ad hd Company — District No. 6. H. L. Wat- 


kins, National Bank Sup- 
ply Company, Milwaukee 





District No. 3 W. E. Wise. District No. 10. L. BR 
Stockett, Stockett - Fiske District No. 7 Frank J Kendrick, Kendrick @& District No. 14. William 
Company, Washington, Koch, Koch Bros., Des Bellamy Co., Denver, E. Ward, John Ward & 
dD. Cc Moines, Ia. Colo. Son, New York, N. Y. 


GENERAL OFFICE and INFORMATION BUREAU—525 Investment Bldg., Washington, D. C 
Place and Time of the Next Annual Convention, Detroit, Mich., October, 1930 


Third District to Meet This Month elers of Pennsylvania, Maryland and Virginia—is doing 

William E. Stockett, Jr., of the Stockett-Fiske Company, ¢ffective publicity work among the travelers of the district 
Inc.. Washington. D. C.. Governor of the Third Regional 2d the dealers in his territory. The Pen Marva Club will 
District of the National Stationers’ Association, announces SUPPly the entertainment on the evening of the thirteenth 
that the stationers of his district will meet in annual con Chis will probably be a dance to which all those in attend 
ance at the convention, employees of local stationery houses 


vention at the Hamilton hotel, Washington, on February 
ind others will be invited. The annual banquet will occur 


13 and 14 Governor Stockett and other officials of the 
National Association expect to make this meeting a minia it the same place and time, the dinner preceding the enter 


. . a3 . - rs .~ . , . a! - TT > 7} 
ture national convention—an event that will be of much taimment. Several spezkers of national prominence will 


} 


terest to stationers. members of the National present their views on pertinent topics It will be an 


greater it 
nteresting evening 

One of the principal subjects for discussion and action 
t the meeting will be the proposition to hold a trade prac 
tice conference with the aid and under the guidance of the 
Federal Trade Commission. This discussion alone should 
ttract many dealers to the convention 

ee 
First District Stationers to Meet February 5 

ioners of the First Regional District, D. D. Mac 


lonald, regional governor, will meet at noon of February 5 


lhe stat 
it Springfield, Mass. The meeting will commence with a 
uncheon, to be followed by an interesting session in 
the afternoon, at which addresses will be made by Dr 
McNair of Harvard University; Arthur J. Walker, presi 
lent of the National Stationers’ Association; C. P. Garvin 
weneral manager of the National Association, and others 

At 6:30 p. m. those present will attend the annual dinner 





f the Connecticut Valley Stationers’ Association 


W. FE. STOCKETT, IR ee 
Eighth Regional District Meeting in March 

Association as well as non-members, than any regional District Governor George Hausam of the Eighth Regional 
meeting heretofore held District of the National Stationers’ Association says that 

[t is expected that, in addition to the full attendance of _ the stationers of his district will hold their annual meeting 
members from the district, the officers of the National Asso it St. Joseph, Mo., on March 13 and 14. Mr. Hausam 
ciation will be present as well as the governors of all the states that this is going to be the biggest and best meeting 
fourteen regional districts ever held in the district. All who come will meet the true 

Governor Stockett and staff, with the assistance of Gen spirit of the central southwest 
eral Manager Garvin and others, including President Se 
Walker, are preparing an unusual program and have lined Governors and Control Board to Meet 
up some capital speakers and a number of subjects the The Board of Control of the National Stationers’ Asso 
discussion of which will be fruitful Missionaries have’ ciation and the regional governors of the association will 
gone forth to gather in the largest possible attendance hold a four davs’ session in Washington, D. C.. beginning 


Fd. Perry, president of the Pen Marva Association—trav- February 10 








FEBRUARY, 1930 























THE MONARCH OF SPEED 
It does a lion’s share of the world’s duplication—is == 
king of the realm where speed, accuracy and economy = 
count supremely—this money-saving Mimeograph of 
far-flung fame. So easy is it to operate that anyone who | 
has never seen the machine before can learn to handle it 
competently within a matter of minutes. The only step 
preparatory to its operation is the typewriting, or drawing 
on its famous Mimeograph stencil sheets—the Mimeotype 
and the new Cellotype. Whatever letters, bulletins, forms, 
questionnaires, maps, charts, diagrams, etc., are wanted = 
may be had by hundreds and thousands. And the remarkably | 
low running cost is even less today than ever before. Clean-cut 


reproductions always, in any quantity desired. Privacy for your 


—— 


confidential matters. In business and educational institutions the 
world over the Mimeograph is an indispensable communicator of 


ideas. For full particulars of its application to your problems write 
A. B. Dick Company, Chicago, or branch offices in principal cities. 


/MIMEOGRAPH 
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Unseen 
Yet Within Feach 


Now nobody need know you have a safe ° 
or where it is. You alone know it is right 
at your elbow, concealed by a false drawer 
front! It’s out of the way, improves office 
appearance, saves space, saves steps. 
Manufacturer of Steel Furniture and Safe 
Deposit Boxes combines both products 
: to give you this practical new business 
This Advertisement equipment. Thousands already in use! 


ippears in the Feb. 8 
Issue of the 


STEEL oa ' ; 

: AT URD A) CONCEALED SAFE , : Boory Eoccutire Nests 
EVENING Keeps’Private Matters” The DESK CABINET MODEL 
POST PRIVATE Liquid-Proof Top and Extension Shelf 


This beautiful cabinet conceals a safe with inside 


ft 





You y ac “ill enjoy ° > ; 

ou will value that satisfaction of safety, you will enjoy space: 12° wide, 13” high, 1614" deep. Weighs 
its convenience, beside your desk or beside your chair; in 175 Ibs. All steel, substantial, good-looking 
your battery of files; in counter-high files; in desk-high Accommodates all personal articles and records. 
files; or even in your desk. Your daily cash, valuable Has sturdy Combination Lock which controls 


three lock bolts automatically. The inside safe 
door is 44-inch solid steel handsomely jiggered. 
Takes the place of a side table and combines the 


records, priceless drawings, samples or materials, etc., are 
completely protected and protection concealed 


The steel safe is asbestos covered and welded into steel utility of several other pieces of furniture. A 
furnicure. The safe door is one-half inch solid steel. disappearing extension shelf built into the upper 
Beautiful, substantial Combination Lock automatically surface provides count- m 
controls three lock bolts like the bolts of a vault door. less uses. Both the top Q «% 
and the shelf have a biitg Aw 


Finest Steel Craftsmanship 


Invincible steel files and desks have other out- 
standing advantages for modern business. 
Available in complete lines with and 
without Concealed Safe units. 
Complete office arrangements 
supplied with safes concealed 
' wherever you desire. Standard 
olive green or beautifully 
grained walnut, mahog- 
any or oak finishes. 


bronze-bound desk lino- ‘| See iT 
leum surface. It is wash- mea WN 
able and stain-proof. i} =} 
Protects other fine sur- 

- . si; r 
faces from abuse of —_— —/\ 
liquids. Also available 
with grained finish tops. Ideal at dictation time. 
Priced $67.50 and under. Takes the telephone, 
Slightly higher in distant orc, off your desk. 
points. Our folder illus- 
trates all models and gives all — informa- 
tion. Mail the coupon for detai 


INVINCIBLE METAL FURNITURE CO. 
Manufacturers of Steel Bank and Office Furniture 
8o2 Franklin St., Manitowoc, Wisconsin. 

New York Branch: 344 W 34th St., Medallion oogo 









(L— 


5. 


Invincible Concealed 
Safes are widely used in 
banks, executive and 
branch offices, govern- 
mentoffices, bondhouses, 
insurance offices, and by physicians, dentists and attorneys. 
Let us send you our illustrated folder with prices and the Firm Name EE ee ee 
name of the nearest Invincible dealer; mail the coupon. 

Address 


Let NEW IDEAS 
Put NEW Accounts on your books 


This Year 


, START NOW. Plan your drive for new business. Remember, your 
ralisrresscen ogy etal volume on staple lines is determined by requirements. BUT NEW 
INVINCIBLE METAL [DEAS BUILD NEW BUSINESS, SURPLUS PROFITS, NEW 


Manitowoc, Wisconsin 


Please send Illustrated Folder and advise where 
your Concealed Safes may be inspected. 


RG, 5+ 6 caveuecetuweubs ak 











NEW YORK No matter what lines you are now carrying, Invincible Concealed Safes 
—_—« do not conflict with them. They stand alone. Our national advertising 
ecdathon . . 
CHICAGO is constantly building new, bigger markets for this good seller. A display 
Hl. W. Curran, 325 W. Madison St. in your window and the use of our sales promotion helps will attract 
State 8904 . 7 books. Thi 
strange faces across your threshold, new accounts on your books. Vis 
1.08 ANGELES , , an «6 7h — ' ' ake 
Math. M. Corbett, 1206 Santee St. iS Your biggest 1930 “surplus profit’ opportunity. Let us help you make 
the most of it. Write for details at once. 
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Ninth District to Meet in Marcn 

The annual meeting of the stationers of the Ninth Re 
gional District of the National Stationers’ Association will 
take place at the Gunter hotel, San Antonio, Tex., March 20 
and 21. The Texas-Oklahoma Travelers’ Association are 
getting up an elaborate souvenir program covering the 
activities of the convention. It is stated that the last call 
for space in this program will be about the first of this 


month Letters should be addressed to Thomas S. Cor 
neely, Secretary, 714 Mercantile building, Dallas, Tex 
>— 


Fourth Regional District Meets May 8 and 9. 

Word comes from Austin Leftwich of New Orleans, gov 
ernor of the Fourth Regional District of the National Sta 
tioners Association, to the effect that the annual convention 
of the district will be held May 8 and 9 at Nashville, Tenn 
where dealers from other parts of the district and guests 
will be entertained by the Stationers Club of that city. Mr 
Lettwich will visit Nashville the latter part of February 
where he will meet with the local stationers, appoint com 
mittees and transact other business necessary to make the 
meeting a success 

> 
Folder on Stanton Export Business Service 

In a little folder entitled “Export Business Increases Vol 
ume and Profits,” the Charles Stanton, Inc., 39 State street 
Rochester, N. Y., foreign sales service is thoroughly ex 
plained. Mr. Stanton is directing head of the organization 
He has had nearly thirty years’ experience, covering every 
phase of export management Mr. Stanton’s experience 
embraces the export sale of many products in the ofhes 
equipment industry 

In addition to Mr. Stanton, the personnel of the service 
includes chief correspondent, two consulting foreign mer 
chandizers, chief translator, and advertising and printing 
specialists. These men are all versed in the thoughts 
expressions and customs of the people of other lands. Many 
permanent connections are maintained abroad and_ the 
organization has active memberships in the Foreign Trade 
Bureau, Rochester Chamber of Commerce, the New York 
Export Managers’ Club, and has close contact with leading 
export executives in the industry 

According to the folder, the Stanton service includes the 
preparation of a complete story of the product, the formu 
lation of a merchandising plan, the establishment of foreign 
agency connections, advice in the matter of packing, shipping 
and invoicing, and the handling of correspondence, credits 
and collections in close co-operation with the client firm 

In addition to explaining the functions of the foreign 
sales service offered by Charles Stanton, Inc., the folder 
contains a brief for export selling. Copies of the folder 
are available on request 

: iieenited 
Davenport Lad Rewarded for Fountain Pen 


Knowledge 

George C. Ovens, 330 South Thornwood avenue, a sales 
man of the Triangle Printing & Stationery Company at 
Davenport, Ia., recently received a fifty-dollar check from 
the W. A. Sheaffer Pen Company of Fort Madison, Ia., 
because he displayed an unusual amount of knowledge con 
cerning the company’s products The Sheaffer Pen Com 
pany sent out an inquiring reporter to many cities mm the 
United States. His identity was unknown. He approached 
the salesmen who handled the Sheaffer pens and ques 
tioned them, grading them afterward, according to the 
information they had and awarding the prizes 
Fort Smith Underwood Branch Adds to Sales Staff 

Fred White recently accepted a position with the Under 
wood Typewriter Company branch in Fort Smith, Ark. 
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BARR 
PORTABLE 
TYPEWRITER 


red - blue - green 
maroon and black 

built in three models 
all easily carried 

the Special at $50 

the Universal at $65 
the Wide Carriage at $75 
dependable construction 
smooth action 

complete 

designed to meet 

the modern need 

of speed 

efficiency and 
portability 
BARR-MORSE 


CORPORATION 
Ithaca New York 
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ANNOUNCING 
The Sunruco 


DESK SHOES 





i 


is: 


With the creating of Sunruco Desk or Furni- 
ture Shoes, gone is the foe of fine floors and 
expensive floor coverings. No more gouging 
and indenting of linoleums. No more ugly 
spotting of rugs where the heavy furniture 
stands. No more scratching and marring of 
polished hardwood floors. Then, too, when 
the furniture, on hard composition or marble 
floors, is shod, there will be no more skidding 


Moderately priced, in sets of four. 


Easy to apply; just set leg of furniture in 
shoe. 


Sunruco Desk Shoes are produced from a 
high quality, firm molded rubber, neatly fin- 
ished. Each shoe reinforced with an enam- 
cled metal insole, an exclusive Sunruco fea- 
ture, that provides extra resistance. 


I wo sizes in square shape, two in round, to 


select from. Brown in color Per 
Set 

No. 1—1454”" square opening $1.00 

No. 2—2” square opening...... 1.50 

No. |1—154” round opening. .. 1.00 

No. 12—2'” round opening 1.50 


Packed one set of four to box. 


The Sun Rubber Company 


Barberton, Ohio 
U. s. A. 





it 


merchandise offerings of rubber office speciallies. 
is your guarantee of quality and satisfaction. 


Send today for prices and illustrations of the com- 


plete “SUNRUCO” line. 
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Notables at Keel-Laying Receive Desk Sets 

Presentation has been recently made of twenty-five 
unique desk sets equipped with Waterman pens to notables 
taking part in the ceremony of laying of the keel of the 
first Goodyear Zeppelin at Akron, Ohio Che desk sets 


consist of a replica of a landing field with mooring mast 


to which a Zeppelin is anchored. A miniature tire rests 
at the base of the mast and the whole is mounted on a 
base of American walnut in which is the receptacle for the 


sterling silver 
held of 


The Zeppelin is made oi 
the 


Waterman 
the 


pen 


mast of brown copper and landing gree! 
copper 

rhe 
pelin to 
flight, 


special plane 


Craft Zep 
worl 
was carried Akron by 
Time from Tokio to Akron was four days 
minutes President 


rubber the tires was brought by the 


Los 


and 


Angeles on its memorable round the 


Los Angeles t¢ 


trom 


twenty-one hours and _ forty-seven 


Litchfield of the Goodyear Tire and Rubber Company had 


a special mold made from this rubber for the tires used 
on the desk set, and then the mold was destroyed 
The desk sets were made by the Cowell and Hubbard 


Company, jewelers of Cleveland, and were presented to the 


recipients by the Goodyear Tire and Rubber Company 


>. =: 
> 
Hotchkiss Sales Company Issues New Catalogue 


d x . i lé 
A twenty-two page loose-leaf catalogue has been pub 


lished by the Hotchkiss Sales Company, sole domestic and 


foreign distributor of the Hotchkiss line of stapling ma 
chines, made by The Hotchkiss Sales Company, Nor 
walk, Cont 

he cover ot the new catalogus is attractively printed Wl 
yrrown, black and red, with a tan background. On the 
back of the cover appears the trademark adopted by th« 
Hotchkiss Sales Company, consisting of the representatio 
of the earth, with a ribbon thrown across it bearing th« 


words, “Our Territory.” 


line are nicely illus 


Hotchkiss 
One page in the catalogue 


The various items in the 
trated and described in detail 
is devoted to general information pertaining to the line and 


a list of cities abroad where Hotchkiss representatives are 
located 

Copies ‘ the new catalogue are available lealers 1 
request 

a 
Modern Manufacturing Company Moves 

The Modern Manufacturing Company, Inc., has moved 
its general offices from 307 West Monroe street to 448 
North Wells street, Chicago, Ill. The factory of the com 


pany has been located at the Wells street address for some 
time the made to 


bring the production and distribution divisions of 


and the removal of general offices was 


the com 

pany into closer physical proximity and increase the facili 

ties for filling and shipping orders promptly 
—____<g—___- 


McBurney Recovers from Illness 


F. R. McBurney, manager of the Cleveland branch of the 
American Writing Machine Company, was taken seriously 
ill while on a recent trip to New York, but has completel) 
recovered and is back on the job agai Che local office 
has been completely redecorated, which adds much to its 


irance 4. E. D 
iid 

Rubber Company Appoints Foreign Sales Manager 

Curtis E. Wagner has been appointed foreign sales mat 
ager of the Falls Rubber Company of Akron, Ohio. Pre 
vious to his appointment, he had been export manager for 
another Akron rubber company for fifteen years. His res 
ignation arose from a desire to establish himself as a com- 
bination export manager 


tt ti DD 
attractive ippecs 
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ACME VISIBLE RECORDS 
The Profit Builders 


OVER a period of twelve years, Acme Visible Equipment has shown industry how to turn Expense records 
into Profit Builders. Acme has been proven by the acid test of Time, and today stands on actual accom- 
plishments, as an authoritative part of the modern business world. 


The prestige of our company is not confined to the product—it is the result of capable representation 
through well informed and aggressive Office Equipment Dealers. The existing demand for visible equip- 
ment is the result of its use by institutions everywhere, and constructive dealers are meeting that demand. 


The Acme line will convince your clients that you are abreast of modern developments; it will play a 
larger part in earning your net profit than any other single item in your store, and above all it will inform 
your clientele that you are prepared to render constructive recommendations based on present day 
conditions and methods employed. 


The Acme Company, the largest exclusive manufacturers of Visible Equipment is prepared with a staff of 
Systems men who are specialists on the Visible Idea, to co-operate on application and installation. 


Dealers who have a proven record in merchandising are 
invited to make inquiry as to whether an exclusive 
Acme franchise is available to them in their section. 


ACME CARD SYSTEM COMPANY 


8 South Michigan Avenue 
Chicago 
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Model ““H” 


Automatic Pay Roll Lister 


Selectograph 


we) 
Z 


he 
The 


Time-Saver 
For 
- Modern 
Business 























A 


HE model **H” Selectograph is designed in har- 
mony with the spirit of the times. The hundreds 
of uses to which it can be put enables any office 
iddresses Envelopes. to speed up the day’s routine. 


Post Cards, Circulars, ‘ —— . 
Opposite, we list just a few of the many ways in 


which the model **H” Selectograph can assist you in 
speeding up the work you are now doing, perhaps by 
slower and more costly methods. Once you have a 
Selectograph in your office, other time-saving uses 


Papers, Magazines, 
Catalogs, 
innouncements, 
Bulletins, Price Lists. 


elc., ele 
will be found for it every day. 
A The Selectograph Co. wishes to get in 
touch with a few live firms who might be in 


a position to represent us in their territory. 
There are a few choice locations still avail- 


Imprints Dividend able. 
Checks, Pay Checks, 


Time Cards. Collection If you represent Selectograph you have a 


distinctive, non-competitive line to offer 
Forms, Labels, because there is no other addressing ma- 
Schedules, Requisitions, chine just like Selectograph. 


Routing Tickets, _ ae 
Qvdese. Pubic Serein Inquiries from our advertising have prov- 
: en that there is a big demand for an ad- 
Co. Bills, Receipts, dressing machine that offers the features 
Stalements, ete found only in Selectograph—and firms 
representing us will be entitled to our 
hearty co-operation. 


a Tell us about the territory you cover, and 
give us such other information as you feel 
we may require to consider your application. 
“an also be had with 
Lufomatic Pay - Roll 
Lister that Imprints 
ICCURATELY ON 
THE LINI 


Plecta 


SELECTIVE AUTOMATIC ADDRESSING 





3126-28-30 West 5lst}Street, Chicago 





























—Wway 
profits 
or your 


office 


, = may take your profit from a 


Dictaphone investment in either of 





two ways—or by a combination of 


both. 


ECONOMY 

Payroll reduction. Salary saving. 
Floor and equipment saving. 
Prevention of payroll increase. 





CONVENIENCE 

Instantly available dictation. 
Immediate transcription. 
Greater accuracy. 

Adequate recording of ideas. 





If ECONOMY is your exclusive aim, a Dicta- 
phone installation may be planned which will 
enable you to write off its entire cost within one 
year. After that, the savings are NET PROFIT. 

Genuine economy is more often found in aim- 
ing ata balance. The immediate savings will al- 
ways be there. They will be on a firmer base, and 
the eventual savings will be greater, if the in- 
stallation includes provision for doubling the 
Executives’ ability to get things done and releas- 
ing the Secretaries’ time for more valuable work. 

We would like to help you obtain that balance. 
We would like to show you 
what Economy we can effect, 
what Convenience we can 
add, what Accomplishment 
will result. The local Dicta- 
phone office will gladly send 
you some interesting material 
about office set-up, operating 
methods, costs and estimated 
saving. 





DICTATE TU 


THE DIC TAPAUNE 


and double your ability to get things done 


The word DICTAPHONE is the Registered Trad¢-Mark 
of Dictaphone Corporation, Makers of Dictating Machines 
and Accessories to which said Trade-Mark is Applied 
DICTAPHONE SALES CORPORATION 
GRAYBAR BUILDING NEW YORK CITY 
Cable Address: Dictaphone, N. Y. Code: Bentley 

















CANODE 


The office supply dealer intent upon a program of 
“Everything for the office’ welcomes the Canode 
line of SUPERFINE office supplies. Inks for 
every purpose are included in this broad line, every 
kind of supplies for rotary duplicating devices, paste, 
typewriter brushes, ribbons—carbon paper. 


IMMACULATE carbon made on a fine Crompton 
tissue is a high grade correspondence carbon meeting 
favor in competition with the best of the others. 
SUPERFINE offers a new standard of service in 
the general offiice—a carbon affording complete sat- 
isfaction to average users. 


CANODE carbon is a popular price grade—the 
happy medium combining price and quality answers 
the demand of the great majority of the trade. By 
concentrating on the most popular weight and color 
and selling in volume, we can provide an attractive 
package and put quality in it, and Canode pencil 
carbon provides excellent quality. 


We shall be pleased to send full information with 
price list and complete line discounts. 


Canode Ink and 


Office Supply Co., Inc. 


3005-17 Carroll Ave. 


Chicago 
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DESKS 


for every office use 


OPPORTUNITIES 
FOR THE DEALER 


In order to offer your customer what 
he will consider the best desk for his 
purpose, you require variety at your 
command—no two business men have 
precisely the same ideas nor the same 
requirement. 


The Imperial line includes four grades 
of period design and four grades of 
straight line desks, enabling you to 
satisfy a wide variety of prospects. The 
President's private office, the general 
office or the shipping clerk are all pro- 
vided for, exactly and appropriately. 


Progressive dealers throughout 
America enjoy full scope for their 
selling campaign with Imperial Desks. 
We are always pleased to supply cat- 
alog and details. 


Imperial Desk Co. 


EVANSVILLE, 


INDIANA 
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(Germany as an Exporter and Importer of Office Machines 


Continued from Page 23) 


Pe Ne Eee Prererrerrrt: ee 460. 
Merz 238.— 
Diamant 260.- 
epee =! ae 370.- 
pO a ee 420. 


All of these types are produced in Frankfort-on-Main. 
Other German makes are the Continental, which retails at 
420.—, and the Orga Privat, which retails at 155. marks. 
(One mark equals $0.238.) 

Adding machines retail at from 10.— marks for pocket 
adding machines to complicated and expensive models. 

Typewriter ribbons of German manufacture retail at from 
1.40 marks to 2.00 marks each. 
tails at from 5.00 to 7.00 marks per carton of 100 sheets. 


German carbon paper re- 


Wholesale quotations for carbon paper and typewriter rib- 
bons are stated to be approximately one-third less than the 


ibove mentioned retail prices 
Local Preferences 


Two-colored typewriter ribbons are not so popular in 
Of these, 
Carbon paper is also preferred in black 


this territory as are the one-colored variety. 
black are preferred. 
Second preference is 


and of thin, light weight quality. 


given to dark purple, whereas blue and other colors are 
only seldom used. 

Local dealers prefer to import rough machines instead 
of rebuilt typewriters as they are willing to guarantee 
only such machines as are finished in their own workshops. 

Another factor is that some parts can be bought more 
cheaply in Germany than when imported, and dealers are 


also in a position to install locally a German key-board. 
Economic Conditions in Germany. 


Viewed from Germany’s foreign trade figures for the 
first nine months of 1929, the economic situation has some- 
what improved as compared with previous years. The 
trade balance for the first three quarters of 1929 was unfa- 
vorable, being 1,114,000,000 marks as compared with an 
unfavorable trade balance of 2,597,000,000 marks for the 
corresponding period of 1928. For the first time since 1914 
the German exports have exceeded the imports in value 
during recent months. The pessimistic opinion is that the 
increased exports are not due to an improvement of general 
business but that the stagnation of the inland market has 
compelled German industry to concentrate on its export 


trade. 
During October, 1929, loans amounting to 36,000,000 
marks were obtained, all of which were from foreign 


sources. This makes the total loans obtained during the 
first nine months of 1929, 331,000,000 marks as compared 
with 1,300,000,000 marks during a similar period of 1928. 
The number of bankruptcies has increased during the 
current year as compared with 1928, there being during the 
first nine months of 1929, 7,312 bankruptcies in Germany 
with total losses of approximately 600,000,000 marks as 
6,001 bankruptcies with total 
470,000,000 during the first 


quarters of 1928 


compared with losses of 


approximately marks three 


Unemployment is steadily increasing, as is customary 
in Germany at this time of the year, but the total number 
of unemployed is far higher than on the same date of 1928. 
In Hesse-Nassau and Hesse, comprising about 70 per cent 
of this district of Germany, there were 147,000 persons with- 
out work at the end of November, 1929, of whom 90,463 
were receiving financial help from public funds. The total 
number of unemployed in the same district at the end of 
November, 1927, was 71,314 and at the end of November, 
1928, 101,604 


The population of the district for which 
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SWIFT, SURE 
PROTECTION 


One glance takes in the entire, compact 
keyboard. The amount is in full vision 
and can be verified before the check 
is written, 


One stroke fills the amount line with 
big indelible figures—macerates the 
payee’'s name, otherwise a vulnerable 
spot —prints the owner's registered 
number or special name or trade mark. 


One demonstration convinces. And 
mention of the $10,000 indemnity 
policy that insures every purchaser 
against forgery or alteration, clinches 
the sale. 





HERE IS AN APPEAL 


THAT IS SELLING MORE 
CHECK WRITERS 


Sell your customers the good-will value of 
business-like checks. Remind them that their 
business is judged by the outward marks of 
success, alertness, up-to-the-minute methods. 


Point out the fact that checks written on the 
Safe-Guard Check Writer label a business 
abreast of the times. They inspire confidence 
in the firm and in its merchandise. They are 
not only a positive protection, but a valuable 
business asset, as well. 


Safe-Guard National advertising is carrying this 
modern appeal to countless check writer pros- 
pects. lie in your own sales work with this 
campaign that is stimulating wide-spread public 
interest in modern check writing methods. 


i a ae Se CO OD 
CHECK WRITER 


CORPORATION 
LANSDALE, PA 
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| Wry “EVER READY” Witt Leap 


| — THIS YEAR — | 














ACH loose leaf calendar for 1931 will be packed 
completely assembled and mounted upon a | 


strong, rigid, hinged leg stand. The feet are 
polished brass and of the ball and socket type 
Just snap them into place and the “Ever Ready © 
is, true to its name, ready for use. No loose parts | 
to be put together or lost in handling. We feel i 
confident that these new features and refinements | 
will be appreciated by everyone 


Write for a catalog. 


TYPO TRADING COMPANY 
65 Duane Street 
NEW YORK 


Manufacturers of “Ever Ready Calendars - - Bridge Pads -- Memo Pads 




















FEB ARY 0 
these figures are give! Ss, a cording to the census o 1925 
3,734,000 Thus nearly four per cent of the populatio1 
are out work 
Sales Methods 

Several American concerns have bran offices in Ger 
many the sale of their products. Others bring their 
goods on the local market through agents situated in Ham 
burg or other large German cities. In the latter case the 
agent undertakes all advertising, including insertions in 
technical journals, posters and pamphlets for display and 
distribution to retailers and so forth 

For an American concern which desires to sell direct 
to retailers in Germany it is advisable to use the German 
anguage for correspondence as well as for publicity mate- 
al. Su retailers and agents employ foreign correspond 


exceptional ¢ 
Credit Terms 


nly in ases 


Most r s the district request long redit terms on 
account of the scarcity of capital and the resulting high 
nterest rates American exporters who decide to sell ona 
redit basis should take all necessary precautions 

4 few firms importing office supplies from the United 
States " ish against documents, although payment be 
tween te id thirty da after receipt is more usual. In 
the office equipment trade credit terms range from ten to 

rtv days after receipt with a small discount or up te 
three months net 

In the retail trade the installment system is widely in 
ise for office machines of all kinds. Several firms buy 
nsurance against credit losses 

Shipping Facilities 

[here are various routes for shipping goods trom the 

United States to the Frankfort consular district To ship 


merchandise to the northern part of this district the quick- 


est route would be via ship to Hamburg or Bremen and 
then by rail to the final destination For shipments to 
Frankfort-on-Main and other ports of this district which | 


or cities in their 
the United 


are situated on the Rhine and Main rivers, 


vicinity, there is an advantageous route trom 


States to Rotterdam and then via freight steamer up the 
This route, however, is longer 


Rhine and Main waterways. 


steamers take sometimes up to three weeks 


Frankfort, although some time is saved 


as the freight 


Rotterdam to 


trom 
by express freight steamers 

[he shipping charges from New York to Bremen or | 
Hamburg average $0.50 per cubic foot or $0.90 per 100 


pounds. The freight rates by rail from Hamburg to Frank 


fort are between 4.30 marks and 8.20 marks per 100 kilo 


grams; from Bremen to Frankfort, between 3/90 marks 
and 7.50 marks per 100 kilograms; in both cases charged 
according to the weight of the complete shipment. These 
freight rates are classified according to piece goods, and in 


lots weighing up to 5 metric tons, from 5 to 10 metric 


from 10 to 15 
New Yor 


or $0.70 


car 
The charges for ship 
$0.40 per 
Rotterdam to 
Dutch 


one 


tons, and metric tons 


Rotterdam 


k 


per 


re Irom to average 


nts 


ubic toot trom 


100 pounds; 
Rhine ship, between 0.55 and 0.65 


kilograms 
SO 402: one 


l'ranktort by 


florins per 100 


(One mark equals $0.238; 


Dutch florin kilogram, 2.2 pounds. 
h 


I 


rates were trom an important 


varding H 
Frankfort-on-Main, and no 


behalf of 


e foregoing procured 


agent, Delliehausen of Mainzerlandstrasse, 


responsibility is assumed either 


d States Government or by this 


the U nite 


iffice as to their accuracy It is suggested that these rates 


he verified before shipping takes place. 
Customs Duties 
received Frankfort 


to 


According to information from the 


Chamber of Commerce, office machines are subject 


duty tollows 
German Tariff No. 891A 
Ty 


as 


pew ri including those firmly attached to electric 


ters, 





VE you buy for 


sturdy construction 
or design? 


ANCO office baskets, corrugated or 

in rich, clear lithography, are the 
choice of buyers who look carefully 
into design and construction. Because 
they’re of metal, Canco baskets are 
fireproof. Their hardy construction 
gives them rugged lasting qualities. 
They are strong, attractively and mod- 


ernly designed. 


A wide range of types and sizes are 
available. Corrugated baskets in green 
—or richly lithographed in walnut, 
oak or mahogany finish—baskets to 
fit in with every office scheme. Canco 
baskets merit your investigation. The 
line is outstanding and complete. 


Galvanized Ware Department 
AMERICAN CAN COMPANY 


Toledo CANCO Ohio 
a 





Illustrated here is the Canco 
No. 82 size, furnished ingreen, 
walnut, oak or mahogany. We 
have available also the small 
size corrugated basket No, 
160, also No. 480, a larger 
corrugated basket. Both of 
these baskets can be had in 


either green or white. 


on 


“s" 
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Period style tray No. 29-P, 
Walnut or Mahogany. 


For the Executive Suite— 
complementary equipage 


by POLAR 


The universal demand for better fur- 
nished offices makes necessary a finer 
type of waste basket, desk pad, tray, 
etc. These are to be found among the 
Polar period items. 

They are handsomely carved or tooled, 
carefully designed and finished to har- 
monize with the period furniture now 
so extensively sold. 

The Polar line of desk equipage is a 
valuable adjunct to dealer’s furniture 
departments. 


POLAR MANUFACTURING CO. 


125 N. Fourth Street 


PHILADELPHIA, PA. 











Period Desk Pads, genuine plain leather panels. Other exclu- 
sive, unusual effects are made by Polar in De Luxe designs, 
specially shaped panels, plain and colored embossings, and 
hand tooled gold line patterns. 


Period style 
waste basket 
No. 700, Walnut 
or Mahogany. 


THE 
POLAR 
CATALOG 


illustrates more 
than fifty Polar 
specialties such as 
chair pads, desk 
pads, linoleum tops, 
cuspidor mats, 
memo pads, office 
screens, etc. It is 
sent on request. 





If it’s a Polar Product—quality is assured 
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machines, insofar as this does not make them liable to a 
higher rate of duty. 
With calculating apparatus..........: 300 marks per 100 kilos 
See RNID bi bag out ccceue es 240 a es boon 


German Tariff No. 891B— 

Calculating machines, including those firmly attached to 
electric machine, insofar as this does not make them liable 
to a higher rate of duty, 360 marks per 100 kilos 
German Tariff No. 891C— 

Parts of typewriters and calculating machines, excepting 
calculating apparatus, 700 marks per 100 kilos. 

Tariff Nos. 891A and 891B 
machines. Calculating apparatus which are used by 


include rough, rebuilt and 
new 
being attached to typewriters or other machines are liable 
to duty under Tariff No. 891A at the rate of 30 marks each. 
(Note—One mark equals $0.238; one kilogram, 2.2 pounds.) 

Typewriter ribbons made of cotton are classified accord- 
ing to the weight of the fabric per square meter and the 
number of threads in a square of 5 millimeters. For exam- 
ple, tariff No. 457 which defines “Woven ribbons not wider 
than 3 centimeters, weighing 80 grams or more per square 
meter and containing 44 or more threads to a square of 
5 millimeters,” a duty of 153 marks per 100 kilograms is 


charged plus 65 marks per 100 kilograms if dyed. If made 


entirely of silk, however, the duty is 1,650.— marks per 
100 kilograms as classified by tariff No. 405. 

Carbon paper comes under tariff No. 664 for which a 
duty of 15 marks per 100 kilograms is assessed. This 
classification reads as follows in translation: “Gelatine 
paper, tracing paper (paraffined, oiled, waxed, and like 
papers); blue paper (aniline or ultramarine paper); oiled 
indigo paper; disinfecting paper; sudorific paper; insect 


paper (fly and moth killing paper); ozone paper; test and 


other chemical paper; paper coated or dusted with gutta- 


percha solution, glue, gum tragacanth, gum, starch or sim- 
the treated covered 


wax or collodium. 


ilar material; even if parts so are 


with resin, oil, 
Although this 
responsibility can be assumed either on behalf of the United 


information is believed to be correct, no 
States Government or by this office as to its accuracy. 
Advertising 
Advertising as a sales method has gained increased pop- 


ularity in recent years in Germany, although it can not as 


vet be compared with advertising in the United States, 
either in volume or quality Trade journals and news- 
papers devote many pages and sections to publicity. Elec- 


tric signs can now be seen on all the principal thorough- 
fares of the larger cities and films for advertising purposes 
are shown at all cinemas and many theaters. 

An advertising campaign is usually best handled by an 
Several American advertising 


appropriate spe- 


cialists have recently established branch offices in Germany 


agency. 


and there are large German concerns of this kind which 
have branches throughout the country. Expert advice as to 
suitable media and costs of insertion is almost invariably 
offered free of charge. Arrangements as to publicity mate- 
rial are usually best made through large American concerns 
which employ advertising experts to prepare material for 


foreign markets 


te 
Folder Attractively Announces Visible Filing Line 
The New York 


City has just issued an attractive folder printed in colors 


Pressteel Engineering Corporation of 
on cream stock, giving interesting information concerning 
interlocking files and other visible record devices made by 
the The include 


six types of Pressteel units and also illustrations of installa- 


company. descriptions and illustrations 
tions of Pressteel visible systems. There is much informa- 
tion in this the different 


units and other data of interest to those contemplating the 


folder concerning dimensions of 


installation of visible systems 
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This is Colonial’s 
new 1085 line. These 
made in solid 
walnut fluted 
posts and spindles and 
turned legs and stumps 
to match in with many 


chairs, 
with 


of the new suites, are 
strong and 
although 
priced. 


extremely 
serviceable 
moderately 
They are accompanied 
by the armless side 
and swivel chairs. 
They all have neatly 
fitted leather pad seats. 

These chairs are 
also made with leather 
backs as well as leath- 
er pad seats. 

Ask for photographs 
and prices. You will 
be agreeably surprised 
at the value in these 
chairs. 








COLONIAL 


Crafiim anshi ip 


N tec econt counts like quality—not only today, 
Nt continuously, year after year. 


Led by a master craftsman—the founder of 
this business—there has been brought along since 
its early years a large number of skilled mechanics 
who are truly “craftsmen”. Making chairs that 
will endure has been their slogan. Seldom does 
one hear of a factory where the majority of the em- 
ployes entering the service fifteen years ago, 
are still active craftsmen. Such is the story at 
Colonial. 

This master craftsman, long recognized as the 
designer and builder of chairs that give long serv- 
ice, continues to add his unusual genius to the new 
and enlarged forces of this factory—he continues 
to delight in well-doing. He is still constantly 
seeking the newer and better way. 

Skilled workmanship of ripened experience tem- 
pered always with the thought of keeping the best 
of the old, and adding the best of the new, keeps 
Colonial craftsmen ahead. Certainly there can be 
no greater assurance of quality. 

Many of the country’s largest office 
equipment dealers accept this assurance, 
because they know they can depend on 
Colonial. 


COLONIAL CHAIR COMPANY 








COLONIAL CHAIR COMPANY, 
1740 N. Maplewood Ave., 
Chicago, Ill. 
Gentlemen: 

Without any obligation, please send cata- 
log and advise whether the franchise for 
the sale of your chairs is open in our city. 
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Leading Office Chair Manufacturers 
Have Adopted 


BASSICK CASTERS 


As Standard Equipment 


BECAUSE OF UNQUESTIONED — ESTABLISHED QUALITY 











Double Action 


Diamond Velvet 
Ball Bearing 


Top Bearing 














An opportunity for new business—profit- 
C able business — for the progressive office 
equipment dealer. 


Hundreds of thousands of office chairs in use today are in need of new caster 
equipment. Millions of chair and desk legs, unprotected, are ruining fine floors 
and floor coverings. There is an enormous potential market — waiting for the 
attention of the wide-awake office equipment dealer. 


The Bassick line of office chair casters and floor protection equipment for office 
furniture (NoMar Furniture Rests and NoMar Desk Cups) is complete — to 
answer every requirement. The proper caster for every office chair — with the 
right wheel for every type of floor. This line will enable you to offer a complete 
service to your customers — a service seriously needed and appreciated. 


THE BASSICK COMPANY, Bridgeport, Connecticut 


Bass ‘ cK 
| For 34 years the “buy-word” for Fine Casters and NoMar Rests 


These NoMar Furniture Rests, 
either for caster sockets or “Drive- 
On" type for unbored legs, and No 
Mar desk cups, round or square,are 
essential for the proper protection 
of fine floors and floor coverings. 


Let us send you the information 
regarding the items that constitute 
this complete caster and floor pro- 
tection equipment. Do not over- 
look this important field of service 
with attractive profit. 
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PASSED AWAY 
A. W. Leonhardt 


Leonhardt, inventor and manutacturer of the 


a. W 


Comptometer desk, died at his home on December 13 after 


Mi 


ave a 


Leonhardt had been trying tor the 
desk, and 


papers were received from Washing- 


1 lingering illness 
to h 
the 


past ten patent granted for his 


vears 


mn December 31 


ton by the administrator, Mr. Adler. The patented com- 
artment is now being manufactured by the Cleveland 
Desk Company for the estate. Mr. Leonhardt was fifty- 
four years of age and is survived by his widow and six 
hildren A. E. D 
+ + + 
John Gill 
John Gill, secretary of The J. K. Gill Company, large 
commercial stationers in Portland, Ore., died Saturday, 


December 28, 1929, at his home, 665 Vista avenue, Portland 


He had suffered a stroke on the preceding Saturday and 
lid not recover consciousness 

Mr. Gill was born at Holmfirth, Yorkshire, England, May, 
851 [The family came to the United States in 1854 and 
settlec Worcester. Mass. Mr Gill attended the public 
S ols there until he was old enough to work, when he 
vegan his apprenticeship as a journeyman printet In 
1880 he sailed to Portland by way of the Isthmus of Pan 


On his arrival he immediately became affiliated with 


his brother, Joseph K. Gill, in the operation of the latter's 


book store 


According to the Portland Journal of December 30, Mr. 


Gill became interested game fish soon after he located 
in Oregon. Some years ago the state legislature passed a 
special resolution enabling Mr. Gill to retain his seat on 
the game commission as well as his chair in the legisla 
ture. He was a member of the Izaak Walton league and 


f the Multnomah Anglers’ club 


In the early eighties he was active on the committee 


Oregon the Australian system of balloting, 


affiliated with the independent committee 
East Port 
legislature of 


got for 
ind in 1892 he 


vhich 


the consolidation of Portland, 
He the 


independent 


which worke d for 
land Albina 


1893 as an 


and was a member of 
Governor 


1915. 


Republican, 
the 
1919 and 1921. 


Methodist church, recently 


supporting 


Pennoyer and also served in sessions of 1903 and 
He was in the senate in 1917, 


He 


elected president of tl 


was a member of First 


interested 


e Auld Lang Syne society, 
the 


prominent during the activity, many years ago, of the Willa- 


it one time in work of Chamber of Commerce and 


mette Rowing club 

Mr. Gill is survived by his widow, Mrs. Lisa Gill; a 
son, Harold, one daughter, Elsa, and three brothers, Joseph 
K., James and Samuel Gill 

On the front page of “The Bi-Weekly Gill-O-Gram” 


tender memorial for Mr. Gill written by Richard 
We quote it in part 

“His long life of seventy-eight vears—entirely too short 
him filled the 
had passed the allotted 
old. He had 


earnestness of mind that forces 
In this, 


ippears a 
G. Montgomery 
who loved was with 


Alth 
Gill, in 


’ 
i one tor tne 


many 


idventure of living ough he 


ge of man, John spirit, never grew 


the lightness of heart and 


man to remain, all his life, a student as in other 


respects, his example among us was always an inspiration 


He served quietly and modestly, but he served well and we 


now that many a voung author or journalist who has 


been helped, at some time or other, by a friendly criticism 


ere or a word of encouragement there, will pause a mo 


silent tribute to this departed friend. Life moves 


nent in 
relentlessly onward and strikes from our midst those whom 


we love, but even death leaves in its wake memories that 


15¥ 





Here are some of the distinctive GUTH 
TABLES that are shown in our new 
Catalog of Conference and Directors’ 
Rooms Tables. 





The “Duncan Phyfe” creation fills the 
demands for an artistry not satisfied in 
usual designs. GUTH quality is not sac- 


rificed for the sake of design. 








The “Twenty-One” Series with its sturdy 


lines toned into a_ beautiful, dignified 


piece to satisfy the most discriminate. 





The “Eight” Series design typifies its con- 


struction—not harsh, but commanding, 
for places where artistic Tables like the 
above are not required. 


GUTH TABLES constitute a compre- 
hensive line—from the simple re 
leg designs to the most elaborate hand 
carved—all designed to harmonize 
with the ‘lines of chairs as made by 
leading manufacturers. Stock sizes 
from three to sixteen feet lengths, 
larger sizes on special order. 


NOE AG 
BORGR 


GUTH INCORPORATED 


Formerly Henry L. Guth Associates 


Factory—Fleetwood, Pa. Office—Allentown, Pa. 

















Installations! 


Bentley and Gerwig Dealers frequently 
are successful in taking up opportunities 
like that of the General Accident Assur- 
ance installation pictured above, thus in- 
creasing their volume and profit. 


For, in this line of Bentley and Gerwig 
Desks there are so many points of su- 
periority that a simple, matter of fact dem- 
onstration convinces the prospect. 


[here is durability in the ample dimen- 
sions of parts and width of joints, conve- 
nience in arrangement and subdivision of 
space, smoothness of operation, design and 
finish to win the most critical. 


The Bentley and Gerwig 43d cat- 
alog illustrating the entire line, will 
be sent you on request. 


Bentley & Gerwig Furniture Co. 
Parkersburg, W. Va. 





Built for 
Lifetime Service 


ai f 
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enrich our lives. Perhaps the picture of Mr. Gill that lin- 
gers most readily in our minds is that of a distinguished- 
looking gentleman standing near our front entrance with 
a book in his hand—a symbol, as it were, of the richness 
and tradition which we hope will pass neither from our 
store nor from our lives. To all of us John Gill has be- 
queathed the burning desire to explore life and learning 
to the fullest and the inspiration to broaden our own hori- 
zons until the sun shall sink behind them as it has, unfor- 


tunately, behind his.” 
tt - + 
An Appreciation of Frank Lester Krenz 

Che Tisch-Hine Company of Grand Rapids have recently 
sent out an appropriate appreciation of the life and work 
of Frank Lester Krenz, who at the time of his death on 
November 7 was rounding out eleven years of service with 
the company. At the time of his passing he was vice-presi- 
dent and store manager of the company. He was only 
thirty-seven years old at his death, and was a man of 
unusually fine character and conspicuous ability He came 
to Grand Rapids in 1910 and was employed successively 
by the Elliott Machine Company and the Bixby Office 
Supply Company. 

Enlisting in the army in May, 1917, he was sent to the 
Fort Sill artillery school, graduating with the rank of 
second lieutenant. Later he was promoted to be command- 
ing officer of Battery C, Sixty-second Artillery, at Camp 
Jackson. He served as instructor in French artillery. He 
was a member of the Army and Navy Club, Grand Rapids 
Advertising Club, Carl A. Johnson Post of the American 
Legion and the First United Brethren Church 

He leaves a wife and two small sons, his mother,a sister 
and two brothers to mourn his loss. One of the brothers, 
C. B. Krenz, is purchasing agent of the Tisch-Hine 
Company 


+ - + 
Charles G. Thurmond 


Friends of Charles G. Thurmond, at one time proprietor 
of the Cole Book and Art Company, Atlanta, and one of 
the best-known stationers in the Southeast, will regret to 
learn of his sudden death in Atlanta December 26 

Mr. Thurmond died of pneumonia after an illness of one 
week, at the home of his mother, Mrs. M. T. Thurmond, 
in Atlanta. He was for many years proprietor of the Cole 
Book and Art Company, selling his interest in the con- 
cern in 1906 to enter business in Spartanburg, S. C. 

Two years ago he retired from active business, and had 
been living in Atlanta with his mother. The funeral was 
held on December 28, with interment in a local cemetery. 

J: oo. 

+t + + 


John H. Gerber 
John H. Gerber, sixty-four years old, a director in the 
Indiana Desk Company at Jasper, Ind., and well and favor- 
ably known to the desk trade, died at his home in Jasper 
on December 5 after a sudden attack of heart trouble. He 
was an active member of the Chamber of Commerce at 
Jasper and a member of the city council, and held member- 
ship in St. Joseph’s Catholic church. Burial was in the 
church cemetery. He is survived by the widow and four 
daughters.—W. B. C. 
+t - + 
John S. Cook 
John S. Cook, president of the Atlanta Rubber Stamp 
and Stencil Works and a pioneer resident of Atlanta, died 
Monday evening, January 13, at a private sanitarium. 
Mr. Cook, who was 74 years old, suffered a slight heart 
attack Sunday while at home, but insisted upon coming to 
work as usual Monday morning. After visiting a physician 








FEBRUARY, 1930 














161 











THE UNANIMOUS CHOICE 
OF EXECUTIVE, STENOGRAPHER AND OFFICE MANAGER 


Concentrate your sales efforts on the typewriter 
preferred by the three individuals who jointly 
determine the selection of the make purchased. 
A A The Easy-Writing Royal is a typewriter of 
many exclusive superiorities. In combination 
they meet the requirements of all customers 
and operators—each feature is a good and 
sufficient sales argument to help you close 
orders. A A Consider its world-rec- 


ognized, unrivalled ease of operation, 





its outstanding neatness and accu- 


TRADE 


—— _ TYPEWRITERS —= = 











RYAI 


racy. Nothing couldwin quicker approval from the 
stenographer! a A Its speed, and greater dura- 
bility—these are impressive talking points with 
executive and office-manager. 4 & And what is 
more, Royal's longer trouble-free service means 
satisfied customers, and satisfied customers as- 
sure a continually growing volume of business. 
The Easy-Writing Royal will increase your trade 

prestige and multiply your profits. 


ROYAL TYPEWRITER COMPANY, INC. 
316 BROADWAY, NEW YORK CITY 
Branches and Agencies the World Over 














162 OFFICE APPLIANCES 











Six Simple Tests: The indications are that 1930 will be a rec- 
Compare Arlac with Any my . - 
Other Stenctl ord year for Arlac Dry Stencils. Sales are 
1. Run 6,000 copies from ° a ° ° 
each—compare the increasing—users are enthusiastic—deal- 
6,000 h or : 
ers are making satisfactory profits. 
2 Hit letters e or 1 1,200 
times, approximately . 
20 lines across stencil, Keen dealers everywhere know that Arlac 
compare first letter : 
vith last letter Dry Stencils can be depended upon to stand 
lest heaviness - up under even the most severe service. 
stroke required to 
knock out an 0, c, b And that the Arlac Corporation is back of 
— ” them one hundred per cent. 
yieasur©re K consump- 
ion ove per 
1n¢ ° . . 
A few valuable territories are still 
fest for sharp lines oft 
and reproduction of in- available. Write for the Arlac Plan 
tricate stylus patterns. ; . 
| | a for progressive profits. Sample 
O wist, crumple o1 told 
stencils — compare for Stencils free. 
reaks, gum or ridges. 


ARLAC DRY STENCIL CORPORATION, 
418 Fourth Ave., Pittsburgh, Pa. 


Please tell me about the Arlac Plan for dealers. Also 
send sample Stencils for use on 





Duplicator. 


DRY STENCIL CORPN 
418 4HAVE PITTSBURCH FA. 


Name 


Address 
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at noon, he suffered a second attack while returning to his 
office and died a few hours later. 

He was the founder of the first rubber stamp and stencil 
works in Atlanta, establishing the firm in 1885, and re- 


} 


his death 


+? 


mained in active charge of its affairs until 


+ + + 


Bomar Traylor 
Bomar Traylor, a director in the Jasper Chair Company 
| 


it Jasper, Ind., and well known to the trade, died at 


1s 
home in Jasper on December 3, after a long illness He 
was associated with many of the leading business entet 
rises of Jasper, was a Mason of high standing and is sur 
vived by his widew. Mr. Traylor had served two terms in 
the Indiana state senate where he made a fine record. H«¢ 
was born in Jasper and spent his entire life in that city 

W. B. ( 

+t + * 


James Moore 

James Moore of Searing & Moore, manufacturing statio 
ers, 81 Washington street, New York, N. Y., passed away 
several weeks ago. He was connected many years with 
he stationery business of Charles A. Searing, later buying 
the business and changing the style. He was a native of 
New York City, born August 13, 1867. Later the family 
noved to Brooklyn, where he resided until his death. 

Surviving are his widow, Mrs. Emily Vosburgh Moore, 
and three sisters—Mrs. J. Richard Kelvin, Agnes G. Moore 
und Mrs. Walter A. Conway, all of Brooklyn. Mr. Moor 
Vas active in i nun ber oT 4 atholic benevole nces 


+ + + 
E. C. Richardson 


tkdwin C. Richardson, formerly active in O. W. Richard 
son & Company, furniture dealer, Chicago, passed away 
January 6 after a prolonged illness, aged seventy-four years 
He was born at Three Rivers, Mich., and at the age of 
thirty came to Chicago to join his brother, O. W., then 
engaged in the wholesale carpet business. II] health neces 
sitated his retirement from active business in July, 1918. 
Surviving are his widow, Mary E. Richardson; one son, 
Howard E.; two daughters, Mrs. Eugene Mathis of Chi 
‘ago and Mrs. Ernest Young of Los Angeles, and one 
sister, Mrs. Frances R. Greig 
-' + + 
Warren M. Behrend 

Warren M. Behrend, only son of E. H. Behrend, presi- 
dent of the Hammermill Paper Company, sacrificed his 
life to save a group of children in a school bus near Pleas 
ant Hill, N. C [he bus cut across his path suddenly to 
turn into a side road, and Mr. Behrend swung his car to 
avoid hitting the bus. His car overturned, and he was 
killed instantly. A companion was injured, but has recov 
ered. Warren Behrend was driving from Washington to 
Charleston to spend Christmas with his parents and other 
relatives 

t F +- 
Thomas R. Were 

Thomas R. Were, an organizer and treasurer of the 
limax Stationery Company, Inc., New York, N. Y., twen 
tv-five years, passed away several weeks ago He was 


2 been 


prominent in the New York printing trade, havi 
chairman of the Manifold and Loose Leaf Group of the 
New York Employing Printers’ Association. Mr. Were 
was fifty-six years old, and is survived by his widow, Mrs 
Karl F&cher a daughter, and Thomas R. Were, Jr., a son 
+t + + 
E. Cooke Patton 


Cooke Patton, stationer and bookdealer forty-three 


4 A ‘ ‘ , ; ’ 
ears t Salem Wasn succul ved to heart disease several 








“Just a little better than others” 
—— 





Commercial Model 


ADJUSTO Tray-Binder 


the popular machine posting tray for 
narrow ledger sheets and cards 





Stocked in four 
sizes—Made to 
order in any size 
or capacity. 


Note These Special Features— 


Combines capacity of large tray with expanding 
and locking features of the ledger binder. 

Adjustable jaws support the sheets at any de- 
sired angle. 

Non-skid flat base prevents sheets creeping, and 
eliminates the objection of piled up sheets. 

Accounts easily referred to, before, during or 
after posting. Clear vision of entries to bottom ot 
page 

Operates with crank key—quickly opened or 
closed—no bothersome adjustments—no separate 
attachments. 

Powerful compression lock prevents removal of 
sheets, yet any account may be instantly referred 
to when sheets are locked securely. 

Under base padded with corduroy—clings to 
posting stand, and cannot mar the furniture. 

suilt of steel—sanitary, practical, and durable— 
gives years of satisfactory service. 


WRITE FOR TERMS TO DEALERS 


LEFEBURE CORPORATION 


Originators and Manufacturers 


CEDAR RAPIDS, IOWA, U. S. A. 
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Telling the 
Posture Story to 
an Audience 


of Millions 


—In the 
February 8th 
Saturday 

Evening Post 


Fatigue is the greatest present 
day menace to business efh- 
ciency. This advertisement tells 
the employer of office workers 
how to fight it. Naturally he'll 
be interested enough to want to 
meet the dealer features 
Sikes Perfect Posture Chairs. 


THE SIKES COMPANY 
Philadelphia 


Chairmakers for 70 years 


7RIKE 
COHAIRS 


PHILADELPH 


A complete line of matched office suites and com- 
mercial desks is manufactured by the Sikes- 
Cutler Desk Corporation at Buffalo, New York 


who 
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weeks ago. He was sixty years old, and had been asso- 
ciated in the brother, Hal D. Patton, 
former senator and a Salem city councilman. 


' + & 


business with his 


Mrs. Caroline Krumwiede 
Friends of Elmer Krumwiede of the Colonial Chair Com- 
Ill., will sorrow to learn of the passing of 


pany, Chicago, 
his mother January 5. Elmer and his brother, Walter, 
are the sole surviving members of the immediate family 


' - & 
Leroy H. Gates 


Leroy H. Gates, president of the Hale Desk Company, 
New York, N. Y., passed away at his home in Plainfield, 
es shed He directed the operations of the desk 
company twenty-five years. Mr. Gates was born at Oska- 
Charles H. 


Charles 


January 2. 


lowa, and was the son of the late Rev 
Gates and Mary H. Gates. 
QO. Gates, deceased, formerly president of the Royal Baking 


loosa, 
He was a brother of 
Powder Company. 

Mr. 


He was a 


Plainfield for 
Phillips Academy, Andover, Mass., 
Plainfield, a 


Gates was a resident of many years. 


graduate of 
an elder of the First Presbyterian Church of 
member of the New England Society, the Plainfield Country 


Club, the Tin Whistle Club of Pinehurst, N. C., a director 


of the Plainfield Trust Company, and a director of the 
Plainfield Cemetery Association. 
Surviving are his widow, Zvelyn P. Gates and three 


Mrs. 
and a step-daughter, Charlotte A. 


children, Roy W. Gates, Laurence S. Heely, Charles 


P. Gates; Spencer, all of 


Plainfield. Also two sisters, Mrs. John B. Freese of 
Framingham, Mass., and Mrs. Edward P. Allen of Auburn- 
dale, Mass 
os 
“Antique Moorish”—By Todd 

The Todd Company, Rochester, N. Y., has published a 
sumptuous booklet, “Antique Moorish.” It is devoted to 
handsome check book covers and pass book covers done 
in the Moorish manner. The booklet is 444x6™% inches, 


twenty pages with gold stamping and blind embossing on 


the cover, a tempting specimen of what modern banks use 


to invite accounts. Within is a brief account of the influence 


of the Moorish invasion on the art of living in Spain. II- 


lustrations show the leathercraft of the period, and suggest 


the richness of their lives. Process color reproductions 


show samples o! check and pass books done by Todd, as 


well as specimens of the stamping used by prominent 


| 


banks and the colors and finishes available as backgrounds 


for bank emblems. Truly a toothsome inspiration for the 


bank purchasing authority about to dress up the depositor’s 
working tools to enhance their appearance and to engender 
for the 


respect institution 


= 
E. B. Conrad on Yearly Visit to Europe 
E. B 
ing Machine Company, sailed on the SS. “President Hard- 


January 22 


Conrad, chairman of the board, American Number- 


ing” on his annual trip to Europe. He will 


visit the company’s associate factories at Birkenhead, Eng- 
land, and Paris, France. 


H. W 


1929 was the best year the business had ever 


that 


experienced. 


Phillips, president of the company, reports 
Che officers believe that this was in great measure due to 


the popular priced “5-in-1" numbering machine introduced 


in June, 1929 
ie -_ 
Sheaffer President in Florida 
W. A. Sheaffer, president of the W. A. Sheaffer Pen 
Company, Fort Madison, Iowa, is spending several weeks, 
with his wife, at Miami Beach, Fla. 
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YOU FIND THEM 


Steelcase Desks have not been selected 
by so many successful men without care- 
ful comparison with other makes. No 
other desk combines so well the beauty 
of natural wood and the strength and 
rigidity of steel. Drawers slide with 
silky smoothness at the lightest touch. 
Every unseen 
accuracy. 
fittings of 


They never stick or bind. 
with minute 
brushed 


joint is fused 
Handsome 


chaste design enrich the mellow finish, 


bronze 


distinguishable from natural wood only 


by closest examination. 


METAL OFFICE FURNITURE COMPANY, GRAND RAPIDS, MICH. 


‘STEELCASE 


Business fquipm enrTr 


Steelcase Desks come in an assortment 
of styles and sizes to meet every need of 
the modern office. Olive Green, Mahog- 
any or Walnut enamel finishes baked on 
bronze bound battle-ship lino- 





the steel 
leum tops. 


Our great plant is your guarantee of ade- 
quate stock, prompt shipment and the 
maintenance of that high quality stand- 
ard that has won national recognition for 
Steelcase Desks. Write for the de- 
tails now. 
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WHY ALERT DEALERS 


regularly feature 


Duco-finished Office Equipment 


‘NUCCESSFUL ofhice equipment dealers feature 
S Duco-finished products for two major reasons: 
First, years of consistent advertising have gained 
for Duco an unquestioning acceptance that is a 
distinct sales help for Duco-finished articles. And 
second, the finish itself is so vastly superior to 
any other in both beauty and durability, that it 
assures a satisfied customer. 

Leading retailers, alive to the demands of 
modern business, have been quick to grasp the 
importance of these two advantages. Their alert- 
ness has been rewarded with faster turnover and 
more satisfying profits. 

In practically every line in the office equipment 
field, you ll find manufacturers whose products 
are Duco-finished. A letter to the address below 
will bring you their names promptly. 

E.I. DU PONT DE NEMOURS & CO.,, Ine, 
Industrial Finishes Division, Parlin, N. J. 





The Duco Oval on tag or seal helps 
buyers identify a Duco finish on many 


leading lines of office equipment 

















A Duco-finished desk 
The Duco-finished typewriter keeps bright clock is more pleasant 


and shining through years of pounding to look at, easier to sell. 


Adding machines, built 





for long, hard service 
gain added value w 


Duco finish 
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Desks keep their good 


lodks far longer when 
Duco-tinished. 





' 
, ' 
Duco, durable and 
; handsome, is the logi- 
Duco finish protects the F eal finieh for office 
good appearance of hil- L safes 
ing cabinets trom wear ' 


and tear 





Even a coat rack can 
be ornamental as well 


as useful, when Duco- 
hnished 


ot yey 


The Duco finish on an 
electric fan is evidence 
of the manufacturer's 
wish to give utmost 


value 





The Duco finish keeps 
office chairs young- 


looking through years 


{ service 





Duco-finished office 
partitions offer the ut- 
most in beauty and 


durability 
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Harry A. Sperb Starts Own Business 

Harry A. Sperb, until recently assistant general sales 
manager of the Woodstock Typewriter Company's San 
Francisco headquarters, has gone into business for himself 
in that city 

Mr. Sperb has a long, successful record as a typewriter 
salesman Prior to his Woodstock experience of several 
years, he was for ten or more years with the Remington 
Company in the San Francisco territory and for four years 
led the company’s national “One Hundred a Week Club.” 

It is Mr. Sperb’s expectation to secure the San Francisco 
or statewide agency of office machines of certain type. His 
thorough knowledge of the field and his wide acquaintance 
umong the principal users will be of advantage to him in 
the new enterprise 

As a foundation for new business Mr. Sperb has taken 
over The All Makes Typewriter Company of 245 California 
street, San Francisco, a typewriter service with connections 
it Los Angeles and Oakland, and which will be extended to 
statewide service 

Mr. Sperb has been a member of the Optimist Club for 
a number of years and is now a member of the executive 
ommittee of “International Optimism.” 

> 


New Oxford Handbook 

Che Oxford Filing Supply Company, 500 Driggs avenue, 
Brooklyn, New York, sent out, under date of January 15, 
1 new illustrated handbook of information and prices cov 
ering their line of red-fiber filing pockets and envelopes 
This line has been greatly extended through the addition 
of insertable card panel document envelopes; one-piece ex- 
pansion envelopes without flaps; open end legal document 
envelopes, and many additional sizes in the types already 
arried The Oxford has also brought out a new style 
binder folder made of fourteen point extra strong red-fiber. 


It is equipped with the Oxford stik-fastener and has an “L” 


expansion. The fastener is attached in such a way that 
t does not show on the back of the folder, and it is readily 
removable. 

Another new item shown in the handbook is the Oxford 
le fastener for binding papers punched for 234-inch cen- 
ters, in folders and otherwis« The compressor plate is of 
simple design. Samples of these new style binder folders, 


the Oxford file fastener and copy of the illustrated hand- 


book may be had by writing to the company at the address 


viven above 
a 
“Constantinople” in Mail Addresses 
Levant Trade Review]. Some inquiries have been made 


oncerning a report in the Stambul press that letters or 


ail matter bearing the address, “Constantinople,” would 


1? 


be returned to the senders, and that “Stambul” or “Istanbul” 
would henceforth have to be used. It has not proved pos- 
sible to ascertain any present ground for this press report, 
ind if such change were contemplated, the usual procedure 
in such case—especially with respect to foreign mail—would 
undoubtedly be followed by the Turkish government \t 
the same time it is suggested to our readers in other coun- 
ries that frequent wrong addresses are used and that letters 
mail addressed to “Asia Minor” will be returned to the 
senders—this warning having already been issued by the 
ostal authorities at Washington 
oe - 
Stationers’ Board of Trade Adds New Members 
During the last few weeks The Stationers and Publish- 
ers’ Board of Trade, 11 Park place, New York City, has 
idded the following members: Coward-McCann, Inc., 425 
Fourth avenue, New York City: M. P. King Paper Com- 
110 Greene street, New York City; Jonathan Cape 


& Harrison Smith, Inc., 139 East Fortv-sixth street, New 
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FRITZ-CROSS 

EFF & C CHAIRS 

ARE SOLD BY 

OFFICE FURNI- 

TURE DEALERS 
IN 


The 


United States Norway 
Canada Hawaii 
Australia Spain 
Belgium 
Brazil 


Sweden 
South Africa 


Uruguay 


Colombia 
Cuba 


Denmark 


East Indies Venezuela 
France China 


Russia 


India Argentina 
Japan New Zealand 
Newfoundland Holland 


AND BYRD SELECTED 
THEM FOR USE IN 
THE ANTARCTIC 





THE WORLD'S OUT- 
STANDING ORGANI- 
ZATIONS USE THEM 











THE Fritz-Cross COMPANY 
SAINT Paut, MINNESOTA 
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.... the latest 
newest method 
of loose leaf 
binding ..... 








NEO CLIP 
BINDER 


No rings. A patented fric- 


No holes 
tion lock grips one sheet or one hundred and binds all in 


an attractive leatherette cover. 
For books, 


executives notes 
50c to $1 OO 


books, 


Furnished 


sample books, 


stiff 


salesmen’s show price 


or students in or limp 


covers, in tan or black. 


another 


NEW ONE “| 


ax 


A spring metal tube, sliding on a metal track, firmly holds 
all sheets in place. Complete with fifty sheets bond paper 
in standard sizes and colored leatherette covers. We to $1.65. 


AH ~ 






NO-RING 


loose leaf 
BOOKS 





STAPLING PLIERS 


U8. an4 FOREIOCN PATENTS 


Two 
sheets or half a hundred, it’s all the 
same to the Neva-Clog Stapler. For 
binding or attaching paper, leather, 
cloth, celluloid, price tickets, etc., up 
to % Easily oper- 
ated. clogs. 


Use instead of pins or clips. 










inch thickness. 


No 





pounding, never 


$5.50. 


guaranteed. 


NEVA-CLOG PRODUCTS, INC., Bridgeport, Conn. 


Ask y« dealer, write us for circulars or samples on approval. 
Gentlemer r send complete information on 
Neo ( » Binders [] No Ring Binders 
Neva-Clog Staplers 
Name Address O.A.2 
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York City; Louis Hoffman, 145 Lafayette street, New 
York City; American Loose Leaf Corporation, 141 Varick 
street, New York City. The first and third of these con- 
cerns are book publishers, while the other three are manu- 
facturers of specialties for the stationery trade. 

Se = 


Building Collegiate Business 

Catering to the collegiate trade around the campus of 
the University of Washington, Seattle, with its ten thou- 
sand students, and its distinctly collegiate atmosphere, the 
University store of Trick & Murray, Seattle stationers, dis- 
tributed stickers for slickers, for windshields of autos and 
windows, which bore reference to the large university, and 
thus popularized its stationery business with the college stu- 


dents, faculty members, merchants and residents of the 
district which has been built up close to the university 
grounds. 

Selecting something that would be a souvenir of the 


college of which the residents are naturally proud, the uni- 
number of transfers about 
transfer to whatever 


versity store secured a large 


seven by eight inches, which would 
surface desired the seal of the big university of the North- 
west. 

Another collegiate souvenir was that of the Washington 
Huskies, as the athletic and sports teams of the local “U” 
are known, capable of being transferred to the motor car, 
or the slicker of loyal col!llegians buying their supplies at the 
collegiate stationery store of Trick & Murray 

In order to boost sales and further popularize the store 
which has been established for this end of town in Seattle, 
the management adopted the policy of issuing the transfers 
and pictures of the university seal, and the “Huskies,” with 


their favorite and familiar coloring to those buying two 


dollars’ worth or more of merchandise. 


Thus in 
taste, the large stationery store’s branch not only brought 
numbers the for the labels which 
used for all sorts of purposes, including pasting 


“soing collegiate” and catering to the collegiate 


additional into store 


could be 
on luggage, but assisted in the sale of its many articles of 
by passing out the souvenirs of 


Alumni, students and others used 


stationery merchandise 
almost universal usage. 
the transfers for slickers, or auto wind shields, but during 
the game between the Husky team and teams of other 
Western colleges, nearly everyone in the city taking an 
interest in the intercollegiate athletics, sported the colors 
of the local university, and the insignia given away by the 
served a patriotic and popular 


house, which 


cn ae. in 


stationery 
purpose 
——— 
New Typewriter Exchange in Council Bluffs 
Pr. ae 
the Council Bluffs Typewriter Exchange, which has gone 
into business at 18 North Main street, Council Bluffs, Iowa. 
The exchange was opened the first of the year and is said 


Gilson is manager of a new organization known as 


to be the first enterprise of its kind to be operated in Coun- 
Bluffs. 

Mr. Gilson was for many years a salesman, part of the 
time with the United States Rubber Company, the Phila- 
Prior to starting the 


cil 


delphia Leather Company, and others. 
Council Bluffs Typewriter 
in the typewriter business selling and learning the art of 
typewriter repairing the of Walter P. 
Smith, manager of the Council Bluffs branch of the Under- 
The new exchange is handling 
Corona portable 


Exchange he spent two years 


under guidance 
wood Typewriter Company 
the Underwood, Royal, 
machines, new and rebuilt standard typewriters and adding 
numbering 


Remington and 


machines, checkwriters, duplicating machines, 
machines, office safes, etc., together with a general line of 
office supplies, inks, ribbons and carbons, stencils sheets, etc. 
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HERE'S THE KIND oF 
“PAPER PROFITS” YOU CAN PUT 


IN THE R A N K / DO YOU KNOW YOUR MARKET? 


We have developed Multigraph equipment 
to meet the special requirements of today's 


FEBRUARY, 19% 







| ie whole function of Multigraph equip- conditions which put a premium on selective 


ment is to take paper and turn it into selling. 
valuable business helps at low cost. These 
values are reflected in cash savings, in 
speedier, more accurate execution of orders, 
or in actual new business on the books. 
“Paper profits, you might call them, because 
paper makes them possible. But they are 
the kind of paper profits that can swell the 
dividend account, help meet the pay-roll, 
or pay office rent. 

For thousands of firms Multigraph equip- 
ment is producing office forms at a cost 25 
to 40 per cent lower than before Multigraph 
went on the job. Thousands of firms are 
using Multigraph equipment for direct mail 
activity that sells more goods at lower sales 
expense than would be possible without 
Multigraph assistance. Get the details from 
a Multigraph man. 


THE AMERICAN MULTIGRAPH SALES CO. 
1836 East 40th Street Cleveland, Ohio 


or consult your telephone directory ) 














XQ § 
Addressing Multigraph Lever Compotype Keyboard Compotype 
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Every month is ”AWwzadeoK 
PROFIT MONTH 





Tell your Customers to 


Sosting 








ame 


Shuffling Papers 
On Their Desks 





—_ 

~ Daily Reminder Fold 

ers, 50¢ per set extra 

Prices slightly higher 

in Canada and on the 
Pacific Coast, 


Model 6-V with Daily 
Reminder 
Olive Green, $6.30 
Oak, Mahogany, of 
Walnut finish, $7.70; 














A clear desk means a clearer head — a freer 
mind. Kleradesk gives both. Its plainly in- 
dexed vertical compartments invite instant 
and orderly disposition of every paper. 


A Place for Every Paper and 
Every Paper in its Place 


Kleradesk almost automatically sorts, distrib- 
utes and routes your correspondence and 
other papers. Papers are never out of sight 
— always right at finger tips — yet never in 
the way — instantly available — never lost 
— never disturbed in the search for a certain 
paper — never scattered by breeze from 


window or fan. 
if f 
oo 
UR 


Larger or Smaller as 
You Want It 


Kleradesk is made up of steel sections, and 
may be assembled into any model desired. 
The Model 6-V illustrated is the most popu- 
lar. Meets the requirements of the average 
business desk. Extra sections can be added 
or removed as desired. Width of space be- 
tween uprights is adjustable and additional 
space may be obtained by inserting floor 
boards 3, 6, or 10 inches in width. 

















Records show year-round sales 
that are almost unbelievable 


This great help to orderly desk work, to orderly think- 
ing, to greater accomplishment, is such a boon to office 
workers that sales come easily. 


And Kleradesk sales are top profit sales! 


Proper display alone will sell many Kleradesk units for you. 
Their remarkable efficiency and convenience is obvious. 


Display the Kleradesk in your windows and watch your sales 
multiply. Suggest it to customers who come into your store. 
Remember, you never know when you will sell to an office man- 
ager or other executive who will order for an entire office 
when he learns how really necessary the Kleradesk is for fast, 
accurate handling of desk work. 


Check your stock now. Replenish it at once and see that your 
customers learn about it. It pays big cash dividends. If you 
have never carried Kleradesk, place a trial order today. 


SENGBUSCH SELF-CLOSING INKSTAND CO. 


215 Sengbusch Building Milwaukee, Wis. 








KLotadesK saves Time and Space 
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Fritz-Cross Company in New Factory 


The Fritz-Cross Company, St. Paul, Minn., makers of 
the “Eff & C” line of chairs, has moved into its new and 
strategetically located factory rhe removal was brought 


about by the discovery that almost invariably orders for | 


airs on rush shipments came in just after the delivery | 


truck had left for the last freight haul. To overcome this 
ondition the factory was moved to a location that is 


tl 


vithin one block of all freight depots in the city of St 


Paul and less than one block from the express receiving | 


‘fice. This makes it possible to deliver rush shipments 
on a hand truck, saving in many cases twenty-four hours 
in delivery service. 

As an example of speedy delivery service, the Fritz-Cross 
Company recently received an order for seven chairs from 
a dealer located in Chicago The order was received by 
wire at 4:50 p. m Delivery was made at the customer's 
office before noon the following day 

The new plant contains 15,000 square feet of floor space 


which has been so laid out that Eff & C chairs are now 


made in the straight line production method. At present 
the factory 1s producing in excess of 150 No. l chairs each 
lay The entire regular working time of the plant is 
| 


evoted to the production of this one model alone, fillin 
n on other numbers in overtime work 
Recently the Fritz-Cross Company has inaugurated a 


program of establishing distribution centers in various 


parts of the country One is being organized in New 
York City to handle orders from New York State and the 
New England territory Another will be located in Detroit 


Pacific Coast distribution will be handled out of Los Angeles 
xy the Western Wholesale Stationers’ Company under the 
lirection of C. J. Schubert. It is expected that within the 
ext six months full stocks will also be carried in Atlanta 
nd in Chicago 
> 
Sheaffer Directors and Officers Reelected 


At the annual meeting of the W. A. Sheaffer Pen Com 
any, Fort Madison, Iowa, held last month, the directors 
were reelected, and at a subsequent meeting of directors, 
theers were reelected. 

W. A. Sheaffer, president, stated that an extra dividend 
vill be declared some time in February for payment March 
15 The amount of the extra has not yet been determined 
e said 

> 
Small Heads Berger Advertising 
N. H. Small has been appointed advertising manager of 


[he Berger Manufacturing Company, Canton, Ohio, manu 


facturers of the Berloy and Van Dorn lines of steel office 
equipment. Mr. Small combines experience with ability in 
lis chosen field, and Office Appliances joins other friends 
n good wishes for his success 
ee 
Chicago Fire Doesn’t Feaze “G-F” 

Fire January 8 destroyed the Chicago warehouse of The 
seneral Fireproofing Company, 2921 South La Salle street 
but it didn’t inconvenience the company’s customers Che 
loss is placed at $300,000. Cars were moving from Youngs 
town the night of the fire to replenish supplies, a temporary 
warehouse was secured at 2911 South La Salle street, and 
all was normal the fifth day after the fire. Then A. C 
Tobin, the local manager, proceeded to take a bit of rest 
er a strenuous five davs, by going after business agai 
The fire assumed such proportions that a 5-11 alarm was 
urned in, as well as several specials. The firemen worked 
from La Salle street and from the tracks of the Rock Island, 
New York Le! tral and Nickel Plate lines Trafhi was in 
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PERFORMANCE 


BRINGS PREFERENCE 
FROM COAST TO COAST 





Introduced two years ago, the Century Protectograph is 
today firmly entrenched in progressive ofhces everywhere. 
It has won its place by its speed, ease of operation and 
versatility. Some of its users say of it: 


“We have used various machines for over 10 years, but this Cen- 
tury is the best ever. It is so good, in fact, that we will not need 
another for many years.” 

Brilliant Search Light Mfg. Co. 
Chicago, [Ilinois. 


“I am pleased to advise you that our Century Protectograph has 
been rendering very satisfactory service, giving us speed, convenience 
and dependability.” 

Commissioner of Motor Vehicles, 


State of Maryland. 


“The Todd Company made one of the finest advancements in 
check writing machines when the Century Protectograph was brought 
into existence. We have used our Century for about a year and its 
unfailing readiness, its neat, accurate and permanent impressions have 
earned for it an indispensable place in our business.” 


The Northfheld News, 
Northheld, Minnesota. 


The Century Junior, recently announced, is a worthy 
companion to the original Century. It has every essential 
quality of the larger machine except amount capacity. 
Sturdy, compact, moderately priced, it is ideally adapted to 
check protection requirements in the home or small business. 
The Todd Company, Protectograph Division. (Est. 1899), 
1129 University Ave., Rochester, N. Y. Sole makers of 
the Protectograph, the Todd Check Signer and Todd 
Greenbac Checks. 





TODD SYSTEM 
OF CHECK PROTECTION 
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Beaumont Named Dick Manager for Chicago 

H. D. Beaumont has been appointed Chicago manager 
for A. B. Dick Company. During 1929 he was manager of 
the process division in Chicago, having charge of the sale 
of Mimeograph supplies. He retains the process division 
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LOOSE LEAF BINDERS 


Confidence has been placed where it rightfully be- 
longs—in our mechanical genius, honest endeavor 
and loyalty to dealers. 











and the machines sales have been added. 

Mr. Beaumont entered the office appliance field in 1919 
as a salesman in the Philadelphia office of the Addresso- 
graph Company. The following year he went with Dicto- 
graph Products Corporation and remained in the organi- 
zation until 1928. During the latter part of his connection 
with Dictograph he was in charge of the Chicago office. 
Mr. Beaumont has made a first-class record in his own 











TOSUSUSUBUSUGUmUS 





A 








us 









Wey) 






STYLE BILTMORE W. L. BINDER 







2 Styles Expansion Ledgers 
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10 Styles Toplok Binders 
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5 Styles Endlek Binders 
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Styles Order Binders 













H. D. BEAUMONT 
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personal selling and in developing territory under his juris- 
diction. He is a member of the Chicago Office Appliance 
Managers’ Association. 

His hobby is yachting. Much of his spare time is spent 
aboard his auxiliary yawl, the “Comet.” In 1928 he won 
the annual yacht race from Chicago to Mackinac Island, 
which is the longest fresh water race in the world and 


5 Styles Catalog Binders 3 Styles Magazine Binders 








3 Styles Phone Book Binders 





2 Styles Spring Lock Binders 


VETO BOIS 
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greatest yachting event in the country. 
sitaiaitadiisimaias 
Wilcox Returns to Office Equipment Field 
George S. Wilcox, who was for some years with the 
Burroughs Adding Machine Company and the Hooven 
Automatic Typewriter Company in the Metropolitan Dis- 
trict, but who has been out of this field for some time, has 
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returned to it by joining the ribbon and carbon division 
of the Ault & Wiborg Company in the territory above 





OB 







named. 
Mr. Wilcox will be heartily welcomed, for his popularity 
is widespread and well deserved. Having been on the 
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users’ side of the ribbon and carbon business he is all the 
better qualified to meet the problems which arise on the 
selling side of the proposition. Mr. Wilcox is a good sales- 
man with a thorough understanding of business. Office 
Appliances is happy to join in the chorus which will sig- 


LOOSE LEAF 
METAL PARTS 
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nalize the satisfaction of his friends over his return to 








the field. 
———— 


Neuhaus Takes New Position 

David C. Neuhaus, who was for years a leading mem- 
ber of the ribbon and carbon selling staff of the Ault & 
Wiborg Company of Cincinnati, joined the H. M. Storms 
Company of Brooklyn, N. Y., on February 1. 

Mr. Neuhaus will make his headquarters at Kansas City, 
Mo., and will cover the Middle Western and Southwestern 
territories. He is well known and esteemed, particularly 
in the sections named, and enjoys wide popularity for his 
sterling and attractive qualities and his sound knowledge 
of the ribbon and carbon business. 

Office Appliances extends hearty good wishes 
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STYLE SAVOY TOPLOK MH METAL 


Electric welding now plays the leading role in fus- 
ing component parts into one perfect fixture. 





Samples on request. 


Our Binder or Metal Parts Catalog 
on request. 
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acsiiaaien Stat: ; patie = MoM". than one million users have learned 


that Corona is a marvelously efficient 


Why | wanta typewsiver—emeoth end sespensive in extion, 


sturdily built for a lifetime of service and an 
amazing aid to living for every member of 


CORONA = 

A 4 4 One unique mechanical superiority of Coro- 

. na is its one-piece, solid aluminum die-cast 

T ry t . frame of tremendous strength and rigidity. With 

t \ pew I I el this powerful frame Corona does not have to 
* 

be kept screwed to a wooden base— 


it stands on its own feet, takes up less 





This contest is open to all. Aww 
Write a letter of not more than 20€ room on a desk and is more attractive. 
z Another advantage—the sheet as 


words, explaining why you want a s typed is held at exectly the right angle 
Corona typewriter. The best letter will for easy reading. Anyone who has 
win a prize of $1,000. Second prize / used other machines will appreciate 


Contest closes May 1st. Winners will $ ay O O O 


be announced as quickly as possible. env. 






is $250. Ten prizes of $25 each. Let- ob Gomme 
. 5 Corona is the product of twenty 
ters will be judged according to the , . 

, years effort of skilled typewriser engi- 


value and soundness of reasons pre- neers to create a perfect small type- 


sented for wanting Corona, rather writer for personal use. It has every- 
; i rthing. It i 

than according to literary merit. Let- thing and does everything. It is small 
P h, in the sense that a fine watch is small. 
ters may be typed or hand-written. Wesbing parte eve mansthstured with 


exact precision—in some cases to one 


Sy 


° thousandth of an inch. 
Coronas are finished in Scarlet, 


Green, Blue, and Maroon, with attractive panel- 











ing of modern design. Also black and gold, and 
black with art panels, Seven color combinations 
to select from. 

There is only one way to know Corona. Try 
it in your home. It is easy to Coronatype. In a 
remarkably short time you can Coronatype faster 
than you can write. 

Insist on a Corona demonstration. Any Corona 
dealer will be glad to deliver Corona on trial. 


Time-P% ayment Plan. Fit our convenient time- 
payment plan into your family budget. You can own 
Corona without even feeling the cost. A few dollars 
down brings it to you. Then you pay a little every 
month. 

Corona with standard keyboard costs $60. Corona 
Special with three-row keyboard costs $39.50. An 
attractive carrying case is furnished with either model. 
An allowance will be made on your old typewriter 

Don't forget the “Why | Want Corona’ contest. Sit 
down now and catalog all the ways in which Corona 
will be useful to you, the help it can be in school 





work, club and ¢ work, b ) Writing, 
home management, correspondence. Ask your local 
Corona dealer for further inf R ber, the 





best reasons for wanting Corona win $1,000. 








L C SMITH & CORONA TYPEWRITERS INC Note to dealers: Write for 
1811 New York Life Building, 51 Madison Avenue, New York City our agency proposition. 





Read this contest advertisement now running in a large list of February and 
March magazines. It will arouse tremendous interest in Corona. It will bring people 
into your store. Tie up with it by pasting the contest poster on your window. 
‘ ’ ry. @->. ‘ T ry” 4 _ rT r ‘ ¥ 
L C SMITH &@ CORONA TYPEWRITERS INC 
1832 New York Life Bldg., 51 Madison Ave., New York City 


If you are not handling Coronas write for dealer proposition 
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Acres of Diamonds 











"Where's a profitable object lesson in the story of 
the man who sought his fortune far afield and 
neglected his many opportunities—veritable acres of 
diamonds—which lay all about him. 


Dealers seeking for opportunities can develop staple 
business, existing business, in ribbons and carbons, 
the Columbia way to gratifying, acres-of-diamonds 
proportions. 


Everywhere there are opportunities which the 
Columbia Cooperative Selling Plan will develop and 
quickly turn into profits. 


Columbia analyzes your market and cooperates with 
your salesforce in developing a quick turnover, fine 
profit business in ribbons and carbons. 


Ask us about the dealers who are doing it—and 
the plan which has placed these acres of diamonds 


before them! 





CARBON MEG. CO., Inc. 


Factory, Glen Cove, L. L, N. Y. 


RIBBON & 


Main Office and 


Branches and Agencies in all Principal Cities of the United States; also Toronto, Mexico City, London, Madrid and Milan 
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Robberies Here and There 


Robberies in the commercial stationery field generally + 
oncern the retailer, whose fountain pen and mechanical here 18 money for 
pencil stocks are generally the lure. In recent weeks pay 
roll bandits have operated in manufacturing plants. ° B S ° l 
The Sikes Company, Twenty-third and Passyunk ave you in ates pecia S 


nue, Philadelphia, Pa., was robbed of about $5,000, taken 


from the cashier’s cage by four armed bandits, who over- 

HE sale of Bates Machines 

adapted for special needs is 
growing rapidly each year. If all 
your customers knew how they 
could save time and money on 
numbering jobs your sales would 
increase and your profits grow. 
Show them this one and _ start 
them thinking: 


3456 WARSAW 11 


SERIAL 
— TRS °No 


This formerly required four sep- 
arate operations — now completed 
at one stroke by one Bates Num- 
bering Machine: 1, Order Number; 
2, Destination; 3, Serial Number; 
4, Clerk’s Initials (Interchangeable). 


whelmed seven office employees and escaped in a waiting 
iutomobile Fortunately, the number of the automobile 
had been recorded by the telephone operator, and one of 
the bandits was identified for the police. 

John Connelly, assistant secretary of the Charles M. 
Higgins Ink Company of Brooklyn, N. Y., and their book- 
keeper, Edward Kiernan, were held up not long ago on the 
sidewalk in front of the Higgins building and robbed of 
an $1,800 payroll and a $400 diamond ring. The newspaper 
report of this event said that at the time the holdup occurred 
Mr. Higgins was putting his signature to a holdup insurance 
policy in his office at 271 Ninth street, Brooklyn. It 
appears that Kiernan and Connelly had just returned from 
the Prospect National Bank at 325 Ninth street, where they 
had withdrawn the money On the sidewalk before the 
Ink Company’s establishment stood four loiterers, who ap 
peared unconcerned, but they were armed with cold and 
unfriendly automatics against which the victims did not 
seek to argue. 

It's just Chicago’s luck to get into this story. Meyer & 
Wenthe, 30 South Jefferson street, lost a payroll of about 
$3,000 and a certified check for $215. Rudolph Dumbrow, 
ashier, and Edward Brown, clerk, were about to enter 
the office after securing currency at the Mid-City Trust & 
Savings Bank a few blocks away Two armed bandits 
accosted them in the building lobby, forced them into the 
elevator, and ordered the operator to stop between the 
first and second floors. There they took the overcoats and 

This illustration is only one of 
countless ways in which Bates 
Numbering Ma- 
chines are fur- 


nished to order. 


coats—Mr. Dumbrow had placed the money in his coat 
and had the car driven to the ground floor. Then they 
rdered the car driven to the top floor, and walked out of 


the building 


OOOO WO Maksbsk DMHUMN POW 


And that’s enough holdups of our friends for this winter. 
We were thankful that the guns didn’t bark 


> 
o 
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Business Equipment Firm in Larger Quarters Nearly everyone 


of your customers 
could use profitably 
one or more special 


pms 
© 


Formal opening of the new store of the Speece-Price 
ompany of Houston, Tex., at 2007 McKinney avenue, was 


pt 
i) 


1eld recently and was attended by many representatives 


= 
© 


from the prominent business houses of that city Che firm 
serves as dealers in cash registers, adding machines, type Bates Machines. 
writers and other office appliances It is the South Texas 11 

poren a — , Tell us what they 
agent for the National Cash Register Company. In addi 


need and let us 
quote you on it. It’s 
a service they will 
appreciate. 


rs 
po 


tion to the local office, the company also maintains branches 


Beaumont and Galveston 


— 
oar 


rhe new location has been especially prepared to provide 


ple display space for the products handled by this firm 
} 
i 


pu 
—_ 





une addition has large, commodious offices and repair 


lepartments Che interior of the new store has been attrac 


rs 
pt 


tively decorated in a light cream tone, with the finish of 


THE BATES MFG. CO. 
Est. 1891 Orange, N. J. 
New York Office: 20 Vesey St. 


_ 
wo 


the fixtures and equipment selected to harmonize with the 


lecorative treatment 


pa 
ww) 


The Speece-Price Company was founded several years 


izo and since its organization has outgrown its location 12 

twice. The first was in the Cotton Exchange building and 

the second at 2003 McKun ne \ avenue. The personnel ol 12 BATES NUMBERING MACHINES INKS 
YL 4 . , ’ 


the firm consists of F. W. Speece, S. D. Price, Sens L. R 
Murray and F. J. Ellison. All are master craftsmen and 


EYELETERS AND OTHER OFFICE 
APPLIANCES 


pub 
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have had thorough training in their chosen professions 


i. 2 























Cork Rolls elimi- 
nated and 
num substituted. 

Easier turning. 


alumi- 


Rolls cannot get 
out of round or 
break. 

Less breakage of 
date bands. 

Rolls firmly riv- 
eted to revolving 
dises. 


8. G. VOoLoER Mero Co 


PASSAIC, N. 


80 Duane Street 








dater was introduced 
on January Ist, 1930 


> 


All mechanical devices, re- 
gardless of cost, are con- 
stantly being improved by 
the manufacturers. For over 
a year experiments have been 
under way to further improve 
the rotating parts of STAR 
daters. Under certain condi- 
tions the cork rolls have 
deteriorated and in some in- 
stances the tension of the 
date band has caused the 
roll to flatten and become 
oval shaped. Infrequent use 
or long storage before being 
sold, was the usual cause of 
this complaint. 


Under the new construction 
with the aluminum roll this 
trouble is done away with. 
The rolls are much easier to 
turn. 


Our STAR daters are the 
least expensive of the Stewart 
Line of dating and number- 
ing stamps. Send for catalog 
giving a more complete de- 
scription of these stamps and 
of our slightly higher priced 
line of CROWN daters. This 
line is more complete than 
the STAR and includes 
stamps for every business 
purpose. 


* a a 


R. A. STEWART & CO. inc. 


New York City 
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Kepley Organizing Sales Business 

O. H. Kepley, who will be recalled by the office machine 
trade for his long service with The American Multigraph 
Sales Company, is organizing a manufacturing and sales 
establishment to conduct an international business in hand- 
ling printers’ supplies. Until recently he had been with 
H. B. Rouse & Company, Chicago. 

Several connections have been made for distribution, and 
Kepley can be 


Long 


additional lines will be considered. Mr. 
reached at 5240 Sheridan road, Chicago, telephone 
Beach 3162. 
——E———— 

Multiplex Has New Display at San Francisco 

The Multiplex Display Fixture Company, San Francisco, 
Calif., has moved its showroom from 333 Market street to 
7 Front street. M. Feintuch, the division manager, has 
arranged a representative display of his products showing 
each fixture in actual use, and demonstrating the facility 
with which comprehensive arrays of printed matter, dia- 











a 
EXHIBIT OF MULTIPLEX DISPLAY FIXTURES BY THE 
SAN FRANCISCO BRANCH 
grams, graphs or other material can be shown in compact 
space with ease and conviction. The fixtures as shown 
enable prospects to understand the system quicker than 
through the use of photographs, visualizing the installation 
as it might appear in their offices, and anticipating the effect 

on their customers. 
ae 
The World Forgets That Baldwin Has Moved 
The Baldwin Stationery Company has been located at 
331 South Wells street, Chicago, more than a year, and still 
some manufacturers and distributors address mail and ship- 
ments to the old location, 316 South La Salle street. This 
misdirected mail is always delayed in delivery, and often 
occasions inconvenience. The company will appreciate its 
correspondents addressing it at 331 South Wells street. 
> aaa 
Sweeney Heads Sheaffer Eastern Office 
a De 
manager for the W. A. Sheaffer Pen Company, with head- 
quarters at 80 Fifth avenue, New York, N. Y. There are 
thirteen eastern states under his jurisdiction. Mr. Sweeney 


Sweeney has been promoted to be Eastern sales 


was until recently manager of the sales-service department 
at the home office, Fort Madison, Iowa. 

Mr. Sweeney was sent to the New York office in Sep- 
tember, 1929, to assist in co-ordinating practices in the East 
with those at Fort Madison. Before going with the com- 
pany over four years ago he was connected with the cigar 
manufacturing industry in the sales end. Mr. Sweeney’s 
promotion comes as a reward for his organizing abilities 
while at Fort Madison 

After spending the holidays with his family at Fort Madi- 
son, and attending the annual sales convention there, he 
moved with his family to New York, where a permanent 


residence has been established. 
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IF YOU WANT TO MAKE A 
MORE PROFITABLE CONNECTION 


the MARCHANT Calculator offers 
you an opportunity that is limited 
only by your own ability and 
perseverance. 

Many of our representatives are earn 
ing from $10,000 to $25,000, even 


[Be A bE ALLELECTRIC 


MARCHANT Calculator 


5 exclusive improvements 


that place the Marchant 
in a class by itself 


With its new automatic electric car- 
riage shift, the Marchant is the fastest 
calculating machine made. It also has 
five exclusive features that place it in 
a Class by itself. 

Every other model in the line has 
many superiorities over other makes. 
When you sell the Marchant you are 
selling the outstanding machine in its 
field. You have vital selling points 
that make your work easy. 











And our national advertising and di- 
rect mail advertising are constantly 
educating your prospects—preparing 
the way for you. 

In addition, we supply sales ammuni- 
tion and information and cooperate 
with you in every possible way. 

If you want to build your own future 
by means of interesting, profitable 
work with almost unlimited opportu- 
nities, write us, or phone our office in 
your city for an interview. 


MARCHANT CALCULATING MACHINE CO. 
Dept. 92, Oakland, California 


Sales and Service Offices the World Over 
17 years building calculators, nothing else 
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NOTICE 


TO THE TRADE 








Flexi-Post Binders are manufactured under the fol- 


lowing patents: 


1184979 
1236466 
1240356 
1528497 
1583847 

17192 


Any manufacturer or dealer who manufactures or 


sells binders infringing any of the claims of these 


Patents is LIABLE FOR DAMAGES. 


Notice is hereby given that these Patents will be 
aggressively enforced by recourse to the Courts if 
necessary for injunction and for damages when 


proof of the manufacture and SALE of infringing 


Granted 
Granted 
Granted 
Granted 
Granted 


Re-Issue 


binders is obtained. 


STATIONERS 


LOOSE LEAF COMPANY 


May 


Aug. 
Sept. 
Mar. 


May 


Jan. 


30, 1916 


14, 1917 
18, 1917 
3, 1925 
Ll, 1926 
15, 1929 


MILWAUKEE, WISCONSIN 

















FEBRUARY, 1930 


Meetings and Dinners—Continued from Page 66 


Columbia Ribbon & Carbon Holds Sales Meeting 
salesmen from the Metropoli- | 
from outside of New York City, 
olumbia Ribbon & Carbon Man- 


or the purpose of talking over 


\n informal gathering of 


tan district, and several 


was recently held by the ¢ 


| 
| 


ufacturing Company, Inc., 


plans and prospects for 1930. The guests were greeted | 
and the meeting was presided over by H. W. A. Dixon, | 
resident of the company, assisted by A. B. Holmes, vice- 


general manager. Several visitors from the 


of Columbia were also present. 


resident and 


loronto associate company 


[The meeting began with a very enjoyable dinner, after 
vhich the guests were treated to several good talks by 
fellow diners. Judging from the reports of the company 
ificials and the several salesmen present, it was the con- 


ensus of opinion that the prospects for a successful season, 


ind, indeed for all of 1930, were very bright. 


H. W. A. 


[he complete roster of those present follows: 

Dixon, president; A. B. Holmes, vice-president and general 

iger; L. M. Dixon, second vice-president; H. M. Tro- 
wern, New York manager; E. F. Currier, secretary and 
issistant treasurer; R. S. Moore, director; Walter Drake, 
director, and Messrs. Norton, Montreal; Gillooley, Toronto; 
Jones, Toronto, and Clotz, Cleveland. The local salesmen 
present were Messrs. Rennell, Adams, Belding, Fenser, 
Armstrong, Dreyer, Wals! Aspinall, Nowicki, Groves, 


Wagener, Selover, Richardson, Zimmer, MacKrell, 


ind Graham 


Schiffert 


Seigrist 


> = 
Royal Feast for Chicago Typewriter Men 
The sales organization of the Royal Typewriter Com 


at Chicago enjoyed a dinner at the Medinah club 


nv, Ine., 
record 


to the excellent sales 


These lusty trenchermen had 


in January—a_ testimonial 
vhich 1929 business 
is associate guests a number of home office executives, and 


The from out of 


close d 


managers of nearby branches. guests 


town included W. B. Larsen, Jr., general sales manager; 
J. L. McDonough, portable sales manager; W. E. Bailey, 
Minneapolis; Paul S. Jones, Milwaukee manager; W. F 
Teer, Indianapolis manager; W. J. Montgomery, portable 


typewriter department 


Six honor men were included in the Chicago group, who | 


had made outstanding records: W. G. Brown, J. M. Rob- 
erts, W. S. Daniels, E. H. Johnson, L. E. Wilson and R. F. 


Hoyt 

- : - 
S E & M Vernon Group Hold Annual Dinner 
Che New York Athletic Club were hosts to the S E & 
Vernon organization on Monday, January 6, at their 
It was primarily a social function, but plans 
discussed. Those attending the 
Arthur “Doc” 
Kuehne, “Uncle Charlie” 


M 
unnual dinner. 
the 
dinner 
Willys, George Clement, 
Small, John Wood, Fred Christensen, Dick Turner, John 


year were 


Murray 


for next 


were Vernon, Lawless, 


Charles 


Cincotta, Ben McLeod and Jerry Murphy 
> : 
Stationers’ Association of New Orleans 
he Stationers’ Association of New Orleans held no 
meeting in December, the election being carried over to 
the meeting of January 14, which was held at Arnaud’s 
restaurant 
iia 
Laurence in Charge of L. C. Smith Consolidated 
Departments 


the advertising department and the sales 
promotion division of L. C. Smith & Corona Typewriters, 
were consolidated and hereafter will be under the direc- 
of Gordon Laurence, who for many years has been in 


On January | 
Inc . 
tion 
charge of sales promotion of 


of L. C. Smith Typewriters 


| 


Corona and, more recently, | 
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You Hear It 
Everywhere! 


FOO OOOO OOOO OOO OOOO OOOO OOOO OOOO OOOO 


“THE BEST SELLING 
MOST PROFITABLE LINE 
OF OFFICE TABLES IN 
AMERICA—BAR NONE” 


St. Johns 


OOO KOI IK OOK OK 


That's what the wise dealers of the country 
think and say about the St. Johns line. 


They have this decided preference for St. Johns 
Office Tables because they meet a universally 
insistent demand. They give more real value 
for the money. They sell at a very moderate 
price—sell quickly and easily, and net a very 
substantial profit. 

St. Johns Office Tables are famous for their 
sturdy construction. They are built for hard 
usage. Made in all popular sizes— in any 
desired finish. All tables have dove-tailed 
drawers with three-ply bottoms. 


Dealers Like Our Easy Selling Plan 


Our plan of selling makes it convenient to 
handle St. Johns Tables. You need make no 
extra investment, increase your inventory or 
carry any stock. 


This popular plan, combined with amazing 
table values, makes the St. Johns line the 
most outstanding proposition ever offered. 


Write today for full particulars—prices and 
complete description. Get the jump on the 
office table business in your territory. 


ST. JOHNS TABLE CO. 


Cadillac, Michigan 


Stdohns 


OFFICE 


Cables 
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Here’s a Fine Answer 
To a Frank Question... 











Ith mi aleh A aaclinicls)i= 


Is It to Sell 


Numbering Machines? 














Many dealers look upon num- 
bering machines as all being 
about alike and the profit on 
all as about equal. Nothing 
could be further from the truth 


The sale of numbering machines, 
if handled correctly, will pay you 
fine profits—ROBERTS will pay 
you the greatest of all—with a 
wide range of models among 
which you are sure to find just 
the ones for your trade. 


—and the greatest discounts of 
any line—the greatest which 
have ever been offered to the 
trade on numbering machines! 





A small stock consisting entirely of sure selling 
models, all of which represent your own selection, 
and a small capital investment which turns over 
rapidly, will quickly convince you that 
ROBERTS, the world’s largest manufacturers of 
numbering machines, have the merchandising set- 
up that answers the question at the top of this 
advertisement. 


Write today for details on this greatest discount, 
greatest profit proposition. 


No obligation! 






Roberts Numbering 
Machine Co. 


69 1-710 Jamaica Ave. 
Brooklyn, N. Y. 
Western Dist. 
Louis Melind Co. 
362-64 West 
Chicago Ave. 


Chicago, Illinois 


RTS 





ROB 


Numbering 
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Pencils Named After Ulysses S. Grant 

People took their politics seriously fifty-eight years ago. 
Even business was frequently turned into a political arena 
to advance the cause of a favorite candidate. 

This is strikingly revealed by the following item pub- 
lished in the January 9th issue of the Wisconsin State Jour- 
nal as a reprint from its issue of June 27th, 1872. 

Highest Praise 
The American Lead and Pencil Company are out 
promptly with some “Grant” and “Wilson” pencils. 
Mr. Moseley has left us some samples. They prove 


to be just as good to write with as the Republican 

candidates are to vote for, and that is the highest 

praise we can bestow 

The Grant and Wilson after whom the pencils were 
named were Ulysses Simpson Grant and Henry Wilson, 


candidates respectively for the Presidency and Vice-Presi- 


dency on the Republican ticket of 1872. 
The comparison between the pencils and the candidates 


furnishes 


a remarkable tribute to the quality of the two 


pencils—especially if one’s sympathies are Republican. 
Anyway, the triumph of Grant and Wilson in the election 
is a matter of history. The American Lead Pencil Com- 


pany, of course, no longer manufactures Grant and Wilson 
pencils. The “Venus” pencils now made have united per- 
sons of all political faiths in approval of this popular Amer- 
ican product. 

Incidentally, the Mr. Moseley referred to in the 
a bookseller in Madison, Wisconsin, and his busi- 
name of the Moseley Book 


news 
item was 
ness is still active under the 
Company, Inc 

> 


Patrick & Co. Buys Moise-Klinkner Co. 
[Two of the leading Pacific coast firms in rubber stamps 


and kindred lines have gone under one ownership. 


They are Patrick & Company, rubber stamps, stationery 
and printing, 560 Market Francisco and the 
Moise-Klinkner Company, stencils, etc., 369 
Market street, San Francisco. 


January 22, J. M 


authorized the 


Street, San 


rubber stamps 


Patrick & Com- 
Appliances that 


Patrick, head of 


statement for Office 


Moise 


biggest people in the 


pany, 


his firm had purchased the Klinkner Company, recog- 
business in San Francisco, 
and known throughout the Pacific coast. Mr. Patrick 
added that the Moise-Klinkner people had been in business 


for fifty-seven years 


nized as the 


Bevond authorizing the statement of the sale of the Moise- 


Klinkner Company, Mr. Patrick said it was too soon at that 


time, to give out details as they were only then being 


worked out 
Office Appliances will obtain fuller information 


be stated 


theretore 


when it is available. In the meantime it may 
that Patrick & Company owns its building in one of the 
Market pur- 
chased some years ago a large sidewalk station- 
ery store, with entrances on both Market and Sutter street. 
The mezzanine and upper floors of the large building are 
The company specializes in 


kinds, including 


most desirable sections of street, which it 


There is 


utilized for offices and shops 


rubber stamps, stencils and signs of many 


such things as automobile license plates, street signs, etc. 
There is also a printing establishment, and facilities for 
making dies, plates, etc., for the engraving in connection 


with the stationery store 
The Moise-Klinkner Company 
Market 


offices 


also owns its building, 369 
sidewalk store and 
On the upper floors the company operates a large 


street, consisting of a large 


factory for the manufacture of the rubber stamp, stencil, 


sign-plate, etc., work with which the firm’s name is iden- 
tified. 
an 
Cold feet often carry a hot head away from trouble 


(Clarke & Courts) 


Quality 
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The FOX “39 


The Chair Cushion 
with A Selling Idea 


NEW principle in office chair 

cushions. The cushion body con- 
sists of finely tempered coil steel 
springs, which give it unusual resili- 
ency, strength and long life. 
Large crosswise air channels are pro- 
vided and currents of cooling air are 
forced through the cushion with each 
movement of the user. The cushion 
will not heat, even in the most un- 
comfortable weather. 
The Tension of the central springs is 
distributed so evenly that the surface 
resiliency of the cushion causes it to 
vield comfortably and easily to the 
lightest weight. Yet it will support 
the heaviest user without undue 
vielding. 
The “39” is a big selling profit-maker Furnished in leather 


that progressive dealers recommend. °t velour, to match 
any office furniture. 











Send for complete catalog. Colors: brown, blue, 
green or maroon. 


G] 1@k E, | Ox & CQO, A. H. Denny, Inc., 356 Broadway, New York 
Eastern Wholesale Distributor 











325 W. Ohio Street Chicago, Tl, sis neces Cait pectic Goes Bisribator 
e . ° 
Saving When a business grows by leaps and bounds some- 
; times the close personal touch that characterized its 
th beginning is lost. While our business long ago out- 
e grew the one-man organization, we pride ourselves 


in having retained the spirit of helpfulness and close 


pe rsonal personal touch with all of our customers. 

h Orders today are executed better than they were a 
toue few years ago because of improved facilities. That 
the personal touch has not been lost is evidenced by 
the fact that we guarantee to ship machines in exact 
conformity to instructions. At all times we guar- 
antee to give Mastergrade dealers the very best 
prices possible. Outstanding values are offered in 
new price list No. 537 “A” just issued. 


The Wholesale Typewriter Company, Inc. 


428-430 Broadway 
New York 


MASTERGRADE 


UNDERWOODS 
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PUBLISH HII EFT ISI HELIS HEHE D ES DISH Fo ESB SS BSH Hy SB Is IBIS HT BTS LISTS IS aT OED 


ROCKBARNEDS 


BOXED 


TYPEWRITER PAPERS 
and MANUSCRIPT COVERS 


GRADES AND WEIGHTS FOR ALL PURPOSES 
UNIFORM QUALITY 


HANDSOMELY BOXED IN GRAY LITHOGRAPHED 
BOXES—MAKING ATTRACTIVE DISPLAY 
MATERIAL 


Our New Catalog No. 1029 is now ready. 
Send for it. 


ROCKWELL-BARNES COMPANY 


iS$1t WEST 386TH SFREET CHICAGO, ILLINOIS 





PUOUISWHWMH HHI HSH HSS SSS HSS SS sS ss SIH SS HTS sso SS Hssess 


RUSEUVSEUVSNVSEUVSEVSENVSNENSNSENS UNSEWS NSW sew weweiesseireiweweswesesesse 


PUSH HIGH IIIS LISS SIH HII HEI HWHWIH GH IHIIGHWI WHS CUSNeNSVONSVSVSVSVSRVSVoRVSsHesHssewsy 


a 


MYSTICAL INDIA 


WORLDS 
STANDARD , 
QUALITY “X= 
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George McMurdo Home from Russia 


(,ceorg¢ McMurdo, special representative of the L ndet 


wood Typewriter Company and the General Office Equip 


ment Corporatior subsidiaries of the Underwood Elliott 


Fisher Company, has just returned to New York aiter a 


six months’ sojourn in Europe as a member o delega 
f the American-Russian Chamber of Commerce which 
vent t Russia to investigat ind study trade expansio1 
eiey vis adsthe tant cities ik 
ig i i s ill branche t 





GEORGE McMURDO, SPECIAL AGENT FOR UNDERWOOD 
AND GENERAL OFFICE EQUIPMENT CORPORATION, A 
MEMBER OF THE DELEGATION FROM THE RUSSIAN 
AMERICAN CHAMBER OF COMMERCE WHICH RECENTLY 
VISITED RUSSIA, REMAINED FOR A TIME IN MOSCOW 
AFTER THE DELEGATION LEFT, TO CONDUCT EDt 

CATIONAL AND PROMOTIONAL WORK IN THE USE OF 
AMERICAN OFFICE EQUIPMENT.—Two of the classes he 
addressed are shown here In the upper picture M1 Mc 
Murdo is shown at the right; and in the lower picture he is 

the fifth man from the left 





and investigating the Soviet plans for industrial develop 
ent. A study of the government’s methods of purchasing 
ind distribution was also undertaken, numerous interviews 
being held with officials of manufacturing, buying and dis 
ributing committees 
The delegation found business Russia making good 


roeress Wirtl the knowledge the delegation has acquiret 


oncerning methods necessary operate successfully in 
iis market, i new impetus to Russia \n ace 
ould be witnessed 

Mr McMurdo remained 1 Moscow after the delegation 


id returned, conducting general pioneering, education and 


otional work in the use of American office machinery 
of this time was spent 


s applied to Russian business Part « 


ing lectures to specialists in business organization and 


giving 
agement. He also conducted classes in the application, 
peratio und nechanism of the l nderwood, Elliott Fisher 
ind Sundstrand machines. The pictures show two of these 


Mir MeMurd charge He states the Rus 
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.. EVER San 2 
LION ON A LAWN? 





The drawers of a Terrell Steel Filing Cabi- 
net in action are as noiseless and sturdy as 
a lion on a lawn. You can slam these 
drawers hard and they will not rebound. 
Their special lubricated bearings make 
them slide easy and stay shut. 


Terrell’s Steel Fil- 
ing Cabinets are 
good cabinets 
—they can be de- 
pended upon to 
give users lasting 
satisfaction. And 
they are priced at a 
low enough figure 
to stimulate sales 
for you. 


Save with Steel 


Do you want to see 
a few pictures of 
the complete Ter- 
rell line? Prices? 
Discounts? A let- 
ter from you fixes 
that. Address 


TERRELL’S 
EQUIPMENT 
COMPANY 


GRAND RAPIDS, MICH. 





Built-in Desk Counter, four and 
five drawer heights. 
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PeOr Sr Sr orore FStSte Ste St S+Sr+S+Sr+oy 


Eye Ease at the Snap of the 
Switch 








No. 260 


Wherever Desk Lamps are Needed, Sell 





Dealers realize the advantage of being 
able to supply a complete line of office 
desk lamps. 

SILVERGLO’S range from the popular 
priced utility lamps to the more expensive 


period designs. 


SILVERGLO meets all the requirements 
of design, beauty and construction—plus 
the added sales feature of Silverglo Indi- 
rect light. 

Add to this very reasonable selling prices 
and you have a combination of unbeatable 


merit. 
Now’s the time to order your spring re- 


quirements, and if you have not done so, 
write immediately for our new folder. 


Silverglo Lamps, Inc. 
300 E. Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp” 


(No replacement of glass lenses or other breakable 
parts required. All parts approved by Underwriters’ 
Laboratories). 


SOA OA St Ot S++ O+ S+ G+ S+ G+ S++ S++ 
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sian students manifested not only a keen interest, but dis- 
played great aptitude for the subject. 

“Officials of the Soviet Government were extremely 
courteous and hospitable in their reception and consideration 
of the delegation of which I was a member,” says Mr. Mc- 
Murdo. “The visits to the principal industrial regions of 
the country, governmental institutions, coal and oil fields, 
iutomotive and locomotive plants, etc., conducted by these 
otheials for our benefit, were most instructive. 


“It was a rare privilege to enjoy that wonderful trip up 


the Volga river, as it was to visit the new hydro-electric 
plant at Dniteprostroy 

“T am particularly impressed with the potential market 
for business machines in Russia to keep pace with the 
ndustrial development Methods, systems and machines 


which will facilitate this development would find a good 
market in Russia if proper introductory methods are 


undertaken.” 
— 


Young Concern Doubles Its Business 

Che Withington Typewriter Company,, 2033-34 Railway 
Exchange building, St. Louis, Mo., started in business about 
sixteen months ago, since which time they have been obliged 
to double their quarters to take care of increased business. 
Chey expect to double their floor space again by fall, con- 
ditions in the typewriter field having been excellent in St. 
Louis. 

J. G. Withington, president of the company, has been in 
the typewriter business of St. Louis for seventeen years, 
during which time he was identified with the Royal Type- 
writer Company about five years, the Remington for eight 
years and L. C. Smith and Corona for one year 

The Withington Typewriter Company report an excellent 
rebuilding business notwithstanding the recent stock mar- 
ket crash. Many industrial concerns and mercantile estab- 
lishments have been obliged to economize, hence the de- 
mand for overhauled typewriters. The company maintains 
a modern service department with the latest type of equip- 
ment and up-to-date efficiency of personnel. This depart- 
ment is in charge of Alvah A. Kidney, who has had twenty- 
five vears’ experience in the field. The company is at 
present doing a small wholesale business which is grow- 
ing, however, and will require more room in the near future. 
The company promotes the sale of all makes of portable 


typewriters and some adding machines. 
oe ——— 
Globe-Wernicke Issues New Spanish Catalogues 
With full recognition of the value of speaking to a man 
n his own language, The Globe-Wernicke Company, Cin 
cinnati, Ohio, has just published in Spanish a number of 


catalogues, folders and blotters which amply describe the 


company’s steel filing cabinets, storage cabinets and ward- 
robes [The ever-growing demand abroad for steel office 
furniture, coupled with the excellent appearance and com- 
prehensiveness of this literature should make the new pub- 
lications valuable to dealers in Spanish-speaking countries 

\ commendable feature ot the catalogues is the liberal 
use of illustrations, together with brief but adequate de- 
scriptions of the various articles in the lines. Then, too, 
giving dimensions in both the English and metric systems 
is a commendable practice used in these new Globe-Wer- 
nicke catalogues and circulars. 

A number of blotters attractively ornamented are among 
the recent advertising literature sent to Spanish-speaking 


countries. 
>) — 


I. D. L. Corporation’s Chief on Western Trip 

B. Roth, president of the I. D. L. Manufacturing & Sales 
Corporation, New York City, is now on an extended trip 
of the Far Western States during which he will call on the 


trade in the territory west of the Mississippi. 
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JIM WARD’S ROYAL FLUSH- JZeats 








IMPROVED 
RENTAL 
UNDERWOODS 








WRITE TODAY FOR OUR LATEST PRICE LIST 


SHIPMAN-WARD MEG. Co. | 


“THE REBUILDERS OF THE UNDERWOOD” 


1772 SHIPMAN BLDG. 
4401 RAVENSWOOD AVE. CHICAGO, ILL. 


EXPORT REPRESENTATIVES 
THE CONSOLIDATED MACHINE & SUPPLY CO. 
48-54 W. 25TH STREET, NEW YORK, N. Y. 
© 1929 

















A-PROFIT-BUILDER 


THE NEW AURORA “700” LINE 
A Super Transfer Case 


The latest features embodied in this “700 Line”—the Super 
Transfer case, will quickly recommend themselves to 
your customers. Notice these points in 





particular—Exclusive stacking fea- 
tures. No legs necessary—com- 
pletely inclosed, dust proof con- 
struction—greater filing capacity 
(2634" depth)—roller drawer ac- 
tion (9/16" rollers)—various draw- 
er arrangements, cover every type 
of filing need. 


To dealers, Aurora “700 Line” offers a business builder in modern office 
equipment 


Send for full details and prices. 





AURORA METAL CABINET WORKS 


. Ay 
AURORA.ILL. US.A AURORA, ILLINOIS 
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(Bhairs by 


Drower 








Brower Furniture Company 
Grand Rapids, Michigan 









































WITH LINO OR WOOD TOPS 


























| 
Write for 
New Bookcase 
Catalog 
Inexpensive patterns for ordinary commercial | 


use also richly figured Walnut and Mahogany We carry a large stock of Gunn Lino and 
styles where correct artistic design as well Wood Top Desks and Tables. We _ ship 
as utility is desired. promptly. Write for Catalog. 

THE GUNN FURNITURE COMPANY, Grand Rapids, Mich. 





























FEBRUARY, 1930 


Newspaper Man a Speed Typist 
Myers, a y 


an, is today perfecting his art by taking the course in 


tichard L ung but resourceful newspaper 


ournalism at New York university. 


aart by the money he earns on the side as a demonstrator 


He is paying his way 


he Underwood Typewriter Company 
nto, Myers 


hampionship contest, 


Last September 
finished second in the world’s amateur 
making an average of 115 
per minute for thirty consecutive minutes 

Richard Mvyers hails from Bonners Ferry. Idaho. where 
] merchant, owns a building which once shel 
tered the Bonners Ferry Hustler. Things were not going 
well with the paper and the elder Myers took it over 


it $200 at sheriff's sale. His son, Richard, wholly 








RICHARD L 


MYERS 


without experience, took command [The name was 


changed to the Bonners Ferry News and the paper began 


to show signs of life In a vear and a half the circulation 
doubled and the plant which in 1926 was bought for 
$200. sold 1928 for more than $5,000 


ne Mr Mvyers savs that the eross receipts the first 
the News were $7 and the last 
receipts were $500 He 


their ownership Lhe 


vent after business vigorously and got it, obtaining among 


her things, a two-vear contract for all the county's adver 
tising and printing he paper was a two-mat! iffair, al 
ive omposito! acting as associate editor and general 
then while voune Myers covered news. editorial kept 
<s vpe and did everything else that was useful 
He relates a number < experiences which are amusing t 
ck upon, but which were very trying at the time 
Lavy o i inged < the Dempsey) S|] ark \ fight 
by round wire, the arrangements broke down 
last minute and the promised extra had to be written 
sults gotten over the radio at home, then trans 
he office bv sheer foot work and written, but 
in hour atter the finish of the fight, an extra edition 
ndred copies was on the streets, and these lasted 
vt t I Ite¢ it! L¢ 
News did good wort in local politics and finally 
t at smas g profit 


> = 
Dictaphone Export Manager Goes Abroad 
Fritz Menke, export manager of the Dictaphone Sales 


sailed trom New \ 


ork January 4 on the S.S. 


I ukee for an extended trip through Great Britain and 
nental Europe He will spend several months abroad, 
¢ all European Dictaphone branches and studving 


siness conditions on the continent 


$4000 - $5000 yearly im- 
printing fountain pens........ 





says one 


big dealer 


Not one customer 
in a hundred will 
refuse a nominal 
charge of 15c to 
25c for his name 
in gold or colors 
on the pen he pur- 
chases. And it in 
against 





sures us 
returns. 











Simplex Challenger 


The Simplex “Challenger” Model 
R opens a new avenue of profit..... 


plus service. They are universally adopted and recommended 
There are Twenty (20) Reasons Why! Write for them today 


to our Service Dept. 
Simplex Gold Stamping Press Co., Inc. 


425 Fourth Avenue, New York 
Tel: Caledonia 4056 Cables: Mildoheil, N. Y. 




















JUMBO GEM 





PERFECTION No. 76 PERFECTION No. 50 


STANDARDIZE ON THE 
GENUINE GEM AND PERFECTION 


DESK MEMORANDUM CALENDARS 


Handsome bases of heavy, cold rolled, pressed steel 
in black enamel, statuary bronze, nickel and brush 
brass finish. Arches which tip backward and for- 
ward to facilitate mounting the pads. Rubber plugs 
to prevent scratching. 


“The House of Service’ 





- ww i 
& 


‘DEFIANCE 


| SU {SALES CORPORATION VU2h_! 


Stationers’ Glassware, Hardware and Specialties 


72 SPRING STREET NEW YORK 
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WANTED 


We have openings for successful 
salesmen in several of our Branch 
Offices, to sell our Royal Con- 


tinuous Form Writer. These 
openings should appeal to Book- 
keeping, Calculating Machine, or 
Form men, whose earnings have 
been in excess of $5,000 per year. 
This is an exceptional opportunity 
for the right men. Your appli- 
cation will be treated confidenti- 


ally. Address, 


Form Writer Division, 


ROYAL TYPEWRITER COMPANY 
316 Broadway, New York City 











An up-to-the-minute line 


for 1930 


You will find no wall flowers in the 
improved Seymour line. Every item 
is up-to-the-minute and a fast seller. 


Banker's 












Parsul” Moistener 
Sealer - 
Takes tape + : 
up to 1',” 
wide. LS 
= 


“Ryco” Sealer 
Takes tape 
up to 3” wide. 
"A 











Ryco 
Book 





Adams Desk 
Memo with 
Pen Holder 





Monarch Package Seal- 
er. Takes tape up to 
14%” wide. 





Send for full information 








THE SEYMOUR PRODUCTS CO. 


Seymour, Conn. 
New York Office, 1807 Chanin Bldg. 





OFFICE APPLIANCES 
Youths Carry on Successful Stationery Business 
M A. McVey, & Sta 


tionery Company, 320 Davenport, Ia., 


manager of the Triangle Printing 


West Third 


belief that in point of 


street, 


expresses the personnel they are the 


youngest firm, or at least one of the youngest firms, oper 
ating mn the stationery business Che staff ts composed ot 
five persons Manager McVev. who is twenty-two vears 
old; two outside salesmen, each of whom have just turned 
twenty a delivery boy: and bookkeepe r atl d stenographer 
R. G. Nolan is assistant manager 

Che picture here shown is proof that the boys are up 
and coming, for the window display received honorable 


mention in a nation-wide window display contest put on not 


long ago by the L. C. Smith and Corona Typewriters, Inc 


Another exhibit showed one of the first typewriters to be 
eighties 


put on the market, a Caligraph made in the early 





WINDOW OF TRIANGLE PRINTING & STATIONERY COM 


PANY, DAVENPORT, IA 
MENTION IN A RECENT CONTEST HELD BY 
SMITH & CORONA TYPEWRITERS, IN¢ 


WHICH RECEIVED HONORABLI 
THE L. C 


he display was also by wav of comparison a small 


portable machine belonging to Dr. B. J. Palmer 
The Triangle Printing & Stationery Company, in addi 

| , 
tion to staple lines of stationery, specializes on Browne 
Morse filing equipment; Irving-Pitt loose leaf: Berkshire 


bond paper 
> 


A New Pencil Catalogue 
New 


and 


York, N. 


price list of 


lhe Reliance Pencil Company of 


recently issued a twenty-page catalogue 


the pencils, penholders and erasers of its manufacture. The 


Reliance plant is in Tennessee, near great tracts of southern 


red cedar so greatly in demand for the making of wood 


encased pencils. The chief of the Reliance pencil clan is 


evidently the Templar, which is made in five smooth 


writing degrees. The company produces many other grades 


of pencils with and without eraser tips and of different 


degrees of hardness. The Cromwell pencil is said to be 
of outstanding value in the five-cent pencil line 

The catalogue also lists a number of penholders of dif- 
ferent styles, leads for mechanical pencils, rubber erasers, 
rubber bands, etc 

a 

“Rube” Baxter Shows Some New Calendar Pads 

m 3. Baxter left New 
cover his territory with his new line of calendar pads. 


(Rube) York on January 5 to 
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THE NEW 1930 FULTON 


DATERS and 
NUMBERERS 


Introductory Price 


NO ADVANCE 


Duralumin Drums 


Strength of Steel 


Diamond Knurl 
Guarantees freest action of bands. 
Minimizes breakages. 


Nickel Plated Wheels 
So positively rivetted to drum that we 
guarantee the action. 


Consumer demand is greatest in the first months of 
the year for daters and stamp pads. Order now and 
cash in on this demand. Write for catalogue. 


FULTON SPECIALTY CO., - -  - Elizabeth, N. J. 


New York Office: Room 461, 200 Fifth Avenue 








A STABPLING MACHINE FOR EVERY BPURDOSE 


-<6P EEISTENER . “BABE” 


$3.00 






$3.50 West of the 
Mississippi 





“a Trade Mark Reg. U. 8. Pat. Office 


— 


Perpetually Guaranteed 


5 Attractive Colors— 





Point Sh j Red, Green, Oak, Mahogany b 
ee ye and Black The smallest 
Frozen Staples—100 stapling machine on the mar- 

to the strip ket. A handy and dependable 


machine for home or office. 
J 4 inch “Babe” Staples. 


Parrot Speed Fastener Corp. 


388 Broadway New York, N. Y. 
I am interested. Tell me more about BPEED 
FASTENBRS and quote me Dealer's discount. 





s : neh staples 
Fastens up to 120 Sheete. 


Pacific Coast Representative—RAYNES DAVIS 
225 Stimson Building Los Angeles, Calif. 





OA-230 
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BUSHNELL ENVELOPES 
Are always MADE OF HEMP ROPE 


Time, competition, “big jobs’’—have no effect whatever on our estab- 
lished policy of maintaining a quality formula —a formula that calls 
for an all hemp rope fibre paper trademarked “Paperoid.” 


While BUSHNELL ENVELOPES are the most advertised in their field, 
their demand and ready acceptance by the public has resulted from 
consumer usage. They are known to WEAR — without exception. 


This is transfer time. Stock up 


ALVAH BUSHNELL COMPANY 
13th and Wood Sts. PHILADELPHIA 





























Alongside most Telephones < < 


io: ) eS there exists a need 
for the 


Standard B & P 


Improved Telephone 
Address Book 


In virtually every home and office 
there exists a need tor The Stand- 
ard B & PIP Improved Telephone 
Address Book. Switchboard opet 

ators find it indispensable. Phone 
numbers are quickly located in 
these alp hal vetically inde xed pages, 
and they save the clumsy fumbling 

in a big telephone book. Cash in 
m this existing demand 





= he . ~ 
$1.60. r? 


BOORUM & PEASE COMPANY 


P. O. Box 272, City Hall Station, New York City 


449 Broadway 84 Hudson Avenue 29 Otis Street 212-214 So. 7th Street 500-532 So. Throop St. at Harrison 


2.2? 
NEW YORK CITY BROOKLYN, N. Y. BOSTON, MASS. ST. LOUIS, MO. CHICAGO, ILL. 








A New House Publication 
erstok Fibers is the name of a new bi-monthly pub 
lication issued by the National FiberstoK Envelope Com- 

pany, Philadelphia, New York and Chicago 
Fiberstok Fibers is a newsy publication The news 
tems from the different sections, the Middle West, East, 
South and the Pacific Coast are all well and concisely writ 
te! Chey ot course, re late chiefly to customers of the 


National FiberstoK Company, but give much interesting 
' 


ntormatio! concerning trade activities ol stationers 
throughout the country Chis little publication starts out 
with four pages of well selected material. The first article 
deals with the humble beginning of the expanding envelope 


and the reason why rope stock was selected for this prod 
uct Then comes the announcement of a Chicago ware 
house for the accommodation of Midwest dealers Che rest 
of the paper is given over to news items from the different 
sections and to suggestions as to the handling of FiberstoK 


items, new goods, etc 


< 
A New Display Cabinet for Arrow Mucilage 
Che Kwikstik Company, 3229 South Ashland avenue, Chi 
cago, is packing its new rubber top Arrow mucilage bottles 


in an attractive display ibinet The ten-cent s1ze 1s packed 





THE NEW ARROW DISPLAY 
CABINET 
one dozen to a cabinet and the twenty-five cent size, one 
half doze: Chis new cabinet takes very little space on the 
counter and will attract immediate attention to the new 


bottle 

[The company reports that dealers are buying the new 
rottle because of its desirability for volume pasting in 
schools. othces and homes ind hecause of its attractive 


ippearance 


i. 
Standard Paper Co. Opens New Branch 


The Standard Paper Company of Cincinnati, Ohio, has 
pened a new branch and service depot in Louisville, Ky. 
it 122 West Liberty street. This move was made necessary 

provide a completer servicing of a rapidly growing busi 
ess 

At both places they will carry full stocks of the Linweave 
vedding papers and Linweave commercial papers for print- 
ng with envelopes to match. The new Louisville branch 
will also represent the P. P. Kellogg & Company division 

the United States Envelope Company, featuring their 
greeting card envelopes, lined envelopes and specialties in 
this territory. 

\ large and comprehensive stock of all the Linweave 


lines and converted items wi 


7 


be carried, and to provide a 
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SOLVING 
THE PROBLEM OF ECONOMICAL 
PRINTING FOR COUNTLESS 
BUSINESSES 


The Instant Duplicator — the first low-priced 
duplicator that does real high-quality work 

is a modern machine, designed to keep pace 
with modern needs. 


Fast —it saves valuable time. 


Efficient — it prints fine, clean, clear, sparkling- 
sharp copies every time. 


Flexible—it adapts itself to varying printing 
needs, ranging from shipping tags to illustrated 
letters and folders. 


Economica! —the Instant cuts printing costs to 
a mere fraction. 


Easy to use—the Instant requires no specially 
skilled operator; anyone can use it successfully. 


WRITE OR TRACE Here is an enormous, practically untouched 


market opened up to you. A quick demon- 
stration tells the whole story. 


A valuable supply business is created by every 
duplicator sold — pyramiding your profits and 
bringing satisfied customers back to your 
store, regularly. 


A comprehensive advertising program 
is already stimulating wide-spread consumer 
interest in this better Duplicator. Get your 
share of this business. Write for particulars. 





AND ROLL OFF sare.-GUARD CHECK WRITER CORP. 
THOUSANDS Lansdale Pennsylvania 


"INSTANT 


DUPLICATOR 
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Catalogu e 
on requ est 


Manufacturers 
of 
OFFICE 
DESKS 
Since 1890 

OFFICE AND FACTOR) 


2527 MOFFAT STREET 
CHICAGO 
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The “ST AR” 


There’s a Big New Market in Selling 
Pencil Sharpeners for Home Use 


Automatic Pencil Sharpener Co. 
CHICAGO ILLINOIs 








--. ee ee eee Cee oow owen 
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still wider scope of service, the Louisville stock is backed 
up by the Linweave stock, nearly three times as large, which 
is carried in the home office in Cincinnati and from which 
point overnight service is easily made to the Louisville 


territory. 
> 


Isham Leaves Chico Typewriter Company 

C. A. Isham announces that he has dissolved the part- 
nership known as the Chico Typewriter Company and has 
gone into business individually under the name of Charles 
A. Isham, The Typewriter Man, at 434 Broadway street, 
Chico, Calif. Mr. Isham will carry all makes of typewriters 
in used and second hand machines. He has the agency 
for the L. C. Smith and Corona machines for Northern 
California, also those of the Corona adding machine and 
the Victor adding machine. He will conduct the usual type- 
writer and office equipment business. 

Mr. Isham was with the L. C. Smith and Brothers Type- 
writer Company for a number of years in Oklahoma and 
California and was branch manager for the Wholesale Type- 
writer Company of Sacramento for three years before 
coming to Chico. The partnership was dissolved in the 
best of good feeling, Mr. Isham’s partner not being a type- 
writer man nor interested in office equipment. The com- 
pany did a fine business and the dissolution of the firm was 


a matter of convenience. 
quent 


Interesting Lyons Fair Brochure 

The booklet announcing the Lyons, France, Interna- 
tional Fair, March 3 to 16, 1930, has a cover topped by a 
decidedly modernistic lion, which in straight lines and 
angles preserves the dignity and ferocity accepted as attri- 
butes of the king of beasts. 

The booklet opens with an invitation to all and sundry 
to visit the Lyons Fair. Follows then a page of attractive 
pictures of the city of Lyons. Then comes a description of 
what the fair is going to be, the different groups, etc., etc., 
suitably illustrated with photographs and diagrams. The 
last page gives a time table of different routes leading to 
Lyons. Copies of this book may be obtained by addressing 
Monsieur |’Administrateur—Délégué de la Foire Interna- 
tionale de Lyon, Rue Ménestrier, Lyon, France. 

—_—> 

Wilson Secures Clarin Account for Southern 


California 
Joseph C. Wilson, distributor of the Do/More Chair Com- 
pany, whose offices are in the I. W. Hellman building, Los 
Angeles, has secured the franchise for Southern California 





of the Clarin Manufacturing Company, who produce a full 
line of steel folding chairs. Mr. Wilson had this line here- 
tofore when he was identified with Specialty Associates in 
1927 and 1928. The deal with the Clarin Manufacturing 
Company went into effect on January 16. The line was 
formerly handled by Specialty Associates and later by the 
Western Office Utilities Corporation of Los Angeles. 
——— 

Dictaphone Records Speeches in Los Angeles 

Che Advertising Club of Los Angeles has installed a new 
service for its members, mailing to them complete transcrip- 
tions of speeches delivered at the Tuesday luncheons at 





the Biltmore hotel. The arrangement was effected through 
cooperation of E. J. Murphy, manager of the Dictaphone 
Sales Corporation in Los Angeles, who connected a Dicta- 
phone with an amplifier at the speakers’ table, so that the 
wax cylinders receive the complete program of the day. 
[he speeches are transcribed by Dictaphone operators, and 
typed copies are mailed out on request. 

[The new service enables the member who missed an 
interesting meeting to derive as much benefit from the 
speech as if he had been present, and is particularly enjoyed 
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GOOD 
PLAIN 
OAK 


DESKS 
by 
EDCO 


For the close purchaser who wants much for his hardwood lumber district make it possible for us 
money, the EDCO plain oak group is a pleasant to produce desks to retail at a very moderate price. 
surprise. Here are desks of 1% inch 5-ply plain Many of our most valued trade relationships were 
oak tops, substantial build, neatness and style— founded upon the real worth of our plain oak desks. 
wonderful value for the money. If you have a demand for low priced desks, look 

up the EDCO 1600 line in our new catalog. Cata- 
Modern manufacturing facilities in the heart of the log will be mailed on request. 


EVANSVILLE DESK COMPANY - - EVANSVILLE, IND. 


SS] ===S4 -~=_—__E]==  =_—_LE == =L_ LSE LEE =z 







144 inch § Ply 
Plain Oak Top 
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100% Service Steel Equipped 


(All but the Cash Register) 











You can duplicate or 
modify this installation 
to your own meeds for 
a moderate monthly out 
lay. 


4 





This is but one stationery store of a series, all fully equipped On its opening date, each of these stores greeted the public 
throughout with Service Steel De Luxe sales display and stor- completely fitted from walls to door, to render surpassing serv- 


age eyuipment. The installation shown here is typical of all.  . : ; : 

Note its inviting appearance, its efficient layout, designed for '°*- All but the cash register was the finest quality equipment 
economy of space and convenience of buyer and seller. built to Service Steel exacting specifications. Send for catalog. 
Pioneers in High Grade Steel Store Equipment 912-18 West North Avenue, CHICAGO 
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Announcing— 


1930 
SWAN PENCIL LINE 


For School Supply For Commercial For Drawing 
Houses Stationers Material Houses 
Our 1930 line is the finest line We are featuring our famous 
to retail at Ie each, 3 for 5c, of pencils for bank and busi- Stabilo thin lead colored pen- 
2 for 5c, etc. Also a complete ness office use. A wide variety cils and our Golden Swan 
line of colored pencils for of beautiful quality is offered drawing pencils. Profit makers 
school use. See the line soon See the line soon. every one! See the line soon 


SAMPLES and PRICES ON REQUEST 


SWAN PENCIL CO,, inc 


221 FOURTH AVE. NEW YORK CITY 


Our 1930 line includes pencils 















































M < ‘i 
CARBON ROLLS @ © w iH ‘ JT r Dp q r 99 
for 
ELLIOTT-FISHER ; _— Pa el ‘ Tt 7 ‘ 
UNDERWOOD NOISELESS CARBON PAPERS 
MACHINES 
ADDING MACHINES , ; . ° . 
AUTOGRAPH Are distinctive both in appearance and pertormance. The 
pe white edge guarantees clean handling—no mussy fingers. 
ee Non-curling—unitorm in grade—giving strong, clean 
“WHITEDGE -opies. tl fe alitv par xcelle _ Whit dee” i eine 1i] 
CARBON PAPERS copies, the quality par excellence 0 \ litedge 1s readily 
PRINTER’S STRIP CARBON identified. Furnished in finishes to suit all typewriters 
ONE-TIME CARBON ‘ 
co) STORMTEX Typewriter Ribbons write like print, having 
STORMTEX those inherent attributes that insure uniformity and long 
rYPEWRITER life F 
RIBBONS Te. 
Carbonized rolls ot the same high standards are available 
a) for every requirement of Elliott-Fisher—Underwood bill 
[hs ing and bookkeeping machines, adding machines and 
hae autographic registers. 
Sj A —aneeimee 6 ' 
el Rages STORMS’ ribbons and carbonized papers have long bee: 
Zan Y x ~.- ° . ° ° . 2 . 
la ce be recognized tor their quality and performance. Send for 
Fe 4 Sc | Ss ¢ “iC ‘Ss 
is : unples and prices. 
‘fe 
: Y fF. M. STORMS COMPARY 
, . THE COMPLETE LINE 
Ree nab s . -_ — 
ORds eTER 561 GRAND AVE. BROOKLYN, N. Y.. U.S. A. 
> i 
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Office Equipment Institute to Meet in March 

The next meeting of the Ofhce Equipment Manutac 
turers’ Institute will be held in New York City some time 
n Marcel The hotel and the exact day have not yet been 


lesis nate 


- 

Texas House Celebrates First Anniversary 

e Buchanan Stationery Company, 816 Scott ave 
vue, Wichita Falls, Tex., signalized the arrival of its first 
birthday anniversary by issuing a beautiful brochure bound 
n mottled ornamented covers, and printed on cream-colored 
stock Che illustrations show the main store with station- 
ery stock on one side and office furniture on the other 
Then there is a picture of the warehouse and shipping de 
partment and a further extension of the office furniture 
department on the second floor where commercial grade 


lesks and filing equipment are show1 





One of the interesting illustrations consists a icw of! 
the main store showing some suites made by The Leopold 
Desk Company 

Then there are llustrations of the printing plant and a 
skvline of the business section of Wichita Falls, Tex 

Portraits are also presented of G. T. Buchanan, presi 
lent I ( Holloway, vice-president; A. O. Buchanan, 
secretary ind R lee ne superintendent t printing 
plant 

> 


Parker Executives Return from Abroad 
Kenneth Parker vice-president and Bruce leffris, secre 


tary of the Parker Pen Company, Janesville, Wis., returned 





recently from a visit to Europe They sailed from New 
York December 14 on the S. S. DeGrasse for London. Dur 


ng the several weeks that they remained in England and 





OTC 


CN Cho Stay Sold 






the continent, they visited the company’s subsidiaries and 





listributors. Parker products enjoy a popularity in Europs 


ie 








second to none Che fountain pens of the United States 





re increasing in tavor abroad 


> 
New House Opens in Dallas 


Che Thos. J. Sadler Company is a new Dallas office sup 


a 





a 


ply organization This concern has the exclusive agency 
for Globe-Wernicke filing equipment in addition to a line 
f wood and steel office furniture and office supplies. Print 


ng, embossing, lithographing and engraving are also a fea 


—SS77 22 aT 





ture of the company’s activities The concern is located 
it 517-A South Ervay street, and is managed by Thomas P) 
, ’ , . ial 
J. Sadler, formerly connected with the Yeargan-Sadler Com 4 
e 
pany and other office supply houses in Dallas M. H U4 
/ 
- — is 
YA 





Office Equipment Man Speaks at Co-Operative Club 


~ 





> 


On January 29, M. S. Eylar, vice-president and general “SOS<eceuncexceeucepss377 © orerrr See 
january <7, M. 5. Eylar, vice-president and genera Sa RR NNUVUUUUUUL Os 7777 TAS. 
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manager of the General Office Equipment _orporation, 





ridressed the (oo Operative { lub ot New York City in its = ——— — —s a | = 
assembly room in the Fraternity Club on East Thirty-eight} Like the larger executive and clerical iE 
aaa desks in the Tell City line, No. 593 12 

eit bessetnen ti ti conned at tie i ee shown above is designed for the user's Ww {= 
ee I ae a "fii Ape oe "the convenience and the owner's long ye i= 
distinguished men in politics, law and _ business. Otnce service. Ample strength in every ae 


Appliances is glad that the Co-Operators selected Mr. Evylar part, plenty of knee space with E 
rounded corner posts — dustproof 
typewriter compartment. 

Full Specifications and illustrations 
of the entire line in our No. 39 catalog. 


Tell City DeskCompany 


TELL CITY INDIANA 


MITT 
' 


to represent this industry, for we know of hardly anyone 
vho understands better what to talk about with relation 


+1 





e industry of which he and his company are a part. 
> - 

Frank Waterman Recovering from Pneumonia 

rank D. Waterman, president, L. E. Waterman Com- 


has had a very hard struggle in overcoming a tena- 











i 





AAT 


ous attack of double pneumonia. Mr. Waterman's many 





T T i WATT 


> 


. 
a 


ge . ‘ Ty) ve. ’ w ft + é is recovering 
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Why It Pays to Stock 


and Sell LIBERTY 
sso Files 


cS 


ve 


(ey LAP —~ 
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> 72 a I RTY Collapsibk 
storage Files are far 
and away the leaders 
in their field That 
they are thus pre- 
ferred by progressive banks and 
business firms, hundreds of them 
the largest in the country, is 
sound proof that these files are 





superior 


And just because LIBERTY 
Files are superior, because they 
sell so much faster, handling the 
line means that you will realize 
the most profit. Leading sta- 
tioners and office supply dealers 
are finding that it pays to stock 
and push LIBERTY Files 
Stocking LIBERTY Files means 
faster and better service to users 


BANKERS Box CoO., Inc. 
Rand-McNally Building - Chicago, IIl. 

















If it’s 


Metal-Bilt Product 


You Can Bet It’s Quality 


| DEALERS ARE NOW STOCKING] 


Chrome Cuspidors 


Detroit Metal Specialty Co. 


Formerly Made by Ireland & Matthews 


Sales Office 


176 W. Adams St., Chicago 


No. 
25 


Cuspidor 
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Esterbrook Pens on South American Flight 

[he Esterbrook Steel Pen Manufacturing Company is 
one of a group of sixty-six manufacturers in the Philadel- 
phia district participating in a trade flight to tbl South 
American cities This display was arranged by the Phila- 
delphia Chamber of Commerce as a “follow” for the tour of 

delegation from that city last year through various South 
\merican countries 


Che display was shipped by steamer to Rio de Janeiro, to 


arrive there February 15. The products will be displaved 
there until March 6 Then the display will be carried to 
Montevideo, Uruguay, on two large airplanes, where it will 


be on exhibit from March 10 to March 18 Another flight 
will carry the displays to Buenos Aires, where they will 
shown until Apri! 17. 

In each city representatives of the manufacturers making 
displays will be present to participate in the ceremonies 
attending the exhibit. A. P. Scull, of John H. Faunce, Inc., 
is in charge of this demonstration of Philadelphia’s re- 
sources, which is under the auspices of the bureau of com- 
merce and transportation of the Philadelphia Chamber of 


Commerce 
> 


Territorial Manager Staff Amplified 

New territorial managers engaged by the W. A. Sheaffer 
Pen Company undertook their new duties late last year, 
and in January. These include F. A. Riddell, who took 
charge of the Milwaukee territory after several years’ duty 
with the sales service department at Fort Madison. He 
succeeds S. K. Evans, who had been in the Milwaukee terri- 
tory several years, and has been transferred to California. 

Other new assignments are D. F. Lee to Indiana and 
Kentucky; C. R. Young, Atlanta, Ga.; A. D. Anderson, 
Chicago; A. H. Kirby, Massachusesetts; A. J. Buckert, 
Virginia; J. K. Eymann, New York and Pennsylvania; C. B. 
Peyton, New York and Vermont; W. L. Couch, Pennsyl- 
vania and West Virginia. 

L. S. Turner, who had spent three years in the Indiana 
and Kentucky field for the Sheaffer line, is now calling on 


Chicago dealers 


>—__ 
Simplification Plan for Steel Equipment 
LU. S. Commercial Standards Monthly| A committee rep- 


resenting purchasers of steel office equipment throughout 


he country is being organized under the auspices of the 


division of simplification, United States Department ot 


Commerce. It will determine the advisability of simplifying 
the existing variety in overall dimensions of this type of 
equipment, as well as clarification of the use of the term 


live green 


Under existing conditions there is considerable difficulty 
experienced by the purchaser of steel office furniture in 
ching his present equipment 


aan 
Judge Prickett Now 
W. E. Prickett, Chicago manager for The Ault & Wiborg 


Company, was loaded with responsibility in January. The 
Chicago Association of Commerce held its annual election 

officers, and Mr. Prickett was appointed judge of election. 
[he picture page of the Chicago Tribune showed Mr. 
Prickett as watchdog of the ballot box while Col. Robert 
Isham Randolph voted The colonel was elected Mr 
Prickett is active in the Chicago Association ot Commerce 
und generally has important committee assignments under 
s essive president 

_ 

[his psittacosis infection the medical profession has dug 

ip, an illness contracted from pet parrots, has nothing on 


the ailment caused by pest parrots in offices, killing time 


ind paralyzing morale 
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DEALERS 


HERE IS A LOW PRICED DESK WHICH LEADS THE FIELD 
IN REAL VALUE AND GIVES MORE FOR YOUR DOLLARS 





A Few Outstanding Value 
Features of Our 1700 Line Desks 


1. Full width drawn bronze binding 

with round corners. 

Cast bronze feet. 

Cast bronze pulls. 

Fully enclosed back, giving panel 

effect. 

Electric and acetylene welded 

construction. 

6. Improved drawers and suspen- 
sions. 

7. Six or eight legs, optional. 


nm YN 





’ - : A great number of users have expressed themselves 
No. 1760 Flat Top Desk emphatically as to the superior quality of these desks. 


Write now for further particulars. 


THE STEEL FIXTURE MFG. CO. 
‘ TOPEKA, KANSAS 

















Filing Labels 
in Rolls 


Attractively packaged in a_ sales- 
making display carton containing 

one dozen individual rolls in 
assorted colors: Buff, Blue, 
Pink, Orange and White. 


A new and fast sell- 
ing item which will 
save time and 
money for your 
customers — and 
make money for 
° . vou. 
National FiberstoK Envelope Co. 
General Offices and Factory 
429-447 Moyer St., Phila., Pa. 


Chicago Warehouse New York Office 
4 West Lake St 150 Nassau Bt 
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BASINOLA —. A DeLuxe Office Service 
Exposed Plumbing in Tuxedo Attire 


I rect thing tor the correct oftice Now being in- 
talled in the finest offices throughout the United States 


covers what the screen tails to conceal, and is open 
at the back so that it can be easily pushed over any size, 
height, or style of wash-basin, whether of the pedestal 
or wall type; adjustable and seductively convenient, ob- 
iating the need of a screen, thereby saving from eight 


to eleven square fect of floor space. 


Made of pressed steel, it is indestructibly durable, light 
and removable like any piece of furniture, and is 
enamelled to harmonize with any furniture or trim, in 
simulation of the finest mahogany, walnut, oak, or in 


' 
plain olive green 


It is serviceable, rnate and essential tor the well ap 
pointed office, and is destined to become standard equip 
ment The commodious cupboard beneath provides extra 


vccommodatiotr 


re unsightly towel and soap box on the wall will soon 


‘ is intiquated as the incient etter press 


AUTO-OVEN,, Inc. 


122 East 42nd Street New York, N. Y. CLOSBD—4 piece of turaiture te 
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QUICK AS A FLASH! 


4 
C] € | End Mistakes—Double Speed with 
Millions Depend Ol | Precalculated Verified Answers 


the Niritten Signature Meilicke ready-made answers to routine problems cut 


| 
ealculating time in half for Western Union, Western Electric | 
| 
| 
| 
| 








and many other users. Any employee can use Meilicke 
Systems without training. There are no keys to punch, no 
levers to pull. Just turn the card and copy the answer 


The Meilicke 
sists of the following 
levices: 


Broad and Wall Streets, New 
York City The Nation's 


Greatest Financial Center 


Interest Calculat 
Savings Bank Ca 

lators 
Time Calculators 
Pay Roll Calculators | 
Bonus Calculators 
Unit Basis Calculators | 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators } 
Commercial Calculators | 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 





in Business 


Water Bill Extenders 
Electric Bill Extenders | 
Price Checkers | 


Vertical Cataloging 
Phone Indexes 
The Dictaform for let | 


ters, paragraphs and 
all data. 


Vaeg, 
Usually Written with, Meilicke Systems meet every need, and special Calculators 


can be supplied to meet any special requirements Let us 
| show you without obligation how Meilicke systems can save 
money for your business. Dealers, send for our new catalog. 


F OR DS | Meilicke Systems, Inc. | 


PREMIUM WRITING FLUID | 3471 No. Clark St. Chicago, wmmele 
“The Ink That Has Defied Time for 70 Years et eek ih ea 


) 
< i 1 fem, /porlant Records are 
som . 


- 
+* ee me ae 
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STATIONERY 


Amarillo, Texas.—The Elliott Office Supply Company has 
amended its corporate charter, changing the name to the 
iMiliott-Greer Office Supply Company 

Buffalo, N. Y.—Millington Lockwood, an established busi- 
ness, has been chartered; capital stock, 100 shares common; 
Norton Brothers, charter representatives, Buffalo. 

Cedarhurst, N. Y.—M. Shilowitz & Sons has been chartered 
$20,000: 
Sprague Morris & Fluckige charter representatives, Far 
Rockaway 

Chicago, Itil._The Wallace Stationery Company, an estab- 
lished retail store at 201 East Ohio street, has been incorpo- 
rated with capital stock of $10,000 

Chicago, Iil.—Edward Dean, local manager for The Office 
Systems Company, Inc 130 North Wells street, is making 
gratifying progress in the development of his territory. 

Chicago, Iill.—J. J. Joyce, purchasing agent for the Quality 
Park Envelope Company, made headquarters at the Chicago 
branch, 130 North Franklin street, during a business trip in 
January 

Chicago, Iiil.—Samuel E. Baxter has joined The Western 
News Company as traveling salesman, making headquarters at 
Kalamazoo, Mich He had been with the Atlas Stationery 
‘ompany, New York, N. Y. 

Chicago, !tl!1.—The Gummed Paper Products Corporation, 141 


West Austin avenue has been 


to conduct a_e stationery business; capital stock 


chartered to sell gummed tape 
machines ete capital stock, $10,000; incorporators—Louis 
Klaas, Roy E. Klaas and Clara K \dams 

Chicago, Ittl.—The Chicago Stationery Company, 179 North 
Wells street, has been chartered to deal in stationery, office 
furniture and printing; capital stock, $2,500; incorporators—Ben 
l.. Zinder (president), Samuel R. Gettleman and E. M fjacon 
Dallas, Texas.—The plant of the Southwest Tablet Manufac 

ring Company was destrovec wv fire January 16, with an esti 
mated loss of $100,000 

Dallas, Texas.—Henry Dorsey, Jt has been elected national 
ouncillor of the Dallas Junior Chamber of Commerce. He is 
president and general manager of The Dorsey Company. 
Dallas, Texas.—Horace T. Hamilton, 714 Mercantile Bank 
building, is covering Arkansas, Louisiana, Oklahoma and Texas 
for the Oakville-American division, Scovill Manufacturing 
Compan) He has succeeded R. H. Lloyd in this territory 

Des Moines, lowa.—E. H. Anderson, who had been an execu- 
tive for E. W. Holley & Sons, has resigned 

Fort Worth, Texas.—-Turrentine & Thompson, 508 Commerce 
street, have added a ne of office supplies to an established 
printing business 

Indianapolis, tind. ® \l Glossbrennet president of the 
Levey Printing Company, has presented a library to the new 
Scottish Rite Cathedral of the Mystic Shrine 

Lawrence, Mass.—Arthur L. Cole has expanded his station- 
ry store by taking space adjacent 

Lexington, Ky.—The James M Byrnes Printing Company 
as sold its mechanical plant to E. M. Glass, of the Commer- 
ial Printing Company The stationery, book and engraving 
lepartments will be continued as heretofore, under the direc- 
tion of Miss Alica Byrnes 

Los Angeles, Calif.—The Lightning Blue Print Company has 
been chartered; capital stock, $25,000; directors—George P. Clif- 
rd, Elizabeth Clifford and Henry R. Davis 

Newark, N. J.—The Ace 
ered ipital stock, $75,000 preferred and 1,000 shares common; 
adore I. Wittes, charter representative, Newark. 

New York, N. Y.—Mooney’'s, stationer and printer, 209 West 

rtv-fourth street, was sold at public auction January 10. 
New York, N. Y.—LeRose, stationery store, has moved to 45 


Sec d ven ue the former location was 152 East Houston 


Stationery Company has been char- 


New York, N. Y.—-The Cherne Stationery Company has been 

iartered; capital stock, 200 shares common; C. B. Ruskay, 

a representative, 68 William street 

New York, N. Y.—-The Grip-Fix Company, In« has moved 
152 Chambers street; it had been located previously at 39 
land and 20 West Twenty-second streets 

Philadelphia, Penna.—Wells & Company, office supplies, has 
sed the store at 12 North Eleventh street. 

Philadeiphia, Penna.-Joseph Schecter, stationery and toys, 

18 South street, has gone into involuntary bankruptcy. 
Philadelphia, Penna.—The Keystone Index Card Company has 

irchased the lot at 3233 Race street, adjoining its plant, to 

rovide for future expansion 

Providence, R. 1.—The stationery store of P. Il. Taylor, 277 

ames street, was burned out in a January fire 


(Continued or Page 








DAVIDS’ 





FOR FOUNTAIN PEN 
AND GENERAL USE 


A free flowing, non-corrosive perma- 
nent ink, filling the demand for quality 
which brings repeat orders. 


Write for Catalogue and Prices 


Thaddeus Davids Ink Co., Inc. 


Makers of Fine Sealing Wax—Inks—Adhesives 


95-97 VANDAM ST., NEW YORK, U.S.A. 
ESTABLISHED IN 1825 








SWALLOW 
Silk Skin Dry Stencils 


Some Advantages 
Non-Cellulose Stencil Sheet. 


Centers of O's do not cut out. 
Freedom from pin-holes. 
Perfection of work obtained. 
Perfect fitting on machine. 
No trouble stencil tearing. 


Unlimited number of copies from 
each stencil. 

Does not deteriorate. 

Causes no damage to typewriter. 


Live dealers send for 
samples and our protected 
territory proposition. 


DISTRIBUTORS FOR UNITED STATES 


SOUTHERN CARBON &@ RIBBON CO. 
Sth Floor Moore Building 


FORT WORTH TEXAS 





Swallow Mfg. Co., London, England 











A sister Product 


to a Well Known Success 


VERY stationer knows the nearer a good spe- 

cialty comes to being a necessity, the greater 

the profits he can count on. A good example 
of this is Clarotype—a combined ‘specialty and 
necessity which thousands of stationers are selling 
a gross or more of each year. Cant-Slip is a sister 
product to Clarotype 


CANT=SLIB 


Every office will buy Cant-Slip on sight. Cant-Slip 
is @ preparation which makes worn rubber rollers 
on typewriters and other office machines grip the 
paper It is a success because it is a good product 
and answers a long felt need in every office. Hun- 
dreds of dealers already have stocked it. Cant-Slip 
sells for 50 cents, half the price 
of similar products, and offers 
you the same discounts as 
Clarotype. Cant-Slip is backed 
by advertising and sampling 
which is bringing this product 
to the attention of thousands 
of stenographers daily With 
every dozen of Cant-Slip goes 
a display box which is a sure 
attention getter 


Let us send you the complete 
story on this product. There 
are as steady profits in it as 
there are in Clarotype—the 
modern type cleaner. 


THE CLAROTYPE COMPANY, Inc. 


16-B Hudson St. New York 














LINCOLN 
CONCAVE KEYS 


are entirely made in the Lincoln Factory 


Our slogan “From the crude rubber to 
the finished product” is your assurance of 


quality merchandise. 


We know just what ingredients to add to 
the crude rubber and just how to mould 
it to manufacture the products which we 
are proud to have bear the Lincoln name. 


Send for a sample of the Lincoln rubber 
key and compare the quality for yourself. 


LINCOLN 
RUBBER 
KEY CO. 


27 Thames St. 
New York, N. Y. 
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TYPEWRITERS 


Anderson, ind.—The Anderson Typewriter Shoppe has been 
established here by D. M. Neighbors, L. C. Smith and Corona 
dealer at Muncie 

Ashland, Ore.—L. L. Elhart has been appointed local dealer 
by the Woodstock Typewriter Company 

Bridgeton, N. J.—E. Russell Ashley has been appointed dealer 
by the Woodstock Typewriter Company He works in conjunc- 
tion with the Philadelphia branch 

Chico, Calif.—The Chico Typewriter Company has been dis— 
solved, and the business is being conducted as Charles A. Isham, 
The Typewriter Man, 434 Broadway street He has the agency 
for the Smith—Corona line, and the Victor adding machins 


Chicago, Ill.-W. B. Larsen, general sales manager of the 
Royal Typewriter Company, Inc., passed through Chicago late 
in January on his way to the Pacific coast 

Chicago, lll.—W. S. Daniels has been promoted to the national 
accounts department of the local branch, Royal Typewriter 
Company, Inc His former territory is in the hands of L. F 
Wilson 

Chicago, Ill.—Jack Wolle, who had been with the local branch 
of the Underwood Typewriter Company, has been transferred to 
the New York office. 342 Madison avenue, as manager of port- 
able typewriter sales 

Chicago, Ill.—W. G. Brown, of the Royal Typewriter Com- 
pany, Inc., has resigned, and has gone into the automobile 
business He has been in the Chicago typewriter field twenty- 
five years, and if he can sell machine for machine in the auto- 
mobile business, he'll be a record breaker 

Chicago, Itl!.—Miss Irene Enders, secretary to H. S. Gilbert, 
manager for the L. C. Smith & Corona Typewriters Inc., is 
taking a six-month trip around the world Mr. Gilbert was 
fortunate in securing the services of Miss Ruby Sacklitz to 
take on her former position She had retired to the tran- 
quilities of home life, but consented to resume office work for 
six months 

Chicago, Ill.—Reg. Crane, who had been connected with an- 
other typewriter manufacturer, is now in charge of an impor- 
tant loop territory for the Chicago branch of the Woodstock 
Typewriter Company.—S. D. Wakefield, assistant manager of 
the Chicago branch, played his annual engagement with Ol’ 
Man Flu in January, and got the best of the argument, as 
usual.—A. J. Redding, a Woodstock branch salesman, was 
seriously ill in January; he is making a slow recovery 

Cincinnati, Ohio.-A. G. Wilson has been assigned a downtown 
territory by the local branch, Woodstock Typewriter Company 

Columbus, Ind.—The Columbus Typewriter Company, oper- 
ated by Robert Chandler, has been appointed dealer in the 
L. C. Smith typewriter He had the Corona dealership pre- 
viously 

Council Bluffs, towa.—The Council Bluffs Typewriter Ex- 
change has been established at 18 North Main street by F. J 
Gibson. Mr. Gibson comes to the typewriter field from the 
rubber and the leather industries. 

Detroit, Mich.—The Detroit Typewriter Company has moved 
to 226 West Congress street; the former location was at 300 
West Fort street. 

Detroit, Mich.—Sam Lamont has joined up with the local 
branch of the Woodstock Typewriter Company. He had sold 
the Woodstock machine in the past, and knows how to make its 
operating points appeal to buyers 

Jacksonville, Fla.-J. H. Hinck, owner of the Woodstock Type 
writer Sales Company, 303 Realty building, has undertaken rep 
resentation of the Woodstock Typewriter Company hers 

Jamestown, N. Dak.—The Jamestown Office Supply Com- 
pany has inaugurated a typewriter department 

Longview, Wash.—The All-Makes Typewriter Company, for- 
merly conducted by M. M. Granat, has become the Office Equip- 
ment Company, Inc 1340 Commeree avenue. The officers of 
the new corporation are M. M. Granat, president and treasurer; 
E. D. Granat, vice president; V. J. Hobson, secretary 

Madison, Wis.—F. L. Pyman has become a salesman for 
George J teil, distributor here for the Woodstock Typewriter 
Company 

Minneapolis, Minn.—Joe Carlson is a new sale 
local branch of the Woodstock Typewriter Company 

New York, N. Y.—Fred MacDonald, who had been in Cuba for 
the Underwood Typewriter Company in connection with the 
Noiseless Underwood, is back in the United States 

Oakland, Calif.-Oakland has been made a sub-office of the 
Woodstock Typewriter Company Harry 
A. Woods has been appointed manager 

Olean, N. Y.—The Allegheny Typewriter Service, Kresge build- 
ing, has been appointed local distributor by the Woodstoek 


snman with the 


San Francisco branch, 
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Rebuilts A. Rentals 





The Outstanding Typewriter Values! 









also 

Select Rough L C Smiths 
ees? 

REBUILDING SERVICE EXCHANGE SERVICE 


Write for Latest Price List and Complete Details of Our Service 


Endorsed by the Manufacturers 


th Typewriter Sales Corpor 


Smi 
469 EAST OHIO STREET - - - CHICAGO, ILL. 
\\ World’s Largest Rebuilder of the L C Smith 
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Lowest Ultimate Cost 
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An authority on the subject says--- 


“Science in purchasing is the ability to dif- 
ferentiate between initial and ultimate cost.” 





Science in Carbon Paper and Inked Ribbon making is the ability to pro- 
duce with perfect accuracy a range of qualities to uniformly give the 
exact results desired with all kinds of machines and writing paper. 


“The Line of Lowest Ultimate Cost” meets the requirements of each 
Science. You cannot know what it will do for you until you investigate. 
Without any obligation on your part, we will be glad to send you 


samples for any requirements you describe. 


NEIDICH PROCESS COMPANY 


Manufacturers 


Burlington, N. J., U.S. A. 











AN ORPIN DESK 


Full Size 


It Takes 
The Eye 


A Stout 
Frame 


Capable 





Here is clean dignity of line, smooth, simple carv- 
ing, withal a high power desk for a vigorous pro- 
ducer. It is made either in mahogany or walnut, 
and regularly equipped with the Sesamee combi- 
nation lock—no key to lose, just flick the wheels. 
It is priced at a figure in range of practically every- 
one needing office furniture, a great desk for office 
equipment dealers. Write the Orpin Desk Com- 
pany, 121 Medford Street, Charlestown, Mass., 


for details. 
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rypewriter Company This business is 

Dunkleberger 
Philadelphia, 

staff of the 

Pine Bluff, Ark. 


Roy 


Penna Wr Donnelly is a newcomer to the 


sales Woodstock Typewriter Company 


Parker's Typewriter Service operated by 


en appointed distributor for this city 


Woodstock Typewriter 


Parker, has be 


vicinity by the Companys 


Pueblo, Calif.—-Th« 
es of Fred J: 


W oodstock Typ writer Sales Company has 
hnson 


as salesman 


secured the servic 

Richmond, tnd.—Bartel, Rohe & Rosa, who had been Corona 
dealers a long time, have been appointed to the L. C. Smith 
dealer organization 

Richmond, Va. Kris McCord is a newcomer to tl local 
sales staff of the Royal Typewriter Company, In« His nick 
name is due to the date of his birt! Christmas He is making 
fine progress in dispensing the holiday spirit ong 
stenographers 

St. Louis, Mo. K \. Snodgrass has joined the sales staff of 


the Royal Typewriter Company Ine He had sold Ro 


Milwaukee in the remote past 


St. Louis, Mo.—The local branch of the Woodstock Typ 
writer Company has added three ew salesmen Geo. EF. Spera 
L. C. Cairns and \ A. Brady 

San Francisco, Calif.—Benjamin Ray has joined the | sales 


reanization of the Woodstock Typewriter Company 


San Francisco, Calif.—Charles J. Harris, division anagel! 
for L. C. Smith & Corona Typewriters Inc was here in the 
middle of January from his Los Angeles offices He held con- 


ferences with C. H. Billington, San Francisco manager at the 
San Francisco store and offices, 115 Post street 

San Francisco, Calif.--H l.. Springer has bee ippointed 
San Francisco manage for the Woodstock Typewriter Cor 
pany and is now active gaged in the duties of is position 
J W Kennedy issistant W nistock sales manager for the 
Pacific coast, has been visiting the San Francisco offics 

San Francisco, Calif.—\W Gesnet, well know: nm the 
typewriter business of the Sat Francisco bay regior has 


taken charge of the mechanical department of the Typewritet 
Guy Shop, Market street This firm reports that it sold a 
number of portable typewriters Christmas presents 

San Francisco, Calif.—Earl White, Pacific coast manager for 
the Ames Supply Company, left his headquarters here January 


planned to be away for about 
did not expect to be 


behalf 


16 for Seattle and Tacoma He 


ten days, and traveled by train, so he abl 
to visit other 


of the 


cities on this early spring business trip on 


company he represents 


San Francisco, Calif.—Starting January 1, Tony Micco, well 
known typewriter dealer of Oakland, Calif., went back to sell- 
ing L. C. Smith & Corona lines His store, formerly known as 
the Oakland Typewriter Exchange, has now become the L. C 


Contra Costa coun- 
The 


; 


and 
first -named 
Oakland been closed 
regarding Mr. Micco, C. H 


Smith & C 


Smith and Corona dealer for Alameda 
ties, Oakland 
I Cc 


-In confirming the foregoing news 


being situated in the county 


Smith and Corona branch in has 


Billington, San Francisco manager for L. C rona 





Inc also said that C. A. Isham, formerly manager of the 
Wholesale Typewriter Company, Sacramento, has now become 
Smith-Corona dealet nortl California, with headquar 
ters at Chica Calif I.. C. Smith & Corona In has opened 
1 sub-office n Stocktor Calif vith Le Grand Pingree in 
harge PI H Munhausse formerly in chargé f northern 
Cali nia i s ! W Ss Francises fties of the 
I. ¢ Ss t & « ( i Typew it 
San Francisco, Calif.—The Remington-Rand in this city 
moving it rehouse faciliti nto a very desirable locatior 
the sout vest orner of Beal nd Howard streets very 
large three-story building t! pur track facilities This big 
warehouse will accommodate the Remington-Rand requirements 
to the ut demand of the Pacific coast service, it is stated 
The San Francisco office of Remington-Rand, Second street 
r Market is just con eted the training of six new system 
S met igment the San Francisco sales department. The 
training was topped off with a dinner given by the manage 
nt in | r of tl embryonic salesmen The local managers 
the various departments wet present and, in turn, gave 
short address« of an advisory nature and encouragement also 
—The San Francisco offices of Remington-Rand were visited 
ne the days by H. W Evans, regional manager at 
Spokane; KE. L. Kilpatrick, departmental manager from Seattk 
Park Harris, department manager, Spokane, W. A. Rhodes, de- 


(Calif.) office, 
Honolulu (T. H.). 

Howard has associated 
distributor for the Wok 


manager at the Fresno and E. R 
Remington-Rand in 
Calif.—\ W 


Typewriter Shop 


partment 
Huggins of 

San Luis Obispo, 
The 


him 
\istock 


self with 


“ompany He had been in the wholesale coffee 


business at San Frat sco wit Hard & Rand 


Cont ed or lage 4) 











PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all 

mail and tape baskets, space bekeen Galton 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe , Office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


oe PEERLESS 


4 7 


» > \ A 
¥ J \/ YS 


and 
, “nt 


Nesey 43 WIRE 
3 i GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 


‘y A) s *, | 
at 7.¥ A 
Laeger 


7 i vy 
i al 


FRLESS ANIT 


















































Simplicity of design—sturdiness of con- 
struction and economy of operation have 
been the outstanding features of the Roto- 
speed Stencil Duplicator for 17 years. 
Low in first cost yet capable of producing 
clean, sharp cut copies of typed, traced, 
drawn or ruled work which popular opinion 
thought possible only with high priced 
equipment. 


NEW PROPOSITION FOR DEALERS 


This efficient duplicator is now being 
merchandised through dealers and the plan 
will interest you, too. Ask us to send 
Booklet A 11 and all particulars. 


he 
ROTOSPEED Co, 


DAYTON, OHIO 
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STURGIS FURNITURE 
POSTURE CHAIRS 


Quick, positive 
back  adjust- 
ment to any 
size individual 
in 30 seconds. 
WITHOUT 
THE USE 
OF TOOLS. 


Think it over. 


Sold ONLY 
thru legitimate 
Office Equip- 
ment Dealers. 














Buffalo, N. Y.—lL. R Addingtor salesmar here for the 
Yawmen and Erbe Manufacturing Company. earned the plain 
pin of the company’s 100 Per Cent Plus Club ir : rst quota 
period 

Chicago, Ill.—The Mead & Wheeler Compar 1022 Wabash 
ivenue ha taken a membership in the Chicag \ssociation 
f Commerce 

Chicago, Itil.—J. C. Underwood, a salesman here for the 


Yawman and Erbe Manufacturing Company, has re ived his 


plain pin from the company's 100 Per Cent Plus Club 
Chicago, Itil.—Elliott-Sillars, Inc., 208-10 Sigel street. has been 
chartered to deal in office and store furniture capital stock 
$30,000; incorporators—Frank FP. Elliott, James <A. Sillars and 
Ss. E. Clarenbach 

Chicago, Itll.—The Superior Office Specialty Company, 544 
West Lake street, has been chartered to deal in office supplies: 
ipital stock, $20,000 incorporators—John S. Gram H P. 
Jaeckel, E. F. Schmidt 

Chicago, ill.—C. E. Pipp, president of the Angle Steel Stool 
Company, is making the circuit of the world on the ‘‘Belgen- 


and will return home in April In January they were travers- 
ing the Pacific 

Detroit, Mich.—Leonard & Company, 3100 West Grand boule- 
vard, has installed a printing plant 

Long Branch, N. J.—The Butler Office Equipment Company 
has been chartered; capital stock, $50,000; Giordano & Golden 
charter representatives, Long Branch 

Los Angeles, Calif.—The Pacific Desk Company and the Pierce 
Desk Company have consolidated 

Los Angeles, Calif.—C. A. (Chuck) Wilger has 
pointed branch office manager here by The General Fireproofing 





Write for our 
dealer 
proposition. 


been ap- 


Company 
Los Angeles, Calif.—Joseph C. Wilson, I. W. Hellman build 
ing. has secured the Clarin chair sales for southern California 


STURGIS POSTURE CHAIR COMPANY 
Sturgis, Michigan 


He is distributor of the Do/More chair 

Los Angeles, Calif.—The J. L. Davidson Company, Ltd., has 
been chartered to manufacture metal furniture; capital stock 
$350,000; directors—J. L. Davidson, Ernest A. Behmann and 
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land.” He is accompanied by his wife and daughter-in-law, 
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Rose M. Davidson 
cinta ' Malden, Mass.—-Bank and Office Equipment Engineers, Inc., 
; —_ iI has been chartered to deal in office equipment of all kinds 
| and stationery; capital stock, $50,000; incorporators—Theodore 
H. Van Kamecke, Alfred W. Rotheray and John E. Knowlton. 
Newark, N. J.—The Brenner Desk Company, %334 Plane 
t. has added 15,000 square feet of floor space to its display 











stree 
r mm 
New York, N. Y.—The Welmade Office Furniture Company 
11s leased the first floor and basement at 474 Broadway 

New York, N. Y.—W F. Fitzgerald, of the local sales staff 
of tbe Yawman and Erbe Manufacturing Company, has re- 
| ceived the diamond pin of the company’s 100 Per Cent Plus 
Club 

Rochester, N. Y.—D. Wenster, Jr., S. L. Griebel, travelers 
or the Yawman and Erbe Manufacturing Company, have re- 





ceived respectively the diamond pin and the plain pin of the 


1” Per Cent Plus Club. 


s suc- 


ing Company to general sales development work He i 


. 
Th N 7 El ] i} Rochester, N. Y.—R \. Furlong has been transferred from 
e ew sane ine the system department of the Yawman and Erbe Manufactur- 
> 
brings new customers and ceeded in the system department by 8S. L. Griebel 

| San Francisco, Calif.—H. L. Smith, general sales manager of 
new profits =e Fe 2 VS | the Yawman and Erbe Manufacturing Company, was expected 

} 

] 


ere by Charles H. Victor, San Francisco manager, in the 
atter part of January Mr. Smith was formerly located in 





Exquisite in appearance perfect in detail 


attaining new heights and standards—the new San Francisco and has many friends in this vicinity 
| Els f } d led leath fice Tulsa, Okla.—The Downs-Randolph Company, formerly at 22 
-isane ine 6O an toole eather once | East Second street, is now established in the new Philcade 
accessories finds a ready appeal among the building, 110 East Fifth street 
discriminate Wichita, Kans.—Horn Brothers Printing Company, In¢ has 
o_e moved from 406 North Emporia street to 452 North Market 
To see their richness of appointment to ex- } street, expanding its furniture display room and enlarging the 
perience the feel of their superior texture 1s to | printing department 
| } ome = ee apnpointe assis t 
| desire them. Prominently displayed they sell Youngstown, Ohlo.—Wm. Hoge has been appointed assistan 
. : | manager of sales by The General Fireproofing Company, in 
at sight. i} chamin of ganales 
Our new catalog will interest you. Send iI! — 


’ 
iI) tor yours. HY “Statistical Abstract of the United States” 
itl The United States Department of Commerce has published 


the 1929 edition of “Statistical Abstract of the United States,” 
SAIN BERG & CO. | which can be obtained for $1.00 from the branch offices of the 
| bureau, or the Superintendent of Public Documents, Govern 


77-79 East 130th St. New York ment Printing Office, Washington, D. C Vital figures on every 


—— = — conceivable subject are to be found in its S68 pages 
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Wherever Buildings Are Being Planned 
or Are Under Construction, 
There Is a Market for 
IMPERIAL Built-in 

Steel Furniture 


Banks, courthouses, stores, public 
institutions, buildings of all kinds 
require a certain amount of special, 
built-in furniture. Imperial dealers 
are enabled to bid successfully for 
this business because Imperial 
installations are built right and in- 
stalled at a cost that rivals stock 
lines. The dealer carries no stock, 
simply outlining the requirements. 
Plans, prices and suggestions that 
will help close the contract are sup- 
plied as part of our co-operative 
service. Your inquiry is invited. 


IMPERIAL 
STEEL CABINET COMPANY 
2130-2152 Fulton Street 
CHICAGO, ILLINOIS 
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. YASPER. ino 


As pioneer desk makers of Jasper, New No. 800 Series Chairs in 
Indiana, we can offer you the Solid American Walnut: A Pleas- 


best in high quality desks, time ‘ . : : 
tried and quality tested for fifty- ing Design, with a Deep, Rich, 
two years. Durable Finish. 


The JASPER q The JASPER 
DESK CO. ” CHAIR CO. 


Desks and chairs can be purchased from us in pool cars at 
carload discounts, lower freight rates and the assurance that 
goods arrive in first class condition, without damage. We 
solicit your inquiries. 


JASPER . INDIANA 








JOHN W. MESSIMORE, Chicago Representative, telephone Longbeach 4821, 1467 Catalpa Avenue, CHICAGO, ILL. 
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WRITE POR OUR DEALERS’ PROPOSITION ON 


BRONZE TABLETS 


- . —-- . 


FIRST 
NATIONAL 


BANK 





BRONZE NAME PLATES 


EDUARD UMBRIGHT 


CASHIER 








_Davenport-Taylor Mfg.Co. 
412 Orleans Street CHICAGO, ILL. 


Boston - San Francisco - Los Angeles - Detroit - New York 








‘| A QUICK SELLING BINDER 


The Free Hand Binder is a quick selling and highly 
profitable loose leaf holder. It takes its name from 
the fact that only one hand is required to operate 
it. Forms are held securely but released instantly 
There is an attractive profit in the Free Hand 
binder. Write us for details. 


FREE HAND BINDER CO. 


227 PEARL STREET NEW YORK, N. Y. 
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TRADE MARK 4.4 
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Why carry two Uf 


articles | 








“Viseon 
Duplo” pencil and 
pen has eliminated 
the necessity of carry- 
ing two articles, both 
fountain pen and me- 
chanical pencil. The Duplo 
Yad combines the two in one. 


Fhe 







Wi his novel combination makes 
the Duplo a popular seller. While 
it sells somewhat on the appeal of 
a novelty it is thoroughly practical. 
rhe fountain pen is the finest quality 
throughout and the mechanical pencil 







equal to any. The Duplo is_ fully 
guaranteed. 
Send for descriptive circular and discounts. 
AD 0 \SP R22 
HOTECHEON BROTHERS 
241 Centre St. New York 
















This New Pr 


a 
y You CAN . 
DISPLAY ofa nor 4 MORE 
TUBE i): a, USEFUL PASTE 


CONTAINER 
is just 
waiting 


to help 






el ——— 
you sell = 
Yuu cannot sell finer 
tubes at this price—ner 
a finer paste at any price! 
\nd now comes this striking, sales compelling 
display container to suggest more sales on this 
popular priced paste tube, already much appr 


more of 


the 


popular ciated for the quality of its contents and th 
rapidity of its turnover 
Contains | dozen generous tubes of full 14 oz.c 


pacity with pin seal closures and “spreader ‘tops 


10c 


THIS STANDARD PACKING COMES 
TO YOU AT NO EXTRA CHARGE! 
\lso 14 oz. ten cent bottles with duplex sealed 
4 S caps with brushes fixed permanently in plac 
UBE for your customers who prefer this packing. 
Send for samples and price I 
of CHAS. M. HIGGINS & CO., Inc. 


Brook lyn, N. Y. 


HIGGINS’ Office Paste 


271 Ninth Se. 
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( Typewriters—Continued fro: 


Terre Haute, ind.—The Typewriter Rebuilder Sales Company 
has moved to 16 North Eighth street; the n 
located many years at 327 Ohio street. The company has been 


Smith & Corona Typewriters 


company had bee 


appointed a dealer by the L. C. 
Ine Z J 


many years. 


Dupies, the manager, had been a Corona dealer 


Smith & 
Fifteenth 


Washington, D. C.—The local branch of the L. C 


Corona Typewriters In ha bee! 
street. N. W 


moved to 1016 


a 


Changes in Honduran Tariff on Typewriters 


rts | \ completely revised customs tariff is ir 
h Honduras On mportant change affects typ. 
These come under Tariff Item EX42 Bi 
receive preferential rates The old general rate 

Was twenty per cent 


(omi 
effect in 
writers 
factures 
applying to products of the United States 





itish manu 


ad valorem British preferent | rate, five per cent ad valoren 
The new rate ontinues the general tariff at twenty per cent 
the British preferential rate as been increased to ten per cent 


The change in the case of vewriters was made to produc 
added revenue for the colony without restricting Canadian, o1 
promoting American port ind the desire to meke the rates 


more uniforn 


i —— > 
ADDING MACHINES 











Chicago, Il!l.—Evan Hansard, export manager of the Vi I 
Adding Machine Company will make an extensive tour of 
Europe, accompanied by his wif They will retur next 
autumn 

Miami, Fla.—-The Victor Adding Machine Company has 


opened a sales and service branch at 143 North Second street 


in charge of E. H. Kellermar 


Peoria, tli.—The Marchant Calculating Machine Company 


has opened an office at 220 South Jefferson street, in charg 
of E. V. Burnett 
Philadeiphia, Penna.—The Burroughs Adding Machine Com 


pany has leased the sixth floor of the building at 1616 Walnut 
street, now The 
lower floors of the iutomo 


under construction, for district sales offices. 
building ontain a garage for 200 


biles 








==» 
OTHER MACHINES 


Chicago, !t.—The Automatic Pencil 
Washington street, has joined the 


x — 





Sharpener Company, 58 


Kast Chicago Association of 
Commerce 
Chicago, Itll.—Wn | Gregso1 


Autographic Registe1 


tormer treasure! ol the 


United Company, has been elected presi- 
dent of the C 

Chicago, I1l.—The Ace Offi 
Crawford avenue, has been in 


mgress Trust and Savings Bank 
Machine 


orporated to deal in office equip- 


Compan) 1443 South 


ment of all kinds; capit: stock, $5,000; incorporators—Daniel 
Smicklas, Stanley Civic and Lillian Munster 

Chicago, Ill The National Ca Register Compat as had 
ans made by nen ‘ rehite for remodeling e building 
at 315-23 Nort Michigar venue upied by t) (*} iZzo 
branch \{ nev fron “ cons icwted tl . ry of 
narbl iad the e* nad nd third of tone 

Cincinnati, Ohio.--The A Hummel Company is planning 


the erection of a modern factory for the production of its 
ines of gummed tape and label moisteners. 

Cleveland, Ohio.—F.. L. Maines, who had been with the Elliott 
Addressing Machine Company at St. Louis and other western 


ities, is now assistant general sales manager, with headquar 
ters at 616 St. Clair avenue East 

Oakland, Calif.._Mrs Marion Bradshaw, an _ experienced 
business woman of San Francisco, who had specialized in 
working for imber organizations recently determined to 
branch out for herself She took offices on the second floor 


Oakland, and laid in a stock 
that would have 
colleges, Mrs 
operate 


of the Financial Center 
f office 


launted half 


appliances of a variety and scope 


dozen graduates of business 
l 


Bradshaw fun to learn how to 


men who had sold various 
explain 
art oft 
Bradshaw can 


these machines Sometimes the 


machines received hurry calls to come and some of 


However, the operating 
turn from 
Varityper, from an Addresso- 
Mimeograp! from a Dictaphone to a Multigraph, 
operated alike At the outset, 
office equipment with 


their more involved 


points 
them was soon mastered and Mrs 
an Underwood typewriter to a 
graph to a 
as easily as if they were a 


this young business woman purchased 
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CUSTOMERS have 


confidence 
in this line 


To carry their records most economical- 
ly and efficiently, office managers require 
an assortment of typewriter papers. The 
Berkshire line comes in 65 different styles, 
ranging from papers suitable for legal 
documents and permanent records to 
manifold tissues. Berkshire Bond comes 
in seven colors. Duplicate copy paper 
may be also had in colors. There are 
eight styles of mimeograph paper. In 
fact, there isnt a paper for any type- 
writing purpose that cant be had in 
Berkshire. Eaton, Crane & Pike Co., 
Pittsfield, Mass. 


BERKSHIRE 


TYPEWRITER PAPERS 





What is Starting? 


Why should all the great industries now be offer- 
ing new knowledge, new hints, new help, new facts, 

to workers in other industries? 

Not just to specialists and executives, but to 
workers in all ranks,—men who think as they work 
and whose thinking has produced, in the past, s 
nany advantages great and small, for their employ- 
ers, and for consumers. 


What’s this About 
Fact-Sheets of Industry? 


What is in it for the employes and executives wlx 
et them? What's in it for the companies they work 
wr? What is in it for ME? 

What are these big national industries gecting out 
vt it? What has it got to do with faster improve 

ments in business, in industry, and in the circuit ot 
general prosperity? Or with the new direction that 
industrial thought is taking? 


See for Yourself. Send Name. 


It costs you nothing. If you work on any product 
that is used by concerns that serve the public, or 
ised in businesses or homes; for utility, beauty or 
luxury, the first of the Fact-Sheets of Industry will 
start you thinking; perhaps amaze you 

There is no obligation. Just state name, address 
kind of work you do, company’s name and products 
and if request is for self. Save this; don't trust to 
find it again. Edition now in preparation is limited 
so write at once. Address: Fact-Sheets of Industry, 
Dept.G-3. N. V. F. Co., Wilmington, Del 


Offer is by NATIONAL VULCANIZED FIBRE 


COMPANY; its Divisions and Associated Indus 
tries. Special working methods; special Phenolites; 
righter’’ Bakelites; parts, materials and ways; 


r 
Material Handling equipment; etc.; 
besides Vulcanized Fibre. Serving 
(America’s industries, from Smallest 
to Greatest. 


NV 

















This de luxe chair has solid 

walnut construction and light 

weight, tailored box cushions. 

It is one of the many de luxe 
styles made by 


HEYWOOD-WAKEFIELD 


Baltimore Chicago Philadelphia 
Boston Los Angeles Portland, Ore. 
Buffalo New York San Francisco 








PEN 
” SROove =~) 


Two New Calendars At Prices f 
Never Before Heard Of . 


No. 50C Standard Calendar. one dozen to a box in 4 colors 
Size of Pad 2 5/16 x 3 1/6 inches, size of Base 5 x 4'%4 inches 
Retail Price Complete, Each 40 Cents 


No. 200C Standard Calendar Base Dark Green—Six to a Box 
Size of Pad 3% x 4% Inches, size of Base 7'% x 6 Inches. 
Retail Price Complete, Each 75 Cents 


PADS FOR SAME “% PRICE OF COMPLETES 


Profits fine for both Jobber and Retailer 


Sole Selling Agent for All Standard Calendars and Special Pads 


R. H. (Rube) BAX TER 


50-52 FRANKLIN ST. N. Y. CITY, N. Y. 














OFFICE APPLIANCES 


a rather lavish hand. Now, as business rolls in, she is glad 
for two reasons. In the first place, she had the fun of learn- 
ing to operate the machines and in the second place the range 
of her equipment enables her to take in all kinds of work. 

Oklahoma City, Okla.—The American Multigraph Sales Com- 
pany, W. H. Roquemore, division manager. is now located at 
1-03 Hightower building; the former address was 430 Elks 
building 

Philadelphia, Penna.—The Office Machinery Company has 

sed space at 204 South Eleventh street 

San Francisco, Calif.—J. H. Best, Pacific coast manager, Dic- 

phone Sales Corporation, left early in January for St. Louis 


tend a convention of the sales organization for that region. 


San Francisco, Calif.—_The Western district headquarters of 


\ddressograph Sales Company sent 100 per cent, that is, all 

enior salesmen, to the 100 per cent gathering, held this 

vear at Saint Simon Island off the coast of Georgia cS a oe 

S Ww western district manager, went with the salesmer all 
whom had made 100 per cent of their quota in 1929 











. —— =? 
STAMPS---STENCILS AND SEALS 


Chicago, Itll.—The Everhot Manufacturing Company 619 


South Tenth avenue, Maywood (a Chicago suburb) has joined 
the Chicago Association of Commerce 

Chicago, til.—W Farr manager here for Wm \. Force & 
Company, Inc., conferred with officials at the factory at New 
York in January He also visited at his family home in 
Brooklyn 


indianapolis, Ind.—The Indianapolis Rubber Stamp Company 
has been opened at 46 North Penn street by Herman H 
Schilling. 

Seattle, Wash.—The Seattle Rubber Stamp Company has 
been established by Arthur Partridge at 518 Second avenue 

Washington, D. C.—The Baumgarten Company has moved 
to 925 Eleventh street, N. W.:; the former location was on 
Tenth street. An increase in space and greater convenience 
have been achieved by this change 

Welch, W. Va.—The Mack Stamp Company has been opened 
in the Daily News building by J. M. McKallister, a printet 

- oe ——_ 

Date Stock Certificates with Metal Numberers 


In helping to inventory an estate a business man was im- 
pressed with the dating on stock certificates included in 
the assets With few exceptions these were dated when issued 
with an ordinary band dater, and in many cases inked from a 


pad which was nearly dry Most of the certificates were fine 
specimens of lithography, with excellent corporate seals im 
pressed on then This business man thought that the use of 
metal dating machines would be in Keeping with the rest of 


the certificate and afford greater permanence of dating Sta 
tir might find a field here for metal daters 
. <——_—- 
Australian Duties Applied to Linoleum 
Commerce Reports] Effective January 1, 1930, the Australian 
deferred import duties of thirty per cent ad valorem general 
tariff and twenty per cent ad valorem British preferential tariff 


were ipplied to Tariff Item No. 118 (C-2) covering linoleums 
ind floor coverings having a similar surface, not elsewhere 
ncluded 

The former import duties on such articles were twenty-five 


per cent ad valorem general tariff and ten per cent ad valorem 
British preferential tariff 


> —————=—_—_====== 4 
PENS AND PENCILS 


Chicago, t!l.—Hamilton Kendrick, territorial manager for the 











American Lead Pencil Company made his usual swing into 
th northwest territory in January, which brought him to the 
twin cities in time to join in the big annual stationers’ dinner 


Chicago, I!l.—The Dur-O-Lite Pencil Company, 4541 Ravens- 
vood avenue has doubled its factory space The office has 
been moved to the third floor, leaving the entire second floor 

tory, as well as that part of the third floor not used for 
iffice work 

Hoboken, N. J.—The printing plant of the American Lead 


Pencil Company has been moved from the Terminal building to 


0) Willow avenue 

Los Angeles, Calif.—The Bert M. Morris Company has been 
appointed distributor on the Pacific coast by the Dur-O-Lite 
Pencil Company. 

North Bergen, N. J.—David Kahn, Inc., 69 Paterson Plank 
road, has taken additional space for the production of fountain 
pens and mechanical pencils 

St. Louis, Mo.—Alfred S. Richter has joined the sales organ- 
ization of the Ozark Pencil Company, 6118 Gambleton place; he 
had been with the American Lead Pencil Company previously. 
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SCALE’ 


for Every 


Office 


The I D L office scale should be in every office as a 
quick reference for computing postage accurately. It 
shows at a glance just the amount required for the 
various classes of mail It eliminates guessing and 
quickly pays for itself 

I D L now has a new calendar which will be available 
for distribution soon Watch for announcement of 
this innovation 


AD2 PGS GALES CORP. 


50-52 FRANKLIN ST. NEW YORK, N. Y. 











Rapidograph 


A Better, Faster Rotary 
Hand Stencil Duplicator 


Light in weight, simple in design, speedy in 
action, the Rapidograph rotary hand stencil 
duplicator reproduces sharp, clean-cut copies 
at the rate of 1500 per hour. 
Everv business house, church, school 
and club is a prospective customer, 
One demonstration sells it 















No servicing—nothing to get out 
ot order, Rapidograph is simplic- 


ity itself. 


igents and Dealers 


$25.00 





are now being ap- Retail 
pointed in all parts 
of the country. Be - —_ a 
the first to introduce ae 
it in your territory. sl Aha ame 
orusn, stvius 
pen ink pad, 
) correctio 
fluid, signature 
plate and 
gauge All 
packed in a 
handsome ma- 
hogany fin- 
m ished box. 


General Stamping Works 


238 East 24th Street 
New York, N. Y. 














NEW CURMANCO 
STATIONERY SEPARATOR 


ALL ONE PIECE 
Welded Together 
Fits in Any 


Desk Drawer 


5 POCKETS 


4 for letter heads 
1 for envelopes 


EACH 


Will Not Warp, Crack or Fall 
Apart Like Wooden Separators. 
Finely Finished in Olive Green 


8% x3x18 inches 


Pays for its cost four times a year. Keeps Letter 
Heads Clean, Saves Space, Saves Operator’s Time. 


Order Sample on Approval Today. 
Regular Dealer Discount 


Currier Manufacturing Company 
N. W. Terminal, Minneapolis, Minn. 












F-B ¢ 





oF HOLDER 


















You can safely recommend the F-B loose 
leaf holder as an ideal low priced transfer 
binder. It permits the immediate transfer 
of records into permanent binders by any 






office help. 






The F-B is fully adjustable so that various 
sized records may be readily handled. 
Leading firms large and small everywhere 
have found the F-B binder absolutely prac- 
tical and thoroughly reliable. 








Price list and discounts will be sent to 
stationers on request. 


F-B MANUFACTURING CO. 


New York 

















1228 Intervale Ave. 
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INEXPENSIVE 
but DELUXE 





is a beautiful light de- 
signed for the most costly fur- 


Amronlite 


Slip-On Shade 


is not an 
quality is 
when achieving 


not sacrificed I I 
beauty. 
When used with a Mazda Inside 


Amronlite 
lamp and 


niture, but 
expensive 


Frosted Blue Daylite Bulb, you 
get a true daylight effect—clear, 
ind free from glare. It is easy 
Besides Amroniite i he @ . 
we manufacture : m tne eyes 
‘omplete ne of 
brass gunetiere Amronlite is the only lamp with 
s or New , “Cc: < 
~~ the patented “Slip-On” shade. It 


Catalog No. O-A 


permits quick replacement of 
shade or bulb and easy cleaning. 
Full details are given in our new 
catalog No. O-A, which will be 
sent on request 


FARIES MEG. Co. 


Decatur, Ill. 














FEI APPLIANCES 


aa “TRANZPARENT”! 


INDEX YOUR PHONE BOOK WITH . 


you can 


INDEX TABS 


Appli- 
or for 


‘ ’ 
“TRANZPARENT’ 
As Easy to Apply as a Postage Stamp 
cable wherever a file or index is used, 
any book in constant use 


Upon request from any retailer, jobber or dis 


tributor for our trade discounts, WE WILI 
FURNISH A SAMPLE PHONE-BOOK IN 
DEX SET FREE. 


Address 


CELLULOID ADHESIVE CO. 
Narragansett Ave CHICAGO, ILL. 


at Schubert 
“Let us solve your indexing problems” 











Selling 
GUNLOCKE 
FURNITURE 





No. 4509 
s ¥ } t Because 
: " beca it has 
adil l en and 
ta rat : \ 1¢s 
’ i furniture 
f ff t s, libraries, lubs, etc., 
GUNLOCKI factures a mate i suite in the Early 
Ame " lesk l and le chai 
ature . -” Lae sddit ae the sir and 
I na 
5 a ¢ 


The W. H. Gunlocke Chair Co. 
Wavland, N. Y. 














DEPENDABLE 
SIMPLICITY 


At a new low price 
The New Super Automatic Tape Sealer 
combines dependable simplicity with 
stability—built to stand up under con- 
tinued hard usage—few moving parts 


ropositson 


CHINES 


Write for our Dealer p 


TAPE SEALING M 


PRINTED SEALING TAPE 


SUPERIOR TAPE & SEALER COMPANY 
431 East Third Street 


Dayton, Ohio 





SUPER AUTOMATIC TAPE SEALER 


Handles %” to 1%” Sealing Tape. 
Size 3%” wide, 7” high, 14” long, weight 12 Ibs 
List Price $18.00 
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No. 1160-F Oak or Mahogany 


“Wise Economy’ is the 
Business Slogan for 1930 


The Alma line of ofhce furniture fits in ex- 
actly with the spirit of the times—because “wise 
economy” is the new slogan of business. 

Alma Desks are good desks first and they 
are “price merchandise’ second, appealing to 
the “price customers’’ who can appreciate good 
value as well. 

Our catalogue and price list will be sent on 
request. 






- Alma Furniture Co. 


High Point, N. C. 


Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 614 inch blade. No. 4. 121% inch blade. 

No. 2. 81% inch blade. No. 5. 15 inch blade. 

No. 3. 1014 inch blade. No. 514. 18 inch blade. 
No. 6. 24 inch blade. 


A 
? 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 

















300 


NEW ITEMS 
IN A SINGLE YEAR 

In a single year Office Appliances announced 
some 300 items in the section devoted to new 
machines and devices. 

Usually this information is given before the 
items appear on the market and always in 
advance of most sources of such news. It is 
not uncommon for a dealer to tell us that 
some of his best selling lines have been secured 


from seeing the things in Office Appliances. 
Many readers say this section in itself is 
worth the subscription cost, not to mention 
all the other features. 


If you want to keep in touch with the activi- 
ties of the office equipment industry, there is 
no better way to do it than by entering a sub- 
scription to Office Appliances. The rates are 
$2.00 a vear, $3.00 for two years; Canada $2.50 
and $4.00; Foreign $3.00 and $5.00. 


The Office Appliance Company 


417 South Dearborn Street 
Chicago, Ill. 








PUT AN ESCO TO WORK 
IN EVERY OFFICE 


Where Esco chair pads are once in- 
troduced additional sales soon follow. 
For this reason many dealers find it 
worth while to make a special effort 
to get a model into every office in 
which they do business. One Esco 
user soon gives rise to an additional 
demand. Esco chair pads are making 
profits for dealers everywhere. If 
you are not fully informed on the 
line, write us for details. 


ECONOMY 
PRODUCTS 
CORP. 


2901 Indiana Ave. 
Chicago 
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43 RIBBONS ! 
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EXCLUSIVE FOR 
THE DEALER ‘ 
} AND STATIONER 
4 » 
$ Allen & Company {$ 
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BETTER TYPING IS NOW POSSIBLE 





Error-No has made possible more and better 
typing This is accomplished by holding the 
copy in a correct position in direct line with 
the eyes Nervous strain is abated Fewer 
mistakes occur 

Error-No is the typists’ friend Its simplicity 
encourages its wus Stenographers in genera) 


are reluctant to part with Error-No where 
once used There are ERROR-NO Copyholders 
made for every business recording, machine and 
for the various non-liesting calculating and add- 
ing machines The name ERROR-NO is the 
sign of copyholder specialists 


Send for details of the sales proposition 


: LITTLE FALLS, 
RROEF INC. "NEW YORK 


Manufacturers and Patenteers of the Famous ERROR-NO 




















OFFICE APPLIANCES 


—— ee ol 
RIBBONS AND CARBONS 


Chicago, Ill.—The Consolidated Ribbon & Carbon Company 
has filed an amendment to its corporate charter, increasing the 
number of directors from three to five 

Chicago, ill.—The Kee-Lox Manufacturing Company's branch 
at 320 South Franklin street, has been expanded, and equipped 
anew with Art Metal furniture The arrangement of general 
office, private office of J. A. Salisbury, the manager, salesmen’s 
room and stockroom facilitate the work of the branch.—Lee 
Miller, assistant sales manager of the company visited the 
Chicago branch in January 

Park Ridge, N. J.—Mrs. P. L. Foster, wite of P. L. Foster, 


an executive with Mittag & Volger, Inc., was struck by a 
swerving automobile, and received injuries which necessitated 
a short stay at a hospital Mr. Foster escaped with slight 
hurts 


Philadelphia, Penna.—The local branch of the Columbia 
Ribbon & Carbon Manufacturing Company occupies increased 
space at 34 South Sixteenth street the former address was 
1305 Arch street. 


San Francisco, Calif..-W. G. Huston, Pacific coast manager 
for Mittag & Volger, Inc., left early in January to visit cus- 
tomers in his territory At the coast headquarters, 591 Mission 


Street, it was stated that they have received and distributed 
a lot of their seven-piece window displays These displays are 
coming in from the factory and dealers’ requests for them are 
being filled rapidly. 

San Francisco, Calif.—F \ Hammergren, president and 
manager of the H. & M. C. Company, says they had a very 


fine year in 1929 and expect that the business will continue to 
increase in 1930 Mr. Hammergren, who is president of the 
Carbon and Ribbon Dealers’ Association, states that the or- 


ganization will continue its educational sessions In February. 
The regular monthly meeting was called off in January, for a 
combination of reasons 


> : 

(Stationery—Continued from Page 19%) 
St. Paul, Minn.—Curtis, 1000, Inc., has transferred G. M 
Bogue vice president and general manager, to the plant at 
Hartford, Con At that city he will have general supervision 


of all plants, as in the past 

San Francisco, Calif.—-Arthur CC. Moench, vice president and 
general manager of the H. S. Crocker Company, Inc., has an- 
nounced to employes of the firm that William H. Goldfinger 
has been appointed retail floor manager for the H. S. Crocker 


Company's Market street store His activities cover the retail 
stationery, fountain pens, leather goods, picture-framing and 
engraving departments He will also have general charge of 


appropriate window displays and of the prompt care and atten- 
tion given to customers in all departments Speaking of the 
Christmas and New Year's holiday season, Mr. Goldfinger said 
that business had been good in all lines 

Seattle, Wash.—The A. E. Fransen stationery and printing 
business on Third avenue, is to be moved in the spring The 
increase of this business necessitates more room. 

Terre Haute, ind.—The T. R. Woodburn Company has been 
awarded the stationery and book contract by the county com- 
missioners of Posey county 

Yonkers, N. Y.—Samuel Seider has incorporated his station- 
ery business; capital stock, $5,000 


ee 
LOOSE LEAF 


' 


New York, N. Y.—E. M. Quackenbush has been appointed 
manager of the local branch by The McBee Binder Company 








Toronto, Ontario, Canada.-The Luckett Loose Leaf Company 
experienced a disastrous fire in the building at 43 Britain 
street. Temporary facilities were obtained next door to organ- 
ize for work following adjustment with the underwriters. 

—_——_—__——. 


Possible Legalization of Loose Leaf in Chile 


United States Department of Commerce] Chilean imports of 
all classes of office equipment have shown a considerable in- 
crease during the past eighteen months 

The government stiil requires business institutions to keep 
bound ledgers, but there is an indication that the law may be 
changed in the near future whereby loose leaf ledgers will be 
legal. Recently one Santiago bank obtained permission to keep 
its current accounts in this kind of ledger. Other banking in- 
stitutions have already begun the use of bookkeeping machines 
to keep current accounts for their own convenience, although 
bound ledgers are necessary for other transactions Many of 
the principal commercial houses have installed statement and 
billing machines during the past eight months, and with labor 
costs steadily mounting, smaller concerns will probably offer 
good prospects for this type of office equipment 
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FLAT ODENING 
STRAP BINDER | | POUBLE-DUTY CASE 


The new “Karyall,” in finest leathers, will 
be welcomed by business men for over- 
night trips, especially for airplane travel. 
A brief-case and travel bag in one. Am- 
Dandy for Catalogue Covers, ple compartment for wearing apparel and 
Journals, Cash Distribution toilet articles, completely concealed from 
brief case section of case. 


Carried in many stock"sizes 
and can make to fit any 
size sheet. 


and all System Forms. 
pis Sturdy, serviceable, light-in-weight, yet 
Wrile for Catalogue. folds to the size of an ordinary brief case. 
To retail from $15.00 up. 


GRAND RAPIDS Send for new catalog 
LOOSE LEAF BINDER CO. NATIONAL BRIEF CASE MFG. CO. 


GRAND RAPIDS, MICHIGAN 500 S. PEORIA. ST. CHICAGO, ILL. 











eee on we Write 
K.B.”BLANKS | aan 


The steel engraved blanks that look and feel 
like money and are engraved and printed in ] 
exactly the same manner in which United States 
Bank Notes are produced. « 
They are admirably adapted for the production 
of high class Bonds, Stock Certificates, Short Inklets-— the 
na Notes, Mortgages, x oot my Guarantees, 
arrants, Licenses, Merchandise Certificates, . . . : = 
Membership Certificates, Letters of Credit, concentrated ink 
Checks, Drafts, Securities and all papers of s . 
tablets—come in 


value. 


5 oS Se S Go ae ee ee RED, BLUE, VIOLET, 
GREEN, in addition to Blue-Black and 


fiduciary requirement. 








When these blanks are overprinted from type or ’ ; 

by lithography they have the appearance and Jet Black. It S easyv to have just the 

quality of _— = a and prove moet . 

tt ti to t t i tor. > ; , , , ; . " ; 
providing an enucucily profitable source of color ink you want in a moment's time, 


a for Inklets dissolve instantly in water to 
Samples on Request. , 
produce richer, smoother, really fresh 
ink. To make correspondence distinc- 
tive and colorful write with 


INKLETS 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 


Send for liberal 
dealer offer 





Kihn Brothers Bank Note Engravers 


205-209 West 19th Street, 
New York City 
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Quickly and attractively lettered 
by means of Coit's Improved Ball 
Bearing Lettering Pens, being 
easily made can be frequently 
changed and thus add to the fresh- 
ness and interest of the display. 
They increase the service and 
prohts of retail stores 

Because of their growing popu- 
larity, we recommend that you 
keep your stock well supplied. If 
unfamiliar with these useful let- 
tering pens, ask for the sales trial 
assortment 


The Bridgeport Pen Company 


239 John Street Bridgeport, Conn. 


a ite 
oe nansname 














ing machine rolls 
are made for every 


. 
U. S. Certified add- ome 


purpose where @Z 
adding machine 
rolls are used. 


They are packed 
in attractive con- 
tainers of 12, 50 
and 100 rolls each 


Ke 
Cys A superior grade 





of paper is used to 

insure clean im- 

(1 pressions and free- 
Y - dom from break- 
age. Samples and 


prices will be sent 
on request. 











U.S.LACE PAPER WKS.IN 
163 UNION AVE. BROOKLYN, NY 














Automatic Stapling Machines 


“CLINCH” 


Your Papers 


WILL NOT CLOG 


LOWEST COST OF 
STAPLES 


BUILT TO 
LAST 


EASY TO 
OPERATE 


5.000 
STAPLES 
IN ONE 
LOADING 


IN COLORS: 
OLIVE GREEN, 
MAHOGANY and 

WALNUT 






List Price 


$6 


with the 


MODEL “A” 


EVEREADY PAPER FASTENER 
FULLY GUARANTEED 
Write Us for Circulars and Dealer Proposition 


Eveready Mfg. Co. or sostow) 


Factory General Sales Office 
50 Church St. 


34 Southbridge St. 
New York, N. Y. 


Worcester, Mass. 














Show your 
Customers 


how easy it is to display drawings, maps 
charts, pictures and other wall decorations in 


offices by using 


Moore Push-Pins 


No| 1 Glass Heads—Steel Points 

me Decorative 

“Ss Moore Push-Pins 
< Moore Picture Hangers 
\ vor I d a m S 


MOORE PUSH-PIN CO. 


PHILADELPHIA 
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& FEE —=E—EEEEE sa am 
CATALOGUES 1 


Paragraphic reviews of current issues from the catalogue and 
allied fields, classified for convenient reference. 
Manufacturer 

Underwood Portable in Colors a handsome folder from the 
nderwood Typewriter Company makes an alluring plea for 
the purchase of an Underwood portable typewriter 3 


\ folder from the Victor Adding Machine Company 3900 Strong, Rigid, Drop 











Convenient, Quick- 
Action Drop Shelves. 








North Rockwell street, Chicago, Il admonished Guard Hard 
Earned Profits with the Victor.’ Shelf Supports. 
The Sengbusch Self-Closing Inkstand Company Milwaukee 
Wis., provides dealers with a folder sparkling in color showing 
a varied line of desk sets embodying the ‘“‘Dipaday’’ pen. Thes« 4 AllD Shelves in- 


ur ready for imprinting 

The Berger Manufacturing Company, Canton, Ohio, issues an Extra height, right or 
eight-page folder descriptive of transfer files, the line including left Side ives. 
letter, cap, bill, ledger, check and tabulating machine sizes 
The folder is printed attractively in three colors 

Typewriter Contest Material Ss 

The February expert typing test of the Underwood Type 
writer Company is called “The Good Old Days” and narrates Fibre-Footed legs 


terchangeable from 
side to side. 


6 


Tubular Steel Con- 
struction, Stronger, 
Lighter, Cleaner. 


relative values of the present and of our great-—great-grand-— will not mar floors 
parents 
- . : or cut carpets or 
“Cactus Country by Prof. J. N. Kimball, is the copy used rugs. ” 
im the 1929 international vypewriting contest It has been 
printed in a fine pamphlet, distributed by the school depart- ; , : 
ment of the Underwood Typewriter Company | ae penn a 
Lever operates 
Direct Mail—Manufacturer 9 Locking Device which brings 
\ mailing by The Wahl Company pointed out the importance Easy-Rollin casters into play or sets stand 
f£ the “Personal Point” feature of Wahl fountain pens in the Come 8 -- firmly on the floor. 
stationer’s business for 1930 ere. ; : f 
The Elliott Addressing Machine Company announced in a Bath cn penper Reigns Oe 
mailpiece that a fifteen story building in New York is being convenience, and rapi 


demolished to make way for a new thirty-two story edifice operation of machines. 


Denying that this is waste, and proving it, the letter developed 

the thought that an obsolete addressing system should be dis reasons why you should buy Sherman-Manson 

REE EE eT a a ae Tubular Steel Stands at The New Lower Prices. 
\ dignified announcement from A. Carlisle & Company Mail the coupon for further full particulars. 

Upham & Rutledge, In San Francisco, proclaims the consoli 


dan of Ac carina & Company: Isaac Coham © Compan’. | SEIERMAN-MANSON MEG. CO. 


Ingrim—Rutledge Company Company, and Carlishk 


& Company of Nevada . 
Accessory Advertising Matter 621-31 South Kolmar Avenue, Chicago 


Thé Elbe File & Binder Company, New York, N. ¥ furnishes ‘ > ‘ : r 
electros illustrating merchandise for the use of stationers in| Please send folder with ful! informaticn regarding your new, lower prices. 
their advertising and catalogue work 

The American Numbering Machine Company furnishes dealers 


Direct Mail—Dealer 








with a striking envelope enclosure, imprinted, descriptive of th« Name _ 
“5S in 1’ American numbering machine 
Price Revisions . 
The Quality Park Envelope Company, Midway, St Paul, City State 
Minn and Chicago, I has announced price reductions on 
several items in the “‘Leatheroid” line of tan cloth gusset file 








mocmetw, i 


Paragraphic reviews of current iseues from the house organ 
feld, classified for convenient reference. 


























Office chairs that 
promote clerical | 
efficiency. A | 
century of chair 
building is their 
guarantee. 


Maufacturer 

The Leopold News (The Leopold Company) published the 
proceedings of the dealer convention held at Burlington, Iowa 
October 11-12, 1929 

‘What Next?’ (Dennison Manufacturing Company) was a 
panorama of a number of the new thines for the stationer to 
offer his trade in 1930 

In addition to important general trade news the Retailers 
Review (W. A. Sheaffer Pen Company) announced the new line 
of flexible nib “Lifetime pens, and told of the splendid busi 
ness that Sheaffer dealers had done in 1929 

Rotafix—Post (Belloprint G. M. B. H., Berlin W 30, Germany) 


published a specially large issue for Christmas A variety of 
articles discussed how to defend a business against competition 
the study of market conditions, etc Throughout this issue 


demonstrated the style of work turned out by the Rotafix rapid 
duplicator 

Up the Trail with Pyralir n The Du Pont Magazine (FE. I 
du Pont de Nemours & Company) told of the development of 
this product, which has a myriad of uses outside the stationery 
field The first important advance was made in response to 
the offer of a $10,000 prize for a substitute for ivory in the 
manufacture of billiard balls 

“Jobs for Lifeless Men” in Elbe News (The Elbe File & 


Binder Company) told of two painters who work continuously Call at our nearest 


painting the iron fence surrounding a cemetery They do a warehouse to you 
section each day. and in about a year they finish the circuit ‘ 
and start over again This sort of monotony happens in and inspect them. 


offices, but the progressive workers get away from repetitive 
work as soon as they demonstrate their fitness 
The system behind automobile theft detection by the police 
lepartment of the city of Buffalo, N. Y was described in The 
Y and KB” Idea (Yawman and Erbe Manufacturing Company) 
Cross indexed records make it easy to locate car numbers and 
owners’ names The local department has a high record of 
machines recovered Cars not recovered within a reasonable 
time are bulletined to the police departments of more than 
ixty other cities. which are rt to find the missing cars 

it Takes a Whole Team to Do the Job” heralded an editorial 
by Fowler Manning in Smith—Corona Sales News (lL. C. Smith 


& Corona Typewriters Inc.) The president and general man 
iger of the company based his theme on a famous football S, 8 PIERCE & SON CO. 


2340-9W 














s view that the entire eleven men on a football team are =e 
necessary to execute any play One individual may be promi Gardner, Massachusetts Philadel phi 
nent, but the other ten. teammates have made a smashing play Boston Sa "Ft ae | 
possible So it is in business Every individual throughout the Brooklyn San Francisco | 


, _——— 








organization contributes in some manner to every sal 
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BELIEVE IT OR NOT 
BUT IT IS A FACT 


Two targe American manufacturing concerns USED over 
75.000 bottles of Inkout during the past 3 years 
Why bother with 2 bottles, when you can get Inkout, the 
single fluid eradicator? 


Ask your dealer or send 25c for a Trial Bottle 













ERADICATOR 


LMEAVES p NO STAIN, 


F hodine, Fr aber 
ASTERS ate Titi 








INKOUT MFG, CO., Inc. 


MONTCLAIR, N. J. 















THE NEW RUBBER TOP 
MUCILAGE BOTTLE 
--- 100% PERFECT 





REG. U. S. PAT. OFF 


Works without squeezing Rub- 
ber Top. SLOTS WILL NOT 
CLOG. .. they open automat- 
ically, releasin mucilage, 
when cither side of Rubber’ Top 
is pressed lightly against paper. 


Spreads THIN lines by using 
tip of Rubber Top. Spreads 
LARGE surface speedily by 
using sides of Rubber Top. 


ARROW Mucilage is the ideal 
requisite for school children 
+. a necessary adjunct to every 
office...and a welcome contri- 
bution to every houschold. 


The 25c ARROW bottle is 
the most logical and eco- 
nomical size for office 
use. You will aim to 
feature thisfor BIGGER 
SALES and GREATER 
PROFITS. 











Product of 


KWIKSTIK 
COMPANY 
3229 South Ashland Av. 
CHICAGO 





Made in two sizes to retail 
at 10c and 25c 



















































OFFIC! APPLIANCES 


The evolution of the Dictaphone was shown in picture by It's 
Said and Done (Dictaphone Sales rporation) There were 
nine major steps to the Model 10X, with its automatic indicator 
To complete the series there might have been illustrations show 
ng the first machine and the modern device. proportioned t 


show the increase in output But that wouldn't be practical, as 


this newsy house organ is pocket size 
Association 
A church in the Philippine Islands constructed of steel was 
howr mn Making Markets ‘trade research divisior National 
Association of Flat Rolled Steel Manufacturers) showing a 
str ture which is fireproof and has withstood earthquakes 
which had ruined stone churches 
Dealer 
Phunnygrams (Lester Book & Stationery Company) encloses 
i handy monthly calendar blotter with each issue Some effe: 


tive illustrations in color enhance the value of the blotters 

The potentialities of 1930 were discussed in The Blank Book 
News (The Columbus Blank Book Manufacturing Company) 
While the year is too young to make prophecy safe, The News 
looks for sound business at normal levels 

The first want ad on deckle edge stock which ever passed 
over this desk was an insert in “Osco’’ Business Ideas (Office 
Supply Company, Inc.). A sales opening in the company’s store 
was offered—and undoubtedly filled quickly 

\ double spread in Bramwords (The Bramwood Press) showed 
reduced specimens of a few of the many receipt, check, note 
and draft forms carried in stock The display concluded You 
can fill most any office supply needs at Bramwood's 

Stationery Suggestions (A. Carlisle & Company) announced 
that the business would occupy a six story building at 145 Post 
street, San Francisco, in February Some more important news 
about the Carlisle business which broke after Stationery 
Suggestions went to press appears in this issue of Office 
Appliances 

The valedictory of Common Sense (Corlies, Macy & Com 
pany, Inc.) was a verse, Our Swan Song The publication 
has been discontinued after twenty years of issue The editor 
has enjoyed his monthly task, and acknowledged business 
friends made Mr. Macy also wrote “All About Ourselves,”” a 


narrative of the growth of th business and seme amily 
history 
Internal 
Judging bys the I mber of deer hunter mentioned it 
Strathmorean (Strathmore Paper Company). ¢ meat s. of 
Mittineague are about fed up on talk about ver 
> — 


Records of Stock Steel Furniture Shipments 


The Department of Commerce reports data on the operations 
of manufacturers of steel furniture stock goods, based on the 
report of thirty-four companies in the “business group and 
fifteen companies manufacturing shelving. The following figures 
show orders received, shipments, and unfilled orders for bot) 
groups from September, 1924 In a few cases in the business 
group, where orders or unfilled orders were not reported, these 
were calculated on the relation of the firm's shipments to total 
shipments 

Business Group 

1924—September Orders received, $1,589,994 shipments, $1 
519,078; unfilled orders, $1. 193,871; October—Orders received, $1 
761,431; shipments, $1.783,162; unfilled orders, $1,184,731; No 
vem ber—Orders seneieedl $1,615,912; shipments, $1,678,636; ur 
filled orders, $1,216,144; December—Orders receive: $1,914,038 
shipments, $1,872,677; unfilled orders, $1,220,232 : 

1925—January—Orders received, $521,877; shipment $1,972 
137: unfilled orders, $1,455,890; February Orders received, $1 
986,151; shipments, $1,939.097; unfilled orders, $1,501,460; Mare} 
Orders received, $2,012,322; shipments, $2,027,863; unfilled orders 
$1,482,859; April—Orders received, $1,964,059; shipments, $2,009 
199: unfilled orders, $1,466,428; Muy—Orders received, $1,855 
552; shipments, $1,918,869; unfilled orders, $1,383,424; June—Or 
ders received, $1,792,656; shipments, si. 805,599: unfilled orders 
$1,390,540; July—Orders received, $1,823,435; shipments, $1,810 
745; unfilied orders, $1,445,897; August “Orders received, $1,664 
649: shipments, $1,688,965; unfilled orders, $1,358,386; September 

Orders received, $1,969,769; shipments, $1,816,484; unfilled or 
ders, $1,535,231; October—Orders received, $2,170,076; shipments 
$2,130,498; unfilled orders, $1,406,117; November—Orders re 
ceived, $1,975,117; shipments, $1,885,505; unfilled orders, $1,496 
2 December—Orders received, $2,454,277; shipments, $2,418 
7; unfilled orders, $1,531,505 
1926—January—Orders received, $2,652,208: shipments, $2,434 
05; unfilled orders, | $1, 760,573. February—Orders received, $2 

1.555; shipments, $ 3,948; unfilled orders, $1,833,862 March 
Orders received, $2, 276; shipments, $2.387.866: unfilled o1 
ars, $1,718,189 aaoaih Orders received, $2,356,403; shipments 
: unfilled orders, $1,576,103 May received 
shipments, $2,575,561; unfilled orders, $1,568,788. June 
ceived $2,556,631; shipments, $2,605,502 unfilled 
orders, $1,535,166 July—Orders received, $2,283,666; shipments 
$2,149,546: unfilled orders, $1,668,989 August—Orders received 
$2,298,526; shipments, $2,342,615; unfilled orders, $1,637,538. Sep 











$2°464.457: 
Orders r 





tember—Orders received, $2,419,554; shipments, $2,449.906; un 
filled orders, $1,613,823 October—Orders received $2,614 
shipments, $2,552,997; unfilled orders, $1,687,319 November 


Orders received, $2,603,152; shipments, $2,734,540; unfilled orders 
$1,547,540 December—Orders received $2,802 shipments 
$2.934,.331; unfilled orders, $1,556,404 

1927—January—Orders received, $2,886,815: shipments, $2,730 
4; unfilled orders, $1,727,608. February—Orders received, $2 
1.477; shipments, $2,686,419; unfilled orders, $1,803,500 Marc! 
received, $3,021,915; shipments, $3,080,931; unfilled or 
743,968 April—Orders received shipments 


$2,750.877; 






Orders 
1 





unfilled or ders $1,645,599 May—Order received 
, shipments, 28.672: unfilled orders, $1,597,944. Jun: 
Orders received, $2 1,244: shipments, $2,519,512: unfilled or 





ders, $1,469,071 July Orders received $2,091,804 shipment 
$2,040,209; unfilled orders, $1,507,120 August—Orders received 
$2,381,889: shipments, $2,474,854: unfilled orders, $1,412.244 Sep 
tember—Order eived, $2,367.857; shipments, $2,218,602; ur 
filed orders October—Orders received, $2,410,552 
shipments, $2,379,55% unfilled orders $1,574,461 November 
P eived, $2,476,230: shipments, $2,856,181 infilled orders 
December—Orders rece ed $2,850,314; shipments, 


unfilled orders, $1,413,602 
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ENVELOPE 
SEALER 


DANDY 





PRICE $12 


‘‘Now Everyone Can Afford An 
Envelope Sealer’’ 


The universal need of a low priced, rapid and 
ethcient method of sealing the mail offers an op- 
portunity to every Stationer, Office Equipment and 
Typewriter De aler to sell THE DANDY SEALER 
to hundreds of their customers at substantial 
profits. Every office is a prospect. 


THE OFFICE APPLIANCE CO. 


191-195 Devonshire St. Boston, Mass. 


i (Sole Selling Agents Dandy Sealer Corp.) 


























GUMMED _ 





A Safe and Sound Bank Sp ecialty 


THE BANDLESS CURRENCY MAILING BO 
FOR THE NEW AND OLD SIZE CURRENCY 


ERFEC'T MAII -ER of strong ~ age durable 
ape xceptional strength throughout 
t ! ne reak in bending uy ver 
! and w stand the roughest kind of 
on ' y ' . . 
! pay mad l f i o I 
I r | ! nds to mah 
ind es he back h x It 
a or iway withou 1 y 
I x N« lang nd 
i boxes r ‘ Bact s 
f incl In " x jue th n box 
r he irt sten K T r t! 
wrapr and seal, bh icing the nd ove 
alin ghtly the t ! } Yo 
ave a vert ma t l i perte zht sea 
! t ghtne r 4 i er n 
ived each box ? 
bank r I l ha f 


The Smead Manufacturing Co. (Dept. ¢) Hastings, Minn. 


Makers of High Grade Bank Filing and Mailing Containers 














BOSTON 


HIS NAME on a Pen- 

cil Sharpener means 
sturdy rustproof con- 
struction, solid steel 
twin milling cutters in- 
dividually tested, and 
an adequate guarantee. 

The C. Howard Hunt 
Pen Co. has imparted to 
the BOSTON the same 
| strength of character 
and reputation which 
has ever typified their 
other items of manufac- 
ture. 
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IMPERIAL RIBBONS 
GET THE ORDERS 


* If youre looking for a typewriter 
ribbon that you can bank on for more 
business and bigger profits, stop look- 
ing—you’ve found it. Imperial! 


Made only of the highest grade rib- 
bon fabrics and quality inks, Imperial 
Typewriter Ribbons give the utmost 
in satisfaction to your customers—and 
for a repeat item like typewriter rib- 
bons satisfaction is the only thing 
for profits. 


We'll send you a sample Imperial 
Ribbon if you want to test it yourself 
but for sales now you’d better order 


a sample gross. 


IMPERIAL MANUFACTURING CO. 
297 Washington St. Newark; N, J- 
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Get Ready for 1930 Profits 


Boost your 1930 sales and prohts with the Douglas line of 





election equipment 

Douglas election equipment is known thruout the country, 
1s easily erected, collapsible and built to stand hard wear. 

The model “B", (shown above), stalls are detachable and 


inter hangeable lightest, most rigid booth on the market. 


W rite 


Douglas Manufacturing Company 
CRETE, NEBRASKA 
Steel collapsible voting booths, Steel collapsible ballot boxes, 
Rigid ballot boxes, Collapsible election tables. 


al once for complete information. 




















STORAGE 





The Furnas stationery cabinet provides safe storage 
for office stationery and office forms of all kinds. It 
keeps such items clean and in orderly arrangement 
Loss from soiled forms is prevented. 


Besides stationery cabinets, Furnas make costumers, 
wardrobes, small tables and comptometer desks. 


FURNAS FURNITURE COMPANY 


Indianapolis - - - - - - - Indiana 
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THE VARITYPER 


AN UNRESTRICTED TYPEWRITER OF 
Surpassing Excellence 


With consummate engineering skill 
our engineers have perfected a writing 
instrument that removes the usual lim- 
itations long taken for granted as inher- 
ent in the typewriter. 


Varityper Incorporated 


2 Lafayette Street 
New York 


GPP eee (5) 














When you sell ADD-A-UNIT “FRIENDLY” 
type Partition for small banks, financial and loan 
offices you are giving your trade very up-to-date 


equipment. The widespread use of these “Friend- 
ly’’ Partitions proves the adaptability and economy 
of this modern arrangement. 


The pleasing result pictured on this page tells its 
own story—a very attractive loan ofhce. We would 
like to send you complete details about ADD-A- 
UNIT “FRIENDLY” partitions—please write 


for them. 


App aes A = Unit Partition Company 


INCORPORATED 


872 West North Avenue Chicago, IIL. 
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1928S—January—Orders received $3,248,165 shipments, $2 


66 nfilled orders, $2,000,450 February—Orders received, 


$3 905, S¢ shipments, $2.908.306; unfilled orders, $2,389,306. 
ariel Metta AA, pang eae | MODERN DESK PAD 
f ‘ 2. S11,518 April $2,915 














é orders, $ Orders received 44; ship-— 
ments, $3,065,637 unfilled orders. $2,359,877 May—Orders re- y 
$3,085,638; shipments, $3,213,291; unfilled orders, $2,232, A REAL PROFIT MAKER 
Orders I eived 2.764.085; shipments, $5,009,259 
nfilled orders, $1,992.6 luly—Orders received, $2,594,216 > = i ey ee . 
ship! $2,515,482; unfilled orders, $2,071,553. | August—Or- LOW PRICE QUICK SELLER 
$ s.4 Se] nber—Orders received $2,689,009 shipments, 
$: 1.1 filled orders, $2,061,856 October—Orders received, 
‘ hipments, $3,155.55 infilled orders, $2,089,956. No- 
ber—Orders received, $2,675.664; shipments, $2,854,312; un- Refills slide in 
rders, $1,916.89 ay mbetr Orders received, $5,610,645 i re 
$3,117,139: unfilled orders, $2,409,985 easily and quick- 
2% Orders received, $3,905,906; shipments, $3,625,- ly. Every sheet 
nfilled orde $ r ) February Orders received, $3 . . 
060.291 hipments, $3.242.581: unfilled orders, $2.408.258. March perforated for 
Orders 1 ed $2. S83.711 shipments $2,923,363 unfilled “Ss 
rders, $ i3,SSNS April—Ord = received, $2,880,395: shipments, the user's con- 
$2,844,938 infilled ordet $2,379,491 May—Orders _received venience. Orders 
$2,814.42 ipments, $2.783.992 infilled orders, $2,400,734 June — 
Order received, $2 0,42 shipments, $2,584,539; unfilled or for refills bring 
ders, $2? 327% 642. July—Ordet _ rece ived, $2,559,991; shipments, a steady income 
$2,624 nfiilled order $2.240,260 August—Orders received : 
$ ipments, $2,482,594: unfilled orders, $2,171,493. Sep 
Corel received, $2,278,575; shipments, $2,322,535; un 
de $2? G7 j September Orders rece ed > 90, 133 
‘ , ONG nf ed orders, $2,055,257 Owmtobe Orders 
2.848 44 | ts $2,985.61 nfilled orders, 32 
rn rmiber Order received, $ 0.452 1 ‘ is $2 
Shelving 4 Choice of 4 colors—2 sizes. 
~ t ! Order eceived, $415,163; shipments $471,- % Fe el ; 
, ord $334,485. October—Orders received, $681,364; MODEE Refills edged to match. 
$595,157 infilled orders, $327,455 November Orders DEST. . 3 
receiver 24,707; shipment $549,120; unfilled orders, $469,315 Cover made of finest grade 
** ion ma _— eo, ae imitation leather. 
Orders received, $2,206,952; shipments, $517,- Write for samples and price 
l orders. $361,268. February—Orders received, $539,— list of this indispensable 
‘ im t $443,514 infilled orders, $453,358. March—Orders aoe F 
received. $606.7D4 pments, 539.972: unfilled orders, $515,434 desk accessory. 
April—Orders received, $566,834; shipments, $650,769; unfilled on 
! S4536.048 Ma Orders received, $523,426; shipments, $549, 
2 infilled rders, $37 ft June Orders received, $501,182; 
ts, $482,187: unfilled orders, $398,973. August—Orders re- 


Sihiemierrondirs reecved, Sluis, Shipments sean 1 MODERN MFE CO, 












































‘ ' $ 689 O ober Orders — tees Ahan + ! Bes INC, 
Ho infillec de $626,933. November ders re . ry . . 
SeNt <1 ipment $574,905: unfilled orders $7239.831 148 No. Wells Street, Chicago, Til. 
Decembe Orders receive £620,947; shipments, $788,461; unfilled 
1 Orders } ved, $580,948: shipments, $577,364 ae ne eee ee EO 
un fille cle $585,415 February Orders received, $656,029; 
hipments, $603,144: unfilled orders, $633,545. March—Orders re- 
\ $585,701; shipment $726,413; unfilled orders, $604,991 | 
Ap Orders received, $704,432; shipments, $699,370; unfilled | 
de! so.0.09 May (orders received $578,364: ipments, 
S617,2¢ ntilled orders, $587,310 June Orders received, $603,- | 
ent $601,913 infilled orders, $553,660 July Orders } 
‘ ved, $600,904; shipments, $531,361; unfilled orders, $602,134 
Augu Orders received, $506,324; shipments, $545,901: unfilled 
rder $662,148 September—Orders received $707,082 ship 
ment SHSS. 0 unfilled orders, $790,426 October—Orders re 
ed, $591,652 shipments, $639,780 unfilled orders, $745,364 
November—Orders received, $573,957 shipments, $583,488; un- 
lled ordet $730,846. December—Orders received, $561,979; ship-— 
ment $621,773; unfilled orders, $607,656 | | 
| 
1927 January Orders received, $576,377; shipments, $555,996; iI) | 
orders, $623,355 February—Orders received, $657,833; iI 
its, $607,622; unfilled orders, $675,201. March—Orders re 
$689,964; shipments, $690,783; unfilled orders, $678,531 | 
ders received, $621,888; shipments, $677,745: unfilled i | 
! $627,266 May—Orders received, $686,144; shipments | 
$58 ‘7; unfilled orders, $731,157. June—Orders received, $638,- 
is shipments, $657,927 infiled orders, $710,300. July—Orders | 
received, $534,875; shipments. $656,584; unfilled orders, $679,309 
\ ist—Orders received, $59 ) shipments, $604,107; unfilled 
$668,621 September Orders received, $607,905; ship | 
ent $531,154; unfilled orders, $737,723 October—Orders re- | | 
‘ d, $551,239 shipments $619.293: unfilled orders, $665,790. | 
November—Orders received, $574,763: shipments, $590,764; un- 
ad « rs $650,908 December—Orders receive $619,276; 
$577,910; unfilled orders, $605,809 | 
J I Orders received, $768,748; shipments, $680,264; | 
led orders, $679,745. February—Orders received, $741,310; 
ment $681,999; unfilled orders, $743,376. March—Orders re 
ed, $841,098 shipments, $831,607: unfilled orders, $774,947 | 
Orders received $7 40.658 shipments $716,104 unfilled 
$793.9 May Orders received, $732.921 shipments, 
f unfilled ordet $752,512 June Orders received, $737 | 
6K pments, $720.2 unfilled orders, $729,310 July—Orders | 
d, $71 sh $722,516; ur 1 orders, $705.657 
\u S Orders receiv $863,422; shipments, $856.10 infilled | 
det $724. 267 September—Orders received $799,850; ship- 
me S678.422 infilled rders, $753,813 October—Orders re 
eivec SO58. 726 shipments $953,804 unfilled orders, $760,104 
November—Orders received, $875,354: shipments, $915,640; un " 
filled orders $720,888 December—Orders received, $828,555; 8651-2CI 
hipments, $791,376; unfilled orders, $757,429 SWIVEL TO MATCH 
1929— January—Orders received, $1,099,575; shipments, $901,970 8651-6CE 
| orders, $819,420 February—Orders received, $919,557; ° 
ipments, $974,305: unfilled orders $765,541 March—Orders ; : | 
eceived, $1,145,632; shipments, $1,109,876; unfilled orders, $801,- CROCKER CHAIR CO. 
64 April—Orders received, $1.095,329; shipments, $1,131,362; 
filled orders, $765.484. May—Orders received, $1,120,990; ship- SHEBOYGAN, WISCONSIN 
ts, $989,120; unfilled orders, $897,361. Juns Orders received | CHICAGO NEW YORK OAKLAND 
ea4 shipments, $910,534: unfilled orders, $934,834. July—Or 
, ~ | — ! 











ed 29°9 0 P $867.49 infilled orders 
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A quality developed in 
nearly a hundred years 
of chair craftsmanship 
is built into the new 


CONRADES 


Matched Office Suites 
Desks - - - - Tables - - - - Chairs 


Costumers - - - - Waste Baskets 
Telephone Stands 


Descriptive matter of this new line 
and details of our new dealer fran- 
chise on request. 


Conrades Manufacturing Co. 
1942 North Second St., St. Louis, Mo. 


























BEAUTY ¢ STRENGTH 


In the COLUMBIAN-SUCCESS Desk Calendars your cus- 


two striking characteristics. 


—_ ‘ ’ 1 

The modern note is evident Substantial and Durable in 
in the appealing ranges of construction, Columbian- 
col ivaliaDle Satin Success bases nave a 


quick appeal to the 


Green 


Mahogany 


Brown buyer Carefully 

Chinese Red... designed, the 14 

Color in the ofh New Features are 

is the keynote to winning hundreds 


of users daily 
That is why 
these dura- 


ble 


bases 





SERIES 19 BOOK STYLE 


Spell PROFUTS for You 


Write for Catalogue and Prices 


COLUMBIAN ART WORKS 
1024 JUNEAU AVE. 
MILWAUKEE 
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shipme 
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ment S59.697: 


August 
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$1,041,309 
$689,347 
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$899,947: 
2,020: 


Orders received, $931,468; 
September—Orders received, $7 


shipments 


unfilled orders, $807,529. September-—Orders 
shipments, $842,635; unfilled orders, $1,078,752 
received, $927,578; shipments, $979.25 unfilled 
November—Orders received $s ship- 
infilled orders, $950,437 
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Profitable Specialties 


for the Stationer 





AMERICAN REPEATING 
ORDER BOOKS 


The favorite for forty years 
sizes in both duplicating and triplicating styles. 


Send for our catalogue of Notes, Drafts, Receipts, 

‘ol Pad d othe fitabl sms for th 
Columnar Fads and other profitabDie items for the 
Commercial Stationer 


Kalamazoo Stationery Co. 


DIVISION OF 
WESTERN TABLET AND 
STATIONERY CORPORATION 


Kalamazoo, Mich. 
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Letter Trays 
Letter Baskets 
Waste Baskets 
Mail Baskets 


Filing Hooks 





Ne. 62 Letter Tray 
Worcester Wire Novelty Co., Inc. 
Baltimore, Md. 








Baskets and 
Trays retinned 
after making. 


All Trays come 
with rubber 
feet attached. 


Write mee eee tanga! 
for Catalogue by Pere rs : t 3 


AN 
= 




















Made from pure 
WHITE BOND & 
sold in 
25-50-100 roll 
packages & the 


HANDY HALF DOZEN 
oF 


YANKEE PAPER & SPECIALTY © Menasha,Wis. 





> 


George L. Lamb 
MANUFACTURER 


Nappanee, Ind. 
WHEN YOU THINK 


—— ~_ 


COSTUMERS, DESKS, 





SCREENS, UMBRELLA 
HOLDERS 


THINK OF THIS WELL KNOWN 
AND COMPLETE LINE. OFFICE 
NECESSITIES. WRITE NOW FOR 
CATALOGUE. QUALITY AND 
SATISFACTION GUARANTEED. 


REEN 














OFFICE APPLIANCE 








Wanted --- Visible Record 


Salesmen and Dealers 


Exclusive Agency to Experienced Men 


Handifax Sheets of Cards 
% the cost of other 
systems 
Half inch visible space << 
Compact—Flexible—Simple / °= 
Steel Files or Ring Binders : 
Write for illustrated folder 





— , — | To those with Visi- 
08 sense | Fa Madr Aa See ble Record selling 
ore ATH ra} 2 experience, we of- 
y 4 ‘ ———> fer an attractive, 
} ; t profitable, exclu- 
ceseane cocaessesorosssoes | sive sales agency. 

p= : We are building 
— ' national Handifax 


Sales organization 
and want more 


salesmen and dealers 

‘+ “ea capable of earning 
\ big money—profit- 

\ able permanent 

. gencies open in 
many large 


cities Write 


for our propo- 
~ sition giving 
full details as 
to your past 


Visible Record selling 
experience 


Ross-Gould Co. 
448 N. Tenth Street 
St. Louis, Mo. 








The “Aluminum” Pocket Seal | 


and other MARKING DEVICES 





POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 









Numbering 
Machines 


Cooke Self - Inking 


Rotary Dater Rubber Stamps WAX SEALS 





NAME PLATES 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 

















Better FELT 
Chair Pad 


BETTER FELT.... 
PIGSKIN STRAPS.... 


last longer 
TACKS and INSTRUCTIONS for attach- 


ing to chair furnished with each pad— 
an added selling feature. 


TWO QUALITIES... 


mixed. 
FIVE SIZES ... to fit any chair. 
THREE COLORS... Tan... 


and Green. 


all wool and wool 


Maroon 


Send for folder and prices to the trade. 


Continental E Company 
eS, 


Manufacturers 


890 Broadway New York City 


Felt for Every Purpose, by the 
piece or cut to size 











A REMARKABLE PENCIL 
SAMPLES GLADLY FURNISHED 


UNITED STATES PENCIL CO. 
MANUFACTURERS 


PHILADELPHIA, PA. U. S. A. 


Ss 




















Adding—Calculating—Billing—Tabu- 
lating—Machine Exports 
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REGAL REBUILT 
ROYALS 


Trade-marked —-Nationally Advertised 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Models 
All Types 


All Makes 
All Series 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 
















SIGNALS 
Guide the World! .... 


Lighthouses guide ships on the sea, signal 
lights help to make possible fast train 
service, traffic lights keep lines of automo- 
biles moving! 


Graffco VISE SIGNALS 
Guide the Business World! 


promoting business activity, and prevent- 
ing losses through neglect or oversight. 


Used with Card Files and Follow-Up Sys- 
tems they signal im- 
portant information 
instantly. 


They slip on eas- 
ily but grip tightly. 
Made of plated 


Spring steel in 2 


sizes and 12 colors. 
GEORGE B. GRAFF. rot 
COMPANY {cs 


\ - 

. 3 ' JS& 
eo WH 
ot iPr 


> - - . 
5 4 ©7890 wa? 








Write for Catalog 





64 Washburn Ave. 


Cambridge, Mass. | Name _ 
L_Addrass—— 
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STEEL FOLDING 
CHAIRS 


in All Finishes 
Wood or Upholstered Seats 


WARK-BEACON 


STEEL FURNITURE CO. 
1410 S. Wabash Ave. CHICAGO 
































A GOOD SAFE TO SELL 





Laboratories will 


An S. F. SAFE labeled by the Underwriters’ 
meet the needs of your most exacting customers A variety of 
sizes and interior arrangements is offered 
The construction and finish are the very best—the result of 
more than 50 years of knowing how Our prices allow the 
dealer a nice margin of profit. 
» . 

Our Products 

Steel Safes, A and B Label and Commercial, Steel Record 


Cabinets, Safe Deposit Boxes, Vault Doors, Steel Bank Equip- 
ment, Steel Filing Devices 


and full details upon request 


Catalog 
Write Us Today 


STIFFEL - FREEMAN SAFE CO. 


LITITZ - - 7 PENNSYLVANIA 
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The cards that detach from 
tabs with perfect edges 





Build Business With 
Book Form Cards! 


They are working for hundreds of other 
printers — why not let them work for you? 


require no binding or stitching. We will 
supply you with these leather cases, in 
different styles and grades, in which the 
cards are kept crisp and fresh. 

Profit on these cards and 
cases will average you 50 
per cent. Capitalize on the 
demand for them! The field 
we have been cultivating 
for you during the past 
years is unlimited! 


THE PRINTER who prints nothing but 
ordinary business cards 1s only an ordinary 
printer—and the printer who can furnish the 
cards that detach from tabs with perfect edges 
is a long step ahead of him. PRINTERS’ SPECIAL GRADE 
You can obtain these SAMPLE ASSORTMENT LOTS 
blank scored cards direct 200 Cards, Cusiness Size $1 
from us, ready for print- 2 Lever Cinder Cases 
ing and inserting in Patent amr | pats $ 
Lever Binder Cases hold- 


2,500 Cards, 4 Sizes - + $10 
ing 15 or more, which 1S Lever Binder Cases 


Write today for sample assortment of cards and cases 


The John B. Wiggins Company 


Established 1857 


1152 Fullerton Avenue, CHICAGO 


WIGGINS 


Peerless Book Form 


P-8 26-2 
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We 


“Pelouze” Postal Scales 


HEY tell automatically the exact amount of 

postage, in cents, required on all mail matter, 

including parcel post rates by zones. Warranted 

accurate. Beautifully finished in French gray or 
gold bronze enamel. 

Made in Several Styles 

Intended for 

individual desk, 

library, office 

or shipping 
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“Standard” 
Dealers Supplied by 
Leading Jobbers 


BIB OR OTTO 


AE 


Ya\ Vax vaxin 


~ 
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ASK FOR 
PELOUZE SCALES 


Taxi“ 


National 


Pelouze Manufacturing Co. 
232-242 East Ohio Street, Chicago, Ill. 


Original Manufacturers Reliable Automatic Postal Scales 
“The Best Scales to Use Are Made by Pelouze™ 
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For Memo 
and Ring Book 
Metals— 

MANUFACTURING STATIONERS use 
our metal parts service to advantage in 
handling quantity orders for memo and 
ring books, loose leaf catalogs, price 
books, etc. Many firms would use this con- 
venient, economical method of cataloging 
their goods if the proposition was prop- 
erly placed before them. We shall be glad 
to send full details of our extensive as- 
sortment of these metals, as well as our 


complete line of book rings, posts, keys, 
end lock metals, etc. 


Write for illustrated catalog and price-list. 


\ 
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Loose Leaf Metals Co., Inc. 
6816-6824 Arsenal Street 
ST. LOUIS, MO. 
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SYSTEM FOLDERS 


Super-quality folders that cost less 
An irresistible combination 


—_—_— [aD 
































Write for samples and quotation. 
Have you our new price list No. 36? 


IMPERIAL METHODS CO. 
FOREST PARK, ILLINOIS 


Western Wholesale Stationers, Ltd. 
228 8. Los Angeles St., 580 Market &t., 
Los Angeles San Francisco 
Gerard D. White 


323 N. Moshulu Parkway New York City 
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Our “600 Line,” low 

priced commercial 

grade four drawer 
filing cabinet 


Substantial and hand- 
somely finished; all hard- 
ware brass, in satin brass 
finish. 


Each drawer operates 
on two anti-friction roll- 
ers at the front. This 
value is also available in 
the four drawer legal cap 
size and in the corre- 
spondence unit. 


Very adaptable for in- 
active files or files not in 
use every day. 





Write for our catalogue 


601 Without Lock , 
and prices. 


602 With Lock 


Corry-Jamestown Mfg. Corp. 
CORRY, PENNSYLVANIA 
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THE PRESIDENT SUITE 


THE J. F. DIETZ COMPANY 


CINCINNATI, OHIO 


ntrally ated for 


ceniers. 





\PPLIANCES 


OFFICE 


pee) 


eee 


rx Office 
Piece of 


Real Quality 


HIS Sanymetal Costumer, 

built entirely of steel, 
lasts indefinitely. It is so con- 
structed that it won’t tip over 
or come loose at the base. Fur- 
nished in walnut or mahogany 
grained; green, or white 
enamel. At an average retail 
price of $10.00 it is an easy 
seller. Write for folder and 
discounts. 


The SANYMETAL PRODUCTS CO. 
1695 Urbana Road, Cleveland, O. * 
















STEEL 
OSTUMER 














Your trade 
is different 


every office can 
profitably use these 
convenient, easily 
_ moved stands and 
stools. An extra 
typist, a special 
writer or many 


Quite tru e—but 





other types of office 
worker can be ac- 
commodated. Fac- 
tories and _ stores 
use them also to 
good effect. 


Descriptive matter 





and prices on re- 
quest. 


SEARLES 
ELECTRIC WELDING WORKS 


Manufacturers 
1850 Fulton St., Chicago, Lll., U.S. A 
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France f TNA $59 66S P 28 ? 
Germat " 1 Showed an Increased Production 
Italy . ‘ of 











Cini si ite ane 


Soviet S38 é0 LIFETIME STEEL TAB GUIDES 




















oviet R 

. Europ 5 aig “The Steel Tab with Safety Edges” 
Switzerland cee” eee REPEAT ORDERS FROM SATISFIED 
a . joo 4 ea. onan CUSTOMERS IS THE ANSWER 

Costa R ’ 103 . 76 With our increased facilities we are able to 
Guaten 19 i oi help a few more dealers increase sales and 
+ —~ —_— ws 09 profits. eel 

= =e lh 48 The complete Filex line meets every demand 


and turns over quickly. 


Let us help you get your share of the supplies 














- whears +e +. business in your territory, both on stock items 
Trinidad and special-to-order requirements. 
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Se > a he o> 1 > 4 SS OSS OS ESD —— 
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The glass sur- 






Jace can easily 
be raised 


To the Man at the Desk 
there is but one accessible 
means to charts and data 


The ROSCO Vis-A-Memo Desk Pad 


Ravenswood Office Specialties Co. 
1800 Newport Ave., Chicago, III. 


ROSCO Vis-A-Memo 
Combination Desk Pad 














JOSLIN'S 


FCLIPSE 


TIME STAMP 





The Stamp 
With a 
Memory! 


Rer e JOSLIN LIPSI e Stamp nconditionally 


; 


Send the Coupon for Shipment or Detailed Data 










FOSLIN Manufacturing co ] 


Mich., 1 s. A 


» Vite ture eunts 


vler I oem €0 


4. DP. 
Manistee, 








OFFICE APPLIANCES 


Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon p 





iper ypew er ribbons, 
gs tolaet i s ! thee rms in October 
By 1 ! Statis United States Department 
Ss naex 
rds d ( r 
her t 1) 
| 
‘ rr , l> 
\ i . 
Relgiu < r X 
“Ze le Lf 
enn | it ‘ j 
Estonia i] Le 
Minar 
iY ‘ ‘ { 
Cie! ! ti / 24 
Gre e 
Hunga ‘ 
Ita x4 ae | 
Lai l 
Ne ) 2s 
Norway 72 ONS ‘ 4 
Poland a ! l 2 bt 
Portuga 24 1 22 
Rumania “ 74 
Spain } I yas Lol oy 
Sweder yin 1.208 Low 11 OT 
Switzerland 1.50 1. Re 
United Kingds i 1 IS.34 17 4 
Yugoslavia and Albani: #4 12 
Canada 12,204 18,2075 1424 1.768 18,0 
British Hondura It 
osta Rica aL “4 2os 
(;uatemala ..92 2 is ; Lsu 
Honduras 1,731 l7t 2358 lv IS 
Nicaragu 1.75 IRD 4 lw 
t’anam 17 e l l l 52 
Salvador ‘ 
Mexico >, ORY tule 2.97 ' 6.736 
Newfoundland nel 
Labrador 
Bermudas 
Jamaica 1.238 2 l ' 
Trinidad nd Tobago l lt 24 S4 
ther British West Indies 
(Cuba 4 a Nt 67" » Tt 
Dominican Reublic SHS ‘ 2 ! h 
Netherland West Indies 21 ‘ 11 ‘ He 
Republic of Haiti 114 
Virgin Island f i Ss 12 
\rgenti: 1. Sit l j a4 10.6 
Bolivia Nf m4 161 
brazil oO 1.256 1.252 44t L.aes 
Chile 1,068 2,37 2.0 H5s 2.3 
Colombia 9,508 86 72 32 G2 
Neuador 377 115 11 { 153 
British Guian 12 4 
French Guiana 12 
Paraguay 149 17 
Peru S4 54 71% { oy 
Uruguay 138 ; 2s l 624 
Venezuela Hod 2] lt i) be 
British India ‘ ’ S7 2 5s 
British Malay »s 120 
(‘evion ' 110 
na \ 
java and Madu 12 i ?1¢ x 
Other Ne rlar Ka 
Indies 
' , I } ‘* | | 
Hiong K l I 
lay il sh 1402+ ‘ 10 17 sos 
Kwantur ! mw 
Philippine land ‘ eon 
Sian ; 
Syrii 
turkey t 
Australi ' t 
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I tis Kast Africa 
of So \t i 
oO 
. . 
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Cot he } \f i { s 
Liberia t 
Mozart j 114 
Total $59,594 114,915 $81,339 1.072 $62.0 
Shipments from United States to: 
Hi Vail SHG, 1 SH24 $1 
Po ht ; 
Uni i Ss xpor I paper ypew t bobvet 
4 ler lex irds and r off rms N mit 
Zu I ! ! s United S 1) i ! 
f Com 
I ng 
folders, inde 
irds and (ar Pypew 
ther lies pat ribbons 
Cour rms i is Dozen 
Austria $ a f $57 
Belgiun 946 $449 248 63 
(zechos! i 2 83 
Denmark 4 l ‘ 4 l 29 
I land l ‘ 2 
| nee i74 rt 81 
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“PRINTY PE” 
PORTABLE - DUPLICATOR 


with Automatic Inking Device 


A REAL MONEY-MAKER FOR DEALERS 


Special Features: 







PRINTYPE takes all sizes from post 
cards to legal size. 


PRINTYPE has a self-acting inking de- 
vise. No more soiled hands or clothes. 


PRINTYPE inks itself 
and prints automatic 
at one stroke 


PRINTYPE prints 
through a silk screen 
giving very clean 
sharp copies. Screen 
lasts almost indefi- 
nitely. 


PRINTYPE combines 
all the essential ad- 
vantages of modern 
DuplicatingMachines. 


Fully equipped $39.50 f. o. b. Pittsburgh 
Big Dealer discount—Free demonstration model for exclusive 
territories. Write for full sarticulars. 


Sole Distributors for U. S. A. and Canada: 


kK IRST NATIONAL  cieay 
COMPANY 


642-44 Liberty Avenue, Pittsburgh, Pa. 























3 
oe 


Good Impressions 


You can recommend No. 2....3%x6% inches 
VICTORY Stamp Pads tuo No. 3....4%x7% inches 
your trade with ful! assur- No, 4....4 x9 inches 
ance of satisfactory service. Supplied uninked, or inked 
Made of high quality ma in red, black, blue, violet 
terial, they wear long and and green We have a 


; 1ooth y = 

menage $d ern ehe Tost aoeere  Price-list and details of our 

an ~~ nd a = an — line of stamp pads, inks, 
OL aing anc crs 


- mucilage, paste and sealing 

Made in six sizes as follows: wax for Bae tn on ap- 
Junior ..2 x3% inches plication. We can furnish 
No. 0 2%x3% inches any of these items for 
No. 1....2%x4% inches your own private brand. 


# U 5 3 H E INK nS ae PAD 


55-57 East Park St. Newark, N. J. 


SOnAPE OFF TNE Dust WiTh 4 Nn @ BEEF 











CROWN PRODUCTS, for more than 

a quarter century, have been making 

“Good Impressions” and afford: 

: Exceptional durability. 

: Excellent opportunity for energetic 
and capable distributors. 

: A large percentage of repeat orders. 


They are backed by nearly thirty 
years of manufacturing experience. 


Samples and exclusive sales propo- 
sition upon request. 


Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
U.S. A. 























Serviceable PRODUCTS 


Higher quality, meeting 
the present day demand 
in the line of filing, 
carrying and_ mailing 
containers. 





Based on sixty years of success- 
ful service to the business public, 
the Diemer line serves every 
strong envelope of modern busi- 


ness. Catalog No. 30 and 


samples on request. 


% John F. Diemer Co. 
= 4 Established 1869 








519 Broadway 
New York 
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180 St. Paul St. 


CHECK 


WRITER 
MEN! 


Have you seen SPEEDRITE>? 


Anyway, it’s just the figure, set-up mach- 
ine you have been waiting for. Indeed, 
it makes the whole world VIRGIN terri- 
tory again! 


Striking colors—unquestionably, the most 
beautiful device in whole appliance field. 
Two color imprint with ink reservoirs. 
Novel payee name protection. Sturdy 
construction, easy quiet action. 


AND, for all its quality, beauty and 
value, SPEEDRITE carries the LOWEST 
distributor cost! 

A collect wire from any REAL check 


writer man will bring mighty interesting 
details. 


HALL-WELTER COMPANY, Inc. 
Rochester, N. Y. 

















ding tissue 
of a few of the cards. 


192-96 Seneca Street 


STEEL DIE ENGRAVED 


Business 


Motto Cards 


can be used to good advantage in you 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
We give below the wording 


Beware of the higher cost of the 
lower price. 

Cost is measured by the results 
obtained and in no other way. 
It's what you get, not what you 
pay. 

Anybody can cut prices but it 
takes Brains to make a better 
article. 


We have samples and price list; send for them 


The American Embossing Co 


Steel Die and Copper Plate Engraving 
and Printing in All its branches 


Buffalo, New York 
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Pa ae ne 





NO ns a se 


A CARBON FOR EVERY PURPOSE 
INAKcD RIBBONS FOR ALL DEVICES 
CARBON ROLLS—ALL PLIES 


MULTIGRAPH, TIME STAMP, TIMI 
CLOCK, RIBBONS 

We offer exceptional facilities to the stationer 

who appreciates high grade ribbons and carbons. 


Packed in attractive lithographed boxes 
bearing your imorint. 





LD TOWN Rossen: Curso Co ine 


General Office and Factory 


BROOKLYN, NEW YORK 


PERE REREREEERER EERE REE EERE EE Es eh sg 


a's 








EERE ERE 
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Salesmen who are filing equip- 
ment experts are the best in- 
come producers in the store. 
Their advice frequently saves 
hours of business time every 4 
month, and hundreds of dol ; 


Sell Bump lars. They advise use of the 


é BUMP paper fastener no 
clips, staples or pins to catch 
with every and scratch—no mucilage to 
fl bi gum up unrelated papers. 
e cabinet 


There are two models: the 
stand machine illustrated 
here, and the hand model, 
portable and easy for long, 
continued use. 













BUMP 

PAPER FASTENER 
CO. 

LA CROSSE, WIS. 

Eastern Representative 


Seymour Conover Company 


350 Broadway, New York 


—.—2e eee eo eee Oe oe eo eo eee eo ooo ewww 
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Singapore Furniture Industry 
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oft use s being sold Mal I 
‘ ad ] loubtedlv can best piv the de 
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House Organ Philosophy 
tiled unt Tie is 1 le h st attempt 
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Copy Book Holder 


A portable device for holding 
stenographer’s notebook or 
copy. Shelf may be tilted to 
any angle. Equipped with 
adjustable line indicator and 
spring clip leaf holder. Base 
is weighted to prevent top- 
pling and has protected 
rubber ring to prevent 
marring of desk top. 











Glass Mouthpiece 


Made of clear crystal glass, with 
threaded metal section for screw- 
ing into transmitter front. Easy 
to keep clean. 





MANUFACTURED BY 


American Glectric (ympany, Jac 


State and 64th Sts.,{Chicago, U.S.A. 
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The Famous Argus ra 


Calendar Clasps, 
Typewriter Erasers, 
With or without Brush, 
Paper Clips, (3 Sizes), 
Pen and Pencil Clasps, 
Argus Sanitary Moisteners 











Ask your jobber for Prices and Discounts, or write 


ARGUS MANUFACTURING COMPANY 


1134-44 North Kilbourn Avenue 
Chicago, IIl. 


DEALERS: Write for beautiful counter easel 














APPLIA 


OFFICE 





NCES 








RIBBONS 


Dealers 


Sansom at Tenth Street 


U.S. SEZEWRITER, RIBBON MFG. CO. 






CARBONS 


ESTABLISHED 1895 


Inquiries Solicited 


Philadelphia, Penna. 




















ececee | HERE IS A 

WESTON PAPER FOR ANY USE 
THAT DESERVES THE BEST. 
DEFIANCE BOND for any of the 


many uses to which a fine Bond 
Paper is put in the business world. 











WRITE FOR SAMPLES 


Byron Weston (sompany 














VICTOR Certified SAFES 


in Colors 


another valuable sale 
feature to the Victe 
Safe Line—write fi 
complete informatior 





VICTOR CERTIFIED 


Marietta, Ohio 


Wide selection of new, 
attractive colors adds 


aS 
r 
r 
1. 


THE VICTOR SAFE 
& EQUIPMENT CO. 





Re 

















DALTON, MASSACHUSETTS SAFE No. 516 
Pr | IDEAL 
0) cilia, ®’70, Rs 
Efficient and _ economical. LINOLEUM FAST SELLING 
Will keep correspondence DESK TOPS DESK PADS 








the market. 
sizes 
item for stationers. 






Stanley R.Bristow “™™ 
24 Central Ave.West Or ange.N. i 





and papers always on hand 
and properly arranged. The 
most efhcient desk file on 
Made in four 
A very profitable 


A Special Sales Plan on 
Each Line.—Dealers Making 
Big Profits. Write for details. 


IDEAL LINOLEUM TOP CO. 


109 W. Austin Ave., Chicago 








‘*Steel-Strong’’ 
The Quality Line of Coin Handling Supplies. 


4 Styles Coin Wrappers 
2 Styles Bill Straps 
Coin Bags—Coin Storage Trays 
Coin Bag Seals - Seal Presses 
Manual Coin Counters 
Currency Racks — Tellers Moisteners 
Handy Wrapper Cabinets 





Nati advertised in Leading Bank Journals. 
d exclusivel pm mel through dealers 
Write for Catalog and Salesman’s Sample Case 


The C. L. Downey Co., 943 Clark St., Cincinnati, 0. 








“YOUR QUESTIONS 
ANSWERED FREE 


weer nee to Office Appliances have fr 
F- ompetent service bureau whic 

is sent ar to answer almost any quest 
aioe to office equipment. 


| A considerable number of our readers hav 
found that this service in itself is wort 
many times the subscription price 


The Office Appliance Company, 417 South 
Dearborn Street, Chicago, U.S. A. 


“ee eee 
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SIMONSON METAL TIP (S3UIDES 
For Vertical Letter Files, Ledger Posting Trays, Card Systems and 
Check Files, Are Indestructible 



















NONE GENUINE UNLESS STAMPED U. S. 
PATENT NO. 794,749 ON METAL TIP. 





Sa and 
Send for Free mpleand, P 


Roger A. Simonson & Co. Manufacturers 1225S. Michigan Ave., Chicago 


TRADE | F R- MARK 


ADJUSTABLE DESK RACKS STOPevervastinc NOISE 

















Rap 


zZomz 


s, Be ks, Cat 
s, D t 
Arranged for 
Quick Grasping 
and Replacement 
from any angle. 
Thes ks 
sizes 





Made for L. C. Smith, Remington, Royal and Underwood 
typewriters. 

When ordering state make of machine 

Saves repair calls, does away with desk drumming, makes 
typewriter more quiet and snappy. 

The typewriter is quickly and automatically attached and as 
quickly removed, without tools, from the desk. 

Sold at all offices of The L. C. Smith & Corona Typewriters, 
Inc. Ask for trial. 














| Dealers write for liberal proposition. 
( soditiiiieamais Smith Noise & Shock Eliminator 
Improved File and Rack Co. NEW YORK, N. Y. 383 Kellogg Street Syracuse, N. Y. 
























Improved 


MILER © BRAND \ CARD HOLDER 
DESK ACCESSORIES /) Stationers and printers , 





pene Bape Con 
merece ans meme oe 


LEATHER WOVELTIES 


use it to build up their ; 


Catalog on request ij 


THE MILLER BROS. PEN CO. 





volume on business and 
personal cards. It takes 


(42 Fos Sreees 





the regular loose cards, 
MANUFACTURERS holds them firm, keeps 
305 Broadway Meriden them clean Holds 
New York City Conn. one as securely as a 
full case Imported morocco binding—metal parts highly 
a nickeled—28 different sizes. 
5 We manufacture leather novelties only—we do not compete 
A with engravers or printers Please mention size in asking 
ze for prices 
‘* Address, Department OA, 
3x 
- > 
28 Improved Boehner Binder Co. 
a3 142-144 Fox Street Aurora, Illinois 














INCREASED PROFITS IN TYPEWRITER RIBBONS! 


THE TYBON RIBBONER enables you to box ribbons 
of except onal quality, at a substantial reduction in your pres- 
ent cost. TYBON RIBBONS are the acme of perfec- 
ton. Our method increases profits, sales, and eliminates su- 
perfluous stock. COST IS MEASURED BY RESULTS. 
TYBON PRODUCTS 
PRODUCE AND RE- 
PEAT. You will realize the distinct advantage that naturally associates with 
the merchandising of superior products. Samples and particulars on request. 











“HIGH QUALITY” 
TYPEWRITER RIBBONS AND CARBON PAPERS 


TYBON CORPORATION 


1026 FILBERT STREET PHILADELPHIA, PA, 




















Dusiness mer 
»> 
Pi telephone with 


overheard 


The“WHISPER-IT” | 


sanitary telephone mouthpiece 


maker. A displa 
the trick. A car 


ra on y 


1 of ren $6.0C 


Try this out wn your mail by use of our stuffer order 
i, ee Bes ee ee ee 


THE COLYTT LABORATORIES 


(Engineering) 


565 W. Washington St 
Chicago, Lil. 
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Loose] Leaf Rings 


. Brass 
F te <a (“a . Nickel Plated 

“> o iear \ FIVE SIZES 

aper Inside . ere 
0 eh er 

Easily, "—I50 “ “ 

“— y eat it. 

Securely t , “ “ 





For loose leaf books, binding reports, blueprints, etc. 
Write for information T oose Leaf Metals 


om our line of...... 


The E. W. Carpenter Mfg. Co. 


| Bridgeport, Conn. 























Raper 


ractica accessories 
making typewriting easier for the 


users Sal both new 


AZORA RUBBER CO. 


54th and 20th Streets, 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 

RING Cress-Section View 









PAT. DECEMBER 21. 1915 













Thousands 
Use Harveys 
AUTOMOBILE EXPENSE 
BOOK 
Big Profits 
Get Your Share 
It Repeats 
SEND FOR A SAMPLE 


FRED W. HARVEY CO. 


206 E.Genesee Syracuse, N. Y. 





“NUTYPE’’ 


= NON-INFLAMMABLE 
Typewriter Type Cleanser 


a 


WALTER G. GIES CO... 3 Commerce 


ee 








St.. Baltimore Ma. 





“Make Your Show Windows 


Pay Your Rent” 
“Don’t Forget! Many Sales 
Are Made on the Sidewalk.” 


ONKEN TOWER Merchandise 
Displayers make Window Trim- 
mings Effective and Easy 
ONKEN TOWERS are Wonder- 
ful for making quick changes in 
your windor 

ONKEN TOWERS have inter- 
changeble Features, Two-in-one. 
ONKEN TOWER Merchandise 
Window Displavers are made itn 5 
sizes from 27° to 48” high and 12° 
to 36” Wide. 

ONKEN TOWERS range in price 
from $6.00 Up and made like a 


piano. 
Write for Description Matier No. 24 


THE OSCAR ONKEN CO. 
624 W. 4th St., Cincinnati, O. 




















i. HOFFMAN 











Assured 
Profits 


145 Lafayette Street 
New York 

















AUTO-COPY INDEX CARDS 


| AUTO-COPY INDEX CAR 
o 

spotted behind the salutation of your 

letters will copy date, name, address, 
a file reference, individual for att2ntion, 
l subject matter, etc.—a saving of $10.00 
eo per 1000 typing labor for filling in in- 
| dex cards after letters are written. 


(| 


Rochester, New York 
aS = SS SPH —|s 


SS =a 


THE STYLOGRAPH CORPORATION 
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Quick Sellers—Big Money Makers 


ORN “Instant” Des 


od Handy Files 


Their prcket pages keep 
papers in order but instantly 
accessible. indexed A to Z, 1 to 
31, or gpecially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


Wiin pasteless pocket pages for 
news clippings, striking advte., 
te. The storehouse for val- 





uable ideas, instantly accessible. 


Albums for Every Purpose 
Autograph, Camera, Portrait, 
Postcard, Disc Record, Greeting 
Card Memory, “Each Day’s 
Doings.” —Girl’s ove. Diary. 
Scrap Books 
Double Dummy Bridge meares” 
Write gor prices and special discounts 


W.C. Horn, Bro, & Co, &::; 200 Sth Ave., New York 














Nationalize 
and Standardize 


SINGLE BRAND, running straight through every item of 
record-keeping equipment, saves time in se lling, in buy- 
ing, in overhead. National covers everyining from Loose Leat 


Ledgers to Pocket Memos; from Visible Records to Engage 
ment Books; from Machine Bookkeeping Trays to Analysis 


Pads— all backed by National advertising. 


nl 
\ NATIONAL) 


NATIONAL BLANK BOOK COMPANY 
HOLYOKE, MASS. 














CORK BULLETIN BOARDS 








Framed or * ml 
ae Sizes 
Unframed \ 


CORK BULLETIN BOARD) 











Frames i? éa6 
Are Oak 

feet 
Finished 











Dealers write for catalogue 


N. Y. SILICATE BOOK SLATE Co. 


20 VESEY STREET NEW YORK CITY 


Gardner’s Pull Tab Leather Lines 





18 x 24 in. 





PUL TAS CARD CASI 2 








Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 





GARDNER’S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


709 Pine St. St. Louis, Mo. 











TURNER & HARRISON 
SILVER-ALLOY PENS 


LEON ISAACS & CO 
GLUCINUM PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 


PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 


Tyros 


Teele & 
SILVERISS ALi oY 
ae! 


Established 1876 { 


The Turner & Harrison Pen Mfg. Co., Inc 


FALCON PEN WORKS 
IMustrated catalog on application. PHILADELPHIA, PA, 











EASILY DISPLAYED 


Put Beach's “Common 
Sense” Expense Books out on 
your counter or in your win- 
dow and they will sell them- 
selves. We will send you a 
display cartonwithout charge 
if you will just say the word. 





“COMMON SENSE” 


EXPENSE BOOKS 








BEACH PUBLISHING CO. 
1351 Book Bldg. Detroit, Mich. 


























(CLARKE PATENT’ 
TO RE-INK. TURN PAD UPSIDE DOWN 'NTO COVER 
“Telti- mt) (han e) OM La Ba eel 


s 
MT PATO JUNE 3 1919 he Som mm 





Recommend SOLO for perfect rubber stamp impressions at 

times Cannot become flooded—insures first-class service 
from rubber stamps un ler any atmospheric conditions. Not 
a felt pad—the secret is in the self-inking ribbon. 






PEERLESS CARBON & RIBBON MFG. CO. 
476-478 Broome Street, we 


BER ERR EERE ss 












XTRA—Just out! 


CONFIDENTIAL WHOLESALE 
CATALOGUE No. 600 


24 pages full of information. . Information and Priges 
on all makes of Typewriters, Adding Machines, Cal 
lating Machines, Duplicating-Addressing -Folding- Ma- 
chiner etc. 

Nrite, Phone or Wire for your copy today! 


Typewriter& Adding Machine Corp. 
‘All That the Name Implies" 
303 W. Monroe Street, Chicago, Ill. 




















2%6 OFFICE APPLIANCES 


BALTIMORE INDEX MFG. COQ. 


(Specialists in Metal Tab Guides) ; 
AN ASSORTMENT OF FIVE COLORS 


RED BLUE - ORANGE - GREEN BLACK 


Your Name Can be Stamped in the Metal Tab 


WRITE FOR ae 112-114 S. Calvert St., 
PARTICULARS 3 Baltimore, Md. 


MARKIT TICKET PRINTER | [AiGNeR’s STUDENT NOTE BOOK 


Every Store and Steckroom should have it 











(Style 47) 
Kit of 
40 Filler leaves 
6 Index sheets tabbed 
2 Spot glued leaves 


1 Full size blotter 
Attractive cover. 


printing 






price tickets 


numbering 





bins, boxes, 

shelves, etc 

Investigate with 
profit 


G. J. AIGNER CO. 





HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 503 S. Jefferson St., 
SURFACI wand giass, tin, paper, ete by means of a Canal Station, 
lasting rdhe nateria furnished Made in two sizes, 

nM + By CHICAGO, ILL. 








HANS H. HELLESOE, _2444 Ainslie St., Chicago 





READEASY 


World’s Greatest Copyholder 





“SECURITY” 


Pen and Pencil Clips 








Made in four standard sizes: 


Desk stand ..........83.00 

With line guide... 4.50 

Elevated ‘ ae: 

With line guide... . 5.00 STA-FAST 
Liberal trade discount. All READEASY 2 
Copyholders shipped ready for imme- Paper Clips 
diate use No adjustments necessary. ie close Ne. © 1, 














Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alum!i- 
num and are not affected by weather 


conditions. VAL-CLIP 


New dealers advised to make first order Pencil Peint Protector, Eraser and Clip 


on approval 
223 Grand Ave., West Highland Park 
DETROIT U. 8. A. 


L.D. VAN VALKENBURG CO., Holyoke Mass., U.S.A. 



























CARD and PRICE 
TICKET HOLDER 
No. R7 







LISTO Choice of a Million Users 
.... The Friendly BUSINESS PENCIL 
for Every Pocket—for Every Desk 
ie the Listo exclusive center-turn with the locked-in mechanism— 


T PUT here is perfect balance Its slender, aristocratic barrel of non- 
metallic material, such as fine fountain pens are made of, gives— 


light weight The ‘“‘easy-grip” of its knurled lower barrel com- 


Special Rudor Clamp with 5/8” pletes positive assurance of the utmost comfort and 

opening assures rigidity. Bal- relaxation—-greater writing ease than can be obtained PRICED 
ance prongs extending to the in any other mechanical pencil LOW AT 
rear hold the device in correct Made in a variety of colors and color combinations ri] 
positions on Bins, Glass Diwvid- Leads all colors. Address Dept. F 5 c 


ers, Boxes, etc. For prices on 
this and other items send for LISTO PENCIL CORPORATION 
descriptive circular ALAMEDA. CALIFORNIA 

Eastern Distributor: C. P. Willems, 202 S. State St., 


THE ADJUSTIT DISPLAY SPECIALTY CO. Chicago, I. 


SS R. ORTHWINE EASY-GRIP - - - - CENTER-TURN 
344 West 34th St. N. Y. C. 
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Straight Line 


Wall Displayor Learn how hun- 
dreds of Station- 
ers have turned 
this demand into 
CASH _ without 


investment! 








Executives in 
Every Field 
use Universal 
Swing Wing 








DISPLAYORS Write for CATA- 
to keep Facts LOG OE-30— 
and Figures today. 
Constantly — 

Types and 


VISIBLE Lf UNIVERSAL FIXTURE CORP. wel 


; ! 
135 W. 23 Street, New York City Every need! 











FV VV UV VV ee ST CVU eee eS CU eee eee eee 


LOOK Gy TIP TOP 


FOR THE 


DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and _ merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No Rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
29 Columbus Place 
Brooklyn ms Us 


Chicago Distributor, Commercial Stationery 
Company, 173 W. Madison St., Chicago, Ill. 















TRADE-MARK 


3 sizes 










—the guide to qual- 
ity in paper clips “Koo 

: : made of brass 
or steel. 





Sample display 
Y carton for Sta- 
tionets 


NO.2 





THE TIP TOP MFG. CO., Inc., th, ‘Toronto NM. Ys 
Canadian Agents: Brown Bros., L 


Sell This 


A bathroom or health scale 
that can be sold for $12. At- 
tractive, with appealing 
lines. Colors; six-spring 
mechanism—250 Ibs. capac- 
ity. This scale cannot tip. 
Write for prices on this 
popular holiday item. 


Hanson Scale Co. 


525 N. Ada St., Chicago 
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{THOMPSON TIME STAMPS | 


Record the hour and 
minute A.M. &P.M., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 
Started, Finished,etc. Petets an fen al Degee 

TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 

MODELB hasthe 


Used by prominent firms all over the world. “frompson one- 
Repeat orders will follow the first sale. Write for folder 5 piece bed plate. 


THE THOMPSON TIME STAMP CO., Inc: 
240-2 West 23rd Street New York, N. Y- 


= rki ily MEET THE DEMAND 
Profitably 
ALLVIS BS ger Sammy ant Read, 


chemically welded capil customers which cover the whole gamut of 
demand. In the supreme test of use, Union 




















Celluloid Envelopes with 


seams. 
The Markilo Indexer Strips for Tabs. Transparent Ribbons and Carbons are in the front ranks, 
Signals, Celluloid Card Cases, etc. continually creating profitable business for 

Union dealers. Do you wish to meet the 


Samples on Request demand—profitably? Write us. 


MARKILO O©O., 936-C West 63rd Street Chieago, U. 8. A. 
7 UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 
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LOOSE LEAF EQUIPMEN 


Judged from any angle, the Cesco It is a line of individuality—each item 
Line is the logical line for any dealer. with some distinguishing feature. The 
It comprises a complete array of mod- range of construction and price has 
ern business tools—Loose Leaf Rec- been so carefully worked out, from 
ords and Devices for most every the consumer’s standpoint, that the 


purpose. dealer has every possible advantage. 


In addition to the standard devices 

there are two lines of Visible Record We are seeking connections with ac- 
Books—one for the larger installa- tive dealers in territory still open. Ask 
tions and one for the smaller units. for details of our exclusive agency plan. 


THE C. E. SHEPPARD CO. 


271 Van Alst Ave., Long Island City, N. Y. 
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For Departmental Files 
and Growing Businesses 


BENTSON 
Add-A-Unit SECTIONS 


These add-a-unit sections are especially 
convenient for various department files in 
large business and public institutions and 
for smaller firms whose filing space need 
not be large but must provide for many dif- 
ferent sizes and shapes of records. 


Legal blank, card and letter file sections 
are shown as well as storage section, top 
and base. Sections are also provided for 
check files and documents, filling out an ex- 
tensive, adaptable line. The sections are 
neatly constructed with acetylene welded 
corners and the same drawer suspension as Showing how perfectly 
in our commercial grade vertical files. eatin ns 


The 
Showing how Add-A-Unit BENTSON MFG. & 











Price list with full 
information and dis- | 


| 


Sect k i how . 
ap ae te tee . eee Illinois | counts to dealers on | 
A. H. Denny, Inc., 356 Broadway, near Leonard St., New York, Eastern Wholesale Distributor request. 


Fred C.Funke, P. O. Box 244, Detroit, Michigan and Ohio Representative 
Western Representative, Vernon J. Selfridge, 800 No. Spring St., Los Angeles, Calif. 


























‘ 
I 
i 
L 
THE GOVERNOR SUITE 
‘i A distinguished interpretation of the permanent or modified moderne. You will be | 
interested in folder and price list of the complete suite. Write for it now. I 





AGEMAKER CO. “Stands for Quality” Grand Rapids, Mich. 
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Designed for office work and 
stapling samples together. 


ACME Stapling Binding Machin: 
are unequalled for fastening docu 
ments letters, Invoices, proots or 
sheets of paper together 


ACME Staple Binding Machines 


ire made especially for heavy duty 
Parts are interchangeable, and any 
part needed can be supplied at once 

Send us a copy of vour mailing list 
and we will forward literature over 


your name 
ACME Staple Binders are the only 
nding machines designed, built and 
distributed complete from our factory. 


WE GUARANTEE OUR PRODUCT 


Write for Special Dealers’ Proposition 


ACME STAPLE CO. 


Est. 1894 


1643 Haddon Avenue 


ATTENTION STATIONERS! 


ACME STAPLE Bind- 
ing Machines can be sold 
on sight to every customer 
and by their faultless per- 
formance willincrease 
vour business. 





Used by insurance companies, 
lawyers, corporations, etc., 
for vouchers, documents, etc. 





The ideal desk paper fas- 
Camden, N. J. tener. Neat and efficient. 
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THE ADVERTISING MION BUREAU 186, Faubourg St-Martin PARIS Xéme Arrt.(France) 


MANAGER 


SLHWHLI SSS STIS LISS ISHII HI HII HI HI HIHBHHWI HI HEH HHI HHI HI HI HII HHI PWVHWVISWPNSNGOVHRNE 


To us “M. B” stands for “MON BUREAU” 
To you “M.B.” stands for “MORE BUSINESS” 


There is no better way of introducing your goods in Europe and 


particularly in France than by advertising in MON BUREAU. 


M. B. has been the pioneer of sound business 
methods in this country for many years past and 
it is now the most widely read business publica- 
tion. Every progressive firm is a subscriber of 
“M. B.” This is the reason why it is the very best 
medium for advertising office furniture and 
appliances. 


Not only is M. B. the most largely read publica- 
tion of its kind, but because of the strong affec- 
tion and great confidence of its readers it is sure 
to bring you handsome and profitable returns. 
The advertising department of M. B. will write 
your ads for you or translate your copy into 
French just as you prefer. Ask for sample copy 
of M. B. and advertising rates today to 


\ 
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Service that satisfies 


Evidence of being genuinely interested in 
those seeking information is an important part 


of real service. 


Service to prospects makes buyers. Service 
to buyers makes customers. Service to customers 


builds business. 


Exhibiting in the National Business Show is 
convincing proof of a desire to render real service. 


It pays to serve the prospects, buyers and 
customers who come to see you---at the 


NATIONAL BUSINESS SHOW 


New York At the Grand Central Palace 
October 20th to 25th, 1930, inclusive 


Chicago At The Stevens Hotel 
November 10th to 15th, 1930, inclusive 


“It’s the personal contact that counts” 


NATIONAL BUSINESS SHOW COMPANY 


ncorporated 
Frank E. Tupper, President 


50 Church Street . NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 
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ARE YOU? 


Are you interested in 
trade doings in 


GREAT BRITAIN? 


if so, there is only one 
way of keeping abreast 
of the times and that 
is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIONER 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 
and general interest. 

















The leading 
trade paper 


for the office equipment 
industry in 


Germany 





BB 
R 





“Biiro-Bedarf-Rundschau”’ 
(Office Equipment Review) 


Founded and Edited since 1908 
by Friedrich V. Schack 


Issued Weekly 
Circulation in all German 
Speaking Countries 


Subscription Rates 
$4 per year $6 for 2 years 
Specimen copy free 


Biiro-Bedarf-Rundschau 


Berlin-Charlottenburg 5 


Germany 
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Preferred! 


Prominent dealers quick at recognizing valuable sell- 
ing features show their preference for Columbia files 
by adopting the line and by recommending it to their 
most important customers. 


Nationally known users on the alert for equipment that 
increases office efficiency express their preference by 
standardizing on Columbia files and by making large 


installations. 


You will better understand this widespread preference 
for Columbia steel equipment when you examine it for 
yourself and learn the breadth and variety of the line. 
Remarkably prompt delivery service is another fea- 
ture that commends Columbia products to dealers and 


users alike. 


Why not become better acquainted with this preferred 
line of steel filing equipment by letting us send you the 





latest catalog and price list? 
{ Kew Columbia Features 


1 Each file a solid, indestructible , - “ ‘ e - 
unit with all seams and inter- Columbia Steel Equipment Company 
sections electrically or oxy- 
acetylene welded. Office and Showroom P. O. Box 2244 
2 Reinforcement channels, weld- Chestnut Street at 18th Philadelphia, Pa. 


ed to sides and to track chan- 
nels from front to back, give 
unusual strength. 


3 Progressive roller-bearing sus- 
pensions, simple and sturdy in ‘ M B [A 
design, provide smooth draw- 


er operation. 


A QUALITY LINE OF STEEL OFFICE EQUIPMENT 


Heavily reinforced and welded 
drawers with positive lock, 
side action compressors. 


- 


5 Neat, c'ean-cut appearance 
due to careful design and full- 
finished corners and _ inter- 
sections. 


6 Solid brass hardware, attached 
without bo!ts, screws or rivets. 


7 Five, four, three and _ two- 
drawer heights in letter and 
legal widths, both with and 
without automatic lock. 


A file for every standard use, 
including an unusually wide 
selection of combinations. 


go 


9 Choice of three finishes—rich 
olive green and faithfully re- 
produced mahogany, walnut 
and oak. 





























Accounting Machine 


Turns Many Accounting Expenses 


Back Into Business Profits 


On such records as payroll, billing, purchase records, 
cost records and similar accounting work, Burroughs 
Accounting Machine actually adds to the profits by 
reducing the cost of accounting. 

It is the only machine that multiplies directly, prints 
results and totals by a single key depression, type- 
writes, adds, subtracts, accumulates totals and posts 
several related records at one time. 

It completes the entire accounting job quicker, more 
efficiently and at the same time effects substantial 
economies in the cost of bookkeeping. 


Call the local Burroughs office for a demonstration of 


the Burroughs Accounting Machine on your own work 


BURROUGHS ADDING MACHINE COMPANY 
6352 SECOND BOULEVARD + + DETROIT, MICHIGAN 





ADDING - BOOKKEEPING «- CALCULATING AND _ BILLING MACHINES 
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The Woodstock Typewriter is compact, simple, sturdy, 
Ty hamelelae tone MeyiiteediMalllitiitar litem leeiticotmelcarcaterieltc 


.-. it is the versatile machine built for a long, long life l 4 
of Good Work ... Well Done. 
*‘A neater letter — quicker, better’’ 


WOODSTOCK TYPEWRITER COMPANY 
Ce Or Oe ae oe ae ee Oe at a a ee ON o OO Om. G Cn © mn Bn 





Represented in the British Isles by Woodstock Typewriter Company, Ltd. 46 Kingsway, W. C. 2, London, Eng. 














KEEP AN 


UNDERVVOOD 
AT YOUR 


NNGER TIPS 


At school or college—in the home—the office—or 
when you travel—keep an UNDERWOOD at your 
finger tips. You will find it an indispensable key to 
easy, accurate writing §Through dependable service 
in speeding the world’s business the UNDERWOOD 
Standard machine has proved its unfailing superiority. 
§Because of its lightness, flexibility and durability, the 
UNDERWOOD Portable is ideal where a lighter 
weight machine is required. It is now available in 
attractive colors. §No matter what your typewriter 
needs may be an UNDERWOOD at your finger tips 
will solve your problem. $An UNDERWOOD dealer 
is nearby — ready to give you a demonstration 





UNDERWOOD TYPEWRITER COMPANY 


Liwvision of (Underwood Olliott ‘ fisher Company 


342 MADISON AVENUE, NEW YORK, N. Y. 


Standard and Portable Typewriters and Bookkeeping Machine 
- Underwood, Slliot-TFisher, oSundetrand — ol peed the iH lorkd, « , — 
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CHILD TRAINING 


























